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Gold Key Presented to Gen. John J. Pershing by the Citizens of Oklahoma City, Okla. 


(See Text on Page 87) 
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Front view of 
Victory teaspoon 


The New Victory Pattern 








—note the ribbed back 





























Back view showing rib 
on Victory teaspoon 


of the ‘Victory spoon 


HIS exceedingly beautiful Victory pat- 
tern of Alvin Silver, the long life 
plate, is made with the additional feature 


of a ribbed back. 


The rib runs along the entire length of 
the spoon handle, giving it great addi- 
tional strength to meet the stresses and 
strains of constant use. It prevents the 
handle from bending out of shape and 
adds to the life of the spoon. 


Read this further proof of Alvin quality:— 


H. G. Torrey, for 37 years chief assayer 
of the United States Government Assay 
Office, made a test of fourteen leading 
makes of silver teaspoons. This test 
showed thatAlvin Long-Life Plate averaged 
more pure silvet than any other make of 
plate. 


Offer your customers Alvin Long-Life 
Plate, the silver whose charm is as long 
lived as its durability. 


ALVIN SILVER CO. 


SAG HARBOR, N. Y. 


CHICAGO: 
10 So. Wabash Ave. 


NEW YORK: 
20 Maiden Lane 


NAWV/V SILVER 


The Long-Life Plate 
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Jewelry in the Far East 





Merchants Did a Big Business During Campaigns in Palestine in 1917 and 1918 

















T may not be a matter of common 
Sinan to the readers of THE 
JEWELERS’ CIRCULAR that in such places as 
in Palestine, Egypt and Malta, one of 
the principal industries is the buying and 
selling of precious stones, Indian filigree 
work, Egyptian, Turkish and Arabian 
carvings and curiously designed clocks 
and watches. One can spend hours gaz- 
ing at the wonderful selections of gems 
and gem-studded carvings that meet the 
eye in shop after shop in all the central 
streets of the East. 

While the campaign was on in Pales- 
tine in 1917 and 1918 the jewelers and 
goldsmiths of Jerusalem did a big busi- 
ness. Here one could see down street 
after street spacious stores absolutely 
overflowing with precious gems of every 
description—Turkish swords, their han- 
dles encrusted with beautiful gems; 
Bedouin daggers, the haft smothered 
from top to bottom in diamonds and 
kindred jewels; quaint and exquisitely 
designed ivory and gold ornamentation; 
beautiful inlaid work—cigarette cases, 
cigar cases, pocket books, purses and 
bangles, brooches and necklaces. Allied 
soldiers on leave in the city would spend 
a whole afternoon going through these 
stores which were veritable works of art 
in the sense that the goods were dis- 
played with such an eye to color har- 
mony, artistry and beauty. One saw 
thousands of stick pins each bearing one 
single pearl of exceptional beauty and 
purity; bewildering rows of flashing 
pendants reposing in green and red 
plush caskets; solid ivory tobacco jars 
the lids gem-studded and the body ex- 
quisitely carved; clusters of flashing 
pearls made up in every conceivable de- 
sign—in short, every sort of stone and 
every type of design imaginable was ar- 
rayed to the best possible advantage. 

Officers and men of the Allied armies 
were inside these places as fast as they 
could get downtown with their weekly 
or monthly pay. As far as their money 
would go it was expended on little 
curios and splendidly fashioned trinkets 
which later were dispatched across the 
Oceans to their homes or their friends’ 
homes. Snuff boxes, rosaries, pearl neck- 
laces, delicately worked bangles, cigar- 
ette holders and tobacco jars were 
specially in demand. Well-to-do officers 
were specializing in collections that em- 
braced jeweled daggers of Arabian de- 
sign, Bedouin pistols with ivory and gold 
handles and ruby encrusted ivory paper 


knives said to be of ancient Egyptian 
workmanship. 

Art paper leaflets, embossed, and bear- 
ing in neat print advertisements of gold- 
smiths and jewelry workshops in the 
city were distributed on the sidewalks. 
These places, which bore biblical names, 
invited visitors to attend these work- 
shops and view the assortment of jewel- 
ry and Eastern gems on display. These 
stores and workshops were owned by 
people of all nationalities. Beside the 
Jew was the Armenian, the Greek, the 
Syrian, the Italian, the Frenchman and 
the Arab. There is quite a large Amer- 
ican colony in Jerusalem and after the 
Palestine campaign opened this was ad- 
ded to by the presence of soldiers and 
sailors of the Allied armies—British, 
Italian, French, Algerians and Indians. 
Towards the end of the campaign and 
when the thousands of fighting men be- 
gan to realize the time was drawing near 
when they would be leaving the country 
for a western climate, those fortunate 
enough to pass through or be stationed 
near Jerusalem spent their entire wealth 
represented in months of accumulated 
savings with the local jewelers and gold- 
smiths. Many sent big parcels (regis- 
tered) home across the sea, while others 
kept their purchases in kit bags, pre- 
ferring to keep them in sight until safely 
in Europe. 


As was, perhaps, but natural under the . 


circumstances, the merchants in precious 
stones placed very high prices on their 
wares and, towards the finish, this re- 
acted to their own disadvantage. Men 
began to visit the stores for the sole pur- 
pose of “winning” not buying valuable 
jewelry. The writer personally saw three 
different “affairs” pulled off in the same 
stores by three young non-commissioned 
officers one of whom was, in pre-war 
days in London, a clever sleight-of-hand 
artist in the variety halls. Between them 
this trio, in the course of a week would 
“lift” half a dozen first-class necklaces, 
a few stick pins, and some rings, the 
combined value of which would have 
made a Wall-street broker snort with 
envy. And they would pocket these ar- 
ticles right under the very noses of the 
gem merchants. On one occasion a neck- 
lace with pendant of diamonds, priced 
at something like 2,500 piastres ($125) 
was secreted, while the supposed pur- 
chaser was actually in conversation with 
the merchant. The usual plan was to 
select something of good workmanship 





within reach and then accidentally drop a 
silk handkerchief over it. While nego- 
tiations would be proceeding over an- 
other trinket, the visitor would suddenly 
“discaver” the loss of his handkerchief, 
“notice it” and, with a word of apology 
to the jeweler, step over and pick it up— 
with the desired article underneath it, of 
course. Numerous merchants. were vic- 
timized over and over again in this way 
by the same men, and few of them dis- 
covered their losses until later. 

It was the same in Malta where fight- 
ing men were sent for convalescence 
after sickness or wounds. Down in Va- 
letta one found the same style of mer- 
chant dealing in precious stones and 
valuables of all kinds, but the Maltese 
merchant was not so easy a victim of 
the visitor who, rather than pay the ex- 
cessive prices, would endeavor to get 
something of exceptional good work- 
manship by confiscation. Here the mer- 
chants stood in their doorways, the red 
fez on their head, inviting one to come 
in and look around. One went inside 
and his feet sank into Persian carpets. 
Huge mirrors from ceiling to floor 
graced the walls and reflected the glitter 
and dazzle of the wonderful array of 
stones and art treasures revealed. Huge 
candelabra of silver and ivory, massive 
suits of armor the links of solid gold, tall 
pitchers, carved and set with jewels, 
swords, daggers, scimitars and ancient 
pistols smothered in gems and wonder- 
fully carved—all side by side with 
precious stones, platinum designs, silver 
plate, golden wine flagons and the never- 
absent crucifix. One was dazzled and 
almost frightened by the gorgeous dis- 
play of riches and was glad to reach the 
street again—even the perfume and the 
Eastern scents and aromas of these 
place sseemed to harmonize perfectly 
with the splendor of the precious metals 
on view. Although the majority of this 
work was advertised as ancient Egyptian, 
we were informed that practically the 
whole of it was Indian workmanship, 
there being very little real Egyptian stuff 
on the market. 

Even up country in the Judean hills 
and the mountains of Moab, and those 
vast expanses of country the other side 
of the Jordan one found the passion for 
precious stones still dominant. Hostile 
Arab prisoners, Turkish officers and 
Bedouin wanderers would offer as sou- 
venirs or exchange for services rendered, 
beautifully filigreed and jeweled daggers, 
pistols and binoculars. British officers 
made.a point of buying for a few hundred 
piasters any jeweled weapon that the 
rank and file obtained from prisoners. 
These investments now must be of con- 
siderable value apart from their worth as 
souvenirs of a great war. 
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Your customers are entitled to the best. Because of 
ease of operation, assured by Automatic Backs; because 
of the variety and attractiveness of designs, and because 
of prices to meet any requirement, Larter Made is the 
best Dress Jewelry for Men. 


Pac. Coast Rep., A. I. HALL & SON, Inc., 150 Post St., San Francisco, Cal. 
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THE JEWELERS’ 


MAN-TO-MAN TALKS' 


By Dr. Charles A. Eaton 


No. 5—A Talk 


with the Public 


RUN 


66 E the People” have about used up 
the inheritance bequeathed to us 
by those deathless generations, out of 
whose service and sacrifice our country 
was born. It will not do for us much 
longer to seek to satisfy our finer feelings 
by repeating striking passages from the 
Declaration of Independence or by im- 
passioned waving of the old Flag. 

Because we are “the People,” we are re- 
sponsible for all that we are and all that 
we have. This is our County. It belongs 
to us and we belong to it. Our judgment 
expressed as a verdict of Public Opinion 
settles all questions, solves all problems, 
determines all policies, accepts or rejects 
all Leaderships. Our history is the story 
of the world’s greatest experiment in 
working the principles of democracy un- 
der Republican forms. And our future 
will be just what we make it. 

What then are our most urgent duties; 

our most pressing dangers? What is the 
big task and burden which the great war 
has laid upon us as a nation? 
' We were slow in getting into the war. 
But there are extenuating circumstances. 
Our great tradition for a hundred and 
forty years was to avoid entangling al- 
liances. We desired and insisted upon 
splendid isolation from other nations. We 
had a rich undeveloped continent to settle 
and exploit; civil and economic institutions 
to organize; fundamental domestic prob- 
lems, created by our very progress to 
solve. Under the challenge of this com- 
plex task we lost the power to think on 
world terms. 
and its unparelleled opportunities and re- 
wards claimed our whole attention. 

When the war broke upon the world it 
is surprising that it did not take longer for 
our vast, diversified population to throw 
off the spell of our ancient tradition; ac- 
quire a new point of view and establish a 
new relationship with the other nations. 
We did this in less than three years and 
although the field of battle was three 
thousand miles across the seas, we mar- 
shalled the whole resources of the coun- 
try for the struggle. Never was the na- 
tion more completely united in purpose 
and feeling, and.in its sacrificial response 
to a great duty. 

Peace brought reaction. In addition to 
the domestic confusion following the sud- 
den placing of our whole economic and 
political machinery upon a warfooting, and 
the equally sudden swing back to peace, 
there poured out of Europe like pus from 
a poisoned wound a turbulent tide of in- 
sane, half-baked theories of government 

and industry which, mingling with our dis- 
turbed and uncertain condition of mind, 
threatened to swamp us. 





*Copyright, 1920, by Trade Press Feature Ser- 
vice, Inc, 


Our country was our world . 


The year of Peace has been more diffi- 
cult than the war itself. And the storm 
centre has been and probably will continue 
to be Industry. 

Organized Labor during the war grew 
enormously in power and influence. Un- 
der stress of external danger the govern- 
ment adopted the policy of settling labor 
disputes by simply granting labor’s de- 
mands. This was like feeding red meat 
to lions, for the appetite grew faster than 
the supply of provisions. And as a result 
organized Labor emerged into the era of 
Peace with a consciousness of Power; a 
truculence of mental attitude, and a re- 
lentless determination to get 
wanted by force regardless of consequences 
to the rest of us, which has alienated the 
good will of the American people. 

The question has been raised by the steel 
strike, the coal strike and many other 
ruinous attacks upon-the peace and pros- 
perity of the people as to whether we are 
to be governed by one class in the inter- 
ests of that class alone, or by all the people 
in the interests of all the people. And 
there can be no doubt as to the answer. 
This is a Democracy which no class can be 
permitted undue privileges. The general 
rights of all are paramount over the rights 
of any group. And no group is now or 
ever will be privileged enough or powerful 
enough to seize the reins of government 
after the manner of the Bolshevists in 
Russia. 

The first duty of the Public in America 
at the present time is to prepare for the 
burdens of peace as we were forced to 
prepare for the burdens and sacrifices of 
war. This means careful and open minded 
study of the new and necessary relations 
established between our country and the 
rest of the world by the war. And at the 
same time a resolute acceptance of the bur- 
dens of world responsibility which we 
must carry unless we are ready to give up 
our proud position as chief among the free 
nations. 

It means, further, that we must see to it 
that American Citizenship becomes a 
pledge of safety for every one of our 
people who goes about his lawful busi- 
ness in any part of the world. We de- 
mand life itself from our citizens if the 
country is attacked. And the citizen has 
a right to demand that our last man and 
last dollar shall be given in his defense 
when he is about his lawful business in 
other lands. 

We cannct solve th: problems of the 
Peace here at home by breaking the coun- 
try up irto self-centered cliques and classes. 
We wnst work as a nation if we are to 
functior. at all. And we must stand by our 
fundamental principles of government and 
life at any cost. This country is built upon 
a definite political ideal. And this political 
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DR. CHARLES A. EATON 


ideal must dominate all persons and pol- 
icies within the nation... You must foun- 
dation your industry, trade and commerce 
upon this political ideal. You cannot per- 
mit industry to change for its own pur- 
poses our fundamental political principles. 
Either we must be American all through ‘or 
we cannot be American at all. 

It is high time that we set about the task 
of Americanizing America. The chief 
trouble at the present moment lies in the 
fact that those central ideals and principles 
upon which our nation rests are over- 
flowed by a muddy stream of hybrid ideas, 
imported from and with the backward 
peoples of Europe. ; 

Socialism, Communism, class rule, pro- 
letarian despotism are all here in force, 
and offer themselves under a thousand 
guises and disguises, for acceptance in the 
place of our old-fashioned American 
Democracy. 

We have reached the point of complete 
saturation by foreign immigration. And 
we must shut off the invading stream until 
we have had time to absorb the undigested 
and indigestible mass already accumulated. 
No plea for more labor must be permitted 
to turn us from this decision. e have 
plenty of labor to do all that needs to be 
done in this country if every one will go 
to work. And we can increase the quantity 
of our labor enormously by improving the 
quality of the laborer. 

Our task now is to build men who are 
American in soul. It would be madness. to 
build more houses unless you use them to 
shelter Americans. And riches created by 
Industry will make us poorer rather .than 
richer if they fall into the possession of 
unAmerican men. 

We have in the millions of aliens among 
us a national asset of enormous value. The 
majority of these folk are capable of. be- 
coming: real Americans. But .we have 
given them.no chance. We have been: false 
to them and false to ourselves.. They have 
been left to the agitators and self-seekers 
while we have been chasing rainbows and 
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making ourselves at home in a fool’s para- 
a us demand that American workmen 
and their leaders give attention to teach- 
ing, by precept and example, their fellows 
of foreign origin what Americanism is. 
Let us turn our industrial plants into 
schools of loyalty and real manhood. Let 
the churches carry their gospel of spiritual 
brotherhood out into the unbeaten path- 
ways of racial isolation. Let the press 
trumpet forth the great story of Democ- 
rack as against all class rule. Education 
and leadership will work as well for law 
and order as anarchy; for Americanism as 
for Bolshevism. 

And last but not least it ought to be 
said so that all will understand that the 
great American Public is tired of being 
made the goat or of playing the part of the 
innocent by-stander who gets hit with the 
brick. We cheerfully submitted to priva- 
tions and inconveniences in order to win 
the war. But we have had more than 
enough of this sort of thing handed us as 
a result of the rows between different 
groups of our own citizens. When the rail- 
road workers threaten to leave us without 
means of transportation we must find a 
way to explain to them that a part is never 
greater than the whole. And that the rail- 
roads are a public service worked by pub- 
lic servants and not by all-powerful auto- 
crats whose whim or wish is our law. 

When the coal miners shut off our sup- 
ply of coal at the beginning of winter and 
our homes, industries, schools and churches 
go to pieces, while starvation and sickness 
stalk abroad, we would exhibit the soul 
qualities of sheep if we did not stand up 
and fight for the rights of all as against 
the rights of a class. 

We are sick of this civil war business 
carried on at our expense and without our 
consent. It may not be that the voice of 
the people is the voice of God, but it is 
true that in America the decision of the 
whole people on any vital issue is always 
a just decision. Then let us have these in- 
dustrial disputes before the high tribunal 
of Public Opinion and let us pass final 
judgment under the forms of law and or- 
der, rather than permit individuals and 
groups to lapse with anarchy while we 
pay the bills. 

My advice to the great American Public 
is to stand up and speak up. You are too 
modest and too unaccustomed to public 
speaking. This is your fight. Get into it 
now and stay in until all doubt is ended 
as to who is to rule in America. And while 
you are fighting for your rights take hold 
and discharge a few of your duties, long 
forgotten, but now absolutely essential if 
you are to enjoy life, liberty and pursuit 
of happiness. 








Edward J. Miller, a jeweler 56 years of 
age who was engaged in business at 78 
N. High St., Columbus, O., died recently 
at his residence, 744 Neil Ave., with con- 
gestion of the lungs following an illness 
of only three days. Mr. Miller had been 
in the jewelry business in Columbus for a 
period of 35 years. He was a Knight 
Templar and a member of the Buckeye 
Yacht and Fishing clubs. Surviving are 
his father, a widow and three children, 
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A Word on the Coloring of Precious Stones* 








By Jean Escard. 

















THE coloring of precious stones may be 

of twofold origin. Purely chemical in 
nature or a physical charactez according to 
optical phenomena. 

In a large number ‘of stones the coloring 
is due primarily to the presence of foreign 
substances, distributed, in very minute quan- 
titles, throughout the mass of the material. 
Their proportions are even so small that 
analysis often does not reveal them (emer- 
alds) and it is necessary to have recourse 
to comparative terms in characterizing 
them.’ 

In honeogencotis crystals the distribution 
of the coloring matter is regularly arranged, 
that is to say that it is in accordance with 
the system of distribution of the particles 
that constitute the mineral. 

It is, as a rule, the oxides that color the 
precious stones and for the most part oxide 
of chromium (rubies, emeralds) oxide of 
manganese (amethyst) oxide of iron and 
oxide of nickel (chrysoprase) according 
to the oxidation of the coloring substance 
the share may vary within very wide limits 
for the same substance. 

It must be understood that we are only 
speaking of the stones in which the color- 
ation, known as accidental, is not in rela- 
tion with the chemical nature of the stone 
itself. As we have previously seen, certain 
stones, such as malachite, pyrites, etc., are 
of a color which is that of the substance of 
which they are constituted. 

In smoky quartz and carborado (black 
diamond) it is carbon that imports to these 
stones their blackish color, we know how- 
ever that it suffices to heat a piece of smoky 
quartz, to cause this coloring to disappear. 
The carbon burns and is eliminated from 
the crystal through the numerous molecul: 
interstices that occur in the mineral. 


(3) The question has been raised, 
whether the coloring matter in precious 
stones does not play a certain part in their 
method of crystallization, inasmuch as at 
the moment of their formation from the 
substance that constitutes them, there oc- 
curs another chemical substance which is 
no other than the colorant. It would seem 
therefore that there might result modifica- 
tions of form in the final substance as this 
is produced by certain chemical substances 
(nitrate of urea and methylene blue) the 
nitrate of urea is orthorhombic when it 
crystalizes naturally and monoclinic when it 
crystalizes in methylene blue. It is not so 


*Translation of an extract of a work on the 
Precious Stones, by Jean Escard. Published by 
the Moniteur e la Bijouterie of Paris. 


1. It is thus with the violet coloring of fluorine 
attributable in the majority of cases, to man- 
ganese; in the manganiferous bearing strata it is 
not uncommo: to encounter small veins of pasilo- 
melane (oxide of manganese) traversing the veins 
of fluorine, the coloring of the latter, distinctly 
violet, becomes, in their immediate vicinity, more 
or less decolorized, according as they are nearer 
a marchstan. In the same manner the presence 
of strata of raanganese, near those of Madagascar 
rose beryl (M. Lacroix) warrants us in attrib- 
uting this coloring to a similar source. 


with precious stones, their colorant being, 
as we have stated, in too minute a propor- 
tion to influence their crystalization at the 
instant of their solidification. 

G. Rose attributed the coloring of the 
diamond to chemical mixtures. Thus the 
green tint could be caused by a chlorific 
substance. According to certain mineral- 
ogists, the yellow and brown tints were 
caused by hyorocarburets. As for the red 
or blue or certain other tints, sometimes 
encountered in diamonds, it is probable that 
the are caused by oxides, similar to those 
that color the ruby and the sapphire, but 
this is not confirmed. Experiments in this 
field are however far from numerous, on 
cacount of the high price of colored dia- 
monds, and the difficulty experienced in 
analyzing the little crystals in an exact 
manner. 

In the coloring substance in transparent 
stones, distributed regularly all through the 
crystal, in other words, is it uniformly ab- 


- sorbed by the stone or does it occur in in- 


finitely divided form, enclosed in the reticu- 
lations of the crystal? 

The reply to this question is a very deli- 
cate one because both hypotheses are plaus- 
ible. On the other hand, experiment is al- 
most powerless to confirm them by reason 
of the minute dimensions of the particles 
constituting the divisible crystalline reticula- 
tions, which as we know, are almost infinite. 

It is not impossible that the colorant in 
some manner, uniformly steeps the min- 
eral, after the fashion of a chemical product, 
added in minute proportion, to a solution 
crystallizable by freezing. This does not at 
all conflict with the frequently noted occur- 
rence of strata differently colored in trans- 
parent precious stones (amethyst, tourma- 
line, sapphire), 

The second hypothesis assumes that the 
crystalline molecules constituting the min- 
eral, remain always uncolored no matter 
how deep the tint may be, only the inter- 
stices separating the molecules being then 
filled with the colorant after the manner of 
a liquid yielding its colorant principle in 
the tissues of a honeogencotis and trans- 
parent coloress mass. The changes in color 
to which a large number of stones are sub- 
ject, under certain influences (heat, rad- 
ium, chemical substances) would seem to 
confirm this viewpoint. 

The work of M. Jean Escard has been 
published recently by the Moniteur de la 
Bijouterie. 








The Metropolitan Jewelry Co. re- 
cently incorporated for $75,000, is doing 
business in the_jobbing and wholesaling 
of jewelry at 36-38 Salem St., Boston, the 
building formerly occupied by James Solo- 
mont & Bros, The officers of the corpor- 
ation are: President, H. N. Levowich; 
vice-president, J. L. Weiner; treasurer, 
M. W. Levi; secretary, S. A. Lieberman; 
general manager, P. E. Lieberman. 
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Fes Market for Jewelry and Silverware in Chile, Bolivia, 
and Peru 





By Commissioner S. W. Rosenthal 




















Wasuincton, D. C., Feb. 27—The report 
on the jewelry and silverware markets in 
Chile, Bolivia and Peru, prepared by Trade 
Commissioner S. W. Rosenthal for the De- 
partment of Commerce (announcement of 
the publication of which was recently made 
in THE JEWELERS’ C1RCULAR), has caused 
distinct interest in the jewelry trade, par- 
ticularly among manufacturers and others 
who are seeking to develop trade in these 
countries in jewelry and kindred lines, In 
fact there are few publications of the gov- 
ernment relating to the jewelry trade that 
will prove of as practical value to certain of 
our manufacturers, as will this report on 
the conditions in the Western countries of 
South America. 

Mr. Rosenthal’s report, as before noted, 
has been published by the department in the 
Special Agents Series, and is Number 187 of 
that series. For the benefit of the mem- 
bers of the jewelry trade, however, through 
the courtesy of the Department of Com 
merce, THE JEWELERS’ CircULAR has been 
enabled to publish the substance of the re- 
port in full and the first installment appears 
herewith. The remainder will be pub- 
lished from week to week. 

In opening the report, Trade Commis- 
sioner Rosenthal begins with the discussion 
of the market and its opportunities as fol- 
lows: 

THE MARKET AND ITS OPPORTUNITIES 


Chile, Bolivia and Peru constitute the 
most important group of west-coast coun- 
tries. Because of similarity in location, 
topography, and inhabitants, they have 
much in common, yet industrial and com- 
mercial conditions in each are somewhat 
different from those in the other two. 

Chile is commercially the most progress- 
ive and is gradually supplementing its agri- 
culture and mining industries with man- 
ufacturing. Bolivia, being inland and least 
accessible, is industrially the most back- 
ward. 

The combined population of these coun- 
tries, according to latest available figures, 
is about 10,800,000, but this figure if used 
as a basis for estimating the size of the 
market, would be decidedly misleading, as 
the purchasing power and living conditions 
are very different from those in the United 
States. The earning capacity of the In- 
dians and “cholos” who constitute the 
larger part of the population is generally 
so small as hardly to provide for their 
barest necessities, and because of this fact 
and the prevailing high prices of food and 
clothing, very little money is available for 
luxuries. Also, the tastes of these classes 
are so primitive that in many lines it is 
out of the question for American man- 
ufacturers to cater to this trade. Most of 
their gold jewelry is made by native work- 
men in local shops, and even the versatile 
Germans usually found it impossible to 
: compete; they did, however, furnish quan- 
tities of plated goods. If this market is 


gauged on an arbitrary basis for four 
million American inhabitants, a more ac- 
curate idea of its possibilities will be gained. 


WAR BRINGS ECONOMIC DEPRESSION 


As a direct result of the outbreak of the 
war, these countries were forced into a 
period of commercial depression in 1914 
that lasted for almost three years. The 
normal course of trade was suddenly in- 
terfered with, prices of native products 
dropped alarmingly, European shipping 
facilities were withdrawn, and rates of 
exchange went to unheard-of levels. These 
countries are dependent upon outside cap- 
ital to finance commerce and industry and 
this was curtailed. Railroad building and 
work on other necessary public improve- 
ments were suspended. Local firms had 
large stocks of merchandise on hand for 
which no market was apparent. In gen- 
eral, panic conditions prevailed. 

GRADUAL RETURN OF PROSPERITY 

It was fully two years before these con- 
ditions gradually began to mend. The 
countries were helped materially by the 
renewed demand and consequent prevailing 
high prices for their metals and other 
products as well as the policies of re- 
trenchment adopted by the respective gov- 
ernments. Peru suspended the gold stand- 
ard and reverted to paper currency. The 
Chilean Government gave direct aid to the 
nitrate industry to enable it to continue 
operations and was largely responsible for 
its rapid. recovery. 

Bolivia was even harder hit than its 
neighbors. In 1913 the Republic was pros- 
perous, with satisfactory prices prevailing 
for tin, its main source of wealth. The 
war caused a slump in the price of this 
metal and brought requests from European 
firms for the immediate settlement of their 
accounts. To protect the merchants the 
government declared a moratorium in Aug- 
ust, 1914, and removed customs duties to 
encourage trade. Furthermore, it sus- 
pended work on public improvements, cut 
the salaries of government employes, and 
raised temporary loans in the United 
States. 

By the early part of 1917 conditions had 
materially improved. High prices were rul- 
ing for native products, existing stocks of 
imported merchandise had been consumed, 
the countries had adjusted themselves to 
existing conditions, and general prosperity 
had returned. There had been a clearing 
out of some financially unsound concerns, 
but on the whole the commercial struc- 
ture of these three countries came through 
the crises with considerable credit. 

PRESENT CONDITIONS 


Following are the outstanding features of 
these markets (fall of 1918): (1) General 
prosperity; (2) high prevailing prices for 
products; (3) abundance of money in 
financial circles; (4) high exchange with 
sudden fluctuations; (5) low stocks of 
merchandise: and high prices; (6) stimu- 
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lation of native production and increased 
American trade, resulting from shutting off 
of European sources of supply; (7) estab- 
lishing of American banks; (8) high cost 
of living without corresponding increase in 
wages. Most of these conditions are due 
to the great war-and will undoubtedly be 
much affected by the return of peace. 


FACTORS FAVORABLE TO UNITED STATES 


Before the Panama Canal was opened 
to traffic, these countries lay at the end of 
a long route through the Strait of Magellan 
from European or other Atlantic ports. 
As a result of this inaccessibility they were 
at a decided disadvantage. The canal was 
opened in August, 1914, but was closed for 
repairs for a few months in September, 
1915, and again in 1916. These interrup- 
tions to traffic, coupled with the serious 
derangement of shipping resulting from the 
war, have prevented these markets from 
reaping the full benefit of the Panama 
Canal, but there can be little doubt that 
this will be material. W.R. Grace & Co. 
have begun operating a line of express 
steamers which they promise will make the 
trip from New York to Lima, Peru, in 12 
days, and this service will also be extended 
to Chile. This will give American ex- 
porters a decided advantage, as before the 
war the average time for merchandise to 
arrive here from Europe was about two 
months. © 

Another development of great impor- 
tance to American firms is the establish- 
ment of American banks in this territory. 
The National City Bank maintains branches 
in Valparaiso and Santiago, Chile, and the 
Mercantile Bank of the Americas has 
branches in Peru and an office in La Paz, 
Bolivia. Among other important services 
which they render is the furnishing of ac- 
curate, unbiased credit information. With- 
out this it is not to be expected that Ameri- 
can firms will freely extend credit, and 
therefore business can not have a’ healthy 
growth. These banks have already shown 
beyond a doubt that they are able and 
willing to help American commerce. 


TRADE BEFORE THE WAR 


Prior to the war these countries were 
supplied with jewelry mainly by Germany 
and France. Austria, England, and the 
United States also sent a little. The larger 
part of the cheap plated jewelry was fur- 
nished by Austria and Germany, and gold- 
filled, solid gold and platinum by Germany 
and France. England’s small trade was in 
heavy gold and platinum goods. 

The trade of the United States con- 
sisted almost wholly of such staple goods 
as gold-filled collar buttons, link buttons, 
chains and watches—goods in which wear- 
ing quality, rather than appearance, is the 
important factor. Our share of the total 
trade, however, was insignificant. The in- 
difference of American manufacturers to- 
ward this market was met by equal in- 
difference on the part of the local mer- 
chant. A few progressive firms which tried 
to enter these markets found European 
competitors strongly intrenched and the 
requirements of the market too stringent 
for them to meet. One difficulty was that 
our manufacturers had to overcome single 
handed the competition of a group of Ger- 
man firms working together, aided by their 
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i v KeF|HEN you see a business man who has finished 
1 learning—no matter whether he is an employer 

70S SS or an employee—you see a man who has finished 
| growing. 


We are learning that at the present time there is a con- 
stant demand for square and calibre diamonds, in connec- 
tion with which we have imported into this country one of 
the most beautiful series of 


“Square Cut and 
Calibre Diamonds” 


that has arrived in recent years. Just now we have all sizes 
from fifty per carat to quarter carats. 


We feel certain that this new venture will bring added 
growth to our already long list of customers throughout 
the country. 


JAMES J. LOEB & BROTHER 


IMPORTERS and CUTTERS of MELEE 
68 NASSAU ST., N. Y. 
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which in turn had the financial 
mperial Government. For 
example, an agent of Moritz _Hausch, an 
important commission house of Pforzheim, 
says that this house controlled the export 
trade of 26 jewelry manufacturers. In 
Peru the situation is made still more dif- 
fcult for American firms because the 
wealthy German firm Welsch & Co., with 
branches throughout the country, dominates 
the wholesale and retail jewelry trade. 

EOUIREMENTS FOR GREATER AMERICAN TRADE 


The sudden outbreak of the great war 
shut off European sources of supply and 
gave American manufacturers of jewelry 
and silverware extraordinary opportunities 
in Chile, Bolivia and Peru. However, 
stocks of merchandise which local firms 
had on hand were sufficient, in view of the 
commercial depression, to supply the mar- 
ket for two or three years. These stocks 
were gradually exhausted. When Ameri- 
can firms attempted to enter these markets 
they were confronted with several diffi- 
culties. The styles, qualities and finish of 
goods in demand were decidedly different 
from their own and their domestic organi- 
zation could not properly handle selling 
and other details of foreign trade. To 
build up a permanent foreign trade it is 
necessary for American manufacturers to 
(1) adapt their lines to the requirements 
of the particular market in style, quality 
and finish, (2) reorganize their factories 
so as to take care of export orders ef- 
ficiently, (3) establish export departments 
to sell and to look after miscellaneous de- 
tails, and (4) extend liberal credits. 

The ruling population of these countries 
is Latin and the people look to Paris as 
the center of fashion. Local jewelers point 
out, with some truth, that it is easier for 
manufacturers to change their models than 
for the dealer to change the tastes of his 
customers. Jewelers are accustomed to lib- 
eral credits, which are made necessary by 
local conditions, and American firms can 
not hope to build up a permanent trade 
on a cash basis. Among the reasons for 
long terms are the following: (1) Money 
is worth 9 to 12 per cent a year; (2) 
these countries are developing and are short 
of capital; (3) agriculture is an important 
industry, and it receives its money returns 
but once a year; (4) the merchant can 
not figure his stock closely, as it takes 
four to eight months from date of ordering 
until goods are received; (5) European 
firms, which extend long credits, offer 
keen competition. As a rule merchants do 
not borrow money from the banks to 
finance their business, as European ex- 
porters have been accustomed to take care 
of them. It is also to be remembered that 
while an American jeweler has merchan- 
dise delivered in his store without any 
initial expense, the merchant in these coun- 
tries must pay substantial sums for cus- 
toms duties and other charges. 


SUMMARY 


There are unusual opportunities tor 
_American firms in these growing markets, 
‘ but in general they will have to meet ex- 
isting requirements. Commercial methods 
and practices have mainly come into ex- 
istence through necessity, and the mer- 
chants refuse to change them because it 


banks, wh 
support of the I 


R 


THE JEWELERS’ 





CIRCULAR 


85 








Proposed Platinum Stamping Law for New York 











Manufacturers and Dealers to Hold Mass Meeting on March 20 and Consider 
Bill Prepared for Jewelers’ Vigilance Committee 














HE jewelry trade of Greater New York 
and vicinity will have a chance to dis- 
cuss a proposed platinum law for New 
York State, and one which may act as a 
model for other States, at a mass meeting 
which is to be held Saturday afternoon, 
March 20, in the assembly rooms of the 
Merchants’ Association in the Woolworth 
building, Barclay St., Park Place and 
Broadway. The mass meeting has been 
called by the Jewelers’ Vigilance Commit- 
tee especially to consider this bill which 
has been framed by counsel for the com- 
mittee under the auspices of the sub-com- 
mittee on stamping legislation of that body. 
The proposed platinum legislation is 
purely for the State of New York, and has 
nothing to do with the national legisla- 
tion on which this Vigilance Committee 15 
now working in connection with commit- 
tees from New England and other centers. 
It is probable that if the proposed New 
York statute becomes a model for similar 
legislation in New Jersey, Massachusetts, 
Rhode Island, Illinois and other States 
where there is a platinum manufacturing 
center, and it may also be the model from 
which the Federal legislation eventually 
takes form. 

The proposed New York bill has been 
under consideration for a great many years 
and in fact, agitation for such a law goes 
back nearly a decade. At one time the 
National Jewelers’ Board of Trade ap- 


would usually be to their disadvantage to 
do so. It is considerably more difficult 
to do business with this than with do- 
mestic trade, but it should prove to be a 
profitable market for those who spend the 
time, money and effort to cater to it 
properly. 
(To be continued) 








Jewelry Workers Attending Southwest 
School of Industrial Art at Los Angeles 


Los ANGELES, Feb. 21.—The Southwest 
School of Industrial Art, organized here 
recently, is attracting a considerable at- 
tendance of young men, many of them al- 
ready employed in jewelry manufacturing 
and allied industries, but desirous of quali- 
fying themselves to do better work. 

Such has been the demand that evening 
classes are now held Monday, Wednesday 
and Friday for students who can not at- 
tend the day classes. The-teachers are 
not only expert workmen in their lines, but 
some of them have degrees from technical 
schools. 

Mrs. G. S. McMullen, for years past 
manager of the Southwest Turquoise Co., 
is president of the school. She has a 
credit in geology from the University of 
Chicago, and has studied under one of the 
noted instructors of Europe. The other 
instructors were chosen for their re- 
spective positions from numerous appli- 
cants because of their special qualifications. 


pointed a special platinum committee to 
study the subject of platinum and prepare 
a proposed statute, and although this was 
done after investigation of a year or more, 
the statute was never introduced in the 
Legislature owing to some technical com- 
plications that had to be overcome. The 
matter was put up to the Jewelers’ Vigi- 
lance Committee some time ago, but ow- 
ing to some important war work which 
the committee had on hand, it was not 
given full attention until the last year, 
during which time meetings and confer- 
ences have been held to discuss the neces- 
sity for platinum legislation in New York 
and the form that it would have to take. 
The result of these meetings was an adop- 
tion of a proposed law which will be placed 
before the manufacturers and dealers in 
platinum of New York for their approva 
before it is introduced. 

An essential feature of the law lies in 
the fact that it forbids the sale of the 
article stamped platinum or enclosed in a 
container bearing such stamp unless the 
component parts of the metals of which 
the article is composed are 925,/1000s parts 
platinum or iridium, or both. This leaves 
a leeway of 750 points or 7% per cent for 
alloy, solder and other impurities and also 
gives an opportunity for the use of alloys 
that will tend to harden platinum in case 
the scarcity of iridium should grow so 
great as to prevent its use in the manu- 
facture of hard platinum. 

The stamping of silverware has been reg- 
ulated in New York State for 25 years 
and the stamping of gold, for over 15 years. 
It is hoped that no further time will elapse 
before the manufacture and sale of plat- 
inum are equally regulated. 

The proposed law which may form a 
new Section 445 of the Penal Code reads: 


SELLING ARTICLES MADE OF PLATINUM 


Any person, firm, corporation or associa-~ 

tion or any member, officer, employe, or 
agent, thereof who makes, sells or offers 
to sell or dispose of, or has in his pos- 
session with intent to sell or dispose of, 
any article of merchandise, composed 
wholly or in part of any metal with the 
word “platinum” or any abbreviation, con- 
traction or colorable imitation of said word 
“platinum,” marked, stamped or printed 
thereon, or on any box, package, cover or 
enclosure, or on any tag, card, label, bill, 
Statement, invoice or paper attached to or 
used in connection with or referring to said 
article, is guilty of a misdemeanor, unless 
925 1000 of the component parts of the 
metal of which said article consists are of 
es the metal, platinum, or iridium, or 
oth, 








More than one-third of the men, women 
and children of the United States are own- 
ers of Government Savings of Thrift 
Stamps. Save for a Government Savings 
Stamp. Buy one 25 cent Stamp during 
Thrift Stamp Week, March 1 to 6. 
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This advertisement ap- \Y 
peared in the November 
and December issues of 
the “North American Re- 


view.” 


Equally attractive advertisements are now appearing 
in magazines of national circulation, such as “Vogue,” 
“Harper’s Bazar,” “Hearst’s,” “North American Re- 
view,” and others, creating a large demand for Orienta 
Pearls. 


The jeweler who stocks Orientas knows he has the 
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65 Nassau Street, New York 
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best indestructible pearl on the market—-fully guarau- 
teed. 

Tie up your local advertising with this big national 
consumer campaign by using the newspaper electro- 
types we have prepared especially for your use. (Send 
for advertising circular.) 

We can also furnish you with attractive folders (with- 


out charge) that you can mail with your bills and 
statements. Write for latest Orienta [Pearl catalog. 
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An Important Decision to Jewelers 





California Appellate Court Decides That Pawnbrokers Have No Lien on 
Diamonds Which Pledgee Had Only Obtained on Memorandum 














EE 
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Los ANGELES, Cal., Feb. 25.—A case of 
much interest to jewelers generally and to 
wholesalers particularly has just been de- 
cided in the District Court of Appeals of 
California of this district. The decision 
relates to merchandise delivered to cus- 
tomers on memoranda, with option to pur- 

r return it. 
_ Dee. 4, 1916, a man named L. 
Schlager, in the: employ of H. C. Schultz, 
a Los Angeles jeweler, obtained from the 
E. Bastheim Co. two diamonds valued at 
$472.50 on memorandum upon the repre- 


sentation that he desired to exhibit them. 


to Schultz. On the same day one of the 
stones was pawned with A. -B. Cohn & 
Bro., who loaned Schlager $100 on it. The 
following day, December 5, Schlager 
pawned the other stone with the same con- 
cern and was loaned $100 more. Both 
loans bore interest at 2 per cent a month. 
The Bastheim Co. made demands first on 
Schultz and Schlager and then on Cohn & 
Bro. The latter refused to give up the 
diamonds until the $200 loaned and inter- 
est accrued were paid. The Bastheim Co. 
brought a replevin suit and secured posses- 
sion of the stones. 

The lower court decided that the 
Bastheim Co. was the sole and exclusive 
owner of the diamonds, but that the Cohns 
had a first lien on them to extent of $200 
and interest on that sum at 2 per cent 
from Dec. 5, 1916, and were entitled to 
recover their costs in the suit; also that 
they were entitled to immediate possession 
of the diamonds unless the Bastheim Co. 
paid the amount of the lien. 

Hollzer & Greenberg, attorneys for the 
Bastheim Co., took an appeal. They ar- 
gued in the Appellate Court that as the 
diamonds were delivered to Schlager upon 
“the false and fraudulent representation 
that he desired to exhibit the property to 
a third party for the purpose of inspection 
only,” and that Cohn & Bro. had loaned 
money on the property to one who, the 
lower court had found, never had any right, 
title or interest therein, and who, to all 
intents and purposes, was nothing more 
than a common thief attempting to pledge 
stolen property, the pawnbrokers had no 
claim on the property as against the law- 
ful owner. Numerous citations upholding 
this contention were made. 

In its opinion just rendered the Appel- 
late Court upholds the plaintiff’s contention, 
and places emphasis upon “the well estab- 
lished rule that a person purchas- 
ing or receiving on pledge personal prop- 
erty from another ‘is bound to ascertain 
what the title and right is of the proposed 
vendor or pledgor, and that mere pos- 
session alone, at best, only furnishes prima 
facie evidence of ownership. This rule,” 
the court adds, “is, by the code, made sub- 
ject to one modification, and that is that 
where an owner allows another to assume 
the apparent ownership of property ‘for the 
purpose of making any transfer of it’ he 


cannot defeat the right of the pledgee who, 
in good faith, has made advances, relying 
upon the apparent ownership of the pos- 
sessor.” 

Quoting from the findings of the trial 
court, it is shown that Schlager obtained 
possession of the diamonds upon a false 
representation that he desired to exhibit 
them to a third party and that he would 
return them to the plaintiff. “We think 
it quite clear,” the higher court remarks, 
“that the court sufficiently determined the 
fact to be that the diamonds were not de- 
livered to Schlager or anyone else to make 
a transfer of them.” 

The judgment appealed from is reversed 
and it is directed that the Superior Court 
amend its conclusions and enter judgment 
in favor of the plaintiff as prayed for in 
its complaint. 

This decision apparently establishes an 
important precedent for cases of delivery 
on memorandum, as it is said that while 
prior decisions in the lower courts here 
have not been uniform, this is the first 
opinion rendered in such cases by the Ap- 


‘pellate Court. 








“DEAD BEAT” ORDINANCE 


Chicago City Council Passes Measure 
Backed by Installment Jewelers and 
Other Time Payment Concerns 


Cuicaco, Feb. 25.—By a large majority 
vote the city council last week passed the 
“anti-deadbeat” ordinance. To the rank 
and file of jewelry firms the ordinance does 
not mean much, but to the installment 
jewelry houses it means a great deal. The 
ordinance makes it necessary, under heavy 
penalty, for all moving concerns to report 
to the City Hall the removals of house- 
hold goods. If a party moves from one 
address to another, the name of the old 
address and the name of the new one must 
be given. By payment of a fee of 50 cents 
it will be possible for any person to ex- 
amine the records. This will allow the 
collectors for installment jewelry houses 
to learn the new address of any party 
who has purchased jewelry on the install- 
ment plan, and then moved in order to 
avoid creditors. There are many such peo- 
ple, and they are the bane of ‘the install- 
ment jewelry firms. While the majority of 
the people are honest, and will pay every 
time if they can, there are just enough of 
these uncertain people to make it neces- 
sary for the installment firms to make very 
careful inquiry before extending credit to 
strange individuals. 

“I worked for many weeks with officials 
of the Chicago Retail Credit Men’s Associa- 
tion and other interested parties to get this 
ordinance passed,” said S. T. A. Loftis, of 
Loftis Bros. & Co., when informed by THE 
JEWELERS’ CIRCULAR of the action of the 
Council. “It throws an additional safe- 
guard around the installment jewelry busi- 
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ness, and expresses the disapproval of the 
city government in cases where unscru- 
pulous individuals seek to evade payments 
on merchandise they have purchased. As a 
matter of fact, the losses of credit jewelry 
houses, taking an average of the leading 
cities of the United States, were actually 
less ‘than seven-tenths of one per cent. Dur- 
ing the war they were a little more than 
that, because of disturbed conditions. The 
losses amount to practically nothing. I am 
proud to say that after years of experience 
in the installment jewelry business, I know 
that 99 out of a 100 men and women I pass 
on the street are honest. It’s a great feel- 
ing just to know that. 

“The passage of this ordinance is a de- 
fense of honest customers as well as an 
additional obstacle thrown in the path of 
the occasional person who would be dis- 
honest. It will be a big benefit not only 
to the straight installment jewelry houses, 
but also to those jewelry firms which ex- 
tend credit of 30, 60 and 90 days. Other 
cities have had ordinances of this sort for 
a long time. We got copies of these 
ordinances, when we started this thing, and 
framed an ordinance for Chicago which 
contained all the best features of these out- 
side ordinances, as we saw them. W. -L. 
Davies, of the Chicago Retail Credit Men's 
Association, was one of the hardest work- 
ers in framing the ordinance and is en- 
titled to much credit for its passage.” 

The newly passed ordinance will go into 
effect at once. All moving firms have been 
informed through letters that it will be 
necessary for them to make regular reports. 
Failure to make such reports calls for a fine, 
graded in proportion to the offense, and 
imprisonment in the county jail, or both. 
In view of the fact that the Spring moving 
season is near at hand, the passage of tiie 
ordinance is very timely. 








Gold Key Presented to Gen. John J. 
Pershing by the Citizens of 
Oklahoma City, Okla. 

A GOLD key was presented to Gen. John 

J. Pershing by the citizens of Okla- 
homa City, Okla., recently. This key is 
made of 14 karat gold, is six inches long 
and weighs five ounces. It is hand carved 
and has the State seal at the top. 

On one side is the inscription, “Pre- 
sented to Gen. John J. Pershing by the 
citizens of Oklahoma City, Okla., Feb. 10, 
1920,” and on the reverse side, “Lafayette, 
we are here.” It is illustrated on the front 
cover of this week’s issue of THe JEweEL- 
ERS’ CIRCULAR. 

The key was designed and made in the 
shop of Letzeiser & Co., Oklahoma City. 








After having been engaged in the jewelry 
business for the past 43 years at Trenton, 
N. J., Harry L. Rickey is about to retire. 
Mr. Rickey opened his first store at 210 
N. Broad St., then known as Greene St. 
He later conducted his establishment at 14 
N. Broad St., and-from there moved to 120 
Perry St. While at this address his store 
was one of the largest jewelry establish- 
ments in the city. He later moved to his 
present store, 105 Perry St. His brother; 
Charles E. Rickey, who has been associated 
with him in business, will continue to dé 
repair work. 
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Stone and Shell Cameos 


THE WHEELER STANDARD in 
quality platinum jewelry is justly fam- 
ous; it has always successfully met 


the test that quality workmanship is 
inevitably subjected to. 


So in featuring our wonderful speci- 
mens of Stone and Shell Cameos, we 
do so with a supreme confidence that 


comes of a “promise faithfully ful- 
filled” —WHEELER STANDARD in 
quality faithfully adhered to through- 


out. 


These exquisite examples of beauti- 
fully and appropriately mounted 
cameos will not only delight your 
clientele but will reflect credit on the 
retailer who displays them. 


We are pleased to announce to the trade 
the opening of our new Factory at 72-78 
Spring St., New York, where our manufac- 
turing facilities will be better than ever. 
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[The Latest Jewelry Seen in New York 


The following information is published not only for the benefit of the jeweler, but 
for + ag of the public, and to give ‘the retail jewelers outside of the large centers in- 
1 cles in — that are shown in the shop windows of bi 
the metropolis and about such_specia es as have 
are shown in public for the first time. This information is right-up-to-the-minute, and gath- 
before THE JEWELERS’ CIRCULAR goes to press. 

yey information of the people of his district, in order to 
interest in jewelry generally, or the information may be used 
journals, as to the latest styles in jewelry. 
t credit to THE JEWELERS’ CIRCULAR, in any way that the jeweler may feel will prove 
he information of the people of his district, or valuable as a news item on the latest 
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HERE is a wide difference in the birth 
T stones for the month of March, for 
the aquamarine has light and fire in its 
transparent depths, and _ the bloodstone 
warmth of color and solidity in its opaque- 


ness. *x* * x 


The choice of one or the other of these 
stones, the aquamarine and the bloodstone 
for March birthday gifts, will be a matter 
of personal preference, as it does not de- 
pend in the least upon fashion or style for 
both these gems are being used this year in 
any of the new personal jewels and the 


seful pieces. 
u D — 


On account of appropriateness alone the 
bloodstone will be seen often in jewels for 
men and in women’s tailored jewelry and 
for evening wear for the men or for after- 
noon wear or evening jewelry for men, the 
aquamarine is sure to appear, but even this 
division has no positive line for many per- 
sonal ornaments for men will be mounted 
with the aquamarine and the bloodstone is 
set in fan-handles and oriental looking 
jewels for women. 

* * * 

To take three newly made pieces from a 
jeweler’s shop, we will find for one trio a 
scarfpin, a belt buckle and a desk set, all 
mounted with the March bloodstone. The 
scarfpin is disk-shaped with a smooth 
rounded stone at its center and four carved 
prongs formed in a vine pattern of hand 
carving as its mounting. This is one of 
the latest methods of stone settings for such 
pieces as scarfpins, finger rings and cuff- 
links. The idea is to have as little of the 
mount visible as possible, and the claw- 
like patterns are carved in foliage or in 
single solid leaf-form, and this makes a 
grouping of claws instead of the full circle 
of single prongs around the gem as it was 
in the old style setting. 

* ok x 

The new flat-shaped belt buckles on the 
fitted strap belts are hand-engraved enamel 
and gem set now, and one appropriate as a 
March gift has bloodstones countersunk 
in its gold frame. The desk set, too, is 
made after this method of setting the blood- 
stones and in the handle of paper cutter 
and penholder small oddly cut pieces of 
the bloodstone are inlaid in gold and edged 
with fine carving so that the red and green 
coloring of the stone shows through the 
metal. In this set that any man would be 
glad to have in his den there are corners 
for the table blotter, a tray, an inkstand 
and and a paper weight besides the pen- 
holder and paper cutter of the bloodstone 
mounted gold. 


x *x * 
jewels for 


Tailored women holding 


bloodstones are seen in all the newest pat- 
terns. There are bar-pins with the small 
central stone and long narrow angular 


shaped ends carved from platinum or - 


formed of pierced gold or, in some cases, 
the bloodstone is used as a finishing on 
either end of the bar and between runs 
the pattern cut from the platinum. For a 
small brooch also in the tailored type an 
oval shaped bloodstone has been used and 
its mounting, a small plain banding, is 
turned at either end into balls of gold to 
make an effect of grapes between carved 
leaves and tendrils. For out of doors, 
these tailored jewels include a severely 
plain type of mesh-bag mount or vanity 
case, hatpins or larger ornaments for the 
hat, with a wrist watch, and either barpin 
or small brooch, but for the house where 
tailored jewels are used, a sautoir watch 
or other neck chain and some finger rings 
are added. 
* * * 


For afternoon wear the aquamarine 
comes into its own and it makes a bright 
and gleaming setting for the face when it 
is used in earrings and necklace. These 
may be designed to match or used with the 
gem setting as their only point of similar- 
ity. For the earrings new patterns are seen 
with aquamarines in stud designs or 
dropped in a series of small mountings for 
a pendant pattern. The studs are fanciful 
in shape and built up of clusters of small 
aquamarines, while the pendant designs 
have single large gems for the ear stud and 
a drop of smaller faceted aquamarines for 
their pendant portions. Necklaces holding 
aquamarines come in either one of two 
patterns. They are made on the single cir- 
clet of beads as for pearls, or they follow 
the Grecian fringe-like necklace and turn 
to be modern toward the sautoir shape. 
Some of these new necklaces form a com- 
plete circle of gleaming gems around the 
neck and at the back there is a repetition 
of the front pendant, but it is smaller and 
less elaborate in design. The sautoir pat- 
terns have either a single pendant aquama- 
rine, or the whole necklace is made up of 
a series of box settings, and a double line 
then forms the pendant ends, which are 
run through a slide to make the sautoir 


shape. 
* * x 


For the men folk, the aquamarine is used 
in evening dress sets. It is then platinum- 
mounted for cufflinks, studs, vest buttons, 
and sometimes also for watch fob, chain 
and watchcase. These jewels may be worn 
as a complete set, but it is not usual, for 
generally the watch and chain will differ 
from the rest of the evening jewels. One 
of these evening-dress sets has a square 
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cut aquamarine in each of its pieces and 
the platinum mounting is used in an open 
work piercing to form an overlay on each 
gem with a pointed overlap on each of the 
four sides of each aquamarine. The 
women folk for the evening will use the 
aquamarine in finger rings and in hair orna- 
ments. There is a filet for the hair com- 
prised entirely of bright shining faceted 
aquamarines in a triple row of gems cut 
in a variety of sizes to give interesting 


‘ texture to the jewel. Directly in the front 


there is an upstanding marquise-cut stone, 
but this can be turned according to the 
wearer’s profile and if it is more becoming 
the jewel is then reversed and this pointed 
stone drops below the line of the filet 
hand. Another aquamarine-mounted hair 
ornament is a bandeau of mille-grain plat- 
inum wire set with upstanding lozenge- 
shaped aquamarines in a waving band 
with three small stones between each of 
the larger gems. For finger rings, aqua- 
marines are combined with other stones 
and they give added light and brightness 
used with pearls, peridots, or jades, or 
they are combined with diamonds to sur- 
round either emeralds or sapphires. In 
these combinations they are also used for 
handsome brooches and corsage ornaments, 
and they make an excellent gem for use by 
artificial light when they are massed to- 
gether and used with a surrounding border 
of combined pearls and diamonds. 
Tue RAMBLER. 








GET DIAMONDS WORTH $4,500 


New York Police Baffled by Mysterious 
Robbery in Retail Store 


A robbery which is still baffling the New 
York Police Department occurred on Sat- 
urday, Feb. 21, at the store of David Gum- 
biner, 105th St. and Broadway, Manhattan, 
when thieves in some mysterious manner 
stole a tray of diamond rings, valued at 
more than $4,000. The theft, it is believed, 
was committed at about four o’clock in the 
afternoon, but was not discovered until 
more than two hours later, when the stock 
was being removed from the show cases 
to the safe. After the discovery of the 
theft, the clerk and a son of Mr. Gum- 
biner’s recalled several circumstances of 
the day and finally decided it was the work 
of two men who had come into the store 
about four o’clock in the afternoon and 
purchased two sets of cuff buttons. 

In recalling the incidents of the day it is 
stated that about four o’clock on the after- 
noon of Saturday, Feb. 21, two strangers 
entered the store and asked to be shown 
some cuff links. The men had several 
bundles with them and claimed that they 
were buying wedding presents for a friend. 
While one of them engaged the clerk in 
conversation the other walked to the case 
where the diamond jewelry was displayed. 
When Mr. Gumbiner, who had gone out 
several moments before, returned to the 
store, he noticed the men, but paid no parti- 
cular attention to them. 

The man who was engaging the clerk 
finally purchased two sets of cuff links 
worth $175. When it came time to pay for 
his purchases the man pulled out a large 
roll of bills and handed the clerk $180. It 
is believed that while the clerk was obtain- 
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: hange, the man standing at the 
phot Sealer counter opened the door 
of the case and abstracted the tray. After 
giving the man the change nothing ‘more 
was thought of the transaction until the 
clerk began putting the stock in the safe, 
preparatory to closing the store. 

In the store with the clerk at the time 
the theft was discovered was the son of 
Mr. Gumbiner. They made a thorough 
search for the goods but when they failed 
to find the missing rings decided to close 
the store and return the next morning to 
take an inventory. 

Mr. Gumbiner was not aware of his loss 
until the next morning, when his son and 
clerk came to the store. On learning the 
information Mr. Gumbiner immediately 
notified the police at the 100th St. Station. 
They responded to the call and are still 
working on the case. 

Among the loot were 10 platinum rings, 
all set with diamonds and various other 
stones. There were also two wedding 
rings stolen. The value of the missing 
merchandise is placed at $4,505. 

Both men are described as being between 


30 and 35 years of age and having fair 


complexion. The man who purchased the 
cuff links is said to be about 5 feet, 9 
inches tall, of medium build and smooth 
shaven. His partner, who it is believed 
committed the theft, stands about 5 feet, 6 
inches in height, is of stocky build and has 
a small mustache. They were both well 
dressed. 








AN INTERESTING ADDRESS 





Members of Pittsburgh Retail Credit Men’s 
Association Profit by Talk Given 
on Credits 


PitTsBurRGH, Pa., Feb. 25.—“Constructive 
Criticism of the Credit Department” was 
the theme of an address made Monday, 
before the members of the Retail Credit 
Men’s Association by Attorney Abraham 
Seder, in which merchants generally and 
numerous jewelers were given a lot of legal 
advice on the conduct of their departments 
and the handling of charge accounts, that 
no doubt will prove of the most valuable 
character. 

Mr. Seder contended that where a woman 
is married and seeks credit the account al- 
ways should be opened in her name rather 
than in the name of the husband. The rea- 
son for this was that in Pennsy!vania and 
other States, the husband is responsible for 
debts contracted for by the wife and that 
if it should become necessary, the wife can 
then be sued as well as the husband, in 
collecting a bill and the wife might have 
an estate of her own. 

One of the things of constant aanoyance 
coming up in court in disputed charge ac- 
count cases in the absence of the applica- 
tion for credit. Most stores have a reg- 
ular application blank, and Mr. Seder con- 
tended merchants cannot be too careful to 
preserve these applications, for they are the 
evidence as to who was responsible in the 
opening of an account. Many cases are 
lost, he explained, because the origina! ap- 
Plication for credit cannot be found. He 
contended that it was good to have the 
original in case of a disputed. account. 
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Another thing of vital importance he 
called attention to, was that a married 
woman in Pennsylvania cannot guarantee 
the account of another. She can guarantee 
it in the sense that she says she will stand 
good, but in the event of suit for collection 
the guarantee is no good provided her hus- 
band is alive. Attorney Seder a‘so con- 
tended that it was always a gooua thing to 
know who held the real estate, should it 
be asked if the applicant for credit has 
property. If the real estate is held jointly 
the judgment against one cannot be en- 
forced. This is also a source of much 
trouble, because when it is held jointly, 
judgment cannot be obtained and c.:llected 
against either, so far as the real cstate is 
concerned. He contended that merchants 
should open up an account accordingly. If 
the real estate is held jointly, then the ac- 
count should be opened jointly. 

Another source of much trouble and liti- 
gation, Mr. Seder said, was trusting collec- 
tions to irresponsible persons and the same 
kind of collection agencies. He contended 
that the agency charging the highest price 
for collections were usually the cheapest in 
the long run. He explained that it fre- 
quently happens that after suit has been 
begun on a bill, payment is made and that 
the suit having been advertised, persons 
bent on trouble can sue for damages and 
frequently do. He believed there should be 
some record kept of an account, setting 
forth that it is in litigation and that no 
money should be received on such an ac- 
count, while it is in that shape unless an 
agreement is made that would absolve the 
merchant. 

Of all the things that cause the most 
confusion in the average office, it was the tel- 
ephone conversation. Mr Seder contended 
that merchants should insist on their credit 
manager or those in charge of credit reduc- 
ing all disputes claims to writing. 

The credit association granted the re- 
quest of one of the leading detective agen- 
cies who desired the association to send 
them notices of the passage of bad checks 
on their customers and also notice of other 
crooked transactions, reported to the sec- 
retary by the members. The request was 
granted and in addition it was voted by the 
directors to include other leading detective 
agencies, it being desired to cooperate to 
the fullest possible extent, in the running 
down of persons who attempt to thrive by 
their wits. 








Abraham Lincoln gave some pretty good 
advice when he said: “Teach economy. 
That is one of the first and highest virtues. 
It begins with the saving of money.” It 
would be interesting to know just how 
many parents in this country have waked 
up to the fact that the teachers in our 
schools have organized their pupils into 
Thrift Clubs and are giving them system- 
atic instruction in Thrift and Saving. If 
you are a parent, let your child’s teacher 
know you appreciate this training being 
given for success and prosperity. And 
don’t forget it is the duty of every parent 
to set his child a wise example. When did 
you buy your last War Savings Stamp? 
Save for a Government Savings Stamp. 
Buy a 25 cent Stamp during Thrift Stamp 
Week; March 1 to 6. 
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A DIAMOND ANNIVERSARY 





Mr. and Mrs. Ferdinand Smith, Omaha, 
Nebr., Receiving Congratulations on 
Reaching Their 60th Year of 
Married Life 
Omanwa, Nebr., Feb. 21.—Occasionally 
THE JEWELERS’ CIRCULAR has the opportu- 
nity to record the celebration of a golden 
wedding anniversary in the jewelry trade, 
but it is a rare occurrence for any publica- 
tion to record the celebration of a 60th 

wedding anniversary. 

This happy distinction has, however, 
fallen to the lot of Mr. and Mrs. Ferdinand 
Smith, of this city, parents of Arthur F. 





MR. AND MRS. FERDINAND SMITH WHO ARE 
CELEBRATING THEIR SIXTIETH WEDDING 
ANNIVERSARY. 


Smith, of the A. F. Smith Co., 426, City 
National Bank building, and the couple are 
being showered with congratulations from 
all quarters. Mr. Smith has been connected 
with the A. F. Smith Co. for 15 years and 
is known among retailers throughout the 
West and to jewelers from the East 

Mr. Smith was born in Germany, 82 
years ago, and his wife was born in Russia, 
78 years ago. When he came to this coun- 
try it took over three months to cross the 
ocean. He landed at New Orleans, and 
met his future wife, whose maiden name 
was Miss Olga Federow, in St. Louis. 
They are both hail and hearty and are en- 
joying life to a much greater extent than 
many people younger in years. 

Six children, all of whom are married, 
attended the recent gathering at the home 
of the aged couple in this city. The many 
friends of Mr. and Mrs. Smith in the 
jewelry trade join in extending heartiest 
congratulations upon the event of their 60th 
anniversary. oie 








“Extravagance rots character.”—Roose- 
velt. Government Savings Stamps are a 
preventive for financial decay. Make it 
convenient to see the postmaster today. 
Save for a Government Savings Stamp. 
Buy one 25 cent Stamp during Thrift 
Stamp Week, March 1 to 6. 
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WATCHMAKERS’ INSTITUTE 





Application Made for Incorporation of New 
England Body—Selection of a 
Dean Made 


Boston, Mass., Feb. 27.—Application for 
the incorporation of the New England 
Watchmakers’ Institute has just been made 
at the State House. The incorporators are 
A. G. Mansur, Burlington, Vt.; E. T. 
Lilley, Milford, Mass.; Frank F. Stearns, 
Keene, N. H.; M. W. Bassett, Hartford, 
Conn.; A. E. Garnsey, Sandford, Me.; J. F. 
Kahl, Pittsfield, Mass.; George Hascall, 
Rutland, Vt.; H. J. Whitcomb, Lancaster, 
N. H.; George Lux, Hartford, Conn.; Al- 
bert Kerr and J. C. Stever, Boston. The 
capital is $30,000. 

Granting of the necessary charter is only 
a matter of a few days, when the founders 
of the Institute will proceed forthwith to 
take the next logical step having in view 
decision on the questions of the most suit- 
able location for the Institute, the choice 
of a dean, the financial phase of the ques- 
tion, and incidental matters. 

Since the recent announcement in THE 
JewELer’s CirCULAR of the initial move- 
ment toward the establishment of the In- 
stitute, which is one of the most notable 
efforts ever put forward by New England 
retail jewelers, various committees have 
been assiduously at work preparing the 
ground for the actual opening of the 
Institute. 


The committee on the selection of a dean 
has visited many jewelry centres in this 
country and Canada, interviewing likely 
candidates for the position, and it is under- 
stood that choice has been made of one 
who is regarded as one of the best watch- 
makers and instructors in the country. It 
only remains for him to signify his accept- 
ance when announcement of the selection 
will be made known. The committee re- 
ports that it is eminently satisfied with the 
person chosen and feel assured that he will 
reflect the greatest credit upon the Insti- 
tute and the high ideals it holds. 

As to the location, another committee has 
visited several sites in and around Boston, 
but so far no decision has been made, as 
other places are to be inspected, the com- 
mittee naturally being desirous of securing 
the very best location available, both as re- 
gards accessibility and floor space, as it is 
contemplated that even at the commence- 
ment sizable premises will be required. 

Attention is again drawn to the fact that 
while the title is the New England 
Watchmakers’ Institute, it is not the in- 
tention of the founders to confine the in- 
struction to watch repairing. On the con- 
trary, the curriculum will include ex- 
haustive instruction in jewelry repairing, 
engraving, optical work and kindred sub- 
jects, under the most efficient tutors it is 
Possible to secure. 

A meeting of officers of the New Eng- 
land Retail Jewelers’ Association, which is 
the parent of the Institute, was held at the 
Parker House yesterday, Mr. Mansur, the 
president, occupying the chair. The reports 
of the various committees were discussed at 
length and several new phases of the ques- 
tion. brought. fo’ light. Great satisfaction 
‘Was expressed at the progress made, this 
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inspiring the founders of the Institute to 
enter upon the closing stages of the work 
of organization with greater zeal than 
ever. At the outset it was expected that the 
task would involve quite a few months of 
missionary work, but now the goal seems 
to be much nearer attainment than antici- 
pated by the most sanguine. 








A NEW CHECK SWINDLE 


Jewelers Warned to Beware of a Man Who 
Is Visiting Stores in Various 
Sections 

A new form of check swindle is being 
prepetrated in the trade according to a 
warning issued last week by the Pinkerton 
National Detective Agency. As far as can 
be learned, a man has visited jewelers in 
Binghamton, N. Y.; Lancaster, Pa.; Harris- 
burg, Pa.; Washington, D. C., and has met 
with some success. 

This man usually calls on jewelers and 
poses as a private detective. He tells his 
intended victim that he is securing the 
signatures of jewelers for the purpose of 
having them photographed and placed in a 
book to be sent to banks all over the coun- 
try by the Jewelers’ Security Alliance. After 
he secures the jeweler’s signature he trans- 
fers it to the back of a bogus check and 
usually has little or no trouble in cashing it. 

He has not confined his operations to 
jewelers, but has also visited a number of 
pawnbrokers and in some instances has also 
represented himself as a _ police official. 
When he represents himself as the latter, he 
usually rushes into the jeweler’s or pawn- 
broker’s store and informs him that he is 
wanted at police headquarters or at the 
court. He then presents a note and asks 
that it be signed to.show that he left the 
message. After securing the signature it 
is no trouble to transfer it to a bogus 
check. 

He is described as about 25 years old, 
stands 5 feet 6 inches tall and weighs about 
150 pounds. He has a blond complexion, 
brown hair, and dark eyes and has a pleas- 
ing personality. 








HOLD ANNUAL MEETING 


Members of Sterling Silverware Manufac- 
turers’ Association Chose Board of 
Governors and Officers Are 
Elected 

Members of the Sterling Silverware 
Manufacturers Association held their annual 
meeting last Friday afternoon and evening 
at the Hotel Waldorf-Astoria, New York. 
The meeting was well attended and after 
the business of the day had been completed, 
the members or the organization enjoyed a 
banquet. 

During the meeting a number of ques- 
tions of vital importance to the members 
were discussed after which a board of gov- 
ernors was elected. This board consists of 
nine members and is composed as’ follows: 
For one year: H. A: MacFarland of the 
Mount Vernon Co.; George C. Lunt, of 
Rogers, Lunt & Howlen, and H. B. O’Brien, 
of the International Silver Co. For two 
W. F. McChesney, of Dominick 


years: 
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& Haff; C. D. Morris, of R. Wallace & Sons, 
and W. A. Kinsman, of the Towle Mfg. Co. 
For a term of three years: George E. Fahys, 
of the Alvin Silver Co.; John S. Holbrook, 
of the Gorham Mfg. Co., and Rupert Noch, 
of the Wm. S. Kerr Co. 

The board of governors, following their 
election, next proceeded to select the follow- 
ing officers to serve for the ensuing year: 
President, George E. Fahys; vice-president, 
John S. Holbrook; treasurer, W. A. Kins- 
man, and secretary, Frederick S. Faggart. 

At 6:30 p. m. the members of the or- 
ganization adjourned to another room in 
the Waldorf Astoria where the banquet was 
held. The guest of the evening was Murray 
Springer of Chicago, who spoke on “Co- 
operation.” 


P* A FORGIVING EMPLOYER 





Man Who Confesses to Theft of Silver Will 
Not Be Prosecuted by One Who 
Employed Him 


Battimore, Md., Feb. 28—TIt is not al- 
ways the employer who desires to prosecute 
an employe who goes “wrong.” The arrest 
is made, the trained detectives establish 
their case and then it is up to the employer 
to prosecute or let up on the unfortunate 
man whose will power is weakened because 
of a combination of circumstances. An il- 
lustration of a forgiving employer was 
given here several days ago when Edward 
J. Finnessy, 27 years old, 2112 Dobler Ave., 
was arraigned before Justice Johannsen, 
Central Police Station, charged with steal- 
ing 200 ounces of pure silver from the 
manufacturing firm of Heer-Schofield Co., 
silversmiths, 308 St. Paul St. 


Finnessy, as told in a previous issue of 
THE JEWELERS’ CIRCULAR, was arrested by 
Detective Lieutenants C. A. Kahler and J. 
H. Kratz. The detectives recovered the 
silver, learned the method of disposal and 
after grilling Finnessy, who was taken from 
his work at the Heer-Schofield plant, the 
suspect admitted his guilt, according to the 
detectives. A member of Finnessy’s family 
sold: 24 ounces of the silver to a Lexington 
St. jeweler for $5. This silver was recov- 
ered by the detectives and the jeweler, it is 
said, will not be reimbursed. 

Finnessy confessed in the presence of F. 
M. Schofield that he took the silver and 
caused it to be sold because he needed 
money to meet bills incurred through sick- 
ness in his family. Mr. Schofield told Fin- 
nessy that if he had come to him and asked 
for aid he would have gladly advanced him 
financial assistance. Mr. Schofield was sin- 
cere and when Finnessy was arraigned be- 


‘fore Justice Johannsen the employer told 


the magistrate that he would not prosecute 
the case and as a result Finnessy was dis- 
missed. 





How many Government Savings Stamps 
did you get for yourself last month? They 
are $4.14 a piece in March and worth $5.00. 
The wise person puts away a little fund 
where it will be safe, snug and ready for 
use. Be wise! Save for a Government 
Savings Stamp. Buy one 25 cent Stamp 
during Thrift Stamp Week, March 1 to 6. 
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Crime Wave Against Philadelphia Jewelers Continues 





Robbers Obtain $18,851 Worth of Loot From Store of Walter Zakrezewski— 
Automobile Bandits Overpower Jeweler’s Wife and Escape with 
Valuable Booty. 























PHILADELPHIA, Feb. 27.—The _wave of 
jewelry robberies in this city, which began 
last week, continued through the present 
week with the same displays of daring and 
disregard of the police on the part of the 
its. 

~~ most sensational robbery—and the 
latest—netted the bandits $18,851 and re- 
sulted in the stealing of practically the en- 
tire stock of the jewelry store of Walter 
Zakrezewski, 3164 Richmond St. 

As a result, the police department notified 
all districts to have patrolmen on beats 
containing jewelry establishments and 
pawnbrokers to guard them with care, and 
for the last two nights reserve patrolmen 
have been stationed at every similar estab- 
lishment in the centre of the city. 

Director of Public Safety James T. Cor- 
telyou and William B. Mills, acting super- 
intendent of police, are centering every ef- 
fort upon hounding down the bandits, who 
have been terrorizing the jewelry trade as 
extensively as the bandits who ran riot in 
the closing days of the old city administra- 
tion last Fall. 





Auto Bandits Hold Up Jeweler’s Wife and 
Get Articles Valued at $18,851 

PHILADELPHIA, Feb. 28.—Six bandits, who 
traveled in the latest make of 1920 touring 
cars, drove up to the jewelry store of Wal- 
ter Zakrezewski, 3164 Richmond St., at 
10.45 a. M. Wednesday, overpowered the 
proprietor’s wife and then calmly looted the 
place of diamonds, rings, rubies, sapphires, 
pearls and other precious stones, whose 
total value was today placed at $18,851. 

The clean-up. made by the daylight 
bandits was so effective that they virtually 
took the entire stock of the jeweler. Ar- 
ticles that were practically worthless were 
thrown aside; watches that the bandits 
thought would not be worth the trouble 
carrying were tossed upon the floor and 
when they left, after working for about 
seven minutes, they departed the way they 
came, in a huge dark brown 1920 seven- 
passenger automobile. 

The six bandits, according to the police, 
were apparently old hands at the game, and 
they answer the description of the gang of 
jewelry store thieves who have stolen 
nearly $100,000 worth of jewelry in this city 
within the past six months. 

It was but a few minutes before 11 
o'clock when the six men drove slowly up 
to the front of the jewelry store. Richmond 
St. was thronged with morning shoppers. 
The bandits, however, knew what they 
were doing. Four of the men alighted 
leisurely from the car and entered the 
jewelry store. A fifth stood guard outside 


the shop and the sixth man stayed at the 
wheel of the throbbing machine. 

The proprietor had gone into the center 
of the city to secure some articles from 
wholesalers and had left the shop in the 
care of his wife); Mrs. Anna Zakrezewski. 


The leading man of the quartet donned 
a black mask as he entered the store, and 
at the same moment pointed an automatic 
pistol at Mrs. Zakrezewski. 

“Throw up your hands,” he ordered. 

The woman placed her hands above her 
head, and the men backed her into the 
kitchen, adjoining the shop in the rear. 
While the masked man kept watch over 
her, his companions began their work of 
looting the store. Most of the valuable 
jewelry was kept in two safes, the largest 
of which stood against a rear wall. Both 
safes were open. The robbers rifled them, 
stuffing pearl necklaces, costly diamonds 
and other precious stones into their pockets 
by the handfuls. They then ransacked the 
display cases, taking whole trays of rings, 


pins and La Vallieres, and scattering 
cheaper jewelry on the floor as_ they 
worked. 


It was the work of but a few minutes. 
The robbers were so thorough that they 
even took several valuable watches which 
had been left in the shop for repair, show- 
ing rare discernment between the time- 
pieces which were valuable and_ those 
which were not. 

Then the robbers took Mrs. Zakrezewski 
and forced her into the basement of the 
house, locking the door upon her and 
threatening that if they heard her cry out 
they would come back and shoot her. 

To avoid suspicion as they left the store, 
the four men sauntered leisurely across the 
pavement, jesting among themselves and 
slapping each other on the back as though 
they had made a successful purchase and 
were amused at the salesmanship displayed 
within. The man on guard followed them 
into the machine and the brown motor car 
sped up Richmond St. It was stopped at 
Westmoreland St. and turned around. One 
of the men jumped out, removed the license 
tag, stepped back in again, and the chauf- 
feur, throwing on full speed, came thunder- 
ing back over Richmond St. at 40 miles an 
hour. 

Mrs. Zakrezewski had managed to re- 
lease herself from the basement by this time 
and she reached the pavement as the big 
car went hurtling by. She caught a glimpse 
of the occupants and recognized her assail- 
ants. Half inarticulate she stopped a man 
who was passing and told him what had 
happened. This man, Steve Wadnerick, 
2808 E. Allegheny Ave. grasped the 
seriousness of the case. Nearby was stand- 
ing a machine owned by Edwin Hunter, 
Richmond and Cumberland St. Wadnerick 
seized this machine and started in pursuit. 

The robbers led him a thrilling criss- 
cross chase through several streets of Port 
Richmond, as that section of the city is 
called, and at times he drew so close to the 
fleeing car that he was able to discern the 
features of the driver, whom he could 
recognize if he saw again, he says. 

Over Cleveland Ave. and down Salmon 
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St. the bandits fled. They swerved abruptly 
west on Indiana Ave., narrowly missing a 
lamppost, and continued to Almond St. 
where they again turned south. They left 
Almond St. at Ann, swung from Ann to 
Aramingo Ave., and then straightened out 
for a race over Girard Ave. 

Wadnerick kept close behind until the 
powerful machine cut loose on Girard Ave. 
There the bandits simply ran away from 
his lighter car. The chase led straight past 
the front doors of the East Girard Ave. 
police station, and finally at 5th St. the 
pursuer lost all track of his quarry. 

Wadnerick declares that all the robbers 
were young men. They wore caps pulled 
low over their eyes and were all dressed in 
dark clothes. Wadnerick went to the City 
Hall afterwards to examine the photo- 
graphs in the rogues’ gallery in an effort to 
identify some of the bandits. 

Mrs. Zakrezewski was on the verge of a 
nervous collapse after the robbery. Friends 
telephoned to wholesaler after wholesaler 
in the centre of the city in an effort to 
locate her husband, finally finding him at 
Aisenstein Gordon’s, 712 Sansom St. They 
feared to tell him what had happened but 
hurried him home with word that his wife 
was sick. 

Mrs. Zakrezewski, in describing her ex- 
perience afterwards, said that the men ad- 
dressed no words to her after ordering her 
to throw up her hands. One of the men, 
the one with the black mask, was ap- 
parently the leader and addressed words of 
direction to his companions. One of the 
first things they did, she said, was to draw 
the store blinds and lock the front door. 
Her husband said that the loot included 
150 diamond rings, one of which was val- 


ued at $800. 


Philadelphia Pawnshop Robbed 

PHILADELPHIA, Feb. 28.—Passengers on 
board a Market St. elevated train speeding 
eastward early Tuesday morning witnessed 
a daring jewelry robbery and were power- 
less to interrupt the thief at his work. 

At 1.40 o’clock, as an “L” train was 
passing 3716 Market St., passengers, hear- 
ing a crash, looked out of the windows and 
saw a man reach through the broken win- 
dow and begin to fill his pockets with 
watches, rings and other jewelry in the 
pawnshop of Jules Hammerman. 

When the train reached the station at 
36th St. the passengers rushed down the 
elevated system stairway to the street and 
hurried back in the direction of the rob- 
bery. 

Street Sergeant John McMichael, of the 
32nd St. and Woodland Ave. police station, 
was making his rounds nearby. He heard 
the cries of the men from the elevated train 
and running toward the scene of the rob- 
bery was just in time to see the man leap 
from the shattered window and disappear 
in the darkness beyond. Sergeant Mc- 
Michael and Patrolman Steff gave chase but 
the robber escaped. _ 

Mr. Hammerman, proprietor of the 
pawnshop, estimated his loss at $500. He 
had been warned on Monday by the police 
that he was careless in not properly pro- 
tecting his store. They told him to put 
wire gratings, which he possessed, in front 
of his windows, but he did not do it. 
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Proposed License Fee for Jewelers 








Chicago Council to Consider Ordinance That Will Apply to Manufacturing 
and Wholesale Jewelry and Optical Concerns and Refiners 

















Cuicaco, Feb. 28.—A new license fee for 
the jewelry trade of this city may be put 
into effect by the municipal council within 
a fortnight. The license fee, according to 
best information now at hand, will apply 
to manufacturing and wholesale jewelers, 
to refiners, and to manufacturing and 
wholesale optical goods concerns. The pro- 
posed ordinance calling for the levying of 
this license fee is now in the license com- 
mittee of the council, and will be called be- 
fore that body for action at a meeting 
scheduled for March 4. The measure is 
one of many proposed ordinances now be- 
fore the license committee. All these meas- 
ures seek to raise money for “administra- 
tive purposes.” Besides, those faithful to 
the present city administration need jobs, 
and there is not enough money in the city’s 
exchequer to pay their salaries, since a cool 
$7,000,000 per annum was lost when the en- 
forcement of federal prohibition froze the 

saloons out of business. 

| Members of the jewelry trade realize 
that there is a genuine need for more 
money to run the city government, and 
there is a possibility that no concerted 
fight will be made against the principle of 
the proposed ordinance. Certain features, 
however, are open to debate, and members 
of the jewelry trade will undobtedly have 
something to say before the license com- 
mittee when it meets next week. 

For example, it will be seen from the 
terms of the application of the ordinance, 
outlined above, that retail jewelers are not 
included in the list of concerns which will 
be asked to pay the license fee. Many con- 
cerns wholesale and retail jewelry at the 
same time, and some are engaged in the 
manufacture and wholesale of jewelry. 
Just how the ordinance, if it is passed, will 
apply in such cases cannot be determined 
until the jewelers themselves have talked 
the matter over with the members of the 
license committee. 

Whether or not a fight against the ordi- 
nance will develop is uncertain at this time. 
It is understood that the copy of the ordi- 
nance which is being prepared by the li- 
cense committee at the present writing, 
contains certain provisions looking toward 
“regulation” of the branches of the jewelry 
industry to be licensed. If this turns out to 
be the case, say persons familiar with the 
temper of the trade, a hard fight, and prob- 
ably a victorious one, will be made against 
the enforcement of the ordinance. The 
jewelers do not want inspectors snooping 
about their places, telling them how to con- 
duct their business, and looking for a 
chance to earn money in addition to their 
regular salaries! With respect to the 
health feature, such as proper sanitation, 
ventilation, and conveniences for employes, 
they believe that the Department of Health 
his ample powers, and is well able to 
bring to time any persistent violator. The 

* law is behind the Department of Health in 
all cases where it wishes to push a case. 











Jewelers are a unit in their opposition to 
this regulation feature. Without meaning 
to cast any reflection on the present city 
administration, it is a fact that the enact- 
ment of regulation ordinances opens the 
door to a most flourishing type of graft. 

In event a fight on the license fee is 
started by the jewelry trade, it is probable 
that the case will be based on a claim that 
the fee is in substance a tax, and that the 
city has no power to levy and collect tax of 
this sort, without the approval of the State 
legislature. The “enabling act,” as it is 
called, is an instrument within the exclus- 
ive power of the State legislature to grant. 
City officials made a hard but unsuccessful 
attempt to secure the needed power from 
the legislature at the session a year ago. 
The legislature does not convene for 
another year, and the city wants the license 
money at once! 

If the members of the license committee 
forget the regulation rider in the proposed 
ordinance, it is not probable that the jewel- 
ers, as a class, will object to a fee. There 
is no disposition to be a party to forcing 
the city into bankruptcy, and the money 
must come from some source. Other lines 
of business,—in fact, nearly all of them,— 
are being asked to pay a license fee. In- 
sistence by the aldermen on the regulation 
feature, however, is almost certain to pre- 
cipitate a spirited fight. 








Death of Leander J. Shaw 


ProvipENCE, R. I., Feb. 28—Leander J. 
Shaw, for forty years an employe and for 
the past 25 years superintendent of Wight- 
man & Hough Co., manufacturing jewelers 
at 7 Beverly St., died Wednesday at his 
home, 152 Grand Ave., Edgewood, aged 
63 years. He had been troubled with a 
disease of the throat for a long time, and 
a few months ago he went to Boston and 
submitted to an operation. This failed to 
give the relief that had been hoped for, 
and he was finally compelled to give up 
his work. 

Mr. Shaw was born on Plain St., in the 
section of Providence that was then a part 
of Cranston. He spent his entire life here, 
attending the public schools, and at the 
age of 14 became an apprentice with the 
manufacturing jewelry firm of Holling- 
ton & Cook. He remained with this con- 
cern a short time after completing his 
apprenticeship, and was then employed as 
a journeyman bench hand with several 
concerns before entering, in 1880, the 
establishment of the firm. with which he 
remained so long. His long experience 
had made him one of the most expert in 
the trade, and he was one of the best 
known journeymen jewelers in  Provi- 
dence. 

He was a member of the Rhode Island 
Veteran Odd Fellows Association, belong- 
ing to Roger Williams Lodge and Mazeppa 
Encampment. He is survived by his wife, 
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Sarah E. (Carlisle) Shaw, to whom he 
was married in this city on Nov. 3, 1880, 
and a son, Merrill G. Shaw. 








LOOK OUT FOR THEM 


Sneak Thieves Working in the Jewelry 
Trade in the Middle West 

A pair of clever sneak thieves are operat- 
ing on the jewelry trade in and around the 
middle west, according to a warning issued . 
last week by Pinkerton’s National Detec- 
tive Agency. As far as can be determined; 
these men have visited jewelers in Omaha, 
Nebr., Minneapolis, Minn., and Detroit, 
Mich. 

In Detroit this pair obtained a bracelet 
composed of 46 square links, each link 
mounted with a diamond weighing 7/100 
carats. The total weight of all the dia- 
monds in this bracelet is 3.30 carats and 
is valued at $1,500. On the inside of this 
bracelet scratch number 9233 appears. 

According to the warning these men in 
operating enter a jewelry store and ex- 
hibit a pair of cuff links from which the 
diamonds have been removed. They usu- 
ally ask to be shown some unmounted 
stones, suitable for setting in the cuff 
links. After finally deciding on the neces- 
sary stones and determining the price for 
having them set, they leave the cuff links 
to have the work done. They then ask to 
see some larger diamonds or suggest hav- 
ing a La Valliere or other article of jewel- 
ry made to order. After looking over 
these assortments they usually want to 
see some scarf pins or bracelets. 

During the time the jeweler is displaying 
his merchandise, one of them will draw his 
attention from the stock while his partner 
will take some article and conceal it on 
his person. After stealing some article 
both men begin talking and in the confu- 
sion succeed in getting out of the store 
before the jeweler realizes that part of 
his stock is missing. 

Pinkerton’s National Detective Agency 
have obtained a good description of these 
men and in their warning describes one 
of them as being between 23 and 25 years 
old, 5 feet, 8% inches, weighing between 
155 and 160 pounds. He is of medium 
build, has a slight ruddy complexion, 
medium brown hair and Roman nose and 
is smooth shaven. This man wore a Fe- 
doro hat and brown overcoat. He answers 
to the name of “Hall.” 

The other man is described as being be- 
tween 26 and 28 years old, 5 feet, 6%4 
inches in height and weighing between 130 
and 140 pounds. He is of medium build, 
has a dark complexion, and either dark 
brown or black hair. He has a rather 
prominent nose and is smooth shaven. 
This man also wears a Fedora hat, dark 
overcoat with heavy fur trimming on the 
collar. He is of Jewish nationality. 

The warning requests that should these 
men enter the store of any reader of THE 
JEWELERS’ CiRCULAR they should be de- 
tained under a plausible pretext and a po- 
lice officer be summoned at once. If they 
are arrested or their whereabouts is known, 
information should be conveyed to the Pin- 
kerton National Detective Agency in New 
York or any of its branches, 
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Propose Changes in Tax Laws 





Jewelers’ War Revenue Tax Committee Reports on Work Being Done to 
Have Special Taxes Superseded by Sales Tax—Business Men’s National 
Tax Committee Asks National Chamber of Commerce to Call 
Tax Conference. 
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Members of the jewelry trade are re- 
ceiving this week a report of the Jewelers 
War Revenue Tax Committee telling of 
the work that has been done recently by 
that committee in the way of laying a 
foundation for having amendments to the 
present revenue laws passed that will re- 
lieve special industries of the present tax 
burden, eliminate the difficulties merchants 
have under the excess profits and other 
special taxes and substitute in its place a 
small sales tax of general character that 
will be absorbed as part of the business 
“overhead.” 

The Jewelers War Revenue Tax Com- 
mittee has been not only working by itself 
but working with other trades along these 
lines, and under its auspices representa- 
tives of 20 different industries have met 
and formed a general committee known as 
the Business Men’s National Tax Commit- 
tee to carry out these objects. As a result 
of the work of this last-named commit- 
tee, effort is being made to have the Cham- 
ber of Commerce of the United States call 
a tax conference at Washington, at which 
shall be represented representatives of all 
groups of citizens and industries, employ- 
ers and employes to discuss the question 
of tax relief on these lines. 

The jewelry committee seeks the opin- 
ion of the jewelry trade in regard to its 
work and is asking jewelers who read this 
report to write the chairman expressing 
their views. 

The report, which has just been mailed, 
reads in full as follows: 

March Ist, 1920. 
To Att MEMBERS: 

“Your chairman has been engrossed for 
some time in trying to find a workable sub- 
stitute for the present inequitable, burden- 
some and unjust taxes embodied in the 
Revenue Act of 1918, and, having arrived 
at such a plan, in finding an agency suffi- 
ciently strong to impress its will upon the 

. lawmakers in Washington. We realized 
that no one trade working alone could ac- 
complished this, and therefore called 
several conferences of the various indus- 
tries affected by the present excise taxes. 
We have now succeeded in forming the 
Business Men’s National Tax Committee, 
representing more than 20 industries em- 
ploying millions of workmen throughout 
the country. Other industries will be in- 
vited to join this committee, with a view 
to making it thoroughly representative of 
all the business interests of our country. 

“The organization meeting of the Bus- 
iness Men’s National Tax Committee was 
held on Feb. 10, 1920, and the following 
resolutions were unanimously adopted: 

Whereas, The excess profits taxes, the sur- 
taxes, the numerous excise and special taxes of 
the Revenue Act of 1918, are excessive, discrimi- 


natory, inequitable and ill adapted to peace-time 
conditions; and 


Whereas, These heavy and uncertain ’'taxes 
through the pyramiding of taxes as goods are 
passed from hand to hand are an important factor 
in the increasing prices to the consumer; and 

Whereas, The heavier surtaxes on incomes make 
it more profitable for individuals with large in- 
comes to invest their money ‘in non-taxable bonds 
than in industrial, railroad, public service, or 
other taxable securities; and 

Whereas, This diverting of vast amounts of in- 
vestment capital to non-taxible bonds is a seri- 
ous menace to the prosperity of the country; and 

Whereas, The best minds of the country, both 
in and out of Congress, are agreed that the in- 
terests of all our people demand a_thorough- 
going revision of the Revenue Act of 1918; and 

Whereas, The business men and the consumers 
of the United States are deeply interested in the 
enactment of. a tax law which ,while yielding 
adequate revenue for the needs of the Govern- 
ment, shall equitably distribute the burden of tax- 
ation in such a manner as to insure ‘a sufficient 
revenue with the least interference with the pros- 
perity of the people; and 

Whereas, The question of fair and efficient tax- 
ation is a national problem in which all citizens, 
regardless of party affiliations, are vitally inter- 
ested; and 

Whereas, We believe that the leaders, as well 
as the rank and file of all political parties, are 
eager for an immediate, business-like revision of 
our tax law; and 

Whereas, We believe that the entire member- 
ship of both the Committee on Ways and Means 
of the House of Representatives and the Com- 
mittee on Finance of the Senate will gladly accept 
the co-operation of the business men of the coun- 
try in framing a new revenue law; and 

Whereas, We believe that representatives from 
every part of the United States should come to- 
gether and confer, with the object of making con- 
crete tax recommendations to Congress; now, there- 
fore, be it i 

RESOLVED, That tae Business Men’s National Tax 
Committee, representing hundreds of thousands of 
producers, manufacturers, and merchants, employ- 
ing millions of workmen from every part of the 
country, respectfully call upon the Chamber of 
Commerce of the United States to send out to 
its entire membership a summons to send repre- 
sentatives to attend a tax conference to be held 
in Washington without delay; and be it further 

Resotvep, That this tax conference should be 
open to non-members as well as members of the 
Chamber of Commerce of the United States, and 
that representatives of all groups of citizens and 
industries, employers and employees, shall also be 
invited to attend; and be it further 

REsoLveD, That the Executive Committee of the 
Business Men’s National Tax Committee is hereby 
instructed to communicate these resolutions to the 
officers of the Chamber of Commerce of the United 
States, to the President of the United States, to 
the Chairman of the Committee on Ways and 
Means of the House of Representatives, to the 
Chairman of the Committee on Finance of tae 
Senate, and to the Secretary and Treasury. 

“These resolutions will shortly be pre- 
sented to the Chamber of Commerce of 
the United States, to the President of the 
United States, to the chairman of the Com- 
mittee on Ways and Means of the House, 
and the Committee on Finance of the 
Senate, and to the Secretary of the Treas- 
ury. We hope that the Chamber of Com- 
merce will forthwith call the meeting. re- 
quested, in order that the business men of 
the country may make their influence felt 
in framing a sane, reasonable and workable 
tax law to replace the Revenue Act of 
1918. 

“On the 19th day of February, 1920, your 


executive committee held a meeting to con- 
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sider the foregoing resolutions, and to con- 
sider also the following definite plan for a 
new tax law: . 

1, Increase exemptions for small incomes for 
married people or heads of families, from the 
present minimum of $2,000, say to $4,000 or 


‘$5,000; for single persons from $1,000, to say 


$2,000 or $2,500, retaining the present additional 
exemption for children and dependents. 

2. Drop all surtaxes on incomes and substitute 
a graduated income tax, to begin at 2 per cent 
or 4 per cent and increasing, say, 2 per cent for 
each $5,000. 

3. Taxation on large incomes should be as 
heavy as their recipients can afford to pay on 
taxable securities. Any rate which will make it 
profitable to sell taxable securities and purchase 
non-taxable bonds will result in the double dam- 
age of depriving the Government of revenue, and 
withdrawing huge funds from taxable bonds and 
stocks. ; 

A continuance of the present practice of many 
wealthy investors of putting their funds in non- 
taxable bonds will seriously interfere with the nor- 
mal development of our country, 

4. After fixing the various graduated percent- 
ages of tax on incomes, it will be possible for the 
Treasury officials to estimate the amount of reve- 
nue which these percentages will yield. 

By deducting this estimated yield from the esti- 
mated budget for the needs of the Government 
for 1921, we shall arrive at the additional amount 
of revenue to be raised from taxation on sources 
other than personal income. 

5. This additional amount of revenue to be 
raised by taxing every gross sale of goods, wares 
and merchandise, including mines, oil wells, real 
estate, raw material, and other sales or leases. 

The tax shall be the required percentage on 
the monthly, quarterly, semi-annual, or annual 
turn-over, and shall be levied on grdss sales for 
the period established by the law, and not on 
each itemized sale as it is made. 

This sales tax shall be in lieu of every other 
Federal tax on business, 


“The points above enumerated may re- 
quire some explanation, and I shall there- 
fore take them up in consecutive order: 


(1) 

“(a) The increased cost of living and 
the decreased purchasing power of the dol- 
lar make it imperative that people with 
small incomes should obtain some relief 
from their present income taxes. 

“(b) The proposed gross sales tax, while 
bearing less heavily on the consumer than 
the present pyramided excess profits and 
other business taxes, will nevertheless in- 
sure an, indirect income tax to the Gov- 
ernment from persons of even the smallest 
means, because everybody will contribute 
to the support of the Government to the 
full extent of purchases of every kind. 

(2) 

“(a) The present income tax, plus the 
surtax, bears too heavily on the smaller 
and medium incomes, while the largest in- 
comes often entirely escape taxation be- 
cause of investments in non-taxable bonds. 

(3) 

“Income taxes should not be levied be- 
yond the point where the taxpayer can 
make a profit on his investment in taxable 
securities. Any rate of tax beyond that 
point will cause the investor to dispose of 
his taxable securities and replace them with 
non-taxable ones, thus depriving the Gov- 
ernment of revenue. 

“In addition to depriving the Govern- 
ment of revenue, a rate that has this effect 
will also result in withdrawals of invest- 
ment from taxable stocks and bonds. 

“The continuance of enormous invest- 
ments in tax-free bonds will seriously crip- 
ple public service corporations, and many 
industries, which are even now feeling the 








100 THE JEWELERS’ CIRCULAR March 3, 1929, 
































° ° ° . Diamond 
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of decreased investments by the 


(4) 

“(a) With the statistics of the past two 

ears to guide them, the treasury officials 
will probably find it a simple matter to esti- 
mate the probable revenue from the grad- 
uated tax schedule outlined in Article 2. 

“(b) With a_ budget, and reasonable 
economy, the requirements of our Govern- 
ment for 1921, from taxation, should not 
exceed the amount raised by taxation 
during 1920. 

“(c) After determining the amount of 
Government revenues to be raised by tax- 
ation in 1921, the Committee on Ways and 
Means of the House of Representatives 
can deduct therefrom the estimated prob- 
able revenue provided by Articles 2 and 3, 
and the remainder is the amount to be 
raised by additional revenue taxation. 

(5) 

“(a) This additional revenue can readily 
be raised from taxation on “business,” and, 
in order to find a basis upon which to cal- 
culate the tax percentage, it will be neces- 
sary for our treasury officials to determine 
the probable annual sales turn-over for the 
year 1921. 

“(b) This sales aggregate should include 
every sale or turn-over of every kind of 
goods, wares, and merchandise; this em- 
braces all raw materials, manufactured 
products, mines, oil wells, and should in- 
clude real property. 

“(c) Receipts of theatres, movie houses,’ 
billiard rooms, public games and entertain- 
ments, clubs, public service corporations 
(furnishing gas, electricity, water power 
transportation), all leases or privileges for 
which compensation is paid, and commis- 
sions of every kind, should be regarded as 
the proceeds of sales and should pay the 
same turn-over tax as is levied on sales 
of commodities. 

“(d) These sales taxes, or turn-over 
taxes, may be computed monthly or 
quarterly, and paid during the next month 
or quarter, or at such times as the law 
may provide. 

“(e) These sales or turn-over taxes 
should be the only Federal taxes on busi- 
ness. 


effects 
public. 





“It is a well known fact, recently ad- 
mitted by a representative of the Depart- 
ment of Justice, that the present system of 
taxation, especially the excess profits tax, 
causes a greatly increased price to the 
consumer. This representative of the De- 
partment of Justice puts the increase at 
25 per cent. Some experts believe the in- 
crease will in some cases reach 50 per cent. 

“These large price increases will more 
readily yield to the law of competition, if 
taxes on business are changed in the man- 
ner indicated in this plan. 

“Merchants wilt know at all times the 
precise amount of the tax due to the Gov- 
ernment on each and every sale, and, when 
the uncertainty of the Government’s share 
of the profits is removed, unusual profits 
will soon shrink to normal under stress of 
competitive offerings to increase the volume 
of business. 

“The above is not, of course, a detailed 
substitute for the present Revenue Act, 
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but it presents a fairly complete plan and 
the necessary further details can be worked 
out. 

“The Business Men’s National Tax 
Committee has not passed on this plan. 
In fact, it was considered wise not to 
attempt to commit that body to any definite 
plan at present; but, in order to ascertain 
the views of the Jewelers’ War Revenue 
Tax Committee, this plan was submitted to 
our own executive committee on February 
19th. After full discussion, a resolution 
was unanimously adopted to present the 
plan to our entire membership for the pur- 
pose of a referendum. 

“Will you therefore return to me, as soon 
as possible, the slip attached to this letter, 
signifying whether or not you approve of 
the plan proposed. Any suggestions which 
you have to offer in the matter will be very 
welcome as well. 

“Requesting the favor of an immediate 
response, I am, 

“Very truly yours, 

“(Signed ) Meyer D. RoTHSCHILD, 

Chairman,” 

The slip attached to the letter reads: 
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Article V, Section 1, of the By-Laws of the 
Chamber of Commerce of the United States of 
America; and be it further 

ReEso_vep, That if it is not feasible to call 
such special meeting, the National Jewelers’ 
Board of Trade hereby submit to the Board of 
Directors of the Chamber of Commerce of the 
United States of America, the question of tax 
consideration by the membership of the Cham- 
ber through a referendum, as provided by Arti- 
cle 10 of the By-Laws of the Chamber; and be it 
further 

Resotvep, That if, for any reason, this refer- 
endum vote cannot be had before the next an- 
nual meeting, that such tax question shall be 
placed upon the program for consdieration and 
action at the next annual meeting; and be it 
further 

Reso.vep, That the National Jewelers’ Board 
of Trade fully approves and, for the purpose 
of the referendum vote, adopts the resolutions 
of the Business Men’s National Tax Committee, 
adopted on the tenth day of February, nine- 
teen hundred and twenty, and hereby authorizes 
its Councillor, for and in the name of the Na- 
tional Jewelers’ Board of Trade, to submit these 
resolutions to the General Secretary of the 
Chamber of Commerce of the United States of 
America, and to furnish any further statemerit 
that may be required for the purpose of a ref- 
erendum vote. 

Very truly yours, 
ARTHUR LorscuH, 
President. 


Attest: F. C. Backus, Secretary. 





Mr. M. D,. RotuscuiLp, Chairman, 
Jewelers’ War Revenue Tax Committee, 


March 


6 West 48th Street, New York City 
Dear Sir—I (do not) endorse the plan for a new revenue tax law submitted in your commu- 


nication of the 1st day of March, 1920. 





National Jewelers Board of Trade Working 
for Tax Reform 


The National Jewelers Board of Trade 
has endorsed the movement for tax reform 
and has sent the following letter to Mr. 
Rothschild: 

February 24, 1920. 
Mr. Meyer D. Rothschild, National 
Councilor, National Jewelers 
Board of Trade, 6 W. 48th St., 
New York, N. Y. 
Dear Sir: 

At a special meeting of the board of di- 
rectors of the National Jewelers Board of 
Trade held this day, the following resolu- 
tions were unanimously adopted, and you 
were authorized and directed to transmit 
the same to the General Secretary of the 
Chamber of Commerce of the United States 
of America: 


Whereas, The Business Men’s National Tax 
Committee has passed resolutions calling upon 
the Chamber of Commerce of the United States 
of America to call a tax conference of all its 
members in Washington without delay; and 

Whereas, The jewelry industry is represented 
on the Business Men’s National Tax Committee; 
and 

Whereas, The National Jewelers Board of 
Trade is deeply interested in the question of 
national tax reform and is desirous of having 
such a conference called and of actively partici- 
pating in its proceedings; now, therefore, be it 

REsoLveD, That tae National Jewelers Board 
of Trade urges upon the President of the Cham- 
ber of Commerce of the United States of Amer- 
ica the desirability of calling this special meet- 
ing by reason of the power vested in him under 


National Board Favors Bill to Increase 
Salaries of Customs Examiners 


The National Jewelers Board of Trade 
has gone on record as favoring a bill which 
has been introduced into Congress to in- 
crease the salaries of customs examiners. 
This bill is known as H. R. Bill No. 11980. 
In this connection President Lorsch has 
sent out the following letter to Senators 
and Representatives: 

“Dear Sir: 

“In behalf of the National Jewelers 
Board of Trade I bespeak your support of 
H. R. Bill No. 11980. The aim of this bill 
is to increase the compensation of the ex- 
aminers of merchandise of the Customs 
Service. 

“The post of examiner is indeed an im- 
portant one, for he must be an expert in 
merchandise of all kinds. Upon him de- 
volves the correct assessment of duties, and 
the fair valuation and classification of mer- 
chandise. Not only the Government is in- 
terested in the performance of his duties, 
but also our importers, manufacturers and 
the public. 

“We urge you_to give whole-hearted sup- 
port to a measure which will both more 
adequately compensate these competent pub- 
lic officials, and tend to hold them in the 
service. 

“Respectfully yours, . 
ArTHUR LorscH, 
President.” 
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A GOLDEN ANNIVERSARY 


Jewelry House of J. Ramser’s Sons Cele- 
brate Half Century of Starting of the 
Business in Davenport, Ia., in 1870 


Davenport, Ia., Feb. 25.—The jewelry 
house of J. Ramser’s Sons, Davenport, 2d 
Ave. and 19th St., celebrated its golden an- 
niversary last week. Fifty years ago, Feb. 
14, 1870, Jacob Ramser, a pioneer resident 
of this city, father of the present owners 
of the firm, Jacob and William Ramser, 
established his jewelry store one door west 
of the present location. He then had an 
investment of but little more than $500, 
doing most of the work of the establish- 
ment himself. This capital stock doubled 
and trebled in the prosperous years which 
followed. Now the firm is employing 10 
persons, is doing a large business in jew- 
elry, diamonds, silverware, watch repair- 
ing, and operates two Edison shops, one in 
Rock Island and one in Moline. 

Jacob Ramser, Sr., was in charge of the 
business until his death in 1901, when his 
sons took charge. In 1910 the firm of J. 
Ramser’s Sons was established, comprising 
Jacob, William and Eugene Ramser. The 
latter retired from business several years 
ago. 

Since its establishment the firm has 
changed its location a number of times, but 
always a few doors to the right or the left 
of the present location. Its last home was 
purchased from Louis Schmidt, and five 
years ago an extensive annex was built, 
making the store 150 feet in length. 

At the time the store was started all 
fine jewelry was made to order, and was 
made entirely by hand. Christmas orders 
were placed early in the Summer, and every 
bit of the work was done at the Ramser 
establishment, mostly by Mr. Ramser him- 
self. As jewelry in those days was elab- 
orate, with engraved scenes and highly 
decorated with tinted gold and silver 
flowers, its making required exceptional 
skill. Mr. Ramser was noted for being one 
of the finest engravers of his time, and the 
only one between Chicago and Omaha. 

There were few gold watches, and nearly 
all men’s watches were made of silver. 
The heavier the watch was then the more 
highly it was prized, while now dealers are 
competing with each other to see which 
can manufacture the lightest and most 
easily handled watch. The Ramser estab- 
lishment has been watch inspector for a 
number of years. At present it is the local 
watch inspector for the C. B. & Q.. rail- 
road and chief inspector for the Rock 
Island Southern. 

In speaking of the elder Ramser’s ex- 
ceptional engraving ability, Jacob Ramser, 
jr, stated that it was no uncommon 
thing to have old customers of the firm 
bring in jewelry that had been engraved 
by his father many years ago with 
initials or scenes as clear as. when they 
were first engraved. Many of these were 
engraved only a few years after the firm 
had been established, he said. 

Mr. Ramser not only used his skill in 
engraving jewelry, but he also made all 
cuts of prominent Rock Island citizens and 
candidates for office for the local news- 
papers. That was before the electrotype 
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machines or the machines for making half- 
tone cuts were invented. Mr. Ramser carved 
out the photographs on blocks of wood, 
making the face reverse in order to give 
the proper effect when printed. He is said 
to have spent most of his leisure time at 
this difficult and confining task. 





GIVES TRUST DEED 





Creditors of Shea Jewelry Co., Creston, Ia., 
Expect Claims to Be Paid Prac- 
tically in Full 

Cuicaco, Feb. 28.—Chicago creditors of 
Edward F. Shea, sole owner of the Shea 
Jewelry Co., of Creston, Ia., were pleased 
to learn this week, through a letter sent 
out by Louis Goldman, a local attorney, 
that they may receive 100 cents on the dol- 
lar. While failures which pay such satis- 
factory dividends to creditors are very rare, 
there is a strong possibility that Mr. Shea’s 
creditors will receive dollar for dollar on 
their claims. 

Mr. Goldman, at the suggestion of sev- 
eral large local creditors of the Shea Jew- 
elry Co., went to Creston last week to make 
a personal investigation of the debtors’ af- 
fairs. The assets, he found, amount to 
$32,500, while the liabilities are $22,385.30. 
The assets consist of fixtures which cost 
$2,225, merchandise, at cost per inventory 
of Jan. 10th, $23,775, accounts receivable, 
good and bad, $4,200, real estate, estimated 
equity, $1,500 auto;, present value, $500; 
cash on hand and in bank, $300. The lia- 
bilities consist of notes to the bank for $2,- 
400, merchandise creditors, $13,535.30 and 
borrowed money from a private individual, 
$6,450. The merchandise includes diamonds, 
diamond mounted and diamond set goods 
of approximately $10,000. It also includes 
watches, movements an cases, amounting to 
$2,000. The balance of the merchandise 
consists of the general run of rings, lockets, 
brooches, and other miscellaneous items. 

Mr. Shea also has an exclusive grapho- 
phone agency and his stock of phonographs 
and pianos amounts to $1,500. The figures 
do not take into account the merchandise 
sold in the regular course of business since 
the inventory was taken, and some allow- 
ance is therefore to be made for such sales. 
Most of the fixtures are old and out of 
date and at forced liquidation would be 
subject to considerable shrinkage. This 
account also includes money expended in 
making interior improvements. The large 
amount of the accounts receivable and the 
debtor’s laxity in extending credit are 
among the largest contributing factors in 
his present financial embarrassment. 

Arrangements have been made to force 
the immediate collection of all accounts, in 
order to make the cash collected available 
for distribution to creditors. Under the 
present arrangements, also, no further sales 
will be made on credit. The item of $2,400 
owing to the bank was advanced to the 
debtor last July, and the bank received a 
chattel mortgage which was not placed on 
record. The failure to record the mortgage 
removes it as a security and the bank’s 
claim is now in the same class as those of 
the merchandise creditors. The bank will 
receive the same pro rata only as the other 
creditors. 
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Over one-third of the outstanding mer- 
chandise accounts are past due and unpaid, 
and numerous drafts and letters threaten- 
ing legal action and the inability of Mr. 
Shea to secure any loan or other funds 
have caused his present distress. None of 
these accounts are secured. The borrowed 
money covers a loan of several years’ 
standing, evidenced by a promissory note 
upon which interest has been paid regu- 
larly. The holder of the note has agreed 
to waive any payment on his claim unless 
and.until all other creditors. are pard in 
full. In the-event of bankruptcy proceed- 
ings, however, the holder of this note 
would participate with the other creditors. 

The following solution is proposed. Mr. 
Shea has executed a deed of trust for the 
benefit of all creditors to T. L. Dougherty, 
formerly disbursing officer of the United 
States Army. No new purchases will be 
made, except actual needs of the business 
or special orders, and only for cash. A 
special drive will be instituted at once to 
collect outstanding accounts receivable. 

The business conditions at Creston are 
reported good, and it is believed that by 
reducing expenses, sufficient funds can be 
accumulated for dividends. 





A THIEF CONFESSES 


Prisoner Tells How He Mingled With Po- 
lice Officers After Taking Part in 
Robbing a Jewelry Store 

St. Louis, Feb. 27.—How he mingled with 
the police after he had taken part in the 
attempt by three young robbers to rob the 
H. H. Gerhardt jewelry store at 3324 Olive 
St., on Oct. 31 last, at which Chief of 
Police O’Brien was shot in the neck while 
pursuing two of the robbers, was told in 
a confession by Armin A. Ellerbrake, one 
of the three who was arrested a few days 
ago. 

In his confession, Ellerbrake said he 
went to the jewelry store with Joe Henry, 
who is held, and Henry Carr, who has 
never been captured, but he denied he was 
with the others when Chief O’Brien was 
shot. He said that after the robbery he 
ran down the street and hid in a gang- 
way until a couple of policemen came 
along. He said he was scared, but he 
thought mingling with the “cops” was a 
good thing to throw off suspicion. He 





-asked them what was the matter, and they 


told him three men had tried to rob a 
jewelry store. When they passed, he got 
on a street car and went to Bellefontaine 
Cemetery and stayed there a while. 

“Then I got a newspaper and saw the 
chief had been shot. Then I was scared. 
I went to Baden and jumped on a freight 
train and beat my way to Mexico, Mo. 
After staying there I came back to St. 
Louis and met Carr,” he said. 

Ellenbrake was mentioned in a confes- 
sion made by Henry. He was located a 
few days ago and arrested. Ellenbrake 
gave the police information on which a 
chauffeur, Raymond J. Renard, was ar- 
rested. Renard was mentioned in Henry’s 
confession as having driven an automobile 
in which the jewelry store of Walter Voss, 
at 4106 W. Florissant Ave., was robbed on 
Oct. 24. 
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JEWELERS CONVICTED 





New York Dealers Fined for Selling Watches 
With Counterfeit Trade-Marks of 
Well Known Concerns 


A criminal prosecution that is most in- 
teresting to the business world culminated 
in New York last week when Benjamin 
Priate and Barney Kurfirst, wholesale and 
retail jewelers, 137 Chrystie St., Manhat- 
tan, were sentenced to pay a fine of $250 
or go to the work house for 30 days, for 
having sold watches that bore infringe- 
ment or counterfeits of the trade-mark 
“Howard” used on watches and controlled 
by the Howard Watch Co., Waltham, 
Mass. There have been many civil actions 
against infringers of trade-marks in the 
jewelry trade but this was one of the very 
few cases in which the criminal law had 
been invoked against such infringers. 

The men were sentenced February 27 by 
a court consisting of Justices Murphy, Ed- 
wards and Herbert. Judge Murphy dissent- 
ing from the sentence, imposed as far as 
the fine was concerned and stating that he 
concurred in the verdict of guilty but be- 
lieved that a heavy workhouse sentence 
should be given. The men had been tried 
Jan. 30 in the Court of Special Session at 
which time Justices Voorhees, McInerney 
and Herrman were sitting, the charge being 
that the prisoners had assembled and sold 
a complete watch consisting of a “Vigi- 
lant” movement in an “Indian Head” case 
but that it bore a paper dial with the word 
“Howad” across the face. The court held 
that the word “Howad” used in this way 
was a violation of the law and that it imi- 
tated the trade-mark of the well known 
Howard watch. 

An important witness in the case was 
Detective Sergeant Harding at Police 
Headquarters who testified that he had 
taken three of these “fake” watches made 
up in identically the same fashion with the 
word “Howad” across the dial from a man 
named Marossky whom he had arrested 
Oct. 15, 1919, and who had attempted to 
sell him one of these watches as a genuine 
Howard watch for $75. Investigation was 
made as to the makers of the watch which 
led to the arrest and conviction of Kur- 
first and Priate. 

At the office of Olney & Comstock, attor- 
neys for the Howard Watch Co. in New 
York, it was stated that the complaint was 
not based on an incidental violation of the 
law but that the evidence showed that the 
defendants had made a practice not only 
of assembling these watches and putting 
the false dial thereon in imitation of the 
Howard, but in stamping the brass “Indian 
Head” case “Atlantic W. Co. Warranted 

20 Years” with a serial number. In addi- 
tion the false dial contained the words “15 
jewels” although the wording jewel ap- 
pears on the back of the “Vigilant” move- 
ment. 

According to the report of the attor- 
neys, the trade of these “fake” watches has 
been very large as thousands have been 
sold throughout the south, and that the fak- 
ers who are doing this work make up 
watches with any trade-mark that is re- 
quired and stamped 15 or 21 jewels as is 
desired, by either placing a five after the 
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“1” or a two before the “1” on the back 
of the movement. 

The New York criminal laws relating to 
imitation of trade-marks are very strict 
and for this reason it is rather strange 
that it has not been heretofore invoked. 
For a first offense, it provides a fine of not 
exceeding $1,000 or imprisonment for not 
more than a year or both, while for each 
subsequent offense, a jail sentence of from 
30 days to one year has to be imposed, and 
in addition a fine up to $1,000 may also be 
exacted. 

The defendants in this case, Kurfirst and 
Priate, it is said have been in business since 
Nov. 25, 1918, each having formerly worked 
in the jewelry trade prior to that time. 








Watch Manufacturers Protest Against Pro- 
posed Income Tax in New Jersey 


Trenton, N. J., Feb. 28.—That rent profi- 
teering can be overcome by changing the 
present method of municipal taxation, is the 
statement made by Charles H. Ingersoll of 
the Ingersoll watch concern, and president 
of the Manufacturers’ and Merchants’ Tax- 
ation League of New Jersey, in a letter to 
Governor Edwards. He said that a State 
income tax and business tax, which is 
recommended by the Tax Commission, 
would be shifted by manufacturers and 
merchants to the retail buyer through in- 
crease in prices of commodities. He asks 
the Governor to give careful consideration 
to this in his torthcoming message on tax- 


ation. His létter follows: 

In your proposed message on taxation, the Manu- 
facturers’ and Merchants’ Taxation League asks 
you to give careful consideration to the fact that 
present methods of raising public revenue are 
nothing less than fines upon housing. Besides all 
the natural embargoes on building, such as high 
cost of labor, materials and land, the builder finally 
faces the unnatural one of heavy municipal taxes 
super-imposed by the State law. 

There can be no effective move towards supply- 
ing housing demands and elimination of rent 
profiteering, so long as excessive cost 6f' materials 
and labor, excessive land values and excessive 
taxes stand opposed to it. Excessive taxes and 
excessive land values may be corrected by remov- 
ing taxes from buildings and placing them on land 
values, and these changes will greatly modify, if 
not eliminate, the remaining factor. 

The industries of the State are so menaced by 
taxes that they are actually moving to States 
where laws are saner. The State as a common- 
wealth is the chief sufferer. We have had inves- 
tigations and commissions, both official and from 
_important commercial bodies, and while the trend 
may be said to be in the rigat direction, it is all 
too slow, and lacks a guiding hand. The people 
of the State have been waiting a long time for 
an authoritative, constructive and clear cut state- 
ment on the subject of taxation and housing. 

A State income tax and business tax, which is 
recommended by the Tax Commission, will be 
shifted by the manufacturer and merchant to the 
retail buyer through increase in prices of com- 
modities. The increased prices will naturally les- 
sen demand, and this will presently reduce produc- 
tion and throw men out of work. Wages will 
drop and this will still further accentuate social 
unrest and cultivate conditions of widespread 
Bolshevism, 








Some folks are born poor; some acquire 
poverty and quite a few have it thrust upon 
them. Poverty is more of a disgrace than 
it is a disease. Government Savings 
Stamps purchased every time the pay-en- 
velope’ is opened helps folks to get from 
the “have nothing” crowd into the “have 
something” class. Save for a Government 
Savings Stamp. Buy one 25 cent Stamp 
during Thrift Stamp Week, March 1 to 6. 
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CAREER OF LATE S. C. PARK 





Last Honors Paid to Prominent Salt Lake 
City Jeweler and Former Mayor 


Satt Lake City, Utah, Feb. 25.—The 
body of Samuel C. Park, former mayor and 
a member of Boyd-Park Jewelry Co. of this 
city, who died suddenly at his country home 
in Cottonwood, last Thursday, was laid at 
rest in Mt. Olivet cemetery a short time 
ago. The funeral was largely attended by 
State and city officials as well as a num- 
ber of business and other friends. Funeral 
services were held at the Masonic Temple 
under the auspices of Wasatch lodge No. 1, 
F. & A. M. of which Mr. Park was a past 
master. 

At the services. the life and character of 
Mr. Park were eulogized by the Very Rev. 
W. W. Fleetwood, dean of St. Mark’s 
cathedral and B. F. Grant. 

Although Mr. Park had suffered for the 
past few years from ill health, his death 
was unexpected and was a ‘severe shock 
to his many friends. Death is attributed to 
heart trouble. 

Samuel C. Park was born in Cheyenne. 
Wyo., on Nov. 1, 1869 and was the son of 
the late Boyd Park and Mrs. Jane Culyer. 
He received his early education in the 
schools of that city and was later grad- 
uated from the University of Michigan 
with the degree of Bachelor. of Arts. He 
was originally in the class of 1891 at that 
institution, but left before graduation and 
returned and received his degree in 1911. 

When a young man he came to Salt Lake 
City, where he entered the employ of the 
Bank of Commerce in 1894, and became 
cashier of that institution. He later became 
president and manager of the Boyd Park 
Jewelry Co. of this city. 
of years he served in the Utah National 
Guard, rising from private to brigadier 
general. He retired from that organization 
Dec. 31, 1908. He served in the Utah State 
senate in 1903-7 and in 1909 became a mem- 
ber of the board of education of Salt Lake 
City. He was serving his second term in 
this capacity when he resigned to become 
mayor of the city. Mr. Park was the first 
mayor of Salt Lake under the commission 
form of government. He went into office 
Jan. 1, 1912, and left on the first Monday 
in January, 1916. Since that time he had 
been associated with the Boyd-Park Jewelry 
Co. 

During his political career, Mr. Park was 
always associated with the Republican 
party. He was a member of the Alumni 
association of the University of Michigan, 
the University club of Salt Lake, the 
Sons of the American Revolution, and a 
32nd degree Mason. He was also a mem- 
ber of the Mormon Battalion Monument 
commission and in recent months had de- 
voted much time to the campaign of the 
commission to raise funds with which to 
erect the proposed memorial. Mr. Park 
was an Episcopalian by faith. 

On Jan. 17, 1894, Mr. Park married Miss 
Ella Thomas, daughter of former Gov. A. 
L. Thomas. The widow and three children, 
Boyd T. Park, Samuel Culver Park, Jr., 
and Mrs. Eleanor Park Sturgess, survives 
him. He is also survived by one sister, 
Mrs. R. A. Chapin of Hollywood, Cal. 


For a number - 























































scab eaminbsmmaiet oe 





ne ltd 


ra al WIS Rhities 30 








106 THE JEWELERS’ CIRCULAR March 3, 1929, 








IE 


i 


SAO | 


- Braude & McDonnell 


INCORPORATED 


POUUUNOU.UU.U UAE 


ciedaabienaaiaiesaeaa 
es 


importers of Diamends 
I70 Broadway, New York. 


eee ee ee ee ee OC 


HIUINVUNUTVUAUUUUUUTUNERUTULOUOULOTUERUERUA UT 
HANNNLUUIIUGUILUVULEUL LGU 
































= Two Wrong Ways— 





of selling precious and imitation stones: 


ist. Selling so cheaply that the QUALITY is open to suspicion, and— 
2nd. Selling so dearly, that the Customer “NEVER COMES BACK.” WE sell 


PRECIOUS and IMITATION STONES 


RIGHT! We allow ourselves only a fair profit on the actual cost, well within 
the sunny side of legitimate market prices on stones of shapes and qualities 
difficult to obtain elsewhere. 


A SQUARE DEAL TO ALL AND ABSOLUTELY NO PROFITEERING at 


H. NORDLINGER’S SONS a 


et 
we New York, 15 Maiden Lane. Paris, 32 Rue Beaurepaire. Gablonz, a/N., 16 Steingasse. Providence, 63 Washington St. a 


i aE 
R. A. BREIDENBACH, Inc. 


51-53 MAIDEN LANE NEW YORK 


DIAMONDS, PEARLS 


Stones of Every Description 


32 Sarphati Straat 212 Union St. 
Amsterdam, Holland Providence, R. I. 
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MASSACHUSETTS CONVENTION 
Plans Well Under Way for Meeting of 
State Retail Jewelers’ Association at 
Providence, March 23, 24 and 25 


Provivence, R. I., Feb. 28—With the 
semi-annual convention of the Massachu- 
setts Retail Jewelers’ Association, which 
includes the retailers of Rhode Island, 
only three weeks away, the members of 
the local committee, consisting of Herbert 
S. Tanner, J. Arthur Clem, George Rice, 
Edward T. Arnold and Frederick B. 
Thurber, are bending their energies to 
complete all the details so that the session 
shall be a success in every respect. The 
absence of Chairman Tanner, who was 
called to California, has placed the burden 
more heavily upon the other members of 
the committee. 

The convention will be held in this city 
on Tuesday, Wednesday and Thursday, 
March 23, 24 and 25, with the Narra- 
gansett Hotel as the headquarters, and 
where the meetings and banquet will be 
held. At 10 o’clock on Tuesday morning 
the registration office will be opened for 
registration and payment of convention 
dues of $5, which will include all the ses- 
sions and the banquet. The sessions are 
to be open to the public, and from the 
diversity of the program it is expected 
that the attendance will be unusually 
large. 

The business of the convention will 
begin Tuesday’ afternoon at 2 o'clock, 
when there will be addresses by Mayor 
Joseph H. Gainer and President Edwin O. 
Chase of the Providence Chamber of Com- 
merce, welcoming the visitors to Provi- 
dence; also by prominent speakers in the 
trade. A representative of the Harvard 
Commercial School will talk on business 
methods. The New England Manufactur- 
ing Jewelers and Silversmiths Association, 
through its manager, Woodward Booth, 
has been invited to furnish a speaker rep- 
resenting the manufacturers, and a similar 
representative of the jobbers is to be in- 
vited through Henry Arnold of D. C. Per- 
cival Co., Boston. In the evening a ques- 
tion box will be opened and a general dis- 
cussion held. 

On Wednesday the business sessions will 
begin at 10 o’clock and continue during 
the day, when reports of officers and com- 
mittees will be presented and considered, 
officers elected and general business 
transacted, together with impromptu ad- 
dresses. In the evening the only formal 
social function of the convention will be 
in order. This will be the banquet in the 
ballroom of the hotel. Following an in- 
formal reception by the officers, the din- 
ner will be served, and among the after- 
dinner speakers. will be Governor R. 
Livingston Beeckman, who is a_ stock- 
holder and director of the International 
Silver Company; Mayor. Joseph H. 
Gainer, President Edwin O. Chase of the 
Providence Chamber of Commerce, Col. 
H. Anthony Dyer, and a director of the 
Tilden-Thurber Corp. The committee is 
arranging several novel entertainment 
features that will prove enjoyable to the 
banqueters. Dancing will follow until 
after midnight. 
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Thursday will be devoted to sight- 
seeing, a principal feature of which will 
be the visit and inspection of the manu- 
facturing jewelry and silver plants of this 
city. Arrangements are being made 
whereby the members and visitors may be 
divided into groups so as to visit the estab- 
lishments in which each group will be 
especially interested. A number of other 
details are yet to be worked out, but the 
local committee feel much encouraged at 
the interest that has been manifested in 
the coming convention, and all reports 
seem to indicate that there will be one of 
the largest gatherings that has yet attended 
any of the sessions of the association. 








SALE OF ROYAL JEWELS 


New York Jewelers Buy Articles Formerly 
Owned by Russian Royal Family 


One of the most beautiful and expensive 
collections of jewels ever offered for pub- 
lic sale by the United States Marshal in 
New York was purchased last Thursday 
at auction by Charles A. Keene, jeweler at 
180 Broadway. The collection is purported 
to be part of the jewels formerly belonging 
to the ex-Czar of Russia, and his family, 
and were seized by the customs officials 
when brought into this country without the 
usual payment of duty. 

The sale was largely attended by jewel- 
ers and gem collectors, and as a result the 
bidding was spirited. The jewels bought 
by Mr. Keene were divided in two lots and 
consisted largely of pearls and diamonds. 
There was also included a few pieces of 
rare lace and a silk shawl, and the entire 
collection was sold to the jeweler on bids 
totaling $30,200. 

Most of the pieces contained the Russian 
government stamp consisting of a man’s 
head and a crown, the latter mark indicat- 
ing that the jewelry was made for the royal 
family of Russia. The number “56” ap- 
pears on several pieces indicating that the 
gold used is of 14-karat fineness. 

According to information gathered, the 
jewels purchased by Mr. Keene were iden- 
tified by a Russian baroness as part of the 
gems seen by her on members of the royal 
family of Russia. The identity of the 
baroness, or when she identified the gems, 
could not be learned. 

The jewels purchased by Mr. Keene were 
divided into two lots, the largest lot going 
for $21,700, and the other lot consisting of 
four pieces going for $8,500. 

In the first lot was included an unusually 
beautiful two-strand pearl necklace weigh- 
ing about 600 grains. The pearls are of 
the Oriental kind and are _ perfectly 
matched. The clasp is rather unique and 
is set with six diamonds. Another piece is 
a La Valliere set with four rare old mined 
diamonds, the largest being about one carat 
in size. There is a pearl drop suspended 
from this La Valliere weighing about 30 
grains. One of the handsomest articles is 
a diamond ring which is supposed to have 
belonged to the Czar. It is set with a per- 
fect blue-blue Jagers diamond and weighs 
about 5% carats. This stone is set in a 
novel mounting of solid platinum, into 
which is hammered strips of 24-karat 
gold. What are considered probably old 
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antiques are a pair of massive ear rings 
elaborately shaped and set with 105 dia- 
monds. The diamonds are old mine cut 
and are set in mountings made of a mix- 
ture of silver and gold. Among the lot 
was also a woman’s ring set with a two- 
carat old mine diamond and a beautiful 
emerald of the same size. They are 
mounted in a platinum setting along the 
shank of which are 10 diamonds. 

One of the most attractive pieces is a 
gold cigarette case which weighs about 130 
pennyweights. In the upper right hand 
corner of the case there is set a diamond 
about one-half carat in size, while the catch 
is mounted with a large sapphire. There 
are several marks on the inside of the case, 
one mark indicating that it is made of 
14-karat gold. There are several other 
marks, the meanings of which could not be 
learned. The remainder of this lot con- 
sisted of a solitaire diamond ring set with 
a two-carat white diamond, one set of 
studs made of silver and mounted with 
Oriental pearls each weighing about four 
grains, and a woman’s ring containing five 
old mine diamonds weighing in all about 
two and a half carats. In this lot there 
were also a number of handsome and rare 
pieces of lace as well as a black silk shawl 
supposed to have belonged to the Czarina. 

The principal piece in the second lot is 
a one-strand pearl necklace weighing about 
125 grains. The pearls in this necklace 
are all Oriental, and are well matched both 
in size and color. The necklace is mounted 
with a clasp consisting of five diamonds. 
A La Valliere included in this lot contains 
three pearl drops weighing about 100 
grains, and is set with 95 small diamonds 
and one large diamond about 2% carats 
in size. Another handsome article included 
in this lot is a woman’s ring set with a 
flawless blue Jagers marquise shaped dia- 
mond weighing about one and a quarter 
carats, and a golden brown diamond 
weighing about two carats. The only other 
piece included in this lot was a comb pin 
made of tortoise shell and mounted with 
99 perfectly matched Oriental pearls. On 
the very top of the pin is a platinum 
wreath mounted with 10 diamonds. 

Another purchaser at the sale was ). 
Creshkoff, 7 Maiden Lane, New York. Mr. 
Creshkoff purchased a pair of drop ear 
rings for $1,400. Each of the ear rings, 
which are made of platinum and gold, con- 
tains three small diamonds from which are 
suspended a larger diamond weighing one 
and three-quarter carats. 








Market Prices for Silver Bars 


The following are the quotations for 
silver bars in London and New York as 
reported for the last week: 


Selling Price 
London U. S. Gov't 
Date. Official. Assay Bars, 

a ere Rr 82 132% 
(TE: ee en ee ee 82 132% 
Wee snes ee ace aad 82% 132% 
Pei 2D ican Free tre 82% 132% 
ey Oe occ puree easier 83% 132% 
BESIGHAD .cccs havnt deads 84 134% 





The office of the Owen-Cotter Jewelry 
Co., Tampa, Fla., was recently broken into 
hy thieves who made off with merchandise 
worth about $200. 
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F. W. Howell 


3 Maiden Lane, New York City 
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BUY FROM THE CUTTERS A IMPORTER OF 
‘ Precious and 


Semi-Precious Stones 
41 Union Square, NEW YORK 

















e & P l C <p: Manufacturing Jewelers 
American Gem earl Company Lemanaten, 
\ College and Fraternity a. , Saas — work, 
eli t i 
6 West 48th Street, NEW YORK pre < Mr W. w Dudley, Former ‘Supt. of ‘the ‘am. 
ilton Watch Co. Special designs and catalogue on re- 
LONDON PARIS quest. Masonic Jewelry a Specialty. All kinds of Gold 
26 Holborn Viaduct 44 Rue Lafayette and Silver Plating. 





ATTENTION MANUFACTURERS! 


Onyx Ring Stones Furnished for any size 
Diamond. 


Black Onyx, Coral and Meeraing Jowslry. 


ONYX BEADS— CAMEOS 
The DOUBRAVA CO., 61 Maiden Lane,N.Y. 


Trade-Marks of the Jewelry and Kindred Trades —_ er 





FROM MINES TO MARKET 
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NO COMPROMISE POSSIBLE 


Jewelry Crafts Association Tells Labor 
Board That Demand of Strikers for 
39-Hour Week Cannot Be 
Arbitrated 


The Jewelry Crafts Association on Mon- 
day sent to Lieutenant Governor 
Walker, of the Governor’s Labor Board, 
a communication in response to that sent 
to it by the Board on Feb. 13, as published 
in THE JEWELERS’ CIRCULAR recently, ask- 
ing if the Board could be of assistance in 
settling the strike in the jewelry trade in 
New York. As told in the issue of Feb. 
18, the strike in the jewelry trade was 
called to the Governor’s attention by 
Joseph Barondess, who urged that some- 
thing be done to settle this long contro- 
versy, and Governor Smith referred the 
matter to the Labor Board, of which 
Lieutenant-Governor Walker is chairman. 
The Board wrote a letter to the Jewelry 
Crafts Association and the United Hebrew 
Trades’ Association, urging that the dif- 
ferences between employes and employers 
be arbitrated, and the Board’s services be 
used to bring this about. 

The communication was laid before the 
entire membership of the Jewelry Crafts 
Association and answer 1s based on the 
unanimous action of that body. The asso- 
ciation refuses in anyway to deal directly 
or indirectly through the Governor’s Labor 
Board, with the union leaders now in 
charge of the strike, and calls attention 
to the fact that the only issue which the 
men have raised in the strike, was one of 
39 hours, which could not be compromised. 

The communication which is signed by 
Secretary Robert Tipping, reads as fol- 
lows: 

Marcu 1, 1920. 
Hon. Harry C. Walker, Chairman, 
Governor’s Labor Board. 
Dear Sir: 

We are in receipt of your letter of Feb. 13 
in connection with the strike in the jewelry trade. 
We are fully cognizant of the lofty motives which 
prompt the action of your board, and we are by 
no means unmindful of the responsibility which 
we assume in courteously declining to acquiesce 
to his excellency, the governor’s, suggestion. 

Your letter was presented to a meeting of the 
board of directors of the Jewelry Crafts Associa- 
tion, Inc., held on Feb. 19, 1920, and by unani- 
mous vote the action hereinafter outlined was 
approved. 

In spite of the fact that the by-laws of this 
association vest full power of government in the 
board of directors, the source of the original tele- 
phonic request received by us from your secretary 
prompted us to lay aside the technical construction 
of the by-laws and to lay the entire matter before 
a general meeting of the members of the associa- 
tion, even before the specific request contained 
in your letter. Such a meeting was held on the 
10th day of February, 1920, and the proposed 
action was received without a single objection or 
dissenting voice. 

May we in the first instance call to your at- 
tention that this association is composed of 181 
members engaged in the manufacturing jewelry 
business in this city. We wish to call to your 
attention in additiom, the fact that during the 
entire period of the protracted strike, only one 
manufacturer who was a member of the associa- 
tion has been expelled for conceding the 39-hour 
week, whereas at least three large concerns, who 
had either originally given in to this demand of 
the union or who subsequently took back their 
men, have recently joined us in resisting the de- 
mands of the union leaders. ; 

The sole demand of the union as set forth in 
a printed letter served upon the jewelry manu- 
facturers of this city, previous to the strike, a 
copy of which is annexed hereto, was for the re- 
duction of the work-week from 44 to 39 aours, 
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with no reduction in the weekly wage. This, 
then, is the sole issue. That this is the sole de- 
mand of the union must be of great interest to 
your board, since, as you state in your letter, 
the Governor’s Labor Board’s “principal efforts 
since it has been in existence has been to main- 
tain procuction.” 

This association and its members do emphat- 
ically decline to have any dealing whatsoever, di- 
rectly or indirectly, with the leaders, organizers, 
officials or representatives of the International 
Jewelry Workers’ Union. We call to your atten- 
tion that in approximately 100 cases, members of 
this International Jewelry Workers’ Union have 
been convicted in the criminal courts of the State 
of New York for sundry crimes committed against 
employers or employes desiring to continue at 
work during the course of this strike. In addition 
to these convictions, many employes who continued 
at work were outrageously assaulted, this warfare 
on the part of the union going so far as to result 
in sucn physical harm as the breaking of the right 
arm of a highly skilled worker. 

We further wish to call to your attention that 
since 1916, under this self-same leadership, this 
union has been waging incessant war on individual 
jewelry shops. No manufacturer knew when he 
would become the victim of some outrageous de- 
mand. Unreasonable wage -advances were re- 
peatedly asked, regardless of whether a particular 
snop was already paying incommensurately high 
wages, vulnerability alone determining selection 
for attack. Strikes were called continuously, ap- 
parently with the sole purpose of giving the union 
a strangle hold on the industry, in order that the 
leaders might dominate the employers. The in- 
evitable result was complete demoralization of the 
workers and sharp curtailment of production in all 
the shops. 

We aave some reason to believe that the leaders 
of the union are now endeavoring to use your 
honorable board as a means of saving whatever 
little prestige they may still have with the mem- 
bers of the union. This association and its mem- 
bers does not intend to be a party to any such 
procedure. 

The workmen formerly engaged in the plants 
of the various members of this association are at 
liberty to return to work, without prejudice for 
going on strike. The fact that many workmen in 
our industry belong to the Jewelry Workers’ Union 
is ample evidence of the fact that there has been 
no endeavor on the part of this association or its 
members to establish closed shops; that is, shops 
closed to union members. 

Furthermore, the leaders of the union have re- 
peatedly, in print and otherwise, flaunted before 
the eye of the workmen and the employers, the 
threat that the standard work week in the jewelry 
trade would soon be 30 hours, and that the present 
strike for a 39-hour week was merely a stepping 
stone to that end. As manufacturers who have 
cherished some ideals as to honest dealings, under 
no circumstances would we at any time deal with 
men sucn as those who lead this union. 

We have not attempted to set forth all the 
reasons which undoubtedly prompt the unanimous 
sentiment of the members of our organization, as 
above set forth, but have merely stated to you 
some of the principal ones which, in our opinion, 
evidence that the organization could not properly 
have taken any other action than was taken. 

Verp truly yours, 
Tue Jewetry CraFts Association, INC., 
(Signed) Robert S. Tipping, Secretary. 








Beware of This Watchmaker Who Robbed 
Iowa Jeweler 

Cotumsus JuNcTIoN, Iowa, Feb. 26—A 
jeweler of this town has had the most un- 
fortunate experience with a _ dishonest 
watchmaker and has warned his friends in 
the jewelry trade to look out for a man 
who may attempt to play the trick again. 

While Mr. Nelson was sick in bed with 
the influenza, the watchmaker skipped out 
on Sunday, Feb. 15, with part of his stock, 
taking in all about $1,000 worth of mer- 
chandise, besides six diamond rings in ad- 
dition to high grade watches. 

The man is described as about 26 years 
old, five feet four inches high with dark 
complexion. He has a slouchy appear- 
ance and very prominent chin. It is be- 
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lieved that his home is somewhere near 
Decatur, Ill, as he corresponds with a 
woman in that town. 








POLICE GET ROSS 


St. Paul Officers Arrest Man When He 
Attempted to Rob a Store 

PitrspurGH, Pa., Mar. 1—Louis Henry 
Ross, the man who held up the store of 
Samuel Reichblum in Liberty Ave. and 
that of J. Lipman on Second Ave. here, a 
short time ago, and who also robbed Laz- 
arus Bros.’ store Saturday night ,a week 
ago in St. Paul, Minn., was arrested in the 
latter city Saturday night after a running 
chase with a St. Paul policeman in which 
numerous shots were fired. 

Ross not only robbed jewelry stores here, 
pointing a gun at his victims, thereby force- 
ing them into obscure places while he 
helped himself to what he wanted, but also 
robbed other. stores here, as well as in St. 
Paul, where he also was well known. As 
the story goes, received here from St. Paul, 
Ross entered the gent’s furnishing store of 
C. Baillie, Inc. there shortly before’ 8 
o’clock Saturday night, his favorite hour, 
and asked to see some silk shirts. He was 
waited on by the proprietor’s son. There 
was another man in the store. 

“Did you fellows read in the paper about 
the ‘robbery at Lazarus Bros. jewelry 
store?” asked the stranger, who was told 
they had. 

“Well, I’m the guy who did it,” said the 
man much to their astonishment, at the 
same time pointing a revolver at his victims 
and ordering them to a rear room. While 
they were going, young Baillie, lifted the 
receiver from the telephone and whispered 
to the operator to send the police. Mr. 
Baillie, the proprietor, had by this time 
left the rear entrance and ran around to 
the front of the store yelling for the police. 

A lot of persons were passing the place 
at the time and hearing the police cries, 
Ross hurriedly left the establishment and 
started to run. He was seen by Patrolman 
Thomas O’Toole, who fired at the fleeing 
man, while Ross kept on going and is said 
to have fired twice over his shoulder. Ross 
endeavored to lose himself in the theatre 
crowds when he turned on 7th St., but was 
unable to lose himself from O’Toole. 

Ross was taken by detectives who forced 
Ross into a doorway. He was taken to the 
police station. Ross had filled a grip with 
silk shirts and had rifled the cash drawer 
of about $250. He is said to have confessed 
his guilt when taken to the police station. 

Ross’s clean-ups here amounted to about 
$3,000. All of his robberies were com- 
mitted between 7 and 8 o’clock in the even- 
ing. Ross is a six footer and well dressed. 
The Pittsburgh police force had flooded 
the country with a description of him and 
also had sent out a good photograph. 

When Ross was identified the night he 





robbed Lipman’s jewelry store, which was - 


the last robbery in this city, he left Pitts- 
burgh, going to St. Paul, where he had a 
lot of friends of his kind. Just whether 
he will be brought to Pittsburgh first for 
trial, or tried in St. Paul first, where he 
was arrested in the act of committing rob- 
bery is a question. 
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Success in business nowadays requires something 


more than merely good merchandise. 


When the jeweler buys W.W.W. rings he not 


only gets good rings—as good as rings can be 
made, but he gets a marvelous advertising 
service. 


The W.W.W. man is the only man on the road 


who comes to you equally as anxious to help you 
sell your goods as he is to sell his goods to you. 
He is the only man who brings. you a service in 
advertising and selling assistance that makes your 
business a good business, every day in the year. 
Wait for the W.W.W. man, he is on his way to see 
you. It will pay you. 


WHITE, WILE & WARNER 


Makers of nationally advertised rings in which the stones do stay 
BUFFALO, N.Y. 
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Manton N. Coombs left last Monday for 
a few weeks’ stay at Jamaica and vicinity. 
Frank H. Shafer has the sympathy of 
the entire trade in the recent death of his 
“=. and Mrs. Walter B. Frost are at St. 

Petersburg, Fla., for several weeks’ so- 

n. 
Y anees N. Quinn, the Weybosset St. 
retailer, is taking a several weeks’ trip in 
ida. 

yy C. Messler, of the A. C. Messler 

Co., was a business visitor in New York 

last week. 

Mr. and Mrs. Thomas A. O’Gorman re- 
turned last Friday, after spending several 
weeks at Palm Beach, Fla. 

Charles W. Battey et ux have sold to 
Samuel Goldberg a lot of land on the 
easterly side of Brenton Ave. 

Mr. and Mrs. Frank N. Young left last 
week for Hot Springs, Va. where they 
will spend the month of March. 

George Rodgers, of the Manufacturing 
Jewelers’ Board of Trade, spent a part of 
the past week in Boston and vicinity. 

T. W. Schroeder & Co. is the style of a 
new manufacturing jewelry firm at 166 
Eldridge St., Auburn, specializing on cuff 
links. 

The Orrell Mfg. Co., manufacturers of 
celluloid combs, has removed from 45 
Richmond St. to new quarters at 36 Ex- 
change PI. 

Irene Guertin was elected first vice- 
president of the Pawtuxet Valley Board 
of Trade at the annual meeting last Tues- 
day evening. ; 

J. Edward Studley has been appointed 
by the Municipal Court as administrator 
of the estate of the late Louis M. Jackson; 
bond $1,800. 

The G. & G. Chain Co. has been adding 
new machinery to its plant at 19 Roland 
Ave. for the production of machine and 
fancy chains. 

Mrs. Lenna Zetlin has applied to the 
Municipal Court for appointment as ad- 
ministrator of the estate of her husband, 
Salkind Zetlin. 

Arthur C. Stone is sole owner of the 
A. C. Stone Co., 700 Prairie Ave., ac- 
cording to his statement filed at the office 
of the city clerk. RP . 

Charles V. Wilcox, retailer, 90 Cranston 
St., reported to the police Tuesday that his 
store was broken into the night before and 
property valued at $60 stolen. 

The Kantslip Belt Mfg. Co. is enlarging 
its quarters, 25 Congress Ave., by taking 
in a portion of the shop room recently oc- 
cupied by the Cory & Reynolds Co. 

The Excell Mfg. Co. has doubled its 
floor space, having taken the shop recently 
vacated by the Orrell Mfg. Co. in the 
Sherwood building, 45 Richmond St. 

The case of the Wolk Jewelry Co. 
against H. C. Arnow that was on the cal- 
endar of the Superior Court for trial on 
Thursday, was passed for reassignment. 

At a meeting of the directors of the Gor- 
ham Mfg. Co. held last Friday, William A. 
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Viall, secretary of the Brown & Sharpe 
Mfg. Co., was elected to the directorate. 

Art Hadley was one of the 83 members 
of Mount Vernon Lodge of Masons who 
was presented with a life membership at 
the annual communication on Monday eve- 
ning last. 

The Modern Mfg. Co., 139 Mathewson 
St., is being conducted by Lewis Watt- 
man, Herman Blattle and Samuel M. 
White, according to their statement filed 
at the city clerk’s office. 

Jacob Solinger, of J. Solinger & Co., 
manufacturers at 9 Calender St., has re- 
turned from the hospital, where he under- 
went a very serious operation. He is re- 
cuperating satisfactorily. 

The first and final account of Mrs. Annie 
F.\Shepherd, as executrix of the estate of 
her husband, the late Edward H. Shep- 
herd was filed in the Municipal Court last 
Tuesday, showing no balance. 

Margaret Campbell has filed in the 
Municipal Court her first and final account 
as executor of the will of Vernon A. 
Keach, which has been referred to March 
19 at 9 o’clock for consideration. 

A. M. Salter, of the Rhode Island Ring 
Co., has returned from a three months’ 
trip to the Pacific Coast. This concern is 
establishing a branch in Seattle, Wash., 
with Stanley Glidden in charge. 

Mrs. Anna C. Linke; widow of C. Rob- 
ert Linke, for many years a prominent re- 
tail jeweler on Westminster St., this city, 
died at her home, 85 Washington Park, 
Newtonville, Mass., on Saturday last. 

The stock, tools, machinery, fixtures, 
supplies, etc., of the Cory & Reynolds Co., 
manufacturing jewelers at Congress Ave. 
and Niagara St., have been sold at auction 
to numerous purchasers in the closing out 
of the firm’s business. 

Alden Vaughn & Co., retail jewelers, 
Main St., Pawtucket, have announced that 
because of inability to secure a new loca- 
tion, their lease having expired at their 
present location, they will discontinue busi- 
ness in another month. 

The fire department was called at 6.30 
o'clock Saturday morning to the one-story 
building, 86 Sprague St., occupied by Ward 
& Geoing Co. as a button factory. The 
blaze was caused by an overheated oven 
used for drying off the buttons. , 

The Soldiers’ Bonus Board, which was 
appointed by Governor Beeckman, and 
confirmed on Tuesday last by the General 
Assembly, has organized with Edgar R. 
Barker, of the manufacturing jewelry firm 
of Barker & Barker, as its chairman. 

Frederick V. Kennon, secretary-treas- 
urer of the John T. Mauran Mfg. Co., and 
Edward N. Cook, president and treasurer 
of the Edward N. Cook Plate Co., accom- 
panied by their wives, left last Monday for 
Bermuda for a stay of at least a month. 

The partnership heretofore existing be- 
tween Pembroke S. Eddy and his son, 
Frank P. Eddy, under the firm style of 
Pembroke S. Eddy & Son, 67 Friendship 
St., has been dissolved by mutual consent. 
The business will be conducted under the 
same name by Frank P. Eddy. 

A charter was granted last Thursday to 
the Hope Optical Co. of this city, which 
manufactures optical goods, supplies and 
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equipment. The capital stock is $50,000. 
The incorporators are Charles O. Dechau 
of Lakewood, George R. Lucas of Cran- 
ston and Harry T. Daniels, Jr., of. this 
city. 

Herbert S. Tanner, the Westminster St. 
retailer, who went to California a few 
weeks ago with his wife to visit their son, 
Silas Tanner, in San Francisco, where the 
latter is a representative for the Gorham 
Mfg. Co., has sent word of the death of 
his daughter-in-law a few days after his 
arrival. 

A fire broke out on the fourth floor ‘of 
the Simmons building, 94 Point St., shortly 
after 6 o’clock Tuesday night, but 1t was 
extinguished before it did any amount of 
damage. It started in the plant of the 
Mikado Japanning Co. in a pile of rubbish. 
The water did some damage to the plant 
of Arnold & Steere Co., manufacturing 
jewelers on the third floor. 

The property of the Parisian Jewelry 
Co., 19 Calender St., was attached the past 
week on a judgment from the civil session 
of the Sixth District Court, and the place 
has been closed and is to be offered at 
auction. The attachment was in tavor of 
George Jeffries. This business was started 
by Mr. Jeffries in 1917, and was sold by 
him to John Contas and Charles Kostas. 

The Cathedral ‘Art Metal. Co. of this 
city, capitalized at $100,000 for the manu- 
facture of ecclesiastical insignia, emblems 
and church fixtures, was granted a charter 
the past week by Secretary of State Parker 
under the laws of Rhode Island. The in- 
corporators are William A. Peck of East 
Providence; Roland L. Papin of New 
York city, and Walter A. Briggs of Attle- 
boro, Mass. 


William H. Arnold, for 23 years an em- 
blem maker for Harvey & Otis, manufac- 
turing jewelers, died suddenly last Sun- 
day from acute indigestion at his home, 176 
Pearl St. He retired Saturday night, ap- 
parently in good health, and was taken il? 
shortly after 3 o’clock. He was born in 
Warwick, R. I., 62 years ago, but came 
to Providence when a small boy. Before 
entering the employ of Harvey & Otis he 
worked seven years as an emblem maker 
for Potter & Buffinton Co. He leaves @ 
widow and two sons. 


At the annual meeting of the Rhode 
Island Society of the Sons of the Ameri- 
can Revolution held last Monday at the 
rooms of the Rhode Island Historical So- 
ciety, William A. Viall, secretary of the 
Brown & Sharpe Mfg. Co. and Frederick 
D. Carr, secretary of the Ostby & Harton 
Company, were elected delegates-at-large 
to the National Council, and Frederick W. 
Aldred, secretary of the B. H. Gladding 
Co. an alternate. At the banquet in the 
evening Col. H. Anthony Dyer, a director 
of the Tilden-Thurber Corp., was one of 
the speakers. 

Among the jewelry buyers reported in 
this city during the past week were the 
following: H. C. Shockey, of G. Sommers 
& Co. Inc., St. Paul, Minn.; J. F. Cum- 


‘mings, of J. L. Brandeis & Sons, Inc., 


Omaha, Neb.; Louis Guthman, of Guth- 
man, Solomon & Co., New York city; N. 
Bendheim and N. Auerhahn, of A. H. 
Bendheim & Co., New York city; Mr. 
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L. @ S. LOEB 


71 NASSAU ST., NEW YORK 
Make wonderful watches—our new styles are the best ever shown 
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No. 505—15 Jewel Rectangular Movement, 
Green and White Gold, Plain and Engraved 


Exclusive 
Distinctive Dependable 


No. 7089. 


Platinum 
Diamonds 


an 
Emeralds. 


Also Made 
; with 


Sapphires. Sapphires. 





A complete assortment’ from 
our many attractive designs 


Diamond set Sautoir and Wrist 
Watches of the most modern 





and fashionable designs that 
are characteristic of Loeb’s 
“Up-to-the-minute” produc- 
tions. Exquisitely beautiful in 








No. 100. Platinum or Green Gold 


will liven up your stock and 
enable you to satisfy every 
requirement of varied tastes. 
A wide selection in Platinum, 


appearance, highest quality of workmanship 
and reliable timekeepers. Watches that will 
be chosen by discriminating buyers. 


Platinum Top, White Gold, Green Gold, Yel- 
low Gold or any combination thereof, with fully 
guaranteed 15 and 17 jeweled movements. 


TT TT 


Write To-day for Prices and Illustrations of Complete Line 








No. 6977. 





No. 6977. All Platinum 


No. 7045. All Platinum—Rectangular 
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No. 234. Platinum Top, Calibre Sapphires 


After May 1st at 26 W. 36th St., N. Y. 


No. 236. Platinum Top, Calibre Sapphires 
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1 Mfg. Co., New York 
city; I. Nordheim, of Samstag & Hilder 
Bros. New York city; Saul Blatt, of Blatt 
& Falk, New York city; George Downie, 
of the Pleasant Street Jewelry Co., Mal- 
den, Mass.; J. W. Stoneburner, of the 
Arrow Belt & Leather Co., Chicago ; 1g 
Mann, of Mann Bros., Albany, N. Y.; Sam 
Diamond, of Diamond, Oppenheimer & 
Co., Chicago. at 

Leland H. Main has accepted a position 
with the sales forces of Oscar R. Boehne 
& Co., refiners, 200 Globe St. : 

The Columbus Mfg. Co., 12-15 Kenyon 
St., is conducted by A. Parisi and P. Risi 
who have a retail jewelry store at 345 At- 
well’s Ave. 

The Rhode Island Knife Co., which was 
recently started at 15 Friendship St. by 
Antonio Gerardi and George A. Pelosa, 
has removed to Laurel Hill Ave. 

Walter F. Safford and Albert W. 
Holmes have filed their statement at the 
the city clerk’s office that they are the 
owners.of The Razkuts, at 365 Elmwood 
Ave. 

Upon the petition of Edward B. Hough, 
Presiding Justice Tanner, in the Superior 
Court on Tuesday entered a decree for 
the dissolution of the Hough Realty Co. as 
a corporation. 

The will of the late Michael J. Houlihan 
was admitted to probate in the Municipal 
Court on Tuesday, and the Union Trust 
Co. and John J. Connly were appointed 
executors under separate personal bonds 
of $7,000 each. 

Harris Fellman and Simon Colitz were 
members of the committee in charge of the 
annual ball given last week under the aus- 
pices of the Young Men’s Hebrew Asso- 
ciation and the Young Women’s Hebrew 
Association at Woonsocket. 

D. Basile and V. Cataldo, both of whom 
has had several years’ experience in the 
various rings shops of this city, have 
formed a copartnership under the style of 
the Ideal Ring Co., and commenced busi- 
ness at 9 Calender St., making a line of 
cheap brass and plate rings. 

The Elkloid Co., 11 Dorr St., this city, 
has registered with the Secretary of State 
in accordance with the laws of Rhode 
Island, a trade mark to be appropriated 
to celluloid novelties and toilet articles. 
The essential feature of the mark consists 
of an elk head with antlers. 

Among those seated at the head table at 
the annual dinner of the Providence 
Chamber of Commerce at Infantry Hall 
last Wednesday evening were Governor R. 
Livingston Beeckman, Walter R. Callen- 
der, Arthur L. Aldred, William A. Viall, 
Archibald Silverman and William H. 


Meass, of the Ova 


Thurber. 
A number of the manufacturing jewelers 
and their representatives attended the 


Presidents’ night banquet of the Provi- 
dence Association of Credit Men at the 
Crown Hotel last Wednesday evening, and 
heard Charles R. Burnett, national presi- 
dent of the association, urge the election 
of a business man as the next President of 
the United States, as a means of “cleaning 
up” the Federal and State departments. 
William L. Barnes, for 27 years em- 
ployed by the Brown & Sharpe Mfg. Co., 
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the past 17 vears of which he was in 
charge cf the nickle plating department, 
died at his home, 12 Mawney St., last Sun- 
day afternoon, in his 69th year. He had 
been ill about three weeks. He was born 
in Medford, Mass., and came to Rhode 
Island in 1870 entering the employ of the 
Rhode Island Tool Co., as a machinist. 
He leaves a widow and one daughter. 

Leon S. Damon, 28 years of age, living 
in Pawtucket, was arrested last Wednes- 
day by Inspector Bowen and Sergeant 
Hall on a charge of embezzlement of $150 
from the Tilden-Thurber Corp. of this 
city, by whom he was employed. At a 
special arraignment he was fined $200 and 
costs. It is said by the police that Uamon, 
an ex-service man, has been employed by 
the concern since last September. He was 
in a position to handle receipts, it is 
alleged, and sums of money taken by him 
were appropriated for his own use, ac- 
cording to the authorities. 

Sylvanus N. Thrasher, 48 years old, for 
several years an employe of the Potter & 
Buffinton Co., manufacturing jewelers, 
shot and killed his daughter, 11 years old; 
her woman companion, 31 years old, and 
then shot himself, last Sunday mght, at 
his boarding house on Westminster St. 
The motive ascribed for the tragedy was 
temporary mental derangement, caused by 
brooding over the fact that his daughter 
had refused to leave her mother, from 
whom Thrasher was_ divorced. The 
daughter and her companion had called 
upon him at his rooms, and were leaving 
when he shot them and then killed him- 
self. 

Through William Sloane, chairman, the 
National War Work Council of the Young 
Men’s Christian Association, has sent to 
Governor and Mrs. R. Livingston Beeck- 
man of Rhode Island a letter of thanks for 
their gift of $10,000 for a Rhode Island 
hut in France. Governor Beeckman, who 
is a stockholder and director in the Inter- 
national Silver Co., accompanied by his 
wife, made a visitation to the battlefields 
of France during the 
money was used in the purchase of Abri 
tents. These tents were used considerably 
by the Y. M. C. A. and other organiza- 
tions in France, where soldiers and 
Marines could go, write letters, hear lec- 
tures and participate in divine services. 

The Rhode Island legislature on Thurs- 
day last granted the petition of the Gor- 
ham Mfg. Co. for authority to issue 
40,000 shares of 7 per cent cumulative 
voting preferred capital stock, with a par 
value of $100 each. The present capital 
stock is $5,000,000, and with the new issue 
would be increased to $9,000,000. The 
additional capital is sought to take care 
of existing obligations and to provide for 
the future. The act authorizing the in- 
crease was passed by the House ot Rep- 
resentatives a week ago last Friday and 
by the Senate on Thursday. Hearings 
were held previous to action by each body 
before the corporations committee of each 
branch at which representatives of the 
Gorham Mfg. Co. were present, accom- 
panied by Richard B. Comstock, as counsel. 

Chief Inspector John T. Maguire of the 
Providence Police Department was the 
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defendant in a replevin suit, decided in 
the civil session of the Sixth District Court 
before Judge Reuckert yesterday 1n favor 
of the Rex Mfg. Co., manufacturing jewel- 
ers, 14 Blount St. By this decision, jew- 
elry tools, held by the defendant, are re- 
stored to the plaintiff concern without 
costs or damages. The suit grows out of 
the sale of stock, tools, machinery, etc., 
of the manufacturing jewelry plant of 
Marden & Kettlety Co., in the Manufac- 
turers’ building, 7 Beverly St., some time 
ago. The Rex Mfg. Co. bought a lot of 
dies and tools, and the North End Auto 
Co. also bought dies and tools. It was 
determined through the investigations con- 
ducted by the police that, through a mis- 
understanding of the two expressmen en- 
gaged by the respective concerns, two 
boxes of dies and tools were delivered to 
the North End Auto Co. As they were 
similar to the dies and tools bought by 
this company, they were received. Un- 
able to locate the dies and tools bought 
by them, the Rex Mfg. Co. reported to the 
police that the property had been stolen, 
and after the complaint had been made by 
a representative of the Rex. Mfg. Co., they 
found that each firm believed the dies and 
tools in question was its property. The 
police took possession of the disputed 
property, and it was to regain possession 
of the dies and tools that the Rex Mfg. 
Co. brought action of replevin against the 
Chief Inspector as custodian. 








Frank Mason, of the Mason Box Co., 


who has been seriously ill for several 
weeks, is reported to be very much im- 
proved. 

The Republican primary was held last 
Friday and O. W. Clifford and H. Alton 


Hall, two well known jewelers received 


nominations as selectmen. 

Charles Joslin, C. S. McCarthy and Percy 
Ball, all well known jewelry designers and 
artists, displayed a number of exhibits of 
their work last week at the Richards 
Memorial library. 

The local manufacturing jewelers experi- 
enced some more hard luck last week when 
the railroad line became snowbound and for 
two days it was impossible to send or re- 
ceive express packages. 

Word was received last week from 
North Carolina of the serious illness of G. 
K. Webster of the Webster Co. It was 
reported later in the week that his condi- 
tion was much improved. 

Some years ago a local firm of jewelers 
took a number of acres of land in Texas 
as part payment of a bill of goods. The 
deed was placed in the safe and nothing 
more thought of it until a few months ago 
parties came to the factory and made a bid 
for the land. The matter was investigated, 
and it has been found that all of the land in 
the vicinity of the piece of land owned by 
the local firm is proven oil land. It is ex- 
pected that the land will more than produce 
good interest to the firm. 
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Branches of the jewelry trade in this 
city report that business is thriving to the 
extent that it is difficult to obtain all the 


help needed for the trade. Many appren- 
tices are entering the craft but the demand 
for experienced men, it is said, is exceeding 
the supply. 

Burglars who entered the pharmacy of 
Albert Hahn, Jr., 214 W. Saratoga St., Feb. 
27, stole among other articles of value, five 
shares of stock of Fair & Co., jewelers, val- 
ued at $100 a share. The safe was entered 
and systematic search was made for valu- 
ables. The burglars, however, were un- 
scientific because they ignored a bottle con- 
taining 20 ounces of radium crystals, valued 
at approximately $8,000. 

Bernard Feigley, alias “Barney Kelley,” 
indicted for stealing jewelry valued at 
$1,244 from the store of Herbert L. Kneis- 
ley, Hagerstown, pleaded guilty in court 
last week. Sentence was deferred. Two of 
Feigley’s associates, who stood trial, on the 
charge of receiving stolen goods were found 
guilty. Some of the loot was pawned in 
this city and some was found buried in a 
cellar of a house in Hagerstown. Several 
months ago Mr. Kneisley’s store was broken 
into and the thieves made their escape with 
53 rings, five watches, 15 women’s wrist 
watches and several gold bracelets. 

William M. Mueller, jeweler, 3517 East- 
ern Ave., reported to the detective bureau 
this week that jewelry valued at approxi- 
mately $1,700 was missing from his stock. 
Detective Lieut. T. P. O’Donnell and Sergt. 
Manning are at work on the case and they 
expressed the opinion that the mystery sur- 
‘ rounding the missing articles will be cleared 
within a few days. Because of a number 
of angles to the case the detectives in mak- 
ing their investigation have been obliged to 
move cautiously. The sleuths are confident, 
however, that scores of articles of jewelry 
were taken from the Mueller store and dis- 
posed of in a manner which defied imme- 
diate detection. It is most likely that an 
arrest will be made. 


L. F. Sackerman, general manager of the 
Eska Mfg. Co., Emerson Tower building, 
tendered the various department heads, a 
banquet on Saturday evening, Feb. 21, 
which marked the 10th successful year of 
that concern. The banquet was held at a 
private banquet hall of the Elk’s Club. It 
was followed by an interesting address 
made by Mr. Sackerman in which he set 
forth the results of earnest effort and the 
spirit of co-operation and its relation to the 
progress of the business. Charles C. Stieff, 
who is prominent in the history of Balti- 
more’s silverware industry also made an 
excellent address. After the banquet, a 
box party was held at the Palace Theatre. 
Those present were: L. F. Sackerman, 
general manager; Charles C. Stieff, H. T. 
Cole, manager purchase department; Henry 
Wiest, factory superintendent; W. E. 
North, manager clock department; W. S. 
Kellner, credit manager; J. P. Schleicher, 
manager cutlery department; and A. S. 
Goldman, manager watch department. 
How a pawnshop owner made a mistake 
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and handed a diamond ring valued at $250 
to a man who appeared with a ticket and 
accepted the ring after paying $38, and how 
the ring was subsequently recovered by De- 
tective Lieutenants C. A. Kahler and J. H. 
Kratz and restored to its rightful owner 
came to light here Saturday. A man known 
as “Adams” visited pawnshop No. 1, where 
he had pledged two diamond rings valued 
at $100 and obtained a loan of $35. Two 
weeks later he returned, presented the tick- 
ets, paid the interest and principal, and he 
was given a single stone ring by theclerk. 
“Adams” simply accepted the ring without 
calling attention of the clerk to his mistake. 
Later the pawnbroker discovered his mis- 
take when the genuine owner of the single 
stone ring returned to redeem his pledge of 
$100. Kahler and Kratz went to work on 
the case and the single stone ring was lo- 
cated in pawnshop No. 2. The stone was 
identified through small defects on one of 
the facets near the girdle. “Adams” was 
brought to the detective bureau and after 
the deal was straightened out he was given 
his liberty. 








Hartford, Conn. 





The annual meeting of the American Sil- 
ver Co., Bristol, Conn., and the Bristol 
Brass Corp., was held Friday afternoon at 
the office of the latter concern. 

Michael Carney has resigned his posi- 
tion with the Eagle Lock Co., Terryville, 
Conn., to enter the employ of the Seth 
Thomas Clock Co., Thomaston, Conn. 

William L. Ledger, of Brown, Thomson 
& Co., and Mrs. Ledger, who left Hartford 
several weeks ago to visit Cuba are now in 
Miami, Florida, where they will remain for 
some time. 

Merton W. Bassett, of the M. W. Bassett 
Co., retail jewelers, 1005 Main St., who was 
recently elected commander of the Charles 
L. Burdett Camp No. 4, Department of Con- 
necticut, U. S. W. V., has announced thé 
detail and permanent committees of the or- 
ganization. 

Retail jewelers are warned that thieves 
operating in Waterbury may attempt to dis- 
pose of stolen gold and silver, recently taken 
from five dental offices in that city. The 
property taken is worth over $300. The 
police say the work is that of professionals, 
jimmies having been used to force entrance 
to the offices. 

President George L. Lux of the Hart- 
ford District Jewelers’ Club announced on 
Friday that owing to the inability of several 
of the members of the organization to at- 
tend the annual meeting at the Hartford 
Club on Tuesday of this week, it had been 
decided to hold the gathering on Tuesday 
evening of next week, March 9. 

George Rockwell, secretary of the Inter- 
national Silver Co., announced last week 
that the directors of the company had de- 
clared a quarterly dividend on the preferred 
stock of one and three-quarters per cent, 
payable April 1 to stockholders of record 
on February 24. The transfer books of 
the company closed on February 24 and re- 
opened on Tuesday ofthis week. 

Among the non-commissioned officers 
elected at the annual meeting and target 
shoot of the Putnam Phalanx at the armory 
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last week Monday was Corporal William G 
Coxeter, a manufacturing jeweler, 902 Main 
St. Lieutenant K. F. Brown, an optician 
85 Pratt St., was one of the prize winners 
at the shoot in the morning with the high 
scores of 74, 72 and 68, being the best indj- 
vidual figures. 

George H. Wilcox, president of the Inter- 
national Silver Co., Meriden, Conn,, as ex. 
ecutor of the estate of his late wife, Mrs. 
Nettie H. Wilcox, has filed an inventory 
showing the value to be about $32,000, Mr, 
Wilcox being the sole beneficiary. The 
estate consists of bonds and stocks of sey- 
eral manufacturing companies, liberty bonds, 
war savings stamps, bank deposits, and some 
Russian rubles. 

At the regular monthly meeting of the 
Hartford Chamber of Commerce last Wed- 
nesday evening a list of the contributors to 
the fund for the allied convention and ex- 
hibition recently held in the State armory 
was announced, among those who gave be- 
ing Henry Kohn & Sons, Inc., retail jewel- 
ers, 890 Main St., Brown, Thompson & Co,, 
G. Fox & Co., Harvey & Lewis, opticians, 
865 Main St., Sage, Allen & Co., and the 
Steiger-Vedder Co. 

Business men were warned last week fol- 
lowing an investigation by secret service 
men that the menace of raised $10 and $20 
bills is a serious one in the State of Con- 
necticut, where bills of small denominations 
have been increased in fake face value by 
pasting numbers of the higher denomina- 
tions on the corners. While a crude expedi- 
ent the altered bills have easily passed de- 
tection unless they were examined. Mer- 
chants are warned to look carefully at all 


$10 and $20 bills. 











Lewis Richards Shepard, who was in the 
employ of D. S. Spaulding & Co., man- 
ufacturing jewelers located in Mansfield, 
Mass., for 37 years, died ‘ast weck. 

The following manufacturing jewelers 
acted as aides at the Community League 
for Girls’ dance held last week: Thomas 
Heath, A. A. French, Samuel Einstein, 
Harold E. Sweet, Lawrence Baer and Henry 
Blake. 

Nathan D. Briggs, one of the old-time 
jewelers of the Attleboros, died last Tues- 
day, February 24, at the age of 92 years. 
He learned his trade with the H. F. Bar- 
rows Co., of North Attleboro, and later 
worked for the Hayward & Briggs Co. for 
25 years. 

The war veterans who have been sent to 
Attleboro to learn the jewelry trade have 
written a communication to the local papers 
requesting the manufacturers to pay the 
men what they are worth regardless of the 
$80 per month allowed by the government. 
The men point to the high cost of living 
and their desire to save a dollar if possible. 








The store of Alba Lane at Bono, Ark., 
was robbed recently, the burglars securing 
$200 worth of jewelry. The thieves ef- 
fected their entrance through the rear 
door. 
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TRADE CONDITIONS 

Business in the retail jewelry trade of New 
Orleans at this time, while showing some decrease, 
is reported to be far better than is usual at this 
time of the year. After the holidays and carnival, 
trade in the jewelry line always shows consid- 
erable decrease, and tais year, while business is 
falling off some, there is still a very satisfactory 
volume of trade. In one line, however, there is 
no decrease and that is in repair and alterations. 
All the benches are filled with work with no signs 
of decrease. In fact the scarcity of skilled help 


is much felt. 





C. L. Partin, Meridian, and Dr. J. Dor- 
man, of Monroe, were in New Orleans for 
a few days recently. 

Adrien Morais and A. Hiller, of the 
Morais-Hiller Jewelry Co., left Friday, 
Feb. 27, for New York city. 

E. Mugnier, of the W. E. Taylor Co., has 
recovered from his recent illness and is now 
in charge as manager again. 

The section of New Orleans where Alfred 
J. Krower has his home is growing in value 
every day. Mr. Krower resides at Valence 
and St. Charles Ave. Recently the corner 
opposite was sold and the fine residence 
now there is to be demolished and an 
apartment house of about ten stories is to 
be erected in its place. The intersection is 
regarded as one of the most valuable in the 
city. 

Jewelers of New Orleans are in the real 
estate market. I. Antis recently purchased 
a handsome double two story residence in 
Robert St., Nos. 1503 and 1507, that can be 
used as an apartment house. H. Koritzky 
made an offer of $20,000 for a residence in 
St. Charles St., but the owner would not 
sell for less than $25,000. In the mean- 
while Mr. Koritzky refused an offer of 
$17,500 for his present home adjoining the 
Shriners’ temple. , 

W. H. Crago, in Dryanes St., recently 
caused the capture of a negro thief and the 
recovery of a valuable piece of jewelry. A 

negro girl. brought a pin into his store and 
offered it for sale. Suspecting that it was 
stolen Mr. Crago told the girl to come 
back at 1.0’clock when he would have the 
cash and that he would buy it. In the 
meanwhile he notified the police and when 
the girl called she was arrested and con- 
fessed having robbed her employer. 

The White Bros. Co., Canal St. had a 
narrow escape from destructign Sunday 
night from fire but escaped with hardly any 
damage owing to the efficient work of the 
firemen. Just at the time the theatres 
were letting out a fire occurred in the 
upper floors of a bakery adjoining the 
White Bros. Co. store. The upper floors of 
the building were gutted but only a little 
water damage and that so slightly as hardly 
to be noticed was sustained by the jewelry 
establishment and it was open for business 
Monday as usual. . 

W. V. Weinfurter recently put a glass in 
a watch which was the most expensive job 
of the kind he ever did. A man brought 
a watch into the store and left it to have a 
glass put in. Mr. Weinfurter’s assistant 
laid the watch on the bench and left it a 
moment to attend to something else. He 
returned to find the watch gone. Attached 
to the watch was a chain and knife and to 
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replace the whole cost Mr. Weinfurter 
about $75. He suspects a woman who was 
in the store at the time. A few days later 
Mr. Weinfurter had another loss when a 
woman managed to get away with a pin 
valued at about $4 while she was examining 
an assortment. 








Atlanta, Ga. 





J. J. Bookout has just returned from 
New Orleans, where he went to enjoy the 
Mardi-Gras_ celebration and a_ general 
pleasure trip. 

A. C. Armstrong, a watchmaker tormerly 
with J. W. Boone, but who recently went 
to Chattanooga, has returned to Atlanta 
and has accepted his position with Mr. 
Boone again. 

John H. Sacre, for many years with 
Schweigert & Co., Augusta, Ga., lost his 
wife in death on Monday, Feb. 16, from 
influenza. Funeral services were held from 
St. James Methodist Church, that city, at 
4 p. M., Feb. 17. Interment was in the 
same City. 

E. C. Johnson and T. L. Kimberly,. an 
engraver and jeweler, respectively, who 
were formerly with Ewing Bros., have 
opened a trade shop on the sixth floor of 
McClure building, 11 Whitehall St. The 
style of the firm is Johnson & Kimberly, 
and they have begun business with a rush. 

James A. Steele of Steele & Sanford, 
Peachtree St., suffered a damage to his 
home at No. 55 Richardson St. last night 
by fire. The fire started about 5.30 o’clock, 
but owing to the good work of the city 
fire department, only the roof of the home 
was burned. The origin of the fire is not 
known. 

Mrs. Flonnie Carter, a sister of Ewing 
Bros., was buried Sunday, Feb. 22. Mrs. 
Carter was also employed by her brothers 
in the capacity of bookkeeper, which posi- 
tion she had ably filled for several years. 
Some three or four weeks ago Mrs. Carter 
contracted influenza, and it was thought 
she was recovering from same, but it sud- 
denly developed into pneumonia, from. 
which she never recovered. Mrs. Carter 
was a woman of the most lovable type, 
kind in her thoughts as well as her daily 
life, never critical, always smiling, and 
was loved by all her associates in business 
as well as her private life. She resided 
with her mother on Woodward Ave., at 
which place she passed away. The funeral 
services were held at St. Paul Methodist 
Church, and were largely attended. Miss 
Jos. J. Scheff, Edward Gresham, Charles 
Pass, C. S. Bennett, H. R. Barnett and 
James K. Nance, all of the office torce of 
Ewing Bros., acted as pall bearers. The 
remains were carried to West View Cem- 
etery, where they were laid to rest beside 
those of her father. 

A marriage of interest to a large number 
of acquaintances will be that of Miss 
Agnes Greer, daughter of Mr. and Mrs. M. 
Greer, to George Fletcher Johnson, whose 
engagement has been announced. The wed- 
ding will be a quiet event on March 6, 
taking place at the bride’s home, 11 E. 
3d St. The Rev. W. W. Memminger of 
All Saints’ Episcopal Church will officiate, 
and the attendants will be Miss Julia Mem- 


minger and Benjamin F. Johnson, the 
groom’s brother. The wedding company 
will include only the families of the bride 
and the groom. Mr. Johnson and his bride 
will go to Florida on their wedding trip, 
and returning will make their home at 598 
Peachtree St. The bride is the daughter 
of one of Atlanta’s long-established and 
respected jewelers, and is a charming mem- 
ber of the younger set. Mr. Johnson, 
formerly of Columbus, holds a substantial 
position in the business world. 








Birmingham, Ala. 





Mr. and Mrs. M. B. Ejiseman have re- 
cently returned from Chicago, where they 
spent several weeks purchasing stock for 
1920. 

Mr. Grosse, of the Knickerbocker Sil- 
ver Co., who has many friends and rela- 
tives in this city, was here during the first 
part of the week. 

Philip Tross, who recently left college, 
has taken a position under M. B. Eiseman, 
the manager of the local branch of the 
Norris Alister-Ball Co. 

R. J. Rollins, who travels for the Bir- 
mingham branch. of the Emerald Co., has 
returned, after a six weeks’ trip through 
Mississippi and Louisiana. 

R. F. Dickson, secretary of the Emerald 
Co. of Mobile, Ala., is here with his family 
on a visit to his mother, and is also look- 
ing after business affairs here. . 

E. J. Doll, representing Morse Bros., 
spent several days here during the past 
week, as did Sidney E. Strauss of the New 
gy Jewelry Co. and the A. & Z. Chain 
0. 

A negro who gave his name as Will 
Gater is held in the city jail on a charge 
of smashing and robbing a show window 
in the Gill jewelry store at North Bir- 
mingham. The robbery took place Feb. 
23, and the loss is estimated at $200. Gater 
was arrested in a pawn shop while making 
an attempt to pawn the valuables. 








Local jewelers are interested in the pro- 
posed reform in Federal taxation. 

The firm of J. H. Mednikow & Co., 
dealers in jewelers’ supplies, moved into 
handsome new quarters at 155 Madison 
Ave. this week. The building has just 
been completed, and the firm has an excep- 
tionally modern store, completely fitted 
with new equipment. Mr. Mednikow now 
has three traveling salesmen on the road 
and plans to add more. They will travel 
Tennessee, Arkansas, Mississippi, Louisi- 
ana, Alabama, Georgia, Virginia and Ken- 
tucky. The firm entered Memphis about 
three years ago as a branch of the New 
Orleans establishment. During the war 
the New Orleans office was closed and the 
headquarters transferred to Memphis. It 
soon outgrew its floor space at 85 Union 
ave., the original location here, and con- 
tracted for its present store on Madison 
Ave. The removal was scheduled for Oct. 
1, but was delayed by inability of con- 
tractors to complete the building in time. 
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THE TWIN-WELL DISH 


(PATENTED 1918) 


This handsome platter, in the beautiful Maintenon Pattern, is a new departure in the 
silversmith’s art. It combines all the practical advantages of a plain meat dish with the old style 
well-and-tree dish, and as it rests on its own bottom, the necessity for feet is eliminated. This 
construction brings the cost of the 7WIN-WELL down to nearly that of the straight or plain 
meat platter, and much below the price of the old style well-and-tree dish. 


The TWIN-WELL DISH is made in the following sizes to match all patterns of 
Sterling dinnerware: 14, 16, 18, 20 and 22 inches, or in round 14 and 16 inch entree or chop 
dishes. ‘These sizes are also to be had in the Gorham Electroplate to match Gorham Electro- 
plate services. Most practical and important in appearance, we believe the 7WIN-WELL 
DISH will soon supersede the old style plain meat dishes. 


THE GORHAM COMPANY 
Silversmiths and Goldsmiths 


Fifth Avenue at 36th Street, New York 
>> Branches: NEW YORK: 15, 17, 19 Maiden Lane CHICAGO: 10 S. Wabash Ave. SAN FRANCISCO: 140 Geary St. LONDON: Ely Place 
» Ly 


> Works: Providence, New York, Birmingham Ss 
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THE JEWELERS’ CIRCULAR 
Proposed Platinum POR a long time 
THE JEWELERS’ 


Stamping Law 
site CirRcULAR has_ been 


voicing a demand that has become strong 
in the trade, for platinum stamping legisla- 
tion in States like New York, New Jersey, 
Massachusetts and Illinois, where the plat- 
inum industry has prominent centers. We 
are very glad to note that the agitation 
of those who believe that platinum making 
should be regulated on the same lines as 
the gold and silver manufacturing trades 
are covered, has borne fruit, and we are 
especially glad to note that a proposed plat- 
inum law for New York has been drafted 
by the Jewelers’ Vigilance Committee and 
will be considered, discussed and’ acted on 
at a mass meeting to be held in New 
York Saturday afternoon, March 20. 

If favorably considered, this proposed 
bill will be introduced immediately .in the 
New York Legislature and we have little 
doubt that if its provisions are considered 
adequate to cover the subject, it will act 
as a model for similar legislation in other 
States. The bill, the text of which ap- 
pears in another column of this issue, dif- 
fers in certain respects from the gold and 
silver stamping laws now in statute books, 
in that it not only protects the word 
“platinum,” but covers all colorable imita- 
tion of the word on any article or wrapper 
or container that it comes in and also makes 
it a crime to bill as platinum any article 
that does not come up to the required 
fineness, whether such article be stamped 
or not. The quality of fineness defined as 
the standard, makes it necessary that the 
component parts of the metal composing 
the article marked or sold as platinum shall 
consist of 925/1000s platinum or iridium, 
or both. In other words, the same stand- 
ard has been followed as in defining “ster- 
ling” silver. 

The mass meeting of the manufacturers 
and dealers of the east, which will act on 
this subject, will ostensibly settle the ques- 
tion for legislation in the State of New 
York, and perhaps New Jersey, but as such 
statutes are likely to be followed in other 
States, their action will be of importance 
to makers and sellers of platinum every- 
where, who will follow with interest the 
action of their associates in the leading 
platinum manufacturing center and the out- 
come of their work. 





LARGE number 

of complaints 

have come to THE 
JEWELERS’ CIRCULAR, 
first from customers who are having trou- 
ble in getting watches back from retail 
jewelers with whom they left them to be 
repaired, and second, from jewelers who 
are having similar trouble with manufac- 
turers, importers and trade watch repairers 
to whom they had sent their repair jobs. 
This indicates a carelessness on the part 
of the retail jeweler and his clerks, that 
should be remedied at once. The fault is 
a serious one, and is apt to cause annoy- 
ances and loss of reputation to our trade 
if the offenders, do not reform. It lies in 
the fact that jewelers are not telling their 
customers how serious is the shortage of 
watchmakers and how hard it is to have 
repair work done, many jewelers being par- 
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ticularly careless in accepting work from 
people who have no idea of the changed 
conditions in the trade and whom they do 
not make aware of the fact that watch 
repairing, if it can be done at all, must 
take an exceedingly long time. 

Despite all that has been said and.all that 
has been published in this journal, despite 
the discussions at all the trade associations 
as well as the conversations among retail 
jewelers whenever they meet at dinners or 
other gatherings, a large number of people 
in our trade do not realize how acute the 
situation is in regard to repairs. Many 
of them look upon the condition as a 
purely local or temporary one and think 
that although they cannot do the work 
themselves or get it done in their own 
towns, it is easy to get it done in the larger 
ceuters like St. Louis, Cincinnati, Boston, 
Chicago and New York. They do not 
realize that conditions as far as watch re- 
pairing is concerned are as bad, if not 
worse, in the bigger centers where the work 
comes in quantities than they are in the 
small towns; that many concerns cannot, 
and will not, take all the work that is 
offered to them, and cannot agree to return 
jobs except in their own time, sometimes 
one, sometimes two, months, and even 
longer. 

If the jeweler will explain this condition 
when people leave their watches and clocks 
with him and tell them that the work must 
take its turn no matter how long it may be, 
he would stop making dissatisfied cus- 
tomers. What is more, if the jeweler him- 
self would realize what the manufacturer, 
the watch importer and the trade repairer 
are up against, he would be more reasonable 
in his own demands, and stop making 
 romises to customers which he will never 
be able to fulfill. 

There is a scarcity of good watchmakers 
that is serious and is producing a condition 
which our trade has never before had to 
contend with. The sooner the retail jew- 
eler realizes this, the sooner he makes his 
customers realize this to its fullest extent, 
the better off our trade is going to be. 





Important Decision PF URING the war 
as to Regulation oe restyageene 
of Industry on business were pro- 
posed that were an- 
noying to the jewelry trade. Some were 
silly, some were necessary, and some were 
purely experimental. But this agitation was 
met by our trade in a philosophic spirit 
and acquiesced in when the good of the 
public so demanded. Peace time, however, 
has not seen the end of business restric- 
tions, but it has seen the end of the ac- 
quiescent spirit on the part of jewelers and 
other merchants who had submitted pa- 
triotically to such plans when necessity ap- 
parently called for them. However, they 
do not intend to have their rights invaded 
when the necessity no longer exists. 
Among the many proposals, annoying to 
business men, have been those that related 
to the disclosure of costs to the public; 
proposals which have been, to a large ex- 
tent, the basis of many so-called “anti- 
profiteering” laws and regulations put in 
force as a remedy against “gouging” by 
dealers and manufacturers. The great ob- 
jection to such regulations on the part of 
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the merchant has been that they took into 
consideration only purchase price of the 
articles offered without any consideration, 
of overhead expense, or anything else prop. 
erly included in the cost of doing bysj. 
ness. Legislation of any kind affecting 
this line, therefore, has been watched with 
a great deal of interest and for some 
months the eyes of the business world were 
metaphorically focused upon Montana 
where regulations requiring the merchants 
to disclose the cost prices of the articles they 
sold were put into effect by the Montana 
State Trade Commission, and an attempt 
was made to enforce them generally. As al- 
ready noted in THE JEWELERS’ Circutar, 
the action of the Commission was fought by 
the Montana Development Committee, with 
headquarters in Billings, and proceedings 
were taken in the Federal Court to test 
the power of the Commission by asking for 
an injunction against its acts. 

The details of this fight were fully told. 
in the last issue, which explained how a 
temporary injunction was secured against 
the enforcement of the order, the in- 
junction being later made permanent by 
Judge Bourquin, sitting in the Federal 
Court at Helena. But an examination of 
Judge Bourquin’s decision shows that it is 
of even greater importance to merchants 
generally than was first supposed when 
handed down, because it not only gives 
the local merchants of Montana a victory, 
but enunciates certain principles which if 
sustained by higher courts will practically 
make impossible any such legislation by a 
State in the future, either in the way of 
granting the power to regulate through a 
trade commission or regulating directly by 
statute. 

Judge Bourquin says, at the opening of 
his opinion, that this statute involves the 
grave and momentous issue as to whether 
or not State legislative regulation of prices 
in ordinary mercantile business is repug- 
nant to that clause of the 14th amendment 
of the Constitution which commands that 
no State shall deprive. any person of life, 
liberty or property without due process of 
law. “To this,” says Judge Bourquin, “all 
else is subordinate.” 

After taking up the contention that the 
law was one of police power to meet an 
emergency and should be applied, the 
Judge holds against this contention, saying 
that “public opinion and emergency can 
inspire exercise of powers possessed by 
the Legislature, but cannot endow the 
latter with power withheld from it by con- 
stitutions adopted by the people.” And 
he goes on to say: 

No legislative declaration concludes the courts 
when fundamental rights are involved. Otherwise 
the constitution would be but a scrap of paper 
and the people’s inalienable rights by it guaran- 
teed would be opened to destruction by legislative 
waim. It is true that public opinion prevailing 
morality and emergency often authorize a legisla- 
ture to legally denounce that'as a crime to-day 
which was lawful yesterday, to regulate a business 
as of public interest to-day which was purely 
private yesterday, to do that in behalf of public 
welfare to-day which it could not do yesterday; 
and all because of changes in circumstances and 
conditions wrought by passing time, which bring 
the instances within the principle that generic 
terms in constitutions and statutes opened to in- 
clude newly created species. 

The limitation of the principle is that it is 
subject to consideration in the light of other con- 
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Edward J. Gall, traveling representative 
for J. Gottlieb, importer of watches and 
movements, 49 Maiden Lane, is visiting his 
‘trade in the west. 

Ralph W. Sabsevitz, son of Alex Sabse- 
vitz, 20 E. Broadway, is covering his 


father’s territory for the concern. Harry 
Troup, representing the same house, is 
traveling in the middle west. Both report 
excellent business. 

Al. Block, of the Block, Hirsch Co., Inc., 
162 W. 34th St., has left on a three months’ 
business trip to the middle west and to the 
Pacific Coast. Mr. Liftman is covering the 
eastern States, Mr. Bernard the southern 
States and Mr. Winkler is caring for the 
trade in South America. 

The business of the Wechsler Jewelry 
‘Corporation of this city was incorporated 
at Albany, N. Y., last week wich a capital 
of $50,000. The incorporators are H, A. 
Wechsler, 1170 54th St., Brooklyn; Farkis 
Roman, 633 Tinton Ave., and Abraham 
Scheinberger, 2136 Clinton Ave., both of 
Bronx, N. Y. 

A charter of incorporation was filed at 
Albany, N. Y., last week by the T. & B. 
Jewelry Corporation, authorizing this con- 
cern to engage in business in this city. 
The capital is placed at $10,000 and the in- 
corporators are B. E. Steineck, 1216 38th 
St., Brooklyn; Morris Streus, 1619 E. Fifth 
St., and Leon Turkus, 687 E. 138th’ St., both 
of this city. 

The Loraine Jewelry Mfg. Co. was in- 
corporated at Albany, N. Y., last week 
with a capital of $20,000. The new cor- 
poration has authority to conduct a busi- 
ness in this city, and the incorporators are 
A. B. Greenberg, 110 W. 40th St. and 
Reuben Caidin, 659 E. 165th St., both of 
this city, and Solomon Gilnick, 1228 Boston 
Road, Bronx, New York. 

At Albany, N. Y., last week authority to 
deal in jewelry was granted to the D. P. 
Corporation, in a charter of incorporation 
issued by the Secretary of the State of New 
York. The capital is $430,000 and the in- 
corporators are W. S. Dryfoos, 349 Central 
Park West, and B. L. Campe, 300 Central 
Park West, both of this city, and I. B. 
Levine, 408 Greene Ave., Brooklyn. 

The police of this city and Staten Island 
are still looking for two holdup men who 
recently robbed. William Rosen, at 125 
Richmond Turnpike, Tompkinsville, of a 
diamond solitaire ring valued at about 
$1,000. On the evening of the robbery, ac- 
cording to the police, two men drove up 
to Mr. Rosen’s store in a taxicab and en- 
tering the place asked to be shown some 
diamond rings. The jeweler, however, was 
rather suspicious and only showed the men 
one ring at a time. When Mr. Rosen 
showed them the ring, which they finally 
stole, one of the men passed it to his part- 


ner. They then asked to be shown another 
ring, but the jeweler: refused to do this 
until they returned the one they were hold- 
ing. The men responded by drawing re- 
volvers, and after warning the jeweler and 
his wife, who was in the store at the time, 
not to follow them, dashed out of the store 
and jumped into a taxicab and drove away. 
The police were immediately notified, but 
as yet no arrests have been made, 

A real estate transaction of considerable 
importance to the jewelry trade occurred 
last week when Abel Bros. & Co., manu- 


certain that his concern will be the only 
wholesale diamond jewelry concern in New 
York to occupy an entire building. 
Unfair competition in trade and infringe- 
ment of a trade-mark or trade name is 
charged in an action in equity, instituted by 
the Wightman & Hough Co., Providence, 
R. I., on Feb. 20, in the United States Dis- 
trict Court, this city, against D. A. Schulte, 
Inc., 384 Broadway, Manhattan. This suit 
is evidently an aftermath of a decision 
handed down recently by the Circuit Court 
of Appeals, giving the Wightman & Hough 








The February Record 


During February, 1920, The Jewelers’ Circular published 
662 pages of advertising, which considerably exceeded the 
record for any previous month in the 51 years’ existence of 
The Jewelers’ Circular, and 100 pages more than the six other 


jewelry journals combined. 


This is conclusive proof that the manufacturers, importers 
and jobbers in the jewelry and allied trades are alive to the 
great opportunity now offered for business expansion and 
thoroughly recognize and appreciate the dominant position 
held by The Jewelers’ Circular as the one great medium 


between the buyers and sellers. 








facturing jewelers, now located at Maiden 
Lane and Nassau St., purchased the build- 
ing at 16-18 Maiden Lane. The building 
just acquired by Abel Bros. is the one in 
which six men lost their lives when a fire 
broke out in the upper floors of the struc- 
ture several weeks ago. The purchase was 
made from the Broadway-John St. Corpo- 
ration through A. H. Mathews, a broker. 
A Jeweters’ CIRCULAR reporter was told 
by one of the partners of the Abel con- 
cern that another floor will be added to 
the building, which they have just pur- 
chased, and the entire structure will be 
completely renovated. When it is com- 
pleted the Abel concern will occupy the 
entire building, with the exception of the 
store located on the street. It is expected 
that these alterations will be completed in 
the early Summer. Abel Bros. & Co. have 
been located in the present quarters for 
11 years, but still hold a lease for a con- 
siderable time on the place. Owing to the 
fact, however, that the Lawyers’ Mortgage 
Co, has purchased this property and in- 
tend to erect a new building the jewelry 
concern decided to look for new headquar- 
ters. In speaking to a JEWELERS’ CIRCULAR 
reporter, Edward Abel stated that he is 


Co. exclusive right to use the word “Yan- 
kee” on cigarette cases. The bill of com- 
plaint states that on July 19, 1919, the 
Wightman & Hough Co. entered into a con- 
tract with Victor Nivois, under the terms 
of which the plaintiff was licensed to manu- 
facture cigarette cases, covered by United 
States Patent Letters, No. 1,236,442. In or- 
der that the plaintiff’s cigarette cases could 
be distinguished from other makes, the bill 
of complaint asserts that the interior and 
exterior of these cases had a special finish. 
The plaintiff also alleges that to further 
identify its cases they used the word “Yan- 
kee” as a trade-mark or trade name and 
stamped this word on each case. Further 
the bill of complaint asserts, that these cases 
were packed in boxes bearing the word 
“Yankee” on the outside, and a reproduc- 
tion of an open case, filled with cigarettes. 
Early in 1919, the complainant contends Mr. 
Nivois began infringing on the rights of 
the Wightman & Hough Co. and to compete 
unfairly in trade, by using the word “Yan- 
kee” on cases made and sold by him. On 
Feb. 19, 1920, the bill of complaint asserts 
that Mr. Nivois was enjoined until .further 
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order, by the court from all use of the word 

“Yankee” in connection with making cigar- 
ette cases. It is charged that the defen- 
dant purchased large quantities of these 

alleged imitations of the “Yankee” cases 
from Mr. Nivois, in 1919, and by offering 
them for sale infringed on the rights of the 
plaintiff, and in addition competed unfairly 
in trade. In closing the bill prays for an 
accounting of profits and that damages be 
assessed on the basis of this accounting, ac- 
cording to law; that the defendant be en- 
joined temporarily and perpetually from all 
use of the word “Yankee” on cigarette cases 
or in any way pretending that the cases are 
of the plaintiff's make, and for such other 
relief that the court may see fit. 

After a long illness, Henry Labouseur is 
now back with Joseph Fahys & Co., 15 
Maiden Lane. 

The firm of Carash & Sesalsky, manu- 
facturing jewelers, now located at 108 Ful- 
ton St., will move on or about May 1 to 
the Partola building, 321 Sixth Ave. 

The factory and offices of Lowy & Kas- 
dan, designers and manufacturers of fine 
diamond mountings, formerly located at 110 
W. 40th St., has been moved to 45 Lis- 
penard St. 

On or about May 1 Johnston Bros., 
manufacturing jewelers, now located at 15 
John St., will move to the Partola building, 
at 321 Sixth Ave., where they will have 
more commodious quarters. 

C. G. Alford, of C. G. Alford & Co., 11 
John St., and G. M. Hard, chairman of the 
Board of Directors of the Chatham & 
Phenix National Bank, left last Friday for 
a month’s fishing at Everglade, Fla. 

Many members of the trade learned with 
deep regret last week of the death of James 
W. Morgan, senior member of the firm of 
Morgan, Tuttle & Jennings, 44 E. 23d St. 
The death of Mr. Morgan occurred on 
Monday, Feb. 23. 

J. Greenberg, a polisher, colorer and 
lapper of high grade jewelry, now at 71 
Nassau St., will be located at 45 Lispenard 
St. after April 1. In the new quarters, he 
will have larger and better facilities to at- 
tend to his work for the trade. 

Edmond E. Robert, watch importer, 3 
Maiden Lane, sailed for Europe yesterday 
(Tuesday) on the Kaiserin Augusta Vic- 
toria. Mr. Robert will visit the watch fac- 
tories of Switzerland, of which he is the 
American agent, and will also combine 
pleasure with business by visiting some of 
the Swiss resorts and Paris. 

A charter of incorporation was filed at 
Albany, N. Y., last week by the Allied 
Jewelry Co., authorizing this concern to 
engage in business in this city. The capital 
is $4,500 and incorporators are Charles 
Zuckerman, 1539 Minford Pl., and Abraham 
Dobrinkin, 794 Elsmer Pl., both of the 
Bronx, and S. L. Klein, 1528 First Ave., 
this city. 

Among the callers at the offices of THE 
JEWELERS’ CrrcuLar during the past week 
was L, W. Otto, jeweler and optician, 
Crawfordsville, Ind. Mr. Otto said that 
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the Indiana State Retail Jewelers’ Associa- 
tion will hold their annual convention at 
Lafayette, Ind., on June 14 and 15. He 
also stated that the executive committee of 
the organization held a meeting recently at 
Lafayette. While in this city, Mr. Otto is 


making his headquarters at the Hotel 
McAlpin. 
A jury before Supreme Court Justice 


Greenbaum returned a verdict on Friday 
for the Meyerowitz Mfg. Co., Inc., in a suit 
against them by Louis Lehr to recover 
$2,900. The plaintiff alleged that on Nov. 
4, 1916, he was employed as salesman for a 
year at. $2,600 and 10 per cent. of the net 
profits, and was discharged without cause 
while his contract was still in force. The 
defendant contended that full payment had 
been made to the plaintiff and the cour: 
upheld this claim. 

The March edition of the rating book 
of the National Jewelers Board of Trade 
has been issued and was distributed to 
members of the Board last Monday. The 
new book contains 1,099 pages and shows 
the names, addresses and financial ratings 
of jewelry concerns all over the country. 
Fred C. Backus, secretary of the National 
Jewelers Board of Trade, reports a con- 
tinual healthy growth of the membership 
of the Board and states that there are now 
1,120 members enrolled. This figure ex- 
ceeds by far any number of members ever 
affiliated with the Board. 

The firm heretofore known as Dinhofer 
3ros. was incorporated recently at Albany 
and in, the future will be known as Din- 
hofer Bros., Inc., manufacturers of plat- 
inum and gold mountings, 51 Maiden Lane. 
The officers of the corporation are Julius 
Dinhofer, president; Harry Dinhofer, first 
vice-president and treasurer; Benjamin S. 
Katz, second vice-president, and Leo S. 
Dinhofer, secretary. The obtaining of the 
charter of incorporation does not change 
the personnel of the old organization. On 
May 1 this concern will move to new and 
more commodious quarters at 54 Lafayette 
St. Mr. Katz, vice-president, is at present 
visiting the jobbing trade in the middle 
west in the interest of his firm. 

The entire block front on the east side 
of Gold St., in the heart of the insurance 
district was purchased last week by Harry 
Aronson, Inc., operator. The property, 
which is known as 23 Platt St., and 90 John 
St., consists of old three and four-story 
buildings, on a plot of about 5,000 square 
feet. It has frontages of 20.3 feet on John 
St., 21.2 feet on Platt St., and 123 feet on 
Gold St. The premises will be offered for 
resale to insurance interests and jewelers, 
with full possession on May 1, 1920. In 
this connection it is interesting to note that 
within the last few years every inch of 
John St. property on the northerly side of 
John St. from Nassau to Gold St. has been 
purchased and actually taken over exclus- 
ively by insurance interests. The sellers of 
the property, Robert G. Clarkson and Wil- 
liam Floyd, trustees, were represented by 
Cammann, Voorhees & Floyd. 

In a suit brought against Tiffany & Co. 
by Mary W. Browning to recover $4,000 
as the value of a diamond she alleges was 
lost from a ring she left to be repaired, a 
jury before Supreme Court Justice Don- 
nelly on Thursday returned a verdict for 
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$800, and the plaintiff is directed to re- 
turn a stone she received from Tiffany & 
Co. in place of her lost stone. The plain- 
tiff alleged that she owned a diamond 
ring worth $4,000 and took it to Tiffany’s 
to have it repaired and it was not returned 
to her. The answer admitted that the de- 
fendant received a ring from the plaintiff 
to be repaired and reset, but alleged that 
it contained only a chipped diamond of a 
reasonable value of $350. Tiffany & Co.’s 
answer stated that the plaintiff then 
claimed that the diamond in the ring re- 
turned to her was not the one she gave the 
defendant, and alleged that pursuant to an 
agreement of settlement between the plain- 
tiff and themselves Mrs. Browning re- 
ceived a diamond worth $525 with the 
promise that she would return it in ex- 
change for her own diamond if the latter 
was found. Attorney Von Bernuth, coun- 
sel for Tiffany & Co., stated to a JEWELERS’ 
CiRCULAR reporter that the plaintiff’s ring 
in some manner was mislaid, thereby ex- 
plaining the reason why another was given 
in its place. 

The committee in the jewelry trade that 
has taken up the drive for funds for the 
Association for the Improvement of the 
Condition of the Poor was finally organ- 
ized last week and held its first regular 
meeting yesterday, Tuesday noon, at the 
Bankers’ Club. The committee consists 
of: Rolland G. Monroe chairman; August 
Goldsmith, Henry Jacobson, Meyer Good- 
friend, Charles H. Ingersoll, Arthur 
Lorsch, Herbert Reichman, T. Edgar Will- 
son, Otto D. Wormser, J. Barfield, David 
Belais, Robert Loch, Harry Meyers, W. H. 
Tarlton, Harry P. Dickinson, G. T. Wood- 
hull, G. A, Niemeyer and Charles Miller. 
These gentlemen intend to call on many of 
the leading members of the trade within 
the next week for the purpose of raising 
the amount assigned to the jewelry trade 
as its quota of the fund to be _ raised 
through the trades and industries of New 
York. The quota is not large and it is 
hoped that it will be exceeded in the con- 
tributions from the jewelers who are called 
upon for the first time in years to sub- 
scribe to a non-sectarian fund to be used for 
immediate home relief among the poor, sick 
and ailing of New York City. Subscrib- 
ers have the satisfaction of knowing that 
the money is going for real relief and not 
to pay high salaries as the A. I. C. P. has 
kept its overhead down to seven per cent. 
Those who are not called upon personally, 
will receive a letter from the committee 
and it is requested that they answer this 
promptly with a check for a generous 
amount. 


Jewelers’ Gold Bars Withdrawn and Ex- 


changed at New York 
Week ended Feb. 28, 1920. 
The U. S. Assay Office reports: 
Gold bars exchanged for gold coins. .$1,224,919.04 
Gold bars paid depositors............ 69,353.85 
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Of this the gold bars exchanged for gold coin 
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stitutional and statutory terms and principles, and 
any conflicts are to be resolved in favor of the 
one more harmonious with fundamental and other 
rights involved. And the police power of the 
State, which is nothing mysterious but only 
another name for the power of the people to 
govern themselves, is of course subject to con- 
stitutiona!l limitations. That is what constitutions 
are for. 

He then goés on to state: 

Proceeding to the merits, it is settled law that 
the liberty guarded by the 14th amendment is not 
only freedom from bodily restraint but is also 
freedom to follow any common calling, to engage 
in any ordinary business, to labor for a livelihood; 
to barter, trade and sell, and that the property 
protected by said amendment is not only things 
but is also the incidental right to enjoy, use and 
sell things. 

Liberty and property are subject to regulation 
by the State. This regulation is limited to what 
is reasonable, and so far as here involved and 
generally speaking, all regulations are reasonable. 
So the issue resolves itself into the query, is 
legislative regulation of prices in ordinary mer- 
cantile business unreasonable? 

That such regulation and also of wages were 
common in England, and to lesser extent in the 
American colonies before the union of States, is 
not so much an argument for as it is against like 
legislative right and power now. For Parliament 
then as now was subject to constitutional 1estraint. 

In American constitutions a system of govern- 
ment different from England’s was adopted, de- 
signed to remedy English abuses and defects, 
and to insure a greater freedom. But in none 
were the rights and powers of the people destroyed 
but they were recognized to an extent unknown 
in England and were distributed and safeguarded 
otherwise than in England. Here the people re- 
serve more power to themselves, and give less to 
legislatures than is enjoyed by Parliament. For 
their own welfare they regulated and restricted 
the exercise of all power, both by themselves and 
by legislatures in respect to, by whom, when and 
how any power could be exercised. So, while the 
American people possess all rights and power, 
they have agreed and contracted every person 
with all others, every State with all others, taat 
some thereof can be exercised by the people alone, 
some by State legislatures alone, some by accord 
of three-fourths of the States alone. 

Such is the will of the people expressed in 
their constitutions. In relation to the power to 
fix prices and wages in ordinary business and 
vocations, it has been an assumed and accepted 
doctrine from the beginning if the people in the 
State constitutions reserved it to themselves and 
withheld it from legislatures, and from the time 
of the Fourteenth amendment that they restricted 
or suspended the power so long as the “due 
process” clause be not changed by appropriate 
action by three-fourths of the States. And this 
construction of constitutions rises to tae dignity 
of the rule of property and a principle of gov- 
ernment, not to be set aside by legislatures and 
courts for any public opinion, morality or emer- 
gency, but only by the people by appropriate 
constitutional amendment. 


After discussing the various cases cited 
in sustaining laws covering price regula- 
tion, Judge Bourquin disposes of each one, 
claiming they did not apply to the principle 
involved, saying that whenever the court 
upheld legislative price regulation, it was 
only because it was able to view the in- 
stances as not of ordinary business or call- 
ing, but of public interest, concern or con- 
sequences, and that this public interest does 
not exist in ordinary mercantile business 
because the transactions therein are inde- 
pendent, individual and of no material con- 
sequence to any one save the immediate 
parties to them. He further states that “as 
a whole, the act would accomplish a com- 
plete and permanent reverse of the Ameri- 
can system of economics of business and 
employment than has prevailed since the 
nation was founded.” 
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Altogether, this opinion, unlike most 
court decisions on important cases, strikes 
at the root of the whole contention of 
those who enforce regulations causing mer- 
chants to disclose their cost prices. If Judge 
Bourquin is right in his law, such regula- 
tions are repugnant to the Constitution and 
can be passed by no Legislature, and of 
course, by no commission which is simply 
a creature of the Legislature. The deci- 
sion, as said before, is therefore not only 
of interest to Montana merchants who 
made a fight; but to manufacturers and 
dealers in every section of the country. 











Paul Guenot, engraver, formerly at 188 
Market St., has moved to 50 Columbia St. 

Mr. and Mrs. George A. Allsopp of 78 
Johnson Ave., will return this week after 
spending a month in Cuba. 

Louis V. Aronson, president of the Art 
Metal Works, Mulberry St., is a member 
of the executive committee of the Y. M. H. 
A. building fund campaign committee. 


Joseph E. Pryor, who recently returned 
from a trip to Cuba, has been visiting the 
trade in Boston in the interest of the B. M. 
Shanley, Jr. Co. J. A. Pryor leaves this 
week for a trip through the middle west for 
the same concern. 

The Celluloid Club gave a dinner at the 
Down Town Club in honor of the employes 
of the Celluloid Co., who answered the call 
to the colors. All men who were in the em- 
ploy of the company at the time they en- 
tered the service were invited. 

J. J. Moffit is visiting the trade in the 
middle west and New York State on his 
return from a trip to the Pacific Coast, for 
Allsopp & Son, manufacturing jewelers at 
475 Washington St. Nelson T. Sherwood 
is covering the southern territory. 

The Newark Rotary Club, of which Jean 
R. Tack is the jeweler member, celebrated 
the 15th anniversary of the order at the 
Robert Treat Hotel. As guests the club 
had 100 members of the Traffic Club. There 
was a special program of music and ad- 
dresses. 

Burack-Carroll & Tepp, manufactur- 
ing jewelers, 50 Columbia St., are warn- 
ing the trade to look out for a man ‘who 
recently called on them and purchased a 
number of aquamarine rings. The man 
gave a check, but when it was put through 
the bank, it was returned because the 
drawer of the same had closed his account 
a few months previous to the date on 
which it was drawn. 

Philip Silverstein, Pacific Coast represen- 
tative of C. Rech & Sons, manufacturers of 
jewelry and chains, whose headquarters are 
at San Francisco, is now on a trip through 
the northern Pacific Coast States. Max 
Hirsch, who is on a trip through the south- 
ern territory for the same concern, is now 
visiting the trade in Florida. Leon Sickel 
is covering the middle west. Andrew 
Smith will soon visit the trade in Philadel- 
phia, Baltimore and Washington. 

At the solicitation of Acting Postmaster 
Joseph F. Sinnott, a conference was held on 
Friday for the purpose of creating greater 


CIRCULAR 


March 3, 1929, 


co-operation between the business 
of the city and the aerial service. Amo 
those invited to the conference was lon 
R. Tack, president of the New Jersey Re- 
tail Jewelers’ Association and first Vice. 
president of the American National Retail 
Jewelers’ Association, acting in the capacity 
of president of the Advertising Men’s Ciyb 
The proposed layout of the building of 
the new plant of the L. E. Waterman Co 
at Johnson Ave. and Peddie St., was given 
with the announcement that this week bids 
would be opened for the first unit 
of the plant. There will be a 3. 
story administration building 60x100 feet 
facing Johnson Ave. In the rear will be 
the pen grinding shop, two stories high 
and measuring 102x52 feet, with provision 
made for an extension for a boiler house. 
The latter building will be the first to be 
erected. A driveway will encircle these 
two buildings. The main building will be 
U-shaped, and will be on three sides of 
the plot, with the administration building 
in the center frontage. This main struc- 
ture will be eight stories high, and each 
of the two wings will measure 80x240 feet. 
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DEATH OF GABRIEL BRENAUER 





Dealer in Antique Jewelry Passes Away 
After a Lingering Illness. 


As THE JEWELERS’ CIRCULAR goes to press 
it was learned that Gabriel Brenauer wide- 
ly known in New York as a dealer in 
antique jewelry, passed away at his home 
last Sunday after a lingering illness. The 
funeral services will be held from his late 
home, 242 E. 53d St. New York, at 10 
o’clock, tomorrow (Wednesday) morning, 
after which the remains will be laid at 
rest in the family mausoleum at Union 
Fields, Cypress Hills, N. Y. The Rev. Dr. 
Grossman will officiate at the services. 

Gabriel Brenauer was born on Ave. D 
between 7th and 8th Sts., New York city, 
on Sept. 12, 1851. He received his early 
education in the public schools of New 
York and at the age of 18 years, entered 
the jewelry business. 


His first connection in the trade was with 
a concern on Hudson St. near Broome St. 
After remaining with this firm a short 
while, he opened a store of his own at 
1023 Second Ave. There he remained for 
24 years, after which he moved his busi- 
ness to a store at 25 John St. At the end 
of about 11 years, Mr. Brenauer’s health 
began failing and he retired from active 
business. About the same time, his son, 
Joseph, moved the business to 3 Maiden 
Lane where it has remained ever since. 
Although the elder Mr. Brenauer took no 
active part in its conduct, he acted in an 
advisory capacity for his son. 

Mr. Brenauer was well known to jewel- 
ers all over the country and was consid- 
ered one of the ablest judges of jewels in 
the trade. He had a wide reputation as a 
collector of antique jewelry. He was also 
considered an expert accountant and in 
earlier years did considerable work for 
many of his friends in the jewelry trade. 

Deceased is survived by a son, Joseph B. 
Brenauer and a brother, Samuel J. Bach- 
rach. 
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Many Philadelphia jewelers succumbed 
to the drive for membership. 

William Leacock, a retail jeweler of 
Easton, Pa., was in town this week, 

A. B. Dippolito, a retailer of Vineland, 
N. J., was on a recent buying trip to this 


c 


"Philip F. Laks, second vice-president of 
the Pennant Watch & Supply Corporation, 
New York, visited the material houses here 
this week. 

Louis Luxenberg, chief burgess of 
Barnesboro, Pa., and a retail jeweler there, 
is on a business trip to Philadelphia and 
New York. 

Frank Chapman, a jeweler of 726 Chest- 
nut St. has sold his Germantown home 
and taken apartments at the Wood-Nor- 
ton, in Germantown. 

R. T. Ferguson, ex-president of the 
Pennsylvania Retail Jewelers’ Association 
and a retailer at Front & York Sts., 1s so- 
journing with his wife in Florida. 

William Latham, of Joseph B. Bechtel 
& Co., 729 Sansom St., returned to work 
this week, after having been laid up at his 
home several weeks with the grippe. 

David Karp, a retail jeweler of Barnes- 
boro, Pa., has recovered from an opera- 
tion for appendicitis, although he has not 
yet been able to take over the duties in his 
store. 

A. E. Baylies, a retailer of Bristol, Pa., 
who was reported to be quite ill, surprised 
his friends by visiting them in the city this 
week, and announcing that he was fully 
recovered. 

A. M. Frechie, a jeweler of 5th and Cam- 
bria Sts., has sold his store to his brother, 
L. B. Frechie, and has himself gone to 
New York and opened an establishment 
at 34 Park Row. 

Samuel Lieberman, formerly with A. C. 
Franks, manufacturing jeweler, has gone 
into business for himself at 717 Sansom 
St. Mr. Lieberman will specialize in em- 
blematic jewelry. 

Among the jewelers from this city who 
spent the recent week-end holiday at 
Atlantic City were I. S. Sagorsky, 820 
Chestnut St., and Herman Sweet, 62d St. 
and Woodland Ave. 

Jack Halpert, formerly with his brother, 
Samuel N. Halpert, 725 Sansom St., has 
severed his connections with the firm, and 
is looking for a suitable location to enter 
the diamond business for himself. 

L. F. Schell, a retail jeweler of 5046 
N. 5th St. Olney, who was confined to 
his home with a severe illness for several 
weeks, made his appearance recently in 
the downtown business houses, fully re- 
covered. 

A. I. Poland, a retail jeweler of 4347 
Main St., Manayunk, has gone to Europe 
on a trip which will combine business with 
Pleasure. Mr. Poland will visit relatives 
and, incidentally, look over the Holland 
diamond market. 

The store of Samuel Greenberg, Frack- 
ville, Pa., was robbed several weeks ago, 
but, from recent word reecived by his 
friends here, the five men implicated in 
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the robbery weer captured and most ot 
the goods recovered. 

J. M. Keller, who before the war con- 
ducted a retail jewelry store at 9 S. 16th 
St., has opened a watch repair shop at 929 
Chestnut St. Mr. Keller sold out his old 
business and worked during the war 
period at the Eddystone Ammunition Plant. 

J. C. Tinsley, who for 18 years con- 
ducted a retail jewelry store at 2848 N. 
5th St, has purchased the property of 
Frederick Shiller, 524 W. Lehigh Ave., 
and transferred his business to the new 
address on Monday, March 1. Mr. Tins- 
ley’s former place of business, where his 
lease had expired, has been sold. His new 
location is commodious and has under- 
gone extensive alterations. 

E. R. Underwood has been appointed re- 
ceiver for’ the Stability Motors Co., the 
defunct concern whose crash involved E. 
J. Berlet, former Philadelphia jeweler and 
one time president of the Walnut Street 
Business Men’s Association. Judge J. 
Whitaker Thompson, in the United States 
Court, made the appointment on recom- 
mendation of Ruby R. Vale, counsel for 
creditors. Mr. Underwood was a salesman 
for the company, who for several weeks 
has been acting as secretary. March 22 
has been set as the date for the hearing 
of Mr. Berlet, who, as president, treasurer 
and principal stockholder of the company, 
is charged with fraudulent conversion of 
property. Judge Thompson fixed bond for 
the receiver at $15,000, and Mr. Under- 
wood immediately will assume charge of 
the property pending the appointment of a 
trustee. Mr. Vale said that the liabilities 
of the company would not exceed $100,000, 
and he expected to raise $20,000 of this 
by the sale of the property at 1720 to 1740 
N. Croskey St. Otto R. Heiligman, coun- 
sel for the company, said $20,000 was too 
modest an estimate of the amount to be 
expected for the benefit of the creditors. 

Camden, N. J., has found a solution as 
to what shall be done with one of its 
abandoned saloons. Incidentally, the solu- 
tion, which consists of putting a jewelry 
store where the barroom used to be, dis- 
closes an idea of the realty values in this 
section. Two days ago the three-story cor- 
ner property at 1001 Broadway, which in- 
cludes a lot measuring about 20 feet by 
110 feet, was conveyed by Patrick H. Mul- 
vihill, formerly the saloonkeeper, to L. R. 
Yubas & Son., jeweler, of 431 Kaighn Ave. 
The corner was one of the best known in 
the city during “wet” days. The late 
William Chew, a life-long resident of 
South Camden, conducted a saloon there 
for many years. Several years ago he con- 
veyed it to John Quinn upon his retire- 
ment from business. The latter disposed 
of it to Mr. Mulvihill. Yubas, the new 
purchaser, paid $40,000 for it. He will 
open his jewelry store there within a short 
time. 








If you ever expect to get ahead, now’s 
the time to commence. No one ever did 
anything “tomorrow.” Make up your mind 
that you are going to:own a $100 or a $1,- 
000 registered Treasury Savings Certificate 
this year and get it! Save for a Treasury 
Savings Certificate. Buy one 25 cent Stamp 
during Thrift Stamp Week, March 1 to 6. 
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S. B. Kantor, 76 Jewelers. building, has 
taken more spacious premises at 1100-1 
Winter building. 

Miss S. E. Lockwood, Bromfield St., 
has been ill-with grippe for three weeks, 
but at last reports was gaining the upper 
hand. 

Arthur Wright, formerly with A. Paul & 
Co., is now associated with Harkins, Kirby 
& Murphy, having charge of the material 
department. 

Announcement is made that J. Barden, 
dealer in jewelry, watches and diamonds, 
has opened up in business for himself at 
172 Washington St. He was formerly 
with Treco Bros., 657 Washington St. 

‘Charles Huggins, one of D. C. Percival 
& Co.’s traveling salesmen, reports that he 
was stalled for two or three days in Liver- 
more Falls by the snowstorm. Norman 
Hayes, head of the diamond department, 
visited Rochester, N. H., over Washing- 
ton’s birthday anniversary. 

J. F. Kahl, president of the Massachu- 
setts Retail Jewelers’ Association, was in 
Boston last week visiting the trade, and 
later proceeded to Providence, where he 
is directing the arrangements for the an- 
nual convention in that city. Mr. Kahl’s 
journey from Pittsfield to Boston was 
greatly delayed quite a bit by snow- 
drifts. 

A record list of new charters was 
granted last week. These included the 
White Silver Co., Taunton, with a capital 
of $25,000. The incorporators are Jacob 
Goldstein, Louis J. Antine, William E, Me- 
Isaac, Samuel Goldstein and William P. 
White of Taunton, and Albert Freedman 
of Boston, also the American Bisque 
Porcelain Co., Boston, with a capitat of 


$100,000. 








Laneaster, Pa. 





President Charles Miller of the Hamilton 
watch factory, and wife, are at Atlantic 
City, as are John F. Brimmer. 

Lancaster is soon to have four big drives 
for funds for local institutions, and in 
order to prevent one overlapping the other a 
committee of 100 has been appointed to di- 
rect the drives. 

An emblem ring of the Order of Inde- 
pendent Americans which was presented 
last week to George J. Kienzle, the retiring 
councilor of Conestoga Council, was fur- 
nished by W. W. Appel & Son. 

The list given below will give an idea of 
the territory covered by the Ezra F. Bow- 
man Technical School, which now has 86 
students: Pennsylvania 54; Virginia 4; 
North Carolina 6; Indiana 1; West Vir- 
ginia 2; Maryland 2; New Jersey 1; Okla- 
homa 1; New York 5; Massachusetts 4; 
Connecticut 2; South Carolina 1; Rhode 
Island 1; Texas 1; Ohio 1; Georgia 1; Can- 
ada 1. The teaching force consists of six 
instructors, James W. Leonard heading the 
engraving department and Kendig H. Bare 
the watchmaking. The heads of the school 
are John J. and Charles E. Bowman. 
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Chicago Notes. 





Sam Marks, diamond broker, left Sunday 
for a week’s trip to New York. 

Harry Lesch, of Lesch & Lewis, is making 
a business trip through Michigan this week. 

E. D. Rogers, of E. D. Rogers & Co., has 
returned from a business trip to New York. 

Mike Atz, of Atz Bros., left Saturday for 
a business trip through Indiana and Michi- 
gan. 

Everett Rogers, of Parks Bros. & Rogers, 
Providence, visited the trade in Chicago 
last week. 

Louis H. Green, representing the Charles 
E. Hancock Co., left last week for Detroit 
and cities of Ohio. 

G. A. Jewett, Chicago manager for Ham- 
ilton & Hamilton, Jr., is making a short trip 
through the northwest. 

Harry Cohn, president of the Stein & EIl- 
bogen Co., has returned from a short busi- 
ness trip to New York. 

Mr. Goldstein, jewelry buyer for the 
3oston Store in Milwaukee, spent several 
days here last week buying. 

Gene Abbott, representing the Potter & 
Buffnton Co., Providence, called on the 
trade of Chicago last week. 

C. P. Dungan, of the International Silver 
Co., Chicago office, is spending a short time 
in the east visiting the factories. 

Geo. H. Thomas, representing sterling 
silver manufacturers, is making a business 
trip to cities of the middle west. 

H. M. Teeple, manufacturer’s representa- 
tive, left last week for a short business trip 
through the middle western states. 

A. C. Becken is spending a few weeks in 
Arizona, where he has business interests. 
He is accompanied by Mrs. Becken. 


Mr. Mayer, buyer for Shuttles Bros. & 
Lewis, Dallas, Tex., visited Chicago last 
week en route home from an eastern trip. 

George Spies, of Spies Bros., has re- 
turned from an extensive trip to Panama 
and Cuba and is much improved in health. 

Harold Green has opened offices in room 
1508 Heyworth building where he repre- 
sents Dowd & Rogers’ silver and ivory lines. 

J. B. Macdonald, ‘Chicago representative 
for Wolcott Mfg. Co., has just finished a 
trip through the central States for the com- 
pany. 

Louis J. Finch, Chicago representative of 
the Shiman, Miller Mfg. Co., left last Sun- 
day for a visit to New York and the fac- 
tory. 

A. E. Gregory and .Edward Tyler, auc- 
tioneers, have returned from Bloomington, 


uil., where they conducted a sale for F. J. 
Dickman. 

Hugh E. King, of the H. E. King Sales 
Co., left last week for a trip to the Pacific 
Coast on business. He was accompanied by 
Mrs. King. 

I. Plax & Co., manufacturers, have closed 
a lease for 1,500 additional square feet of 
space which is being added to their factory 
on the 6th floor of the Mallers Bldg. 

F. B. Weaver, representing Benj. Allen & 
Co. in Illinois, returned last Friday from 
his first trip of the year and reports busi- 
ness even better than at this time last year. 

An entire rearrangement of the office of 
C. H. Knights-Thearle Co., in the Columbus 
Memorial building, has very much en- 
hanced the appearance and convenience of 
this store. 

Briggs & Reid, the well known auction- 
eers, have moved their offices from the 4th 
floor to the 12th floor of the Stock Ex- 
change building, giving them larger and 
better space. 

Frank E. Dean, treasurer of the Associ- 
ated Silver Co., spent last week in Roches- 
ter, Minn., where his wife was taken for an 
operation. Mrs. Dean is reported as recov- 
ering rapidly. 

Sol Hess, of Rettig, Hess & Madsen, 
made a business trip to Springfield, IIl., last 
week. Upon his return he was accompanied 
by Paul Gruen, who has been making a trip 
through the State for this company. 

H. H. Evans, whose smile is well known 
throughout Illinois, is now traveling this 
State for C. & E. Marshall Co. S. H. Dale, 
who formerly travelled Illinois, will now 
travel in Missouri, Oklahoma and Kansas. 

Jack Levine and Peter LaFlesh left Chi- 
cago last week for Stockton, Calif., to assist 
Jack Art, of J. L. Art & Co., of this city, in 
the sale of the M. Markheim stock in that 
city, which was recently purchased by J. L. 
Art & Co. 

Ed. Jansen, of 6102 So. Halsted St., leaves 
in a few days for a trip to Norway to visit 
his parents there. He will return in about 
three months and bring back with him his 
daughter who has been visiting there for the 
past two years. 

George Meehan, manager of the Inter- 
national Silver Co., Chicago office, who for 
several years has been a member of the Chi- 
cago Police Reserves, resigned as colonel of 
the reserves last week and is no longer con- 
nected with them in any way. 

Walter Radke, for many years with the 
Elgin Watch Co., ‘in the material depart- 
ment, is now with C. & E. Marshall Co. in a 


similar capacity. Charles Guisenheimer, for- 
merly with this company in Detroit, is now 
in the material department of the Chicago 
store. 

Percy Savory, salesmanager of the Wads- 
worth Watch Case Co., has returned to the 
New York office after visiting the Chicago 
office and calling on the trade in different 
cities of this section. He was accompanied 
on these visits by J. A. Connor, who now 
has the management of the Chicago office. 

H. A. Kaplan, diamond broker, is re- 
moving from the Power building to room 
806 Columbus Memorial building. Recently 
J. T. Newmark, a prominent business man 
of this city, became associated with Mr. 
Kaplan and in the future the business will 
be conducted as H. A. Kaplan & Co. Mr. 
Newmark has been in business in Chicago 
for many years and operates a number of 
retail hat stores in the loop district. 

Ed. Hiller, who has represented Sussfeld, 
Lorsch & Schimmel in Chicago and the mid- 
dle west for the past 13 years, announced 
his resignation on his last trip here. In the 
future he will be connected with Hipp, 
Didisheim, Inc., of New York, in the New 
York office. 


Friends of Steve Bridges, of Despres, 
Bridges & Noel, are congratulating him now 
that the news of his marriage on Nov. 20 
last has become known to them. At that 
time he was quietly married to Miss 
Blanche Beckman, daughter of the well 
known shoe manufacturer of St. Louis. 

A. L. Gottlieb, well known auctioneer, 
has embarked in a new enterprise. He has 
personal direction and management of the 
Alice Clement lecture tour. Mrs. Clement 
has become nationally known for the work 
she has done in Chicago as a policewoman. 
She is now making a lecture tour of this 
country and Canada under the management 
of Mr. Gottlieb. 

Representatives of jewelry houses who 
live in Chicago, have been feeling the ef- 
fects of rent profiteering. Recently Ernest 
Block, representing Louis Stern & Co., told 
his experience with a rental agency to the 
Corporation Counsel with the result that the 
mayor is considering revoking the agency’s 
license. Mr. Block was required by the 
agency to pay them a bonus of $60 to get 
a renewal of his lease even at a big increase 
in rent. 

Mrs. Johannes M. Johnson, of this city, 
has sent out announcements of the mar- 
riage of her daughter, Miss Minnie Olga, to 
M. H. Schachner, prominent in the art life 
of Chicago. The wedding took place Feb. 
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ELK TEETH 


Every size, shape and nature-colored to be had. 
All genuine teeth unmounted. After 20 years’ 
handling them I have many good shippers right 
from the fields. Can supply any factory or manu- 
facturing jeweler on short notice. Have many 
beautiful pairs of nature-colored tips always on 
hand, sent on selection to responsible jewelers 
and manufacturers of emblems. When ordering 
name about the sizes and number wanted. As 
low as the lowest at wholesale prices. Faceted 
and cabochon stones of all kinds on memo. All 
the colors in synthetic sapphires of fine quality. 
Rough gem minerals for cutters. Lion, cat and 
eagle claws. Price list free. 


L. W. STILWELL Ps32s23 


ENU UNQUESTIONABLY — the 
finest scientifically produced’ 
PEARL pearls in the world. 
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NON-TARNISHABLE FLANNEL Trade-Marks of the Jewelry 


For Silverware, Watch Cases, Cutlery, Bags and Rolls : 
WHITE AND ALL COLORS and Kindred Trades 


Deliveries: Stock Shades—Iimmediate; Special Shades—3 to 4 Weeks 
Myron B. Levy Co., Inc., 12 f Bleecker Street 
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ath in California, where Miss Johnson 

spent the Winter. For many years Miss 

Johnson was assistant to the manager of the 

American Silver Co., Chicago office, and is 

well known in the trade here. She was also 

a writer of considerable note and con- 

i to many magazines. 

—— Nelson, of Madison, Wisc., was a 
yisitor to the Chicago market last week. 

Sam Kaufmann, of Kaufmann Jewelry 
Co., St. Paul, was a recent visitor to the 

Chicago market. 

Earl Stamm, representing the Dueber 
Watch Works, has returned from a busi- 
ness trip to Kansas City and St. Louis. 

H. M. Stewart, representing the Alvin 
Silver Co. in southwest territory, and J. 
D. Grassick, of the northwest, left last week 
for a trip over their respective territories. 

Clarence J. Roehr, of the Basset Jewelry 
Co. visited the Chicago office last week 
and left for a visit to the New York office 
before returning to the factory in Provi- 
dence. 

Albert Ellbogen, vice-president of Stein 
& Ellbogen Co., sailed Wednesday of last 
week for a business trip to Europe and 
South America. He is accompanied by 
Mrs. Ellbogen and expects to be away for 
about four months. 

The jewelers of Chicago responded al- 
most unanimously to request of Joe Stein 
to help in putting the “daylight-saving” 
proposition favorably before the City 
Council. So far as could be ascertained 
there was no objection on the part of any 
jeweler. 

Morris Morwitz, for the past 12 years 
in the offices of the Stein & Ellbogen Co., 
is now covering the territory formerly 
covered by H. G. Schramm, deceased 
Otto Lieberman, diamond salesman fot 
this company, left last week for an ex- 
tended selling trip. 

Dividends representing a 60 per cent. 
composition settlement are being mailed 
through the office of Louis Goldman, at- 
torney, in the case of the Liberty Jewelry 
and Novelty Co., of Louisville, Ky. Credi- 
tors are expressing great satisfaction over 
the manner in which this case was handled. 

Lichtenstein Bros. have sold their store 
at 238 N. Cicero Ave., to Harry Shallowitz. 
Alex Lichtenstein, who has been _ in 
charge of the store is now with his brother, 
M. L. Lichtenstein, in the management of 
the Q. & S. Jewelry Co., manufacturers 
in the Columbus Memorial building. Mr. 
Shallowitz was formerly with Louis New- 
mark on Milwaukee Ave. 

The Blauer-Goldstone Co. has increased 
its capital stock from $60,000 to $150,000, 
of which $50,000 is preferred stock guar- 
anteed eight per cent. cumulative dividends. 
The company has had a phenomenal busi- 
ness during the past year, and the greater 
capitalization is to make possible the ef- 
ficient conduct of the larger volume of 
business which the firm is now doing. 

The establishment of the Watchmakers’ 
Apprentice School in this city is still excit- 
ing interest among jewelers in other sec- 
tions and inquiries are constantly being 
made to those who have had charge of 
putting it across‘as to its progress and de- 
velopment. The Chicago jewelers who did 
practically all the work in establishing this 
class were Will Swartchild, Fred Lund of 
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Spaulding & Co., Chas. F. Manahan, secre- 
tary-treasurer of the Illinois Retail Jewelers 
Association and Benj. Allen, who acted as 
treasurer for the funds which were re- 
ceived for the purpose. G. V. Dickinson of 
the Elgin National Watch Co., also did 
good work in soliciting contributions for 
this fund. 

The U. S. Mercantile Co., jewelers and 
opticians, and official railroad watch in- 
spectors, have leased, for a term of 10 
years, the corner store adjoining their 
present store at 384 Ogden Ave., in addi- 
tion to their present holdings, making a 
total floor space of 3,480 square feet. The 
new addition will be devoted mostly to the 
optical business. 

Members of the jewelry trade here were 
busy last week reporting to the Secretary 
of State, as required under the provisions 
of the corporation act, passed by the State 
legislature and effective July 1, 1919. By 
the terms of this act, which levies a “fran- 
chise tax” on all corporations incorporated 
under the Illinois laws, the corporations 
must report before March 1, or be sub- 
ject to a heavy penalty. Corporations of 
other States, which have a license to con- 
duct business in Illinois, are included un- 
der the terms of the act, and must report 
just the same as [Illinois corporations. 
Some of these concerns, it is understood, 
did not know that they were expected to 
report, and got in under the bars this week 
just in time. 








Sol Wetzstein returned home Friday, 
Feb. 27, after a six weeks’ road trip. 

C. E. Richter as a trustee of the Cuvier 
Press Club has been selected to aid in the 
annual election to be held next month. 

Gus Peck has written home from the 
road while making a trip to eastern terri- 
tory that he will go west immediately after 
returning to Cincinnati in about two weeks. 

Recent out of town visitors included: 
Charles Deck, Blanchester, O.; I. N. Bid- 
dle, Lawrenceburg, Ind.; Sam Berman, 
Charleston, W. Va., and H. J. Reidenbach, 
Westport, Ind. 

A. C. Wallenstein has returned from a 
very satisfactory trip. He got back in 
time to say good-bye to his partner, Wal- 
ter Mayer, who left for a trip abroad te 
buy new goods. 

‘A. G. and Mrs. Schwab have returned 
from Atlantic City. While away Mr. 
Schwab attended the annual banquet of 
the Philadelphia jewelers as a representa- 
tive of the Queen City. 

A. C. Jacobs is remaining at home this 
week to take the Scottish Rite and Shrine 
degrees'in Masonry. J. D. Jacobs has re- 
turned from a road trip and lett immedi- 
ately for a two weeks’ trip north. E. B. 
Jacobs and Aaron Strauss of the same firm 
are also on the road. 

Great regret over the death last week 
of Otto C. Beer, Sunman, Ind., was ex- 
pressed by Cincinnati jewelers when the 
news became known. Mr. Beer was well 
known in this city as he frequently came 
here on business and pleasure trips during 
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the 35 years he was engaged in the jewelry 
business. 

One of the most interesting social events 
in the city recently was that which took 
place at the home of David Gutman, for- 
mer president of the National Wholesale 
Jewelers’ Association, Wednesday night, 
Feb. 25, when 60 friends gathered to honor 
him on his 50th birthday. A dinner at 
which numerous surprises were sprung 
was a prominent feature of the affair. Mr. 
Gutman made presents to each lady guest 
of a gold lead pencil, while the men re- 
ceived handsome ivory and gold cigarette 
holders. 











Sam Loebner, of the A. R. Brooks Mer- 
cantile Co., is serving the city this week, 
being on jury duty. 

L. P. Sartor, of the Sartor Kroeger 
Jewelry Co., left Sunday night on a trip 
through Illinois and the south. He re- 
turned from a very successful selling trip 
through Kansas on Feb. 20. 

Visitors in St. Louis during the past few 
days have been: W. R. Roach, Rolla, Mo.; 
F. J. Pratte, Festus, Mo.; Mr. Ellis, son of 
G. E. Ellis, Johnston City, Ill.; Otto H. 
Borger, Carrollton, Ill.; Charles S. Stifft, 
Little Rock, Ark. 

Word was received here Tuesday that 
Edward M. Crellin, for 40 years a jeweler 
in Chillicothe, Mo., died recently. He was 
60 years old and was well known by the 
jobbers here, as he visited this city regu- 
larly for his goods. 

Herman Mauch, the well known jeweler, 
the “silver toned orator” of the Century 
Boat Club, gave an address at the club’s 
celebration of its 22nd anniversary one 
evening last week. A dinner dance was 
given, and it was before the dance that Mr. 
Mauch, with several others, made his 
address. 

“Jack” Jacobs, superintendent of the fac- 
tory and vice-president of the Eisenstadt 
Mfg. Co., who has been laid up for several 
weeks with trouble with his eyes, was 
operated on for a cataract a day or two ago. 
The operation was successful, and it is 
thought that Mr. Jacobs will soon be able 
to resume his duties. 

The S. Ruby Jewelry Co. filed articles of 
incorporation on Feb. 17 with a capital 
stock of $65,000, all paid up. Mrs. Ruby, 
the widow of S. Ruby, holds 550 shares of 
the stock in the incorporated company. L. 
W. Braun, 50 shares and Jos. Reichenstein 
holds 50 shares. The first meeting of the 
company was held at the offices of the at- 
torneys for Mr. Ruby and also of the 
estate, Jourdan, Rassieur and Pierce in the 
Federal Reserve Bank building, Feb. 24, at 
which meeting Mrs. Ruby was elected 
president of the company, Mr. Braun vice- 
president and Mr. Reicenstein, secretary 
and treasurer. Mr. Ruby operated the busi- 
ness under his own name until his death 
last December. The incorporated com- 
pany will continue to operate the business 
at the old stand, 700 Locust St. Both Mr. 
Braun and Mr. Reicenstein were with Mr. 
Ruby for many years previous to his death. 
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C. B. Norton is spending a few days in 
Chicago on business. 

A. L. Evans has recovered from influenza 
and is back to business. 

F. H. Morgan, of the C. B. Norton Jew- 
elry Co., is confined to his home by illness. 

M. Lawrencot, of Albert Berger & Co., 
New York, is on his way to the Coast, his 
first trip here in four years. 

Henry Williams, of the watch department 
of the Jaccard Jewelry Corp., has _ been 
home for a week with a bad case of in- 
fluenza. 

H. E. Wuerth, jeweler, 909 Grand Ave., 
was robbed by two men near 9th and Oak 
Sts., one night last week. He lost a diamond 
ring valued at $300. ; 

William Massey’s jewelry store, South- 
west Boulevard and Summit St., was dam- 
aged by fire the night of Feb. 22. The loss 
was entirely covered by insurance. 

Albert F. Kline, of the Edwards-Ludwig- 
Fuller Jewelry Co., is taking the place of 
Paul Preston, who recently resigned, and 
will call on the trade in the surrounding 
towns. : 

H. H. Kiger has returned to his office 
after being home several weeks on account 
of influenza. Several of the office force who 
were also quite ill have recovered and are 
at work again. 

W. P. Dobson, who was in the tool and 
material business in Claremore, Okla., died 
Feb. 18 and his little daughter died six days 
later. R. A. Patton has been appointed by 
the court to close up Mr. Dobson’s business. 

A letter just received from Mr. and Mrs. 
George H. Edwards states that they were 
preparing to drive from San Diego to Sacra- 
mento. Mr. and Mrs. Edwards have been 
in California the past six weeks and will 
remain several weeks longer. 

Mr. and Mrs. J. W. Griffin were in the 
city this week on their return from a six 
months’ visit in the northwest following 
their marriage in St. Paul, Minn., last 
August. Mr. Griffin was formerly in busi- 
ness in Scott City,"Kans., but is now located 
in Muscatine, Ia. 

F. A. Hilderbran, who had been with the 
Cady & Olmstead Jewelry Co. for the past 
18 months, has gone to Los Angeles where 
he will have charge of the watch depart- 
ment of Donovan & Seaman. C. L. Haber- 
lein is now in charge of the watch depart- 
ment of the Cady & Olmstead Jewelry Co. 

The H. A. Williams Jewelry Co. suffered 
a loss of about $500 by fire in the Waldron 
hotel, 450 E. 15th St., in one of the store- 
rooms of which they are located. Fire re- 
sulted from an overheated furnace Sunday 
night, Feb. 22. Thomas Perry, one of the 
guests in the hotel, lost his life and a num- 
ber of the guests had to leave the build- 
ing in their night clothes. The loss to the 
hotel was about $10,000. 

When T. R. Hamilton, jeweler, 3107 E. 
18th St.; entered his store one morning re- 
cently he found the door unlocked, his safe 
open but not battered and several articles 
of jewelry missing. On the floor lay a piece 
of emery cloth. The crystal specks of emery 
dust were worn away until the cloth showed 
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under it in places. Apparently the thief had 
san?pirered his fingers “scientifically” to 
make them doubly sensitive, enabling him 
to detect the slightest movement inside the 
safe combination knob. At the click of the 
intricate machinery he was able to discern 
the instant he turned the knob to the correct 
combination number. 

J. H. Mace of the Campbell Jewelry Co., 
108 E. 12th St., and W. N. Hinshaw of the 
American Transfer & Storage Co., have 
taken a lease on the three-story building at 
1120-22 Grand Ave. for 99 years on the basis 
cf a ground valuation of $6,000 a foot and a 
cash bonus of $75,000 for the building. 
When J. S. Lillis bought the property in 
1904 there was a blacksmith shop on the 
48-foot lot. He paid $1,500 a front foot for 
the ground and replaced the blacksmith 
shop with a three-story building. Besides 
the cash bonus which the new lessees paid 
they will pay an annual rental of $12,250 for 
five years and $15,000 thereafter. The 
Campbell Jewelry Co. will occupy the store 
at 1122 Grand Ave. about June 1 and will 
have one of the most modern stores in the 
city. They have been in the building at 108 
E. 12th St. for the past 25 years. 

Among the recent visitors in the city 
were: C. F. Morrison, Great Bend, Kans.; 
A. G. Norris, Lawrence, Kans.; Earl Baird, 
Glen Elder, Kans.; M. L. Woods, Newton, 
Kans.; Mr. Stevens, Stafford, Kans.; Fred 
Johnson, Wichita, Kans.; F. H. McClintock, 
Garden City, Mo.; Leon Hillis, Weston, 
Mo.; Carl Hunnius, Leavenworth, Kans.; 
A. F. Hayes, Branson, Mo.; C. J. Benson, 
Lee’s Summit, Mo.; C. H. Paxton, Paola, 
Kans.; Ben H. Green, Polo, Mo.; F. E. 
Pickerell, Amarillo, Tex.; Mrs. L. F. Mil- 
ler, Burlington Junction, Mo.; Mr. and Mrs. 
Carl Ricker, Emporia, Kans.; C. W. Vestal, 
Springfield, Mo.; Ralph Campbell, Pryor, 
Okla.; C. G. Schmidt, Okemah, Okla.; T. S. 
Mendenhall, Burr Oak, Kans.; W.. T. 
Brown, Sterling, Kans.; W. F. Czoskleba, 
Hill City, Kans.; J. B. Hampton, Colby, 
Kans.; Walter Sperling, Seneca, Kans.; 
Frank Woodfill, Nevada, Mo.; W. T. Hop- 
kins, Mound Valley, Kans. 











Vernon Gray, aged 19 years, said to be 
wanted by the police of Minneapolis, Minn., 
for robbing a jewelry store in that city re- 
cently, gave himself up to the police at the 
Wayne county jail here Tuesday, Feb. 24. 
He told the officers he was the man wanted, 
and that he was “tired of dodging cops.” 

Eight diamonds worth more than $500 
were stolen from the store of William H. 
Horton, Flint, Mich., Friday, Sept. 27, by a 
woman customer who grabbed them from a 
tray while the clerks’ attention was diverted 
by the antics of a small child who accom- 
panied her. The police believe the woman 
came to Detroit. 

Gilbert E. Miller, trading as the “Square 
Deal Jeweler,” with stores at 65 Grand 
River and at Woodward Ave. and High 
St., created a sensation during automobile 
show week by giving away a radiator pro- 
tector for Ford cars. The stunt was par- 


ticularly seasonable because of the zero 
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weather here. He was in New York last 
week. 

Jacob Segal, head of Jacob Segal & Co 
Liggett building, is expected to return to 
Detroit this week, from his extended buy- 
ing trip to European diamond markets, He 
sailed for Antwerp, from New York, Dec 
27, following the celebration of his silver 
wedding anniversary. 

The deep mystery that has always gy. 
rounded the identity of the buyer who: 
passed on the inspection of all the dia- 
monds purchased by Morris Friedberg, 208. 
210 Griswold St., was solved last week, 
when Louis Hornik, an old employe of the 
Friedberg store, fell on the icy pavement 
fracturing his shoulder. When the dia: 
mond salesmen began swarming the Fried- 
berg store this week, they were told their 
orders could not be checked up, as the dia- 
mond expert had broken his shoulder and 
was not on the job. Then it was revealed 
that Mr. Hornik was the man who puts the 
O. K. on all diamonds purchased by Mr. 
Friedberg. The latter never inspects the 
diamonds purchased by him, but puts the 
sole responsibility on Mr. Hornik. For 
several years past the diamond men from 
New York have been trying to find out the 
identity of Mr. Friedberg’s diamond ex- 
pert. They were never allowed to see him, 
but he always passed on their goods. Now 
the secret is out. Last year Mr. Hornik 
passed on more than $1,000,000 worth of 
diamonds purchased by the Friedberg store. 
Morris Friedberg was in New York last 
week on a buying trip. 








At the annual meeting of the stockhold- 
ers of the American Silver Co. at its office in 
Hartford, Conn., recently, Albert F. Rock- 
well, for the past 10 years president of the 
concern, tendered his resignation as chief 
executive, his notice of retirement being ac- 
cepted. At the suggestion of Mr. Rockwell, 
Alexander Harper, who has been actively 
engaged for several years as assistant to 
Mr. Rockwell, and has had a wide experi- 
ence in the silverware industry, was elected 
president. Mr. Rockwell had been presi- 
dent of the company since 1910 and for 
many years was general manager, during 
which time the business of the concern has 
increased and fine progress has been shown. 
The active management at the factory has 
been in the hands of President-elect Har- 
per, the year just past having been a very 
successful one. The earnings of the com- 
pany during that time amounted to $69,000. 
The stockholders declared a regular divi- 
dend for the quarter. At the meeting the 
office of chairman of the board of directors 
was created and Mr. Rockwell was elected 
to fill that position, where the company will 
be greatly benefited by his advice. The 
other officers elected were as follows: Vice- 
president, Dean Welch, New Haven, Conn. ; 
treasurer, Alexander Harper; secretary, 
Samuel B. Harper, Bristol. At the annual 
meeting of the stockholders, which preceded 
the meeting of the directors, the following 
were re-elected as directors: Henry F. Eng- 
lish, New Haven, Conn.; Julian R. Holley, 
Bristol, Conn.; Samuel B. Harper, Roger 
S. Newell, Bristol; Dean Welch, Charles 
T. Treadway, Bristol; Pierce N. Welch, 
New Haven; William S. Ingraham, Albert 
F. Rockwell and Alexander Harper. 
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TRADE CONDITIONS 
Retail jewelry business is going forward in a 


satisfactory volume, and the trade is looking for- 
ward to an active Easter season. A _ stimulant 
is being provided in the second annual observ- 
ance of Style Week, March g to 13, in which all 
retail merchants and the department stores are 
participating. Jewelry and sundry stocks are still 
below normal, owing to the inability of retailers to 
obtain all the goods they order. This, however, 
is regarded as fortunate, in view of the possi- 
bility that prices are reaching, if they have not 
already reached the peak, and sooner or later may 
ease off as a natural reaction. 





A. H. Furstnow, Fond du Lac, Wis., 
moved March 1 to a new and larger store 
in the Reinig Bldg., 48 N. Main St. 

Reinhold Hille, Menomonee Falls, Wis., 
has started work on the erection of a new 
two-story business block, 30 x 65 feet in 
size, which will represent an investment of 
about $20,000. It is expected to be ready 
for his occupancy by June 1. 

The Rank & Motteram Co., 75 Wiscon- 
sin St., one of the leading downtown re- 
tailers of the city, has increased its author- 
ized capital stock from $50,000 to $100,000. 
The new issue is made merely to accommo- 
date the growth of the business, which will 
have been in existence five years on April 1. 

E. A. Jones, a well-known retail jeweler 
of Portage, Wis., has purchased _ the 
Schwantz building on W. Cook St., and has 
undertaken extensive remodeling work, in- 
cluding the installation of a new and 
modern copper store front. Mr. Jones 
hopes to be able to occupy his new store 
about March 15 or April 1. 

Louis Esser, president of the Louis 
Esser Co., 111 Wisconsin St., Milwaukee, 
was elected a member of the board of 
directors of the Milwaukee Den, Interna- 
tional Association of Lion’s Clubs, upon its 
organization last week, with a charter 
membership of 78 prominent business and 
professional men of the city. The Lions 
are a world-wide organization, now em- 
bracing a membership of more than 8,500 in 
the United States alone. 

Max Krieger, an old-established retail 
jeweler at 492 Mitchell St., has incorpo- 
rated his business under the style of Max 
Krieger, Inc., with a capital stock of $25,- 
000. Mr. Krieger, his wife, and Abraham 
Krieger, who has been connected with the 
store, appear as the incorporators. There 
is no special significance in the change 
from sole trader to a corporation, which is 
done merely as a matter of form. Mr. 
Krieger also is heavily interested in the 
Krieger-Herling Co., Milwaukee, operating 

two large stores, merchandising outer ap- 
parel on the credit basis. 

Burglars made an unsuccessful attempt 
to break into the retail jewelry store of 
Herman Kohls, 1603 S. 8th St., Sheboygan, 
Wis., on the night of Feb. 20, but for some 
unaccountable reason did not complete the 
job. When Mr. Kohls arrived in the morn- 
ing he found the plate glass in his front 
door broken at the lower corner, nearest 
the lock. The entire pane had been cov- 
ered with a sticky substance, probably to 
prevent a clinking noise when the glass 
was broken. Although the hole in the pane 
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was large enough to enable a person to 
turn the safety catch of the lock from the 
inside, the door had not been opened. It 
is believed passersby frightened the burglar 
away before he could effect an entrance. 

The retail jewelry, optical and musical 
instrument business conducted for many 
years at Racine, Wis., by Hiram J. Smith, 
has been converted into corporate form. A 
charter was granted during the past week 
to the Hiram J. Smith Jewelry & Music 
Co., which has an authorized capital stock 
of $100,000. Mr. Smith remains the prin- 
cipal owner, but is gradually retiring from 
the active direction of affairs, and some 
time ago established his residence in Mil- 
waukee, where he has extensive business 
interests as well, including a large holding 
in the Milwaukee Optical Mfg. Co., Ste- 
phenson building, of which he is president. 
He will divide his time between Racine 
and Milwaukee. Mr. Smith is an ex-presi- 
dent of the Wisconsin Retail Jewelers’ As- 
sociation and vice-president of the National 
Jewelers Mutual Fire Insurance Co., and 
one of the most active association workers 
in the national body. 

Retail jewelers are co-operating earnestly 
and actively with other merchants, and 
the department stores of Milwaukee in 
making the second annual observance of 
Style Week an even bigger success than 
the original event in 1919. The date of 
Style Week is March 8-13, inclusive. Henry 
W. Rank, of the Rank & Motteram Co., 75 
Wisconsin St., is serving as chairman of 
the publicity committee. Henry J. Oberst, 
392 National Ave., is serving on both the 
window display and finance committees, 
while Henry F. Stecher, of the Aug. H. 
Stecher Co., 276 3d St., is on the window 
display committee. Last year only the 
downtown merchants participated, but the 
plan has been enlarged upon and now em- 
braces every store in the city. Various 
business communities in the outlying dis- 
tricts will have neighborhood observances, 
the whole forming a homogenous cam- 
paign to attract the attention of consumers 
by concerted effort at a time when busi- 
ness may profit from a decided stimula- 
tion at the end of Winter and the ap- 
proach of Spring. Not only will merchants 
compete for prizes for meritorious window 
trims, but the interiors of all stores will be 
dressed up for the occasion. The advertis- 
ing and publicity given the Style Week is 
of particular power and extent, and is 
reaching every man, woman and child in 
Milwaukee, as well as the State. 








Omaha. 





Clarence Bergman is serv’ng on the jury 
in this city. 

George F. Taylor, of the T. J. Bruner 
Co., was in Lincoln, last week. 

J. P. Byrne and C. J. Duff, of the Byrne- 
Duff Co., devoted all of last week to the 
convention at Fremont. 

L. E. Thomas, Fairbury, Nebr., has pur- 
chased the store of V. Wessler at Hebron, 
Nebr., and takes possession March 1. 

The out-of-town jewelers in Omaha last 
week included J. W. Kegrice, Ida Grove, 
Ia.; George Haldeman, Tabor, Ia.; Glen 
R. Weeks, Carroll, Ia.; H. G. Anderson, 
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Spangler, Fremont; H. R. Daniels, Lusk, 
Wyo.; H P. Blaine, Grant; E. A. Scott, 
Hartington; C. A. Hackett, Bloomfield ; 
Harry Martin, Lyons; Claude Meyers, Lo- 
gan, Ila.; T. H. Tucker, Lincoln; E. C. 
Johnson, Hildreth; E. Kahm, Friend; H. 
R. Daniels, Douglas, Wyo.; A. L. Hastings, 
Arcadia; E. E. French, Chadron; C, W. 
Edwards, Oxford. 

James A. Lance, of Fremont, was in the 
city, last week, on his way to Cherokee, 
Ia., where he attended the funeral of C. T. 
Bryant. 

T. J. Bruner, C. H. Thompson and W. 
H. Wyker, of the T. J. Bruner Co., at- 
tended the convention at Tremont last 
week where they had on display a fine line 
of goods. 

At a meeting of the Omaha and Council 
Bluffs Retail Jewelers’ Association, last 
week, T. L. Combs was elected president; 
C. B. Brown, vice-president, and Fritz 
Sandwall, secretary and treasurer. 








Tri-Lity Notes. 


Davenport, Rock Island and Moline 


W. F. Garnett, Port Byron, IIll., was a 
visitor in Davenport last week. 

William Samuelson of Moline, Ill., has 
left for St. Louis, Mo., on a pleasure trip. 

George Volger, Muscatine, and Mr. 
Schroeder of Wilton Junction, Ia., were in 
Davenport on business trips recently. 

H. M. Garvey of Gerwe Bros. & Garvey, 
manufacturing jewelers, has left for Des 
Moines to attend a reunion of his old out- 
fit, the 339th Field Artillery. 

An interesting exhibit in the form of a 
large amethyst in the same form in which 
it was mined was shown in the window of 
A. N. Reinerts’ jewelry store in Rock 
Island. The amethyst, which was mined 
in Siberia, weighed 12 pounds. One-third 
of the stone could be cut up into clear 
stones. The stone was found in Siberia 
by a relative of Mr. Reinerts, and was 
brought and presented to him. Mr. Reinert 
also had on display a number of genuine 
amethyst stones in order to note the con- 
trast between the way it is mined and after 
being cut. He intends to make a display 
each month of birthstones in their original 
forms. 

Finding a needle in a haystack is a diffi- 
cult accomplishment, but 
much harder than the discovery of a small 
diamond brooch in the ruins of a fire. But 
that’s what was done by Dr. and Mrs. 
Fred H. Lamb, victims of the blaze at the 
Lasher Flats, 811 14th St. In her hasty 
exit from the flaming building Friday 
morning, Mrs. Lamb left the brooch, 
valued at $800, on her dressing table. She 
failed to give it a thought until hours later. 
Then firemen searched the ruins for several 
hours without results. Dr. and Mrs. Lamb, 
however, kept up the search. They minutely 
inspected the yard of the place where the 
salvaged furnittire had been carried from 
the burning building. Here they found the 
missing jewel. 





Joseph Dupont, Kewaunee, Wis., moved 
his jewelry store to Ellis and Milwaukee 
Sts. March 1. 


Fremont; Fred Schick, Holdvege; Grover 
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“Sol” Meyer, of the Meyer & Talbott Co., 
is still in New York, where he went on a 
business trip. 

Mr. Herschede of the Herschede Hall 
Clock Co., Cincinnati, is visiting his sister 
in Los Angeles. 

H. F. Snyder, engraver, formerly with 
Montgomery Bros., has become associated 
with R. L. Plamondon & Meiklejohn, 415 
Metropolitan building. 

J. B. Eberhart, one of the prominent re- 
tail jewelers of Chicago, has come to Los 
Angeles to spend several months. He is 
visiting his daughter, who is a resident of 
this city. 

Word from El Paso, Tex., is to the effect 
that Nate Fieder, formerly in business in 
Los Angeles, has moved into his new store, 
which is pronounced one of the finest in 
Texas. 

C. H. Hinges, formerly of Burlingame, 
Cal., who came to southern California re- 
cently to look for a new location, has 
opened a new store in Monrovia, 18 miles 
east of Los Angeles. 

John L., Mason, factory representative of 
the South Bend Watch Co., is now making 


his home in this city, and is located at 240 : 


E. 49th St. He will cover the territory of 
California and Arizona. 

Mr. L’Hommedieu, Chicago, manufac- 
turer of polishing, electroplating and other 
similar instruments and devices, is making 
a visit to southern California, expecting to 
stay here for a month. 

The wholesale jewelers had a very en- 
joyable banquet at the Athletic Club on 
Feb. 19. The attendance was large. There 
were no formal addresses, but matters of 
general interest were discussed. 

The remodeling of the new rooms re- 
quired by the E. Bastheim Co. as an addi- 
tion to their offices is progressing rapidly, 
and the company is already occupying a 
considerable part of the new space. 

Among the out-of-town jewelers who 
have been here recently are C. W. Ernsting, 
San Diego; E. L. Tiffany, Taft; F. J. Fain, 
Yuma, Ariz.; Cromwell Bomer, Salinas, 
and A. J. Dutton, San Luis Obispo. 

A. Moss, of Moss & Zack, manufacturing 
jewelers, has returned from a visit of about 
a month in Denver, where he went to dis- 
pose of the stock. Carl Zack, his partner, 
left there when he came to Los Angeles. 

As a feature of their window display for 
Washington’s Birthday, Brock & Co. had 
a copy of the New York Herald of Feb. 22, 
1797—123 years old. It is in a good state 
of preservation and is owned by a resident 
of Los Angeles. 

L. H. Driver of the Paul D. Walsh Co. 
is back from a business trip through Ari- 
zona and New Mexico. He reports busi- 
ness conditions there fairly good. W. B. 
Bartling of the same company has returned 
from a trip north. 

Hugh Irvine, Chicago, manger for Reed 
& Barton, Taunton, Mass.; Walter Scheer 
and G. O. Penn, representing William 
Scheer, Inc., New York; J. C. Adler of 
Charles Adler’s Sons, New York, and 
Manny Jacobson of Jacobson Bros., New 
York, are all at present in southern Cali- 
fornia. 
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George A. Brock is still remaining at 
home on account of illness. His health has 
materially improved, but he is taking extra 
precautions in order not to have a relapse. 
Most of the employes of Brock & Co. who 
have been ill have returned to work. One 
member of the shop force, however, is still 
seriously sick, 

Search is being made by the police for 
an attractive girl who recently entered the 
establishment of Harry Barber, 534% S. 
Spring St., and snatched from a tray a dia- 
mond ring valued at $1,500. The girl was 
described to the police, and it was reported 
recently that her identity was learned by the 
detectives investigating the theft. 

Irving Schneider and A. E. Durie are the 
proprietors of a new gem and jewelry shop 
at 333 W. Sth St. Mr. Schneider has been 
in business in this city for several years as 
a salesman. He was last with Pearlin, 
jewelers, 320 W. 7th St. They call their 
place the “Diamond Shop,” and will spe- 
cialize in diamonds, but will also do watch 
work. 

Some of the big jewelers of the city did 
their bit in helping to overcome the efforts 
of striking waiters to force their demands 
in the hotels and cafes. Most of them are 
members of the Chamber of Commerce, and 
when it seemed probable that the annual 
banquet of that important institution could 
not take place on account of the strike, 
George E. Feagans, who was a member of 
the banquet committee, proposed that as 
there were to be eight courses, eight per- 
sons be seated at each table, and that each 
of these persons should, as a waiter, serve 
one course, he volunteering to serve the 
first course at his table. This plan was 
adopted and the need of professional wait- 
ers dispensed with. 

A large attendance was present at the 
last monthly meeting of the Southern Cali- 
fornia Manufacturing Jewelers’ Association. 
Piesident Z. S. Skinner presided. The re- 
cently-elected treasurer, C. H. Williams, 
presented a very gratifying report. The 
executive committee reported a few retail 
jewelers who were not settling their ac- 
counts promptly. Secretary E. B. Nicoll 
read a number of telegrams and letters 
received from the east showing that the 
jewelers’ strike in that section was failing. 
There is a movement among the member- 
ship to bring into the association members 
of other allied trades—engravers, refiners, 
etc. This, however, has not yet taken defi- 
nite form. W. E. Starr, doing business in 
the Brack Shops building, was elected to 
membership in the association, 








Evansville, Ind. 





TRADE CONDITIONS 


Trade with both the wholesale and _ retail 
jewelers of Evansville has been excellent since 
the first of the year, to use the expression of a 
well known local dealer a few days ago. Both 
the local and out of town trade has been lively 
and has in fact been better than it was for the 
corresponding period of last year. General trade 
conditions in this city are sound and healthy. 
Practically all the large industrial plants here are 
being operated on steady time. 





The new home of J. M. Boner, of the 
J. M. Boner Jewelry Co., retail jewelers of 
225 Main St., is rapidly nearing completion. 
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J. Harry Poole, former owner of a pearl. 
button factory at Rockport, Ind,, Was a 
business visitor in Evansville a few da 
ago. " 

Friends of Hovey H. Tislow, well-known 
retail jeweler of Petersburg, Ind., have 
started a boom for him for the republican 
nomination for joint representative from 
Pike and Knox Counties. 

T. C. Basye, well-known jeweler of Rock. 
port, Ind., has been elected vice-president 
of the Tri-State Fair Association that em. 
braces the county fairs and racing asso. 
ciations in southern Indiana, southern JJ. 
linois and western and northern Kentucky, 

The George S. Johnston Co., manufac. 
turing opticians, have closed a deal for the 
purchase of the Peerless Optical Co., at 310 
Upper 4th St., this city, the consideration 
not being made public. The new owners 
have taken over the business: of the old 
company. 

Moses Gans, who was vice-president and 
manager of I. Gans & Co., wholesale and 
retail jewelers, recently sold to Raphael 
Bros., has not yet decided what line of 
business he will engage in, although it is 
understood he has a number of good offers, 
Mr. Gans is an expert jewelry man. 

Charles F. Artes, of the Charles F. Artes, 
Inc., 321 Main St., has returned from In- 
dianapolis, where he went on a political 
mission. Mr. Artes is one of the active 
State managers for Warren T. McCray, 
Kentland, Ind., who is one of the candi- 
dates for the Republican nomination for 
governor of Indiana. 

Raphael Bros., who recently purchased 
the wholesale and retail stock of jewelry 
of I. Gans & Co., of 24 Upper Ist St., will 
enlarge the store and add a larger stock. 
They carry a line of notions along with their 
line of jewelry. They hope to greatly en- 
large their jewelry trade in the States of 
the central west during the next year. 

Work was started a few days ago on 
the new pearl-button factory at Grayville, 
Ill., on the Wabash River, a few miles west 
of here. The factory is to be owned by 
Harvey Chalmers & Son, Amsterdam, 
N. Y., and M. F. Emmerson, manager of 
the company’s pearl-button factory at Cairo, 
Ill, is in Grayville directing the work of 
construction. It is expected the Grayville 
factory will be in operation in a few 
months and employment will be given a 
large number of men and girls. The com- 
pany will get its supply of musse] shells 
from points along the Wabash River. 
With the coming of Spring it is expected 
that there will be great activity along the 
mussel camps on the Wabash, White and 
Lower Ohio rivers. Owing to the high 
prices being paid for shells it is expected 
that many men will engage in the industry 
this Summer and Fall. 








Covered pyroxylin soap boxes, made in 
very good imitation of ivory, are now in 
great favor among the ultra-cleanly. Be- 
sides keeping the soap from becoming a 
dust trap they are undeniably pretty and 
add much to the attractiveness of a bath 
room, especially those in the natural 
ivory, baby blue and pink tints. Other fix- 
tures to match the soap boxes in color 
makes a handsome bath room of which 
any sanitarily disposed housekeeper may 
feel proud. 
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George Driess, Chico, Cal., is now at the 
Marine Hospital, San Francisco, undergo- 
i operation. 
og) nn of the Morgan & Allen 
Co. is expected to arrive from the east 
within the next few days. 

Mr. Hill, a resident of Pe-Ell, Wash., is 
now in this city taking a course of watch- 
making at Hiles’ watchmaking and engrav- 
ing school. 

Charles Weinshenk, Jr., of the local firm 
of Charles Weinshenk & Son, is traveling 
in the southern part of the State, sending 
in generous orders. 7 

Sam Moscowitz, formerly in business at 
94 3d St., has taken over the business of 
Max Palley in Fillmore St., and will con- 
duct the jewelry store there. 

Mrs. Ed. Rose, wife of Ed. Rose, a well 
known jeweler of Butte, Mont., is now 
visiting in San Francisco. She is accom- 
panied by her daughter and her sister, Miss 
Adler. 

Mr. Stearns of the Roy Watch Case 
Co. stopped in this city en route to a 
four months’ tour of the Orient. Other 
visitors in San Francisco recently were 
Fay E. Diamond, Medford, Ore.; C. H. 
Walton, Pasadena, Cal, and M. E. La 
Grande of Sisson. 

The trustee of John M. Bjorn, 215 
Montgomery St., who disappeared from 
his place of business several weeks ago, 
has published notice of sale of the assets 
of the business for Feb. 24, at which time 
they will be disposed of for the benefit of 
creditors. The merchandise on hand is 
listed at $5,200 and the fixtures as $550. 

Granat Bros., the prominent Mission dis- 
trict jewelry house, has leased additional 
space adjoining the present store, and 
alterations are now under way getting the 
new space in shape for an enlarged silver- 
ware and cut glass department. The Granat 
Bros’. store is one of the most attractive 
and up-to-date jewelry establishments in 
the Mission, and the new addition will be a 
still greater improvement to the business. 

H. J. Gute of the company of that name, 
is back at his desk after a severe attack of 

influenza. Another member of Mr. Gute’s 
family, his son, Heber K. Gute, was 
stricken with the influenza while traveling 
in Nevada, and was confined to the hos- 
pital at Reno for several days. Young Mr. 
Gute is now convalescing at his home 
across the bay. Mr. Gute reports that the 
Traube Mfg. Co., which he represents in 
this district, has arranged to place a com- 
plete line of wedding rings and mountings 
in platinum, gold and diamonds at the 
sample rooms of the H. J. Gute Co., 150 
Post St. Mr. Yates, in charge of the 
silverware and jewelry department of the 
White House, is*expected back from the 
east shortly. Another jewelry department 
manager, Miss Jackson of the Emporium, 
is also looked for some time this month. 
Miss Jackson has been in the east since 
shortly after the first of the year. 

A quantity of jewelry, including 40 
‘watches, a cigar box filled with rings and 
two dozen la Vallieres, valued at more than 
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$3,000, was brought to this city on Feb. 14 
from Los Angeles, Cal., by Detective 
Michael Burke, and represents part of the 
merchandise stolen from the Morgen Jewel- 
ry Co., 602 Kearney St., several weeks 
ago. Detective Burke recovered the loot 
from various pawnshops in Los Angeles 
and San Diego where, it is alleged, to have 
been placed by Ben Edwards and Joe 
Carey, who are now in the Los Angeles 
jail in company with Ray Pierce and 
Charles Scott, charged with bank robbery. 
The police say that most of the money 
obtained on the jewelry was lost at the 
Tiajuana race track. The four men are 
wanted in this city for several robberies, 
it is said. Ben Morgen, proprietor of the 
Kearney St. store, has identified the pic- 
tures of Edwards and Carey as the two 
unmasked men who held him up on the 
morning of Jan. 21 and forced him to give 
up the jewelry. They are to be prosecuted 
in Los Angeles on a bank robbery charge, 
and it is thought that that will later be 
returned to San Francisco for trial. 





San Diego, Cal. 





G. H. Lyford, who recently came here 
from the middle west, has taken a posi- 
tion in the sales department of the Ernsting 
store. 

C. W. Ernsting, accompanied by mem- 
hers of his family, is on an automobile trip 
to Los Angeles and other points, combin- 
ing pleasure with business. 

The California State Association of 
Optometrists will hold a three days’ ses- 
sion in this city, beginning May 13. The 
officers, including President Alonzo Jessop, 
Vice-President J. W. Brown, Secretary 
R. T. Gardner, Treasurer T. H. De Witz 
and Director W. S. Cherington, all of this 
city, and Harry Goodman of Los Angeles 
and G. M. Kryhl of Santa Ana, directors, 
recently met here to start the preparation 
of the program. It is planned, among 
other things, to have an illustrated lecture 
for the general public as one feature of 
the gathering. 





Pacific Coast Notes. 





Word has been received of the death of 
Fidel Huber, senior member of the pioneer 
jewelry firm of Huber Bros., at Dillon, 
Mont. 

W. C. Seccombe who has been engaged 
in the drug business in San Bernardino, 
Cal., for many years, has purchased the 
Needles Drug and Jewelry Co., Needles. 


A jewelry department was_ recently 
opened in Lefavor’s department store at 
Avalon, Cal., by Fred E. Marney. He is 


assisted in the department by Miss Stella 
Moricich. 

The window of the jewelry store of M. 
A. Furlong, Reedley, Cal., was broken a 
few days ago by robbers who carried away 
a number of watches and articles of jew- 
elry valued at about $700. Mr. Furlong 
carried no burglary insurance. 

The Seattle office of A. I. Hall & Son 
was recently visited by K. Falkenberg of 
Walla Walla, Wash., who is now estab- 
lished in a new store in that city. G. F. 


CIRCULAR 


139 


Newhouse, jeweler of The Dalles, Ore., 
called at the Portland branch of A. I. Hall 
& Son a few days ago. 








Word was received here last week from 
Rochester announcing the death of George 
R. Linnenbrink, a brother of John Linnen- 
brink of that place and a_ well-known 
jeweler. 

The South Side Trust Co., receiver for 
John Brick, trading as John Brick & Co., 
offered the stock of the concern now in 
involuntary bankruptcy at auction sale last 
week and the highest bidder was Louis 
Levitan, who paid $370 for the stock. The 
court has confirmed the sale. 

President Sam F. Sipe of the Jewelers’ 
24-Karat Club of Pittsburgh has issued a 
call for the annual meeting of that organi- 
zation, to be held in the Union Club, Mon- 


day, March 8, at which time there will be - 


an election of officers for the ensuing year. 
President Sipe has a very ambitious pro- 
gram’ which he intends to present at that 
time for the annual banquet which ‘it is 
expected will be held this year and if all 
goes well, it is likely that the sales: tax on 
all goods will form the basis for some 
interesting discussion, as this is being 
talked of to a considerable extent in this 
district. Many believe this to be an equita- 
ble way of raising the necessary revenues 
to carry on the business of the country. 
Shculd present plans go through, some men 
of prominence will be invited to come .to 
Pittsburgh at that time to make an address 
on the subject. The annual meeting in any 
event will be filled with interest, for there 
is plenty in the jewelry trade at the present 
time to keep up interest. 





Albany, N. Y. 





Miller Brothers, retail jewelers of 60 
S. Pearl St., have purchased a block of 
real estate, comprising Nos. 132 to 140 
Hudson Ave., and Nos. 181 to 185 Hamil- 
ton St. in the rear. No announcement has 
been made as to the future development of 
the property. 

The Court of Appeals has handed down 
a decision affirming the decision of the Ap- 
pellate Division, First Department, and 
Justice Newburger at the New York trial 
term in dismissing the complaint of Moses 
H. Magnus against the Royal Jewelry 
Mfg. Company of New York city.. :Mag- 
nus was employed as traveling salesman 
for the company and brought tne action 
to recover $4,000 damages and advances 
alleged to be due, amounting to $562.50. 
The written contract provided for the pay- 
ment of advances for expenses, and that 
either party might cancel it if the sums 
advanced for commissions did not equal 
the commissions earned. Magnus alleged 
that the company refused to give him ter- 
ritory in which he could earn fair com- 
missions and sold goods direct to deprive 
him of commissions, and when it refused 
to pay the advances as provided in the 
contract he stopped work and was dis- 
charged. 

















csi 














THE JEWELERS’ CIRCULAR March 3, 1929, 


a 
































Your Repair Department 
is also responsible 


Upon the performance of the watches which you sell, depends the 
reputation of your watch department and, in considerable measure, the 
increase of your watch sales. 


High manufacturing ideals and a very rigid system of inspections 
and tests here at the factory goes very far toward insuring the satisfac- 
tion of your customer when you sell him a South Bend Watch. 


Skillful designing and scientific selection of just the right weight and 
strength materials for individual parts makes each South Bend Watch a 
perfect mechanism when it comes to you. 


But there is one avenue we can not protect—one source of possible 
dissatisfaction that you alone can put an end to. 


Even the best watches meet with accidents. They come to your 
repair department for renewal. If thoughtlessly or to save time, other 
than South Bend material is used in repairing South Bend Watches, 
their accuracy is a matter of question when they again go into the 
consumer’s hands. 


It is very important, therefore, that only GENUINE South Bend 
Watch Material be used in repairing South Bend Watches. In no other 
way can you be sure your customer will get maximum accuracy. 


Ask us for copy of our conveniently arranged watch 
material catalog. Keep it constantly on file. And if you 
have the least difficulty in getting GENUINE South Bend 
material from your jobber, send us your order direct. 


SOUTH BEND WATCH COMPANY 
SOUTH BEND, INDIANA 
For Years, Makers of Standard Railroad Watches 


South Bend Watches 


KNOWN BY THEIR PURPLE RIBBONS 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THe 
Circular regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their business. 






































The Jewelry Business and the Cost 


of Living 





Written Expressly for The Jewelers’ Circular by F. L. 




















T is easy to assume, it may be natural to 

assume that the purchase of much jewel- 
ry tends to increase the cost of living. This, 
however, is not the case. Teaching people 
to invest their earnings in good jewelry, 
jewelry of a quality that maintains a good 
market value, not only tends to reduce the 
cost of living but also to ward off the evil 
effects of panics. 

One of the reasons that is given for the 
present high cost of living is the deprecia- 
tion of the gold dollar. We are told that 
the supply of gold has increased at a more 
rapid rate than the demand and that the 
result has been that the gold dollar will not 
buy as many hours of labor or the prod- 
ucts of labor as would have been the case 
if the gold supply had not increased to 
such an extent. 

When there is an oversupply of any prod- 
uct, there are two ways in which to proceed 
in order to make conditions normal. One 
is to decrease the supply; the other is to 
increase the demand. In a great many kinds 
of jewelry gold is used. Then, if we in- 
crease the demand for jewelry, if we sell 
more jewelry that contains gold, we are 
increasing the demand for gold. If we can 
carry this demand far enough we are going 
to increase the value of gold to such an 
extent that, even though the supply is 
greater than it has ever been before, the 
supply will be counteracted by the demand 
and the result will be the old value of gold. 
When that is accomplished it follows that 
the gold dollar will again purchase as many 
hours of labor or as many products of labor 
as it did before*the oversupply upset price 
conditions. 

This assumption that the cost of living 
depends to a very great extent upon the 
relation between the supply and the demand 
of gold may or may not be entirely a sound 
assumption. In any case it will prove profit- 
able for every jeweler to attempt to test 
it out by increasing, in so far as possible, 
the demand for articles containing gold. 
There can be little doubt but that a suffi- 


ciently increased demand for gold will have 
a tendency to lower prices for other articles 
as long as gold is the basis of our money 
system. 

It will cost the jeweler nothing to work 
upon this theory anyhow, and it most cer- 
tainly will be as effective in reducing the 
cost of living as have many other schemes 
that have been tried during the past year. 
In any case, it will result in increasing the 
income of the jewelers who start out along 
these lines without at the same time in- 
creasing the taxes of everyone else. 

Exceedingly prosperous times such as we 
are experiencing today are in the habit of 
being followed by business depressions. No 
one can foretell with accuracy just when 
these depressions will come, but in the past 
they have always come. One of the most 
serious phases of these depressions, and 
one which usually causes the most suffer- 
ing is the epidemic of financial panics, bank 
failures and failures of other businesses, 
that accompany them. 

In many cases these failures and panics 
are not necessary. Too often they are 
caused by taking money out of circulation 
and placing it in safe deposit boxes or 
hoarding it in other places. This acts very 
much in its effect upon business as throw- 
ing the brakes onto a rapidly moving auto- 
mobile acts upon that automobile. In 
the case of the automobile it is brought 
to such a sudden stop that the pas- 
sengers are thrown from their seats. Those 
in front may even be thrown through 
the wind shield. In the case of business, 
credit is brought up with such a jolt that 
many a man connected with business suf- 
fers serious financial injury. 

If, instead of hoarding currency, these 
people could be persuaded to buy diamonds, 
other precious stones and jewelry and 
hoard these, instead of taking money out 
of circulation and placing it where it could 
not stabilize our credit system, the money 
would be passed on to more courageous 
people who, by keeping it in circulation, 


would ward off the worst effects of busi- 
ness depressions. The jewelry would serve 
the purpose of the hoarders just as effec- 
tively as would the money, for it would 
have a ready market and when it was taken 
out of hiding could be immediately turned 
into money. To be sure, if enough was 
dumped into the market at once, it would 
tend to bring down prices but at that the 
effect would not be as disastrous as would 
be the effect of hoarding the actual money. 

In this way popularizing jewelry promises 
to have a good effect upon business as a 
whole and indirectly upon the cost of living 
for, in the end, it is not so much what 
things cost that counts as it is how much 
money we have with which to pay for the 
things that we buy. If, when a business 
depression threatens, we can prevent the 
hoarding of money we have accomplished 
a great deal. If jewelry is used as a proxy 
for money we have, in so far as the results 
are concerned, increased the amount of 
money that we have. 

There is no reason to doubt that making 
jewelry popular for this purpose will be 
equally as effective for the purpose of keep- 
ing business normal as have been many of 
the plans that have been tried in the past. 
At any rate, it gives the jeweler an oppor- 
tunity to make an extra profit and some 
of the plans that have been suggested have 
not this advantage of giving a certain class 


of business men an opportunity of legit- 


imately increasing the volume of their 
business. 

When money is used for any productive 
purpose it does not tend to increase the 
cost of living. There is one way in which 
many people spend their savings however, 
which does no one any good. In fact, which 
does everyone connected with the transac- 
tions harm. Such a way is the investing 
of money in wildcat enterprises, in -enter- 
prises that are promoted purely for the 
purpose of enriching the promoters. The 
less experienced people are in handling 
money the more prone they are to lose it 
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Waltham Scientific “Steady Pins” that Mean 
So Much to You in Time-keeping Accuracy 


O the marvels of Waltham 

machinery, to the mechanical 

superiorities of fundamental 
units in the Waltham Watch, we 
are going to add another chapter. 
We are going to prove by illustrated 
example that Waltham is the watch 
that placed America first in watchmak- 
ing, that its mechanism does contain 
scientific superiorities which are the 
reasons for Waltham leadership— 
Tiny units involving years of study, of 
invention that are related to Waltham 
precision, time-keeping and durability. 
A reliable watch demands a perfectly 
true and upright “train” and “balance.” 
By ‘true’ and ‘upright’ we mean, that 
the lower bearing, or jewel, must be 
absolutely in line with the correspond- 
ing upper bearing or jewel— 
Because, if the upper or lower plates 
are not positively located, one to the 
other, the balance or train is forced out 
of correct position, creating excess fric- 
tion, disturbing original adjustment, 


and causing erratic performance in 
time-keeping. 


To locate, positively and permanently, 
each plate upon plate in perfect align- 
ment, Waltham horological genius 
created a scientific “steady pin” (en- 
larged illustration above), which is so 
tapered to enter and leave its aperture 
with extreme ease, yet positively 
locates the plates and jeweled bear- 
ings in their relation one to the other. 


If the straight “steady pin” is made small 
enough to enter and leave freely its corre- 


sponding aperture, the lower illustration plain- 
iy shows what then happens to an important 
function of your watch. Its wheels become 
out of upright, and your watch an uncertain 
timepicce. 


But should the straight “steady pin” be made 
to fit tight enough in its jewel-bearing location 
(as shown in the lower illustration), the watch- 
maker when repairing your watch would be 
liable to break the balance pivots, which means 
a further readjustment and extra expense to 
you. 


The Waltham scientific tapered “steady pin” 
is One more reason that your selection of a 
watch should be a Waltham. 


This story is continued in a beautiful booklet in which you will find a liberal watch education. 


Sent free upon request. 


Waltham Watch Company, Waltham, Mass. 


WALTHAM 


THE WORLD’S WATCH OVER TIME 
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in this way. The money lost tends to make 
them radical, it gives them a rather Bol- 
shevistic spirit. The promoters rarely are 
able to enjoy the fruits of their ill-gotten 
gains because sooner or later they are 
caught, lodged in the penitentiary, and we 
tax payers have to support them. In fact, 
we may even have to support the people 
from whom the money was secured. The 
result is higher taxes. ; 

Had these people been persuaded to in- 
vest their money in good jewelry, something 
that was constantly accruing in value, and 
which could be sold readily, they would 
still have the equivalent or more of their 
money, we would not have to provide alms 
houses for them and we would not have to 
support penitentiaries to take care of the 
people who secured their money under 
false pretenses. 

It must be borne in mind that people will 
get rid of their money in some way. If they 
could be shown that diamonds are a better 
and a safer investment’than wildcat stocks 
they would buy diamonds. If they could 
be shown that silverware is a safe way of 
investing money and in addition gives the 
purchaser a higher social standing, they 
would buy silverware. Working along these 
lines tends to make the community more 
prosperous and freer of those parasites that 
live on the earnings of more industrious 
and honest people. 

If a person feels that he must sell his 
liberty bonds, if he must put his money into 
something else, it will be much better for 
him to put it into a diamond, or something 
else of real value that he can buy at the 
jewelry store than it will be for him to put 
it into some questionable security. 

To date the wage earners, who through 
unprecedented wages have been able to ac- 
cumulate more money than they have ever 
before been accustomed to, have not learned 
to place confidence and. reliance in the 
judgment of bankers. They have not 
learned to ask the advice of their bankers 
in regard to the best ways to invest this 
newly acquired wealth. Until they do learn 
to do so, the jeweler will be doing them, 
his country and himself a good service by 
teaching them the value of investing money 
in jewelry. 

There are already a great many working 
men who are doing this but there are a 
great many left who have not realized the 
value of doing so. It will prove profitable 
to teach these people. Jewelry in the past 
has been considered an unessential. In the 
future it may be possible through the right 
sort of information, to show how very es- 
sential it is to the continued prosperity of 
the country. There are many valuable ways 
in which it can be used. Though the in- 
creased demand for gold that a greater 
demand for jewelry may bring about may 
not materially reduce the cost of living, it 
is certain that preventing hoarding of money 
and the unwise investment of money 
through persuading the purchase of jewelry 
will result to the very material good of 
the people as a whole and that it will tend 
to prevent the suffering that would result 
from a less wise use of money. 
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Three-Minute 
Selling Talks 


Written Expressly for 
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An Impressive Window Display 


EEKING novelty in his window exhibits 

a jeweler located ‘in a busy town 
fashioned his window after a drawing 
which appeared in an office paper issued by 
a local concern in his town. The exhibit, 


which was simple to arrange, was not only j 


novel, but also impressive and contained } 
good selling thoughts. The drawing which’ 
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inspired the lay-out was a picture of a 
waste basket filled with hour glasses and 
towards which a series of other. hour 
glasses were seen to be making. This title 
explained: 
Whatever You Throw in the Waste 
Basket—Don’t Throw Your 
Hours There. 


In bringing this sketch to life in his 
window he first set a large waste-basket in 
the center and filled it with alarm clocks. 
At least the appearance. was such. In 
reality a shelf was inserted in the basket 
near the top on which these clocks were 
placed. Cardboard cut-outs of hour 
glasses were wired from above to give the 
appearance of flying towards the basket. 
The words explaining the illustration were 
lettered on a sign and set in front of the 
basket full of clocks. Then on each side a 
few choice clocks of all kinds were ex- 
hibited and two smaller signs—quite 
smaller—balanced the lay-out in their 
position on each side in back of the other 
clocks displayed. 

These signs read: 

Accurate Clocks Are Essential to Punctual 
Time. 
Many Hours Are Thrown Away When 
Clocks Are Off-time. 


A Suggestion for Stimulating the Sale of 
Vacuum Bottles 
A T the present moment there is a 
nation-wide movement towards im- 
proving individual health. Returned sol- 
diers may be partly responsible for this— 
or possibly it is the insurance companies, 
the medical associations or the realization 
of the public itself. 

Granted that timeliness is always a big 
factor in making sales, the jeweler has an 
opportunity to create sales by helpfully 
associating himself with this spirit in 
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canvassing the business men of his city 
with a form letter arranged to help the 
sales of silver, water and thermos bottles. 
Following is a letter designed for the 
jeweler to use in this endeavor: - 


Dear Sir: 

The practice of drinking fresh 
water daily is agreed by all medical 
men to be a healthy plan. 

Every school, .every office and . 
every shop has its drinking fuuntains 

. for the use of its employees. It is: 
necessary, helpful and healthful, and. 
water drinking should. be encour- — 

i aged. 
j But the busy business man with his 
} * many conferences, committee meet- 
ings, interviews and dictations, finds 
it pretty hard to get to that drinking 
fountain very often. 

And because of his strenuous 
duties HE IS JUST .THE MAN 
WHO OUGHT.TO DRINK A LOT 
OF WATER. 

And he can—EASILY! 

A vacuum water bottle and..tray 
conveniently set on your desk will 
give you this opportunity. You will , 
always be sure of fresh water—cold, : 
refreshing and healthful. And with 
an extra glass or two your wisitors, ; 
too, can have the privilege. 

In fact, a WATER BOTTLE to- 
day is considered an essential article 
in most every office, 

Has yours one? 

If not, you can immediately have 
one delivered—any size, style or 
shape—by calling Charter 3416, or 
sending your purchasing agent to 
Plant's. 


What You Can See in the Windows 


I HAVE just been. on a tour of the 

jewelry stores for a certain city. 
Most everywhere I find the same lack of 
impressiveness. The windows are so 
crowded no one can see them, like the 
“woods that could not be seen because 
there were so many trees.” 

Display windows should awaken interest 
and attract inside visitors. No matter how 
fine and large they are as. windows there 
is but a small display space at most and 
the jeweler has all the days there are, he 
can change his display. as often as he 
chooses. 

But if its not impressive, what’s the use. 
Some will come in anyway, but the win- 
dows will let the rest go on past. 

One window had on its ink black velvet 
floor just silver percolaters and silver 
chafing dishes. Any mind could grasp that 
and not forget it if it was changed the 
next day. 

Another window had just pencils and 
pens. The floor was black velvet. Two 
low vases held them—one pencils, one pen- 


* 


holders. Around each vase was a wheel 
formed of pencils or penholders. Two 
show cards stood back a little. One said, 


“Come in and let us fill your fountain 
pen.” The other said, “Look at our stock 
while you wait for a car. We'd like to 
have you. Use the telephone if you wish.” 

The jewelry store doesn’t make use of 
these little helpful attractions like the drug 
store does, but it’s never too late to begin: 


) 
| 
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The Instant Appeal of 
Your Display 














Q Theattraction of beautifully artistic glass- 
ware is beyond the control of the young 
lady who is planning her wedding for this 
coming month of June. 





(@ She knows that a home is not complete 
without a variety of artistically cut glass, 
with a certain number of engraved crystal 
novelties. 


(@ Her mother has Libbey pieces of known 
quality, and she will not be contented with- 
out her representation to match. 


Trade Mark 
on every piece 


( Is your assortment for your display com- 
plete, so that you will profit by her pur- 
chases as well as her friends ? 






















The Libbey Glass Manufacturing Company | 


Toledo, Ohio 130 West 42nd Street 
Established 1818 New York 
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How Many Prospects Leave Your 
Store Unsold P 





Written Expressly for The Jewelers’ Circular 
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USINESS success is generally defined 
B in terms of volume of sales, turnover 
rate, and percentage of profits. If a mer- 
chant does a fair business, based upon his 
trade territory, he considers his year suc- 
cessful. 

How many, basing their “success” upon 
the number of prospects won and served, 
would feel so good at 


into modern merchandising, is focalized 
into that one person. If that person, the 
prospect, fails to buy, then the establish- 
ment has failed in its merchandising ef- 
forts, so far as that one sale is concerned. 

Merchants are studying this proposition 
a little more closely than they ever have 
before; they are going to study it more 





the end of the year? —- 





It is recorded that 
one of the most suc- 
cessful western mer- 
chants that ever lived 
once said: “Yes, I’ve 
done well, but how 
much more I could do 
if I had to start all 
over again! We are 
a careless race; we 
miss ninety per cent. 
of the opportunities 
that pass us every 
day, mainly because 
we can’t see them.” 
This man was not 
getting pessimistic in 
his old age; those 
who knew him, knew 
that he was thinking 
of trade opportunities 
and saying in a very 
general way that the 
percentage of sales 
was entirely too 
small, even in his own 
establishment, for the 
number of prospects 
which he might serve. 
A store that is 
thronged with shop- 
pers is not necessarily 








Do You Know This Man? 


T HERE is a man in our town who has a jewelry store on Main st., and 





as a side line he handles camera supplies. It must be that he is not a 

very strong man, for he hasn’t cleaned out one window for ten months 
to my knowledge. In that window is the same pile of empty film spools 
that were there when Heck was a pup, and Heck is daddy to a whole family 
of little Hecks now. If that window were mine I'd make it help pay the 
rent. Every man and woman who has gone along Main st. for the past year 
has, no doubt, been deeply impressed with that magnificent display of film 
spools, but their power to draw anyone into Jones’ jewelry store is about 
as great as the value of the hole in the doughnut. 

There is a value to the spools, though. They might be worth 15 cents 
a gunny-sack for starting the kitchen fire, but then they have metal ends 
and that might make the cook mad when they clogged the grate. 
seems to wonder why Brown is getting all the business in Bimtown these 
days, and if he’d take a pair of specs out of his old cracked show-case and 
walk past Brown’s silverware and diamond emporium he might get next by 
observing Brown’s system of letting the windows tell a story all their own, 
with a new chapter, in the way of display, every two or three days. 

I'll bet the “Bimtown Weekly Chronicle” would deem it worthy an item 
as news if the pile of film spools should disappear from Jones’ window, 
and a neat array of goods should take their place. 

Is there anyone like Jones in your town? 


who opened the door to let them out was 
not one whit less genuine than if they 
had made a good-sized purchase. This is 
all as it should be, but every merchant 
knows how much broader the smile would 
be if every one had been sold! 

Very well, what is to be done abput the 
matter? You can’t compel them to buy 
any more than you 
can compel a man to 
hand over his wallet 
without being guilty 
of a felony. 

You ean, however, 
concentrate your guns 
on that prospect in 
such a way as to give 
your organization a 
chance to’Sérve. You 
can change your store 
from a place where 
goods are merely on 


only if the prospect is 
fifty-one per cent. in 
the notion of buying 
when 
store. 

And the way to do 
that is to keep a rec- 
ord of prospects, just 
as you keep a record 
of sales. A prospect 
list is far more im- 
portant to the house 
than a sales record, 
for the latter repre- 
sents. past achieve- 
ments, yet I imagine 
that argument is not 
necessary to disclose 
the advantage and 


Jones 


A. H. W. 














a high - percentage 
sales store. It may be 
low in its percentage of sales. Then, again, 
a store that serves but a few people in the 
course of the day, may have a high per- 
centage record that would turn the stones 
of Rome to envy. 

The point we are getting at is that the 
successful merchant is paying more at- 
tention to the people who leave his estab- 
lishment, not so much attention to those 
who enter. 

He is paying attention to them because 
he wants to know how many are carrying 
sales receipts in their pockets from his 
store and how many are going elsewhere 
to buy. For when all’s said and done, the 
minute a prospect entered the store all 
the advertising efforts, the preliminary 
work, the establishment of equipment, the 
hiring of sales people, the selection of 
store; in fact, every element that enters 





in the next few months than they are 
now, for the multiplicity of lines, the keen- 
ness of competition and the business sense 
of the merchant all demand it. 

Salesmen are not going to be rated on 
the number of dollars they can show for 
the day’s work; neither are they going 
to be rated entirely on the amount of 
profit which they showed the house. They 
are going to be rated largely on the num- 
ber of prospects sold and upon nothing 
else that will be half so important. 

In the past, the person who was “merely 
looking” has been accepted as a necessary 
evil in most stores. Shoppers who exam- 
ined goods and then walked out without 
disclosing their intimate desires were smil- 
ingly assured that it was a pleasure to 
show goods and that was all there was 
to the matter. The courtesy of the man 





the necessity of sales 
records. 

Mrs. Jones comes into your store. Her 
son is to have a birthday within the month, 
and she’s “just looking around.” Ordi- 
narily, Mrs. Jones can enter half a dozen 
stores and “just look around” without a 
single one of them knowing what she has 
in mind unless she volunteers the informa- 
tion. The chances are that if she does 
this it will be speedily forgotten. The 
chance is then taken that she’ll come back 
later. Much faith has been put in “quality 
lines,” in stock, in service, in reputation, 
but no merchant would think of putting 
so much faith as he usually displays in 
the case of Mrs. Jones, in his other ‘activi- 
ties. He would be skating over thin ice, 


’ wouldn’t he? 


Suppose that when Mrs. Jones enters 
your store that your salesmen carry a 
small pad similar to their sales pad uposz 


entering . the. 


display and are sold . 
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HAWKES 


There’s Satisfaction as well as Profit in Selling 


‘Hawkes Crystal Glass =< 


Engraved Glass 
— Rock Crystal 
| You can’t help it—you do take pl one 
ou can’t help it—you do take pleasure in Sterling Silver 


having your wares better than the stock Mounted Glass 


your competitor is selling at the same price. a ome 








: , . Decorated 
Hawkes Crystal gives you this pleasure, Enameled Glass 


plus an unusually fat profit that mounts up Auto Vases 


quickly on the right side of your ledger. Desk Sets 
Cigarette Boxes 
Try a few pieces in your window. We’ll ship the Pete ygoud™ 


day your order reaches you. Gold Decorated 
Colored Glass 


Old English and 


T. G. HAWKES & COMPANY Irish Glass 


Period Gl 
+ CORNING, N. Y. Odd Matchings 


Individual Salt No. 3019. 134 Inches I aP. 
in Diameter. Copper Wheel Pacific Coast Office: oe ar tae ee 
Engraved. 140 Geary St., San Francisco, Cal. mous French Dressing 

Mixing Bottle. 



































We Are Manufacturers of 


| Ostrich Feather Fans 


in Many Styles and All Colors 





Distinctive handles of JEWELED, carved and inlaid amber, 
shell and pearl. We also carry a large assortment of imitation 
handles. Fans complete range in price from $7.50 to $250.00 each. 


Compare our styles and workmanship with any other manu- 
facturer. 


Established S&S uy , E 7 East 37th Street. 
Since 1882 ae 4 New York City 
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which is a space for her name, address, 
the reason she called, and, if possible, to 
ascertain the sort of an article she has in 
mind. ne i 

The salesman can ordinarily ascertain 
this information without the slightest diffi- 
culty, even if Mrs. Jones does leave the 
store without buying. In fact, if he is at 
all interested in Mrs. Jones when he comes 
in contact with her, he generally does 
know it, for in nine cases out of ten’ she’ll 
tell him in the first few words of con- 
versation. 

If she leaves, without buying, the sales- 
man can say to her: “I’ll just send a 
notation of what you are thinking of buy- 
ing, Mrs. Jones, so that the management 
can send you a special folder showing our 
complete offering. It will place you under 
no obligation, and should be of great help 
to you in deciding just what sort of a 
gift you wish to purchase.” 

And as he is writing it down, as Mrs. 
Jones pauses a moment, he can add: 
“Your son will be how old? Fifteen? 
Well, now isn’t that fine! I’m sure that 
he would be interested in a good watch; 
most boys want a good one at fifteen, and 
you know he’s old enough to take care 
of it now.” 

Maybe Mrs. Jones gets the tip she’s 
wanted then and there; maybe she goes 
out. The point is that the store hasn’t 
‘lost contact with her at all when she passes 
through the door again. In fact, she is 
‘the livest kind of a sales prospect. 

Mrs. Jones’ slip is sent to the manager 
of the store immediately. He analyzes it, 
sends Mrs. Jones a strong sales letter, en- 
closes a few gift suggestions, and ends up 
by inviting her to call again. He'll be 
glad to personally show her the stock, if 
it will at all aid her in reaching a decision. 

Mrs. Jones, being as human as the rest 
of us, is favorably impressed. In fact, she 
commences to think in terms of your store, 
and if you follow her up properly, and 
then fail to sell her, there is certainly 
something wrong with your stock, for you 
have approached perfection in the sales 
branch. 

It pays to keep a line on prospects, just 
as it pays to keep a line on your stock. 
Taking inventories is a small affair in 
relative importance, to exerting a maxi- 
mum sales effort upon every person whom 
you have once had a chance to serve. 





Time Tips 





dl | IME is a great deal more than money. 
If you have time you can get money 
—usually.” 

“You can only waste the passing moment. 
You cannot waste tomorrow. It is kept for 
you. You cannot waste the next hour. It 
is kept for you.” 

“We shall never have any more time. 
We have, and we have always had, all the 
time there is.” 

“No object is served in waiting until next 
week or even until tomorrow.—ARNOLD 
Bennett, in “How to Live on 24 Hours a 
Day.” 
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Suggestions on Building Up a Mail 
List for Workers in Large 
Industrial Plants 





HE opportunity of building up a live 
list to: promote the sale of jewelry 
through the mail, among employes of indus- 
trial plants, should engage the attention of 
all live wire merchants. The first step to 
take is of course to have your stock and 
base of supplies well established. To spend 
time and money building the list and not 
t. have merchandise, or to compel pur- 
chasers to wait is commercial suicide. 

One order is all you will ever obtain and 
perhaps not that, for people have a way of 
telling others of your failings and the 
greater failing is to incur delay on orders 
so received. Next, you shall require good 
printed matter. By good printed matter I 
do not mean a profusely illustrated catalog, 
but some sort of folder which tells your 
story plainly, with as few words as possible 
and cuts which are plain and not exag- 
gerated. 

In mailing this matter be sure you use a 
two-cent stamp as many a good “punch” has 
been lost by sending the mail piece -under 
low rate postage, which is always a “penny 
wise and pound foolish” policy. By a like 
token taboo the post card, as your message 
is designed to sell goods, not to reach the 
dust bin of your clients. 

As to the mailing list itself, this is the 
most important and serious matter claim- 
ing your attention, for a mail order cam- 
paign without a live up to date list, is like 
Hamlet without the Dane. 

You cannot expect the plants to furnish 
you with a list of employees but you can 
obtain this by certain means: First, place 
an ad in the local papers somewhat along 
these lines, 





“Do you want our latest catalog? If so 
send your name to the Blank Jewelry Co., 
which will be glad to send its latest list 
soon as off the press.” 











If this does not produce the desired re- 
sults, get in touch with some employee f 
the plant and offer to buy names at so 
much per hundred. You will find many who 
will be glad to make a canvass of the plant, 
securing the desired names and addresses. 

Send a representative to the plant at lunch 
hour and quitting time giving out printed 
forms on which you ask information as 
above. Collect all the information at next 
lunch hour. 

A concern that gave out 2,000 slips of 
this kind at a well known plant reports over 
1,500 returned next day. This will be your 
working basis and you are ready to start. 
Soon as you have the first few hundred 
names on your list send each a form read- 


ing: 





Dear Sir: 

Will you kindly give below the names of 
three of your acquaintances who you think 
would be interested in receiving our new 
illustrated price list. 








Then follows the space for the name and 


addresses. ; 
A concern that sold certain merchandise 


on Club Plan Payments secured its entire 


147 


list after the first two hundred naines were 
obtained by this method. , 

A mailing list properly nursed and cared 
for will grow and prosper according to the 
work, care and attention which you place 
back of the effort, but “don’t lose jsight af 
the golden rule as a guidance.—B. J. M. ‘° 





New Building for Cleveland Jewelers 





THE Cowell-Hubbard Co., Cleveland, O., 

expects to occupy its new home, a $400,- 
000 structure, erected on a foundation: that 
will carry 16 stores, at the northeast corner 
of Euclid Ave. and E. 13th St. April’1. 
This structure will be the first-oceupied of 
several new buildings in the same: section, 
one which is soon to be the center of Cleve- 











COWELL-HUBBARD.CO,, CLEVELAND, 0.,. WILL 
‘OCCUPY “THIS BUILDING. " 


land’s hotel theatre, fashionable movie 
house, retail department, stores and shops. 

The new building fronts 80 feet on 
Euclid Ave. with 80 feet depth on the 
east side of E. 13th St. and stands on a 
lot 80 by 200 feet. The building is of fire- 
proof construction throughout, with an 
Indiana limestone exterior. 

The interior will be finished in mahogany 
and the furnishings throughout the store 
will be in the Adam design. The store 
will have an entrance on Euclid Ave. and 
another in E. 13th St. 

The easterly 18 feet on Euclid Ave. Has 
been leased to the city’s leading candy 
manufacturers for a fashionable shop. 
This store will occupy 9,840 square feet of 
space, including a mezzanine and base- 
ment, the store will be the very latest 
thing in a confectionery establishment. 

Another large company has taken a 10 
years’ lease of a portion of the second 
floor of the building dnd will conduct a 
first class women’s wear shop. 





Imported Humor 





“Well, Freddie,” said his mother, “did 
you learn anything new at school to-day?” 

“Yes’m,” said Freddie. 

“What did you learn new?” 

“I got on to a new way o’ gettin’ out o’ 
school fer an hour by snuffin’ red ink up 
me nose.” 

** * 
Bob—“You look sweet enough to eat!” 
Gertie—“I do eat.. Where shall we go?” 
* * * 


Steward on Steamship—“Your lunch will 
be up in a minute, Mr. Krupp.” 

Mr. Krupp (seasick)—“So vill mein 
berakfast.” 





Ste a. 


FRE ie a PE Pe 
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Crystal-ware 


for 
Discriminating Buyers 











WOOD BOXES 


(Locked-Covered) 
Light, Strong and Space Saving 


NESTED 7 
| 


Safest Boxes for Parcel Post or Express 


14 Different 
Combina- 
tions in 
Stock 





Complete Nest Consists of 12 Different Size Boxes. 





BOXES CARRIED IN STOCK 


Inside Measure—3'Y4 x 2 x %, graduating up to 1514” 
x 1244” x 9%”. 4 


F. W. Peterson Ge, | 


WOOD BOXES 
68 Thomas St. New York 




















Cutbill Crystal 


is made for particular 
people. 


Each piece has to un- 
dergo the most careful 
inspection at the hands 
of our very efficient 
factory superintendent. 


Jewelers will gain 
prestige by offering it 
for sale. 


Write for full particulars. 


Cuthill Cut Glass Co. 
Middletown, N. Y. 























Hall Clocks 


We offer for early delivery an 
unusually large assortment 


of 


Tubular Chiming 
Hall Clocks 


fitted with Westminster Chimes 
on five tubes 
or 
Westminster and Canterbury 
Chimes on seven tubes 
or 
Westminster and Whittington 
Chimes on nine tubes 


in Period design cases in both 
Bungalow and full size 


CATALOG UPON REQUEST 


Awarded Grand Prize at Pan-Pac. Int. 
No. 204 Exposition, 1916 


The Herschede Hall Clock Co. 


McMillan and Essex Place 
CINCINNATI, O.. U. S. A. 


New York Salesroom: 586 5th Ave. 
Pacific Coast Rep., A. I. Hall & Son, 150 Post St., San Francisco, Cal. 
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Some Reminders on 
Advertising 








Address delivered by E. A. Warner, sales managerof C. A. Kiger Co., Kansas City, Mo., before 
convention of the Nebraska Retail Jewelers Association, Fremont, Nebr., Feb. 18, 1920. 

















HENEVER advertising problems 
come to my mind, I can’t help but 
recall one or two instances of what might 
be called perverse advertising. Possibly 
some of you read that story in the Satur- 
day Evening Post, a few months ago. A 
salmon ca‘ nery was located on a branch 
of the Columbia river where, as it hap- 
pened only white salmon spawned. After 
many months of trying to market their 
product against the popular prejudice that 
white salmon was a very poor quality, they 
hit upon this scheme: On the labels of all 
their cans they had this line printed in 
capital letters—“White salmon guaranteed 
not to spoil and turn pink.” MHere’s an- 
other story along the same line, but which 
actually happened when I was handling the 
account. A prominent brewer started tu 
manufacture a soft drink. It was right 
after prohibition, and the market was 
flooded. We were trying this drink out 
in Kansas and the results hadn’t been very 
satisfactory, at least not until this plan was 
hit upon. On the label of each bottle was 
printed—“Notice—Do not put any yeast in 
this drink as it will make it intoxicating.” 
The manufacturer of this prohibition 
evader had only one kick—that we didn’t 
give him time enough to start a yeast 
factory before we started the campaign. 
So if I were a jeweler, I would outline 
those things I wished to accomplish. First 
and foremost, I would try to make jewelry 
an integral part of the dress of every 
man and woman. 


I wouldn’t put my jewelry on a neces- 
sity basis. It can’t be done; it will al- 
ways be a luxury, and that point alone will 
be the strongest point in its favor. So I 
would try to make every man and woman 
in my town believe that some piece of or- 
namental jewelry was essential to their be- 
ing well dressed. It’s just a matter of 
education—half of the people you see wear- 
ing these horn rimmed eyeglasses really 
don’t need them, but they think they’re 
stylish. 

Second, I would associate my name with 
jewelry, day in and day out the whole year. 
So when Mrs. Ed Smith needed a wedding 
present “that didri’t cost much and looked 
like a whole lot” she would think of me. 
And so on down the line. 

Now how to accomplish this. You know 
there’s more ways to make a man drink 
than by leading him to a bottle. I wouldn’t 
try to force jewelry down the throats of 
my trade; in fact, I would try to make 
them believe that it was their own honest- 
to-God opinion that they needed this jew- 
elry. Let’s consider how we could do this. 


In the first place, I would supply the edi- 
tor of the local papers with weekly notes 
on jewelry fashions—get him to start a 
regular column. The notes may be se- 
cured from the trade papers or the house 
organs you receive. This publicity in the 
regular columns of the paper are far more 
effective than the average advertisement. 

I would try also to have a regular ad 
in the papers, possibly 5 or 6-inch double 
column, just as often as my business would 
allow. I would feature in the dull months 
those articles of every-day need. In this 
way I would work up as large a patronage 
as possible for the busier season, when I 
would show diamonds, wedding presents, 
emblem jewelry or whatever was then in 
demand. I wouldn’t show many cuts in my 
ads, as neither the stock nor the printing 
of the average newspaper can do them 
justice. Instead, I would refer readers to 
my window display, or quote prices which 
will always attract attention. 

The window display is too important a 
factor to overlook. However, I haven’t the 
time to go into it fully. Just a few points. 
Change your display often; coordinate it 
with your other advertisements; show just 
a few articles or one class of goods, and 
above all, don’t crowd it. Make it just 
as artistic as you can afford and be sure 
to have it well lighted, particularly on 
those nights when there is something going 
on uptown. Give it an exclusive atmo- 
sphere with drapes and good fixtures. One 
thing more—don’t forget to have the glass 
washed at least once a week. 

Now let’s consider direct advertising. I 
would select from the local telephone book 
lodge and club members, church and so- 
cial workers—a list of those people with 
whom I would like to do business. Then 
I would gather every bit of information 
possible concerning them, their hobbies, re- 
ligions, lodges, business, peculiarities, birth- 
days, anniversaries, number of children, 
credit data, etc. In fact, everything which 
might promulgate a need of jewelry. When 
any of these occasions arose, when you 
receive something in which you know they 
would be interested, when their children 
had a birthday or graduated, or any of a 
hundred other instances, I would write a 
personal letter calling their attention to the 
fact that I could help them out. And here 
I want to say that my stationery would be 
of good stock with a well designed and 
printed or embossed letterhead. The let- 
terheads of the majority of jewelers are 
extremely poor. This is one big medium 
to get your line across which most of you 
overlook, because principally you don’t like 
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to write letters. This personal, touch will 
bring in more direct results than anything 
you may do. If you don’t believe it just 
try it for a few months. 

These three mediums—your newspapers, 
window displays and personal letters—are 
the best helpers any man could wish for. 
However, there are others—minor ones— 
which have been used to advantage. The 
principal one I would say, is the moving 
picture theatre. But don’t get the old stock 
cuts that make the audience yawn—write 
to some specialty house and get a number 
of specially designed slides, enough to 
change once a week. If you want some- 
thing new, have a 20-foot film made. I 
believe this only costs about $10, but this, 
too, must be changed before it grows old. 
As for handbills, signs, etc., I won't at- 
tempt to discuss them. I don’t think they 
would ever warrant very much expense. 

Now I believe if I used the mediums I 
have mentioned, conscientiously and 
steadily, and gave them my personal at- 
tention, I could work up a trade with any 
class of people I picked out. But these 
same people might hear my name and 
never connect it with the jewelry store, so 
at. the same time I would try and link 
my name with jewelry, so whenever they 
thought of either one or the other, the 
two would be associated in their minds. I 
would do this by taking an interest in local, 
municipal, civic and social events—in other 
words, I would take an active interest in 
everything that happened in town—from 
sending a baby ring to each new baby to 
selling the bride-to-be her wedding jewelry. 
In a small town, the most successful mer- 
chant is usually the most active citizen. 
When there is an initiation to a lodge, 1 
would be the man they come to for lodge 
jewelry, and so on, in every phase of 
the town’s life. People like to trade with 
prominent and well-liked people. And 
that’s some human nature we all can cap- 
italize on—if we’re only willing to put 
ourselves out some at the start. 

Another way to get the people behind 
you is to get the reputation of being a 
“live wire.’ And I don’t know how else 
this may be as easily acquired as by pull- 
ing off some good timely stunts. Most of 
you know this is true, too. It reminds 
me of a jeweler, in Ohio, I believe. At 
any rate, his store was robbed; a notice 
was in the paper; and this sign was on 
his window as people went to work: “If 
the men who robbed my store aren’t sat- 
isfied with the goods, bring them back; I 
guarantee satisfaction.” Another jeweler 
who had a small but popular store in the 
west also capitalized on circumstances. The 
street was being paved and a pile of bricks 
was dumped right in front of his windows, 
completely hiding the entire store from 
view. He was equal to the situation, how- 
ever, and hung this sign on the topmost 
brick: “Jones, the jeweler, is still doing 
business behind these bricks.” Any one of 
you, if you will be on the lookout, can turn 
situations and circumstances to your ben- 
efit, And these stunts will get the public: 
behind you, as nothing else will. 

Just one word on combating mail order 
buying. If retail merchants, and jewelers 
in particular, don’t wake up they are going 
to find more and more of their trade buy- 
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Have Solved Your Wrist Watch Troubles 

















Carry the line where you are 
sure of always getting material 
for repairs 


“The Alco Lever’ 


movements are carried by us 
in 83%, 934 and 10% ligne. 
These movements are so good 











and give such satisfaction that 18 19 2 4621S 23 4 2 

we have given them a part of 

our own name and therefore = Ge } —\ Tf T Tt tt + £F 
our personal endorsement. 28 29 30 31 32 33 4 395 36 37 38 | 48 
We carry the above material i fT f !ef 1 e® @ @ @ @ 
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movements always in stock. 





0° @: 22008 


x 4 T O-  e o— Ni 











Write for our Catalogue containing these movements, mailed to Retail Jewelers only on application. 


165 Madison Street 


Between Fifth Ave. and La Salle St. 
Over Childs New Restaurant, 





Second and Third Floors 


(THE HOUSE YOU CAN'T FORGET} 
Wholesale Jewelers and Opticians 


Chicago, Illinois 
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Che DO ane Cloth 


“IT CLEANS WITHOUT A 
SCRATCH”’ 


Guaranteed 
to Clean and Remove 


Tarnish 


From Silver, Gold and Plated Ware. 
To Restore Original Lustre. 





Insist Upon Chaffin 
Cloth from Your Jobber 





A Free Sample Upon Request 
Will Prove All We Claim 


The Chaffin Products Co. 


5511 Euclid Avenue 
CLEVELAND, O. 














Manicure Sets, for Immediate Delivery 


Manufacturers say our prices are too low, but we 
should worry. We have the goods and you can have 
the benefit if you order NOW. Prices from 60c. 
each per roll and up. 


{| <P as prices on 
. 4 i4 83 Watches. 
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§ | oo iS Jewelry, 
; @ mm = Silverware, 
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Do not fail to 10 to our catalogue (No. 48), the 
only salesman we have, before mailing your order. 
No matter where you buy, our prices are always 
lower. If not, we want to know it. 


JOSEPH HAGN CO. 


300-302-304-306 w. ta Street Chicago, Illinois 
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Retail Advertising Department. 








ing from mail order houses. This num- 
ber is increasing daily. But the retailer has 
the upper hand if he only knew it. Three 
big points are in his favor—civic organiza- 
tion, commercial clubs and the like, and the 
fact that he can show the actual goods. 
Make the most of these factors, continue 
your advertising and none of you will be 
bothered with that bugbear, mail order 
competition. At a recent advertising men’s 
convention I asked the advertising man- 
ager of a large mail order house how he 
selected his territory. This is what he told 
me: “I have some 12 or 14 girls going over 
the local papers of the territory I am to 
cover. When they come to one in which 
the merchants have not been advertising, I 
at once cover it with my literature. The 
results, I have proved, 
are far above those | 
in towns where the || 
merchants advertise 
regularly.” A jeweler 
in Iowa recently 
pulled off a good 
stunt. At least it was 
he who influenced the 
Jocal commercial club 
to try it. A piano 
was offered to the 
- boy or girl who 
brought in the great- 
est number of Imai 
order catalogs in an 
allotted time. The re- 
sponse was remark- 
able, every kid in two 
counties was working, 














It is that, plus. 
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An Awards List for Advertising 





yi HOUSANDS of town, county and state 
fairs are held in the United States 
every fall. Hundreds of large and small 
poultry shows are held during December 
and January. These events, to say nothing 
of numerous annual agricultural conven- 
tions at which competitions are held, fur- 
nish a very effective opportunity for ad- 
vertising nearly any business—in the pub- 
lication for free distribution of a list of 
prize winners. A four-page leaflet answers 
the purpose nicely, the back page, or a por- 
tion of each page, being devoted to adver- 
tising. The leaflets are distributed im- 
mediately after the judging of exhibits is 
concluded, usually on the third day. 
It is easy to obtain the co-operation of 
fair or poultry show officials in publishing 
and distributing such advertising leaflet, 
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The Insurance Value of Advertising 





ON various occasions we have emphasized 
the insurance value of advertising to 
business and in this regard there’s a lot of 
wisdom and common sense in the advice 
of H. S. Daniels, advertising manager of a 
well known motor car company. He says: 
“Public opinion of a product—or an in- 
stitution—or a man—is formed through a 
series of impressions. 

“A good word about you from your ac- 
quaintance is of vital value, and if it is 
true and often repeated it is bound to be 
converted into patronage. 

“The same is true of the thing you sell— 
the measure of the demand for it depends 
upon how favorable and widely it is known. 

“Word of mouth if favorable, will sell an 
article; but word of mouth, in order to 
have its full beneficial effect, must be stimu- 

lated. 








The Power of Advertising | 


\ DVERTISING is not merely a description of merchandise with prices. 





Robert Francis Nattan } 


Advertising has become recognized as one of the 
most powerful economic forces in the world. Advertising has built 

up businesses, communities and nations. It is a service to mankind. At 
this very writing it is bringing the whole world together in a spirit of 
co-operation to build up what war destroyed. 
Whether we are building up a nation, effecting the co-operation of the 
world or finding a market for merchandise, advertising is the dynamic force 
which finally accomplishes the end sought. 


“Advertising is the 
best stimulant, and— 
when wisely done—is 
an investment that 
often brings imme- 
diate returns and al- 
ways brings them 
eventually, 

“It creates in turn 
attention, interest and 
inquiry: Then, if you 
and your product 
bear the test of in- 
quiry, sales inevitably 
result. 

“As there are many 
good men who are 
disregarded because 
they are unknown, so 




















and that part of the 
State was as free of 
mail order catalogs as Kansas is of ciga- 
rettes. 

Now, gentlemen, I have just touched on 
a few things I would do, first and fore- 
most, were I a jeweler. I daresay all of 
you have tried some or all of the things I 
have suggested, but I sincerely believe, if 
you will give them another trial, co- 
ordinating them all toward your object, 
and not get discouraged if your business 
doesn’t double in a couple of months, you 
will come to next year’s convention with 
even more money in your pocket, and the 
bird who has to talk with you in my place 
will find it even harder than I to tell the 
jewelers of Nebraska something they didn’t 
already know. 








Bracers 





(THERE is a big difference between be- 
ing a good fellow and being just and 
honest to ourselves and others. 

The man who takes risks unnecessarily, 
is bound to come to the time when he will 
take those risks: alone and will receive 
scant sympathy as his desert. 

To erase a problem from the slate never 
solves it; to turn one’s back on, or to 
shut one’s eyes to a perplexing situation, 
never helps. The only way a brave man 
sees, is to march straight ahead, eyes to 
the front and ready to meet and to make 
the best of the situation as it is. 

L. .H. 





because such a publication of prize-winners 
fills a very real, but as yet neglected, want. 

All such agricultural functions prepare 
printed programs from which they derive 
considerable revenue. Undoubtedly the 
printed program receives a good deal of 
concentrated perusal, but it is inferior to a 
list of prize-winners, in that it loses prac- 
tically all its interest once the event is 
over. 

This is not the case with a list of the 
prize-winners, which has permanent value. 
It will be permanently preserved and often 
referred to by hundreds of exhibitors and 
their friends. 

The number of competitive classes at a 
fall fair or poultry show is so large that 
seldom does the local paper adequately re- 
port the awards. Many times the news- 
papers give only a few of the winners. A 
variation of the printed list of awards used 
for advertising ends, is a program with 
blank spaces which the spectator can fill 
in. But this is not nearly so satisfactory. 
Pencil entries made in one are sure to be 
illegible. Moreover, the average spectator 
has insufficient time to attempt the really 
arduous task of compiling a list of win- 
ners. 

Distribution of the advertising awards- 
leaflet can well be made from an advertis- 
ing booth, to which it will bring hundreds. 
Where a booth is not maintained, it can 
be distributed from stands, or even by 
boys percolating through the crowds. 





there are many good 
products which fail 
to move for the same reason. 

“So it is that the far-seeing and prudent 
merchant estimates the gross business he 
expects to do and lays aside a certain per- 
centage of sales for advertising purposes. 

“In doing this he is not influenced so 
much by the direct help he expects it will 
bring him—this“week, or month, or year— 
but to a greater degree by the good will 
and prestige he knows by experience that 
it will create. 

“You pay for insurance on your life 
and your material possessions, knowing 
that there will be no immediate returns 
from the premiums you pay. 

“Advertising is done largely for the same 
end, although the substantial returns are 
usually forthcoming within a much shorter 
period. 

“So just as you keep on paying your in- 
surance premiums in order to keep your 
policies alive, so you must keep on adver- 
tising in order to keep your business alive. 

“If you cannot maintain advertising con- 
stantly—if you are a so-called ‘in-and-outer’ 
—you might better not advertise at all.” 








Most people will find that they can re- 
duce their daily ration by one third, some- 
times one-half, without any inconvenience 
whatever.—Dr. J. H. Kellogg. 

* * * 


Men are inexcusable if they do not pur- 
sue that which their judgment tells them is 
the most laudable—Joseph Addison. 
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1482 Broadway $15.00 Net Cash Reine Tieniay 





A working unit is 
productive in its re- 
Join in our 


For the month of March we offer our unit package No. 
3, consisting of 12 samples, each a trade building item, 
retailing 50c. to $7.00, for less than our wholesale price. 


. g. 
New York Mitcpiee, 130 W. 42nd St. 
Wholesale Office DELIVERY New York 























MANASSEH LEVY & CO. 


IMPORTERS OF WATCHES 
ARE 
NOW 
LOCATED 


26 WEST 36TH STREET 
NEW YORK CITY 
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M. Seiger & Son 


93-95 Nassau Street, New York 
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We Have a Complete Line of 
Diamond Jewelry 
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Established 1879 
39 years of Our facili- 
satisfactory ties for de. 
service to an signing and 
increasing manufacturing 
number of cus- are at your 
iomnene service on re. 
quest 
Prompt Fraternal 
Service Emblems 
Fair Prices Medals and 
Goods of Class Pins 
; : Fire and Police 
Quality , 10-12%  ~ Maiden Lang Dept. Badges 








Exclusive Lines 


In Gems, Antique and 
Modern Jewelry 


We carry the finest selection of real old Onyx Jewelry. 
Unusual variety of long earrings, cameos, jade, ame- 
thysts and lapis beads, brooches, lockets, ete. Memo 
selection sent to reliable concerns. 


SAMUEL GOLDBERG 


ANTIQUE COLLECTOR 
65 Nassau Street New York City 


Tel. Cort. 705 














Chas. E. Klein . Co. 


Manufacturers of 


Genuine Ivory 
Cigarette and Cigar 
Holders 


in Great Variety 
Will make from your original 
designs, if desired. 


197 William Street, 
New York City 


Tel. 5712 Beekman 














Manufacturers of 


BEIN & CERVENY ™*zfscteres: 
Platinum Diamond Mountings 


Special Orders Promptly Executed 


90 FULTON STREET NEW YORK 








. PATEK BROS. 
} 


MANUFACTURED 


RS OF 


a PLATE NUMMOUNTINGS 


SPECIAL 


99 MAINE N 
CL Al 


L ORDER WORK 
































IS 


ECHNICAL 


DE 


























Written expressly for The Jewelers’ Circular by Lester B. Pratt 
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AutHor’s Note—Realizing that there is a scar- 
city of competent watchmakers employed or en- 
gaged in the jewelry business, this article is writ- 
ten at the request of the technical editor for the 
purpose of interesting the younger generation in 
the selection of watchmaking as an occupation. 
Among the mechanical occupations, watchmaking 
stands pre-eminent as a clean, profitable business, 
eliminating the monotonous routine of many other 
lines. The watchmaker has invariably been hon- 
ored as the highest exponent of human mechanical 
skill and delicate precision instruments of every 
description come within the scope of the watch- 
maker's ability. It would be impossible to operate 
our vast industrial system without the aid of 
accurate timepieces. trictly speaking, the name 
“watchmaker” is a trade misnomer, as watch- 
making generally comprises the manufacture of 
watch movements. However, the name, “watch- 
maker,” in the jewelry business, is invariably 
applied to one who repairs watches, and a com- 
petent watchmaker or watch repairer should be 
able to make practically any part of the different 
kinds and models of watches now in use. 

If the remarks contained in this article are ‘‘old 
stuff” to the competent workman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im- 
parting information to the beginner.—L. B. P. 





Continued from Technical Issue of Feb. 4.) 


QuestTion—/n our last installment we 
made an examination of the roller action of 
the escapement. How may we determine if 
the escapement has unequal roller shake 
and how may it be corrected? 

ANSWER—In making an examination of 
the roller action we must bear in mind that 
the guard pin should be perfectly straight 
and upright. It should not be bent for- 
ward, backward or sideways to correct the 
roller shake, in a single roller escapement. 
In a double roller escapement, a line drawn 
from the point of the guard finger to the 
center of the pallet arbor should pass 
through the center of the guard finger, fork 
slot and the body of the fork. A simple 
demonstration of an escapement with un- 
equal roller shake is to select a movement 
that is known to be in good condition as 
regards the escapement. Now, if we de- 
liberately bend the guard pin or finger 
slightly to one side we may produce the 
condition known as unequal roller shake. 
With a movement in this condition we will 
move the balance slowly around until the 
roller jewel is free from the fork slot. Now, 


if we hold the balance in this position and 
grasp the fork with a pair of fine pointed 
tweezers we may note that there is con- 
siderable play between the edge of the 
roller table and the guard pin on one side 
of the roller table, while, if we move the 
balance around slowly to a like position on 
the opposite side we may note that there is 
no shake whatever between the guard pin 
and roller table; in fact, they will wedge 
in this position. This is a very simple 
demonstration of one of the causes of un- 
equal roller shake, which should be readily 
understood by the student. Obviously, if 
we straighten the guard pin we may correct 
this particular error. 


QuestioN—-Are there any other conditions 
which will produce unequal roller shake? 

ANswer—Yes; there are several condi- 
tions which may produce unequal roller 
shake. The guard pin or finger may be 
perfectly straight and at the same time we 
may observe upon examination of the es- 
capement that the roller shake is unequal. 
Such a condition may be caused by the fork 
being out of angle. A simple demonstra- 
tion may illustrate this condition. We will 
select a movement in which the escapement 
is known to be in good order. Now, if we 
deliberately bend the fork slightly to one 
side we may produce the condition known 
as “Out of Angle.” If we examine the es- 
capement for roller shake in the same man- 
ner as described in the preceding answer 
we will observe that the roller shake is ex- 
cessive on one side while there is no shake 
whatever on the opposite side, although the 
causes which have produced each of these 
conditions are different. For the purposes 
of this article, we will assume that this con- 
dition has been created accidentally or 
otherwise and that the student is unaware 
of this error until he examines the escape- 
ment. Several methods may be resorted 
to in order to correct this error. The guard 
pin may be bent to one side. However, 
this throws the guard pin out of line with 


the center of the fork slot and is simply 
making one error to correct another. Of- 
ten the discharging stone may be drawn 
out and the receiving stone pushed in a 
trifle in attempting to correct this error. 
Moving the pallet stones to correct the 
roller shake is a method which is often 
used, but it is simply a waste of. time. 
Neither pallet stone can be moved without 
making changes in the impulse, draw, lock 
and drop. Furthermore, much time may be 
consumed in making such changes and we 
still face the probability of creating one er- 
ror to correct another. 


Question-—What would be the best 
method to pursue in correcting the error 
known as “Out of Angle?” 

ANSWER—The best method of correcting 
this error is simply to bend the fork, as this 
alters no other function of the escapement. 
There is no need of breaking the fork if 
we examine the hardness of same before at- 
tempting to bend it. It is quite unneces- 
sary to disfigure a piece of steel in order 
to determine its hardness. If we make use 
of a round needle file, on the under side 
of the fork, we may test the hardness of 
the steel without the necessity of cutting it 
enough to be apparent. If we provide a 
piece of Stubb’s steel perfectly annealed and 
also a piece that has been hardened and 
drawn to a dark blue color we shall have 
two test pieces that will help us to de- 
termine the hardness of the fork. It is a 
very good idea to have a number of such 
test bars on hand as they are often useful 
in just such cases as we have described. 
We could make such bars, hardened and 
drawn to light blue, dark blue and purple 
and use them as test bars to estimate the 
relative hardness of various pieces of steel. 
Of course such a test is rather crude but 
it will answer the purpose very well in such 
cases. It is very seldom that a fork is 
too hard to permit of bending the slight 
amount required. However, if it should be 
too hard the temper may be readily drawn 
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FAME WORTHILY WON IS ENDURING AND 
THE FAME OF V, 7, F. WATCH GLASSES HAS 
BEEN WON ON THEIR MERITS. THE FAME 
OF THESE GLASSES BACKED BY THEIR UN- 
DISPUTED WORTH HAS HELPED THE REPU- 
TATION OF THOUSANDS OF WATCHMAKERS 
AND HUNDREDS OF CASEMAKERS ALL OVER 
THE WORLD. 

EXPERIENCE HAS SHOWN THAT THE V,T.F, 
GLASSES ARE MONEY-MAKERS AS WELL AS 
REPUTATION BUILDERS. THERE IS GREATER 
PLEASURE, MORE MONEY AND A SAFER REP- 
UTATION IN HANDLING AND USING THE 
V.T.F. wATcH GLASSES THAN ANY OTHER. 
WHY RISK YOUR VALUABLE TIME IN THE 
SALE OR USE OF UNRELIABLE GLASSES WHICH 
WILL SOONER OR LATER REACT TO YOUR 
DETRIMENT? MAXIMUM MERIT AND WORTH 
ARE REPRESENTED IN EVERY V.1T.F. 
WATCH GLASS. IT IS THE RESULT OF THE 
HIGHEST MODERN SKILL, AND THE BEST 
MATERIAL CAN PRODUCE. 


Hammel, Riglander & Co. 


Exclusive Importers 


New York, U. S. A. 
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to a dark blue which should permit the 
bending to be done with safety. Such 
bending may be done without removing the 
stones if they are imbedded in the end of a 
piece of soft pith and _kept moist with 
water. Then a small piece of copper rod 
should be slotted so it will fit over the fork 
close up to the arbor. If the copper rod 
be heated and applied to the fork at this 
point, it will quickly draw the steel to the 
required color. Only a touch will be neces- 
sary and there is no danger of loosening 
the stones if care is observed. 

Question—Assuming that the fork is or 
has been made soft enough to permit of 
bending, how shall we proceed to bend it 
safely? 

Answer— There are various methods that 
may be used in bending the fork; perhaps 
the safest method is to rest the edge of the 
fork on a piece of soft metal and strike 
the opposite edge a light blow with a punch. 
If the fork be bent close up to the arbor, 
a very slight amount will be sufficient. 

Question—What errors are created when 
the guard pin is too far forward? 

Answer—When the guard pin is too far 
forward the banking pins are sometimes 
opened to allow the roller table to pass 
freely. This method is very detrimental 
to fine timekeeping as it increases the slide 
and also the angle of contact between the 
impulse pin and fork, either of which 
causes a dead loss of power. 

Question—What method may we use to 
correct the error when the guard pin is too 
far forward ? 

ANswer—To correct this error we will 
dress the guard off to a V-shape. To do 
this work we will require a small handy 
file with a safe edge finely polished. The 
safe edge is necessary to avoid marring 
the end of the fork. The end of the guard 
finger in a double roller escapement is of 
the same shape we should produce on the 
guard pin. Often, a very slight amount of 
metal removed in this manner will correct 
this error. In the double roller escape- 
ment this same error is sometimes encoun- 
tered. It may also be corrected in the same 
manner. Quite often a very slight amount 
of metal removed in this manner will cor- 
rect such errors. 

QuEsTion—What errors are created when 
the guard pin is too far back? 

ANSwEeR—When the guard pin is too far 
back the escapement is very likely to go out 
of action whenever it is given a slight jar; 
in other words it is liable to be thrown 
out of beat very easily. This condition may 
be readily remedied by driving out the 
guard pin, broaching out the hole in the 
fork and inserting a larger guard pin. In 
many Swiss watches there is a pointed pro- 
jection on the fork instead of a guard pin. 
In such cases we may substitute a larger 
roller table. Often.it is advisable to stretch 
the fork. When this is done it is usually 
necessary to lap out the fork horns. 

Question—How shall we proceed to 
stretch the fork and how shall we lap out 
the fork horns? 

Answer—Before we attempt to stretch 
the fork, we should test it for hardness as 
Previously described. Then we shall select 
a small, flat face stump and also a flat face 
punch. The size is not especially impor- 
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tant but they should be of the same size. 
The sharp corners of the punch and stump 
should be removed by stoning off to avoid 
marring the fork unnecessarily. With the 
stump centered and in position in the stak- 
ing tool die we may place the fork on it 
and with the punch also in position a light 
blow should be struck. Then we should 
try the fork in the movement to determine 
if it has been stretched sufficiently. It is 
wise to proceed very carefully when stretch- 
ing a fork as a very slight increase in the 
length will usually correct the defect. 

Assuming that the fork has been 
stretched sufficiently then we may proceed 
to iap out the fork horns. We can deter- 
mine if this operation is necessary by ex- 
amining the roller jewel for freedom as it 
passes in and out of the fork horns. 

If the fork has been thrown out of angle 
by the fork stretching operation it may be 
corrected as previously described before 
proceeding with the fork lapping opera- 
tion. To lap out the fork horns we shall 
select a piece of brass wire of the proper 
diameter to coincide with the circle of the 
fork horns. The wire should be held in a 
lathe chuck and a small amount of oil-stone 
powder and oil should be applied to it. 
Then by holding the fork horns against this 
small lap we may quickly lap out the horns 
as required. It is best to lap out a small 
amount and then try the fork in the move- 
ment to determine if the roller jewel passes 
freely. 

QuestT10on—Are there any other operations 
necessary after a fork has been stretched? 

ANSWER—It may be necessary to cut the 
notch in the end of the fork slightly deeper. 
The requirements necessary in regard to 
the notch are; it should be square to the 
bottom and the sides should be straight, 
smooth and highly polished. The notch 
should be deep enough to prevent the roller 
jewel from touching the bottom, or from 
fouling or clogging if a little dirt, fuzz or 
oil gets in the notch. The outer corners of 
the notch should be rounded off slightly 
to remove any extreme sharpness, and 
should be polished. When lapping the fork 
horns, it should be borne in mind that they 
should be formed to correspond to the path 
of the roller jewel, allowing space for the 
roller jewel to clear the fork horns safely 
while passing towards the notch. In the 
single roller escapement the notch and the 
crescent are designed and made so that the 
guard pin enters the crescent at the same 
time that the roller jewel enters the notch 
and the guard pin should not touch the 
corner of the crescent in passing, as the 
slightest grazing would seriously affect the 
vibrations of the balance and consequently 
the rate of the movement. In the double 
roller escapement, the guard pin enters into 
the crescent some time before the roller 
jewel enters the lever notch, but the horn 
must be wide enough for the roller jewel to 
be within the horn before the guard pin 
passes into the crescent. 

(To be continued) 





If some fellows spent as much time gettin’ 
something for themselves as they do tryin’ 
to get something on somebody else, they’d 
‘ave something, they’d sleep better and die 
*appier. 
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When James Whitcomb Riley Wrote 
Advertising Jingles 
ANDERSON, Ind., Feb. 27, 1920. 

Editor Jeweers’ CIRCULAR, 

New York. 

Dear Sir :— 

Many years ago, when I was a very 
young man struggling to establish myself 
in business, James Whitcomb Riley, then 
comparatively unknown, was doing local 
work on the Anderson Democrat, a weekly 
newspaper. One of his “stunts,” in those 
days was writing advertisements in 
rhymes for local merchants, and he wrote 
one for me. 

Some 20 years later, after Riley had be- 
come famous, I received a request from 
the editor of THE JEweters’ Circucar for 
a copy of that “ad.” How knowledge of it 
came to THE Circurar editor I do not 
know. I had never committed the lines to 
memory, and a hurried search through the 
files of the Democrat failed to reveal my 
advertisement, and I so informed the 
journal. 

Several days ago I learned, to my great 
surprise, that my “ad” appears in a biog- 
raphy of Mr. Riley, published last Fall. It 
was reproduced, probably, as a sample of 
one kind of work turned out by him while 
connected with the Democrat. 

And, thus, I am now able, after all these 
years, to comply with the request of THE 
JEWELERS’ CIRCULAR and am sending here- 
with a copy of the said advertisement, 
written by James Whitcomb Riley, in 1877. 
It runs as follows: 


Who but He 


OULD read a watch’s pedigree? 
A Chieftain to the Highlands bound, 
Who missed the “Accommodation,” 
Pulled out his watch and took it round 
To Shirk’s for reparation. 
And Shirk squints sharply through th 
glass, 
He took a pair of “pinchers,” 
And raised a little wheel of brass 
And nipped it with his clinchers, 
And put it back, and oiled the works, 
And cleaned the graven border; 
And watch and man went out of Shirk’s 
In perfect running order. 
Wo. S. SHIRK. 








Thanks 





New York, Feb. 24, 1920. 
We wish to thank you for the in- 
formation about sand modeling, which 
you so kindly sent to us. 
It is indeed a remarkable service 
which you offer. 


Respectfully yours, 
N. R. & Co. 














A farmer just arrived in town was walk- 
ing across the street and happened to no- 
tice a sign on a hardware store, “Cast 
Iron Sinks.” He stood for a minute and 
then said, “any fool knows that.” 
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WATCH GLASSES 
None Better! 


FOUR FUNDAMENTALS: 
GAUGE, FLEXIBILITY, QUALITY AND FORM 
TELL THE STORY 


BEWARE OF SUBSTITUTES 


W. B. & CIEIS THE WATCH GLASS THAT 
NEVER DISAPPOINTS 


MADE IN LORRAINE, FRANCE, SINCE 1721 


CARRIED BY ALL LEADING JOBBERS 


ALBERT BERGER & CO. 


MANUFACTURERS AND IMPORTERS 
NEW YORK 





























March 3, 1920. 


THE JEWELERS’ 


CIRCULAR 





163 











) What Is Steel P 


A Discussion of the Question as Applied to Watch Manufacture 
Written Expressly for The Jewelers’ Circular by H. M. Groff.* 




















(Continued from issue of Feb. 4.) 
H'¢# carbon steel, tool steel, a carbon 
content .60 to 1.25 per cent. 

Extra high carbon steel, high carbon tool 
steel, a carbon content over 1.25 per cent. 

The process in carburizing consists in 
adding such an amount of carbon to the 
outer portion of the steel so that on cor- 
rect quenching a hardened surface will be 
produced while the inner portion or core of 
the steel retains its initial character. In 
this operation the maker is practically pro- 
ducing his own steel and in order to con- 
duct the work with a minimum cost and 
with a maximum certainty and regularity 
the details must be thoroughly understood. 
The art of carburizing has assumed great 
commercial importance in the past ten 
years. This importance is primarily due to 
the motor car industry. However with the 
rapid strides that have been made, the 
science is far from complete. The present 
methods have completely revolutionized 
those of a few years ago and may just as 
quickly be superseded by those of tomor- 
row so no set rules can be laid down, but 
an explanation of present practice may aid 
the hardener to improve his present 
method of treating steel in this manner. 

The theory of carburizing is based upon 
the affinity of steel and iron for carbon. 
This affinity is so strong that when these 
materials are heated in a closed receptacle 
the carbon gas is absorbed by the steel. 
‘Opinions vary as to the theory of absorp- 
tion of the carbon by the steel, but what- 
ever the facts may be the best results are 
obtained when carbonaceous gases are 
present. 

In carburizing two factors must be con- 
trolled: First, the depth of the carbonized 
portion or zone; second, the graduation of 
the carbon content from the outside sur- 
face to the core. 

The percentage of carbon and the depth 
of penetration are governed by the compo- 
sition of the steel; the temperature at 
which the carburizing is done; the length 
of time the carburizing heat is maintained ; 
and the nature of the carburizing material 
used. 

The decreased rate of penetration that 
takes place during the latter part of car- 
burization indicates that low carbon steels 
are more susceptible to this treatment than 
high carbon steels. By using low carbon 
Steels it is possible to retain a soft, tough 
core and secure a hardened case that will 
meet the required needs. With low carbon 
Steels a greater depth of case can be 
secured before maximum brittleness and 
minimum strength occur so that the higher 
the carbon content the less hatio between 
depth of case and size of core exists. 


—_—_—_ 


*Chief engineer of factories, R. H. Ingersoll & 
TO. 


Some elements retard the penetration of 
carbon while others increase it; others in- 
crease brittleness and others reduce it. The 
carbon content should not be above .25 per 
cent. Manganese above .35 per cent ren- 
ders the case brittle and lowers the resis- 
tance to shock; the rate of penetration is 
increased, however, by its use. Silicon re- 
tards penetration as does nickel. Vanadium 
lowers the rate also, while chromium in- 
creases the rate and as stated in the case 
of high carbon alloys reduces the grain 
size. A good all around steel for case 
hardening is found in the following anal- 
ysis: Carbon, .15 to .25 per cent.; man- 
ganese, .30 to .60 per cent.; phosphorus, 
maximum, .045 per cent.; sulphur, maxi- 
mum, .05 per cent. 

Considerable difference of opinion exists 
regarding the temperature at which car- 
burizing should take place. The theory 
has been advanced that carburization may 
take place below the critical points but ex- 
perience has proven that low temperatures 
are very unsatisfactory for commercial 
work. The slight case procurable at a 
temperature of 1300° to 1450° F. with 
ordinary steels is lacking in uniformity, 
low in carbon and with little graduation. 
The temperature, however, is dependent 
partly upon the carbonizing material used 
since some will give a .90 per cent. carbon 
case at 1600° F. while others require a 
temperature of 1700° F. to obtain the same 
result. It is therefore necessary to know 
your carbonizing material and the case that 
is secured with it at a certain temperature. 

The depth of penetration is influenced by 
the temperature, the higher the heat the 
greater the depth within a given time. For 
most purposes, to meet the demand of quick 
carburizing with the retention of the phy- 
sical properties of the steel a carburizing 
temperature of 1650° F. should be used. 
This is 150° F. higher than the lowest 
point at which uniform penetration takes 
place, but it is not high enough to injure 
the steel recommended above for carburiz- 
ing purposes. 

The depth of penetration is governed by 
the temperature and length of time the 
work is held at the carburizing heat. The 
higher the temperature the greater will be 
the depth of penetration and the higher will 
be the carbon content of the case. 

A close study of the work to be treated 
is necessary since a case of great depth 
and high in carbon may cause warpage, 
cracking and brittleness while a thin case 


low in carbon may prove to be of no more > 


value than the part receives from the heat- 
ing and quenching. In fact on the cheapest 
grade of watches where a steel of the anal- 
ysis discussed as being best for carburiz- 
ing was used no carburizing is done, the 
screws are merely heated to between 1500° 


and 1600° F., quenched in oil, and redrawn 
from 600° to 1000°, depending upon their 
duty. This treatment brings a refinement 
in the grain and materially increases the 
toughness. 

In carburizing, the working ‘conditions, 
cost of hardening and the need for the 
parts in production govern to a large ex- 
tent what is to be done. Many times re- 
sults that do not produce the highest de- 
gree of hardness and toughness but are 
sufficient to meet the present needs can be 
obtained by tests of high or low carbon 
case, quenching directly from the carbon- 
izing pot or allowing to cool in the pot 
and then reheated to the hardening tem- 
perature. No definite rules can be given; 
each hardener must be relied upon to se- 
cure the best results. The microscope plays 
an important part in determining these 
factors and if sufficient time is allowed for 
experimentation there is no difficulty in ob- 
taining the desired results. 

For instance, in the case of screws for 
medium grade watches the .20 per cent. 
carbon steel is a distinct advantage over 
other types in cost and comparative ease 
of machining. Where the heads are to be 
greyed or polished care must be taken to 
secure a good, deep case that will still leave 
a hard surface after the grinding and pol- 
ishing operation is finished. Packing in 
the pots, heating up to the carburizing 
heat and quenching directly from this heat 
will not give maximum strength. For the 
above instance it is more advisable to al- 
low the work to cool slowly in the pot and 
when cold remove from the box and clean, 
then heat to the hardening temperature and 
quench in oil. This will give a case good 
enough and a core tough enough for the 
purpose but in the case of larger parts 
such as barrel arbors, winding stems, case 
stems, etc., it is necessary after the car- 
burizing heat to reheat to a temperature 
high enough to refine the core and quench 
in oil then reheat to the hardening tem- 
perature of the case and quench in water. 
The object of this double quenching is to 
give the toughest possible core and the fin- 
est crystalline case with a graduation of 
case into core. Care must be taken to ex- 
clude the air from reaching the work on 
all these various heats if best results are 
desired. If the work comes out with a 
clean grey appearance exclusion of air has 
been accomplished. 

The treatment for carburizing watch 
screws is as follows: Carburize at from 
1600 de grees to 1750 degrees F. for a 
length of time that will give the desired 
case and cool slowly in the pot. Clean 
and reheat from 1450 degrees to 1500 de- 
grees F. and quench in oil. The double 
heat treatment for the .20 per cent. carbon 
steel would be to use the same carburizing 
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heat and cool slowly in the pot. Reheat to 
1550 degrees to 1625 degrees F. and quench 
in oil. Reheat to 1400 degrees to 1475 de- 
grees F. and quench in water, then draw 
from 300 degrees to 450 degrees as desired. 

Tests can be carried out in the same 
manner here as was done with high carbon 
steels to determine the temperatures and 
time of carburizing that will give the best 
results. The last treatment will upon frac- 
turing show a fine grained exterior with no 
shiny crystals and a smooth, fibrous inte- 
rior or a fine crystalline condition and not 
a course shiny crystalline condition that is 
always present when the work is quenched 
directly from the carburizing heat. 

With reference to the carburizing mate- 
rial that should be used in which to pack 
the material to be carburized no definite 
recommendation can be made as there are 
a numbe: vf compounds prepared by vari- 
ous concerns each of which serves its de- 
finite purpese. {t can be said, however, 
that dusty compounds and those giving off 
poisonous fumes should be avoided for 
hygienic reasons. 

There are also compounds whose tem- 
yerature cannot be controlled, due to inter- 
nal combustior in the pots which raise the 
heat of the r‘ixture above that shown by 
the furnace pyrometer. Avoid these. 

All carburizing compounds do not give 
the same rate of penetration at the same 
temperature; charcoal and coke are not so 
rapid as leather, bone and other compound 
rich in hydro-carbons, so as_ previously 
stated experiments must be made in order 
to determine the time necessary for the de- 
sired penetration with the compound fi- 
nally selected. 

The question of mainsprings and_ hair- 
springs and the selection of the proper 
steels has not as yet been discussed and 
in fact information is very limited as to the 
processes employed in the heat treatment 
since this subject has been considered in 
the past more or less of a shop secret. The 
superiority of the Swiss springs are recog- 
nized and we have not been able to dupli- 
cate their quality for various reasons, one 
of which is the fact that our steel makers 
while being able to duplicate the analysis of 
the steel from which Swiss springs are 
made do not seem able to secure the iden- 
tical qualities required. This is often the 
case and is attributed to the varying shop 
conditions which are factors to be consid- 
ered in duplicating analyses. 

It may be said, however, that spring 
steel generally contain more silicon than 
other steels. The silicon has a tendency to 
purify the steel by removing the gases 
and oxide. It prevents the formation of 
blow holes and gives a steel greater sound- 
ness and toughness and thus imparts fa- 
tigue resisting qualities. Phosphorus and 
sulphur must be reduced to a minimum in 
spring steels. ; 

An analysis commonly used is 1.00 to 
1.10 per cent. carbon, .15 to .25 per cent. 
silicon, .25 to .50 per cent, manganese, .20 
per cent. sulphur and .02 per cent. phos- 
Phorus. Other steels developed lately and 
noted for their fatigue resisting qualities 
as well as low percentage of breakage and 
chrome vanadium of the higher carbon con- 
tent and a chrome silicon manganese steel. 
[THE END] 
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(Continued from issue of Feb. 4.) 

No. 83—Verge watch engraved “Dorwes, 
London.” half-quarter repeater cased with 
plain silver outer case, beautifully chased 
repousse middle case, “Diana and the 





with tortoise shell. Gilte Martinot was one 
of a family who held a long succession as 
Franch Court horologists. Gilbert, 1572; 
Denis, 1611; Zacherie and Balthazar, 1637; 
Gille, 1661; Jean, 1686; Louis Henry, 1688; 

















No. 83—REPEATER BY DORWES . 


Chase,” and pierced engraved inner case. 
Made about 1760,. perhaps in Amsterdam 
for the English trade. 

No. 84—A large watch by Gille Martinot 
having but one hand, metal dial with enamel 
plaques for the hours, and the case covered 





Henri, 1670; Jerome, 1695; Jacques, 1718; 
Jean, 1727; Claude, 1729. Gille was the 
brother of Jean and father of Henri. The 
court horologist had lodging at the Louvre 
in apartments reserved for distinguished 


artists, dined in the castle at the table of 
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A Suggestion to Dealers 








It is important that you make sure that the radium watches 
and clocks which you buy from jobbers and sell to your customers 
are licensed under the patents owned by the American Radium 
Company. 


If they are not, you may find yourself in the undesirable 
position of an infringer of our patents, in which case you would be 
liable to suit under these’ patents. 


Our patents relate to the combination of radio active salts and 
other materials which form a permanent luminous compound— 
fixed upon the dial and hands of watches or clocks. 





The patents include :— 


Number 789,811 . 
“789,812. 
“911,401. 


May 16, 1905 
May 16, 1905 
Feb. 2, 1909 


Further information will be supplied to any dealer in radium 
watches or clocks desiring it, upon application. 


AMERICAN RADIUM COMPANY 


ORGANIZED 1912 


7 EAST FORTY-SECOND STREET 
NEW YORK 
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the Gentlemen of the Chamber, had the 
right of entry to the King’s presence along 
with the distinguished members of his 
household and the one on duty assisted in 


























No. 84—VERGE, BY GILLE MARTINOT 


preparing the King for the day by selecting 
and winding up his watch. The salary re- 
ceived was 395 livres quarterly. 


No. 85—Verge, half-quarter repeater 




















No. 85—REPEATER, BY LEROY 


striking on bell, outer silver case covered 
with a lacquer resembling tortoise shell, 
inner case beautifully chased and pierced 
for the emission of sound, potence and 
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counter potence not screw adjusted, plate 
engraved “LeRoy a Paris, No. 356.” This 
is probably the celebrated Julien LeRoy, 
1686-1756, who invented the gong which 
superseded the bell for repeaters. Examples 
of “LeRoy” are found in Moore, Dennison, 
Munich, Proctor and Wheeler collections, 
and examples marked Jullienne or Jin 
LeRoy are in Wheeler, Garnier, Hearn, 
Boston Fine Arts, Dennison, Wallace and 
Morgan collections. 

No. 86—Lever escapement with two main- 
springs to run eight days, by “James Mur- 
dock, London.” 

No. 87—Verge, quarter repeater, open 
face, silver case, dial removed to show re- 
peating mechanism. No name on move- 
ment, but made probably in Switzerland 
about 1800. 

No. 88—Combination, duplex, lever and 
chronometer by an unknown maker. The 

















No. 85—REPEATER, BY LEROY 


escape wheel resembles the Chinese Duplex; 
the impulse is given direct to the balance, 
and the locking and unlocking is taken care 
of by anchor and fork. The final escape 
takes place once a second. Mr. James 
Arthur has an example like this with 
“Rodin et Cie’ engraved on the case cap. 

No. 89—Peculiar escapement. Movement 
engraved “Patent Union Chronometer, 
2636.” This is a combination of a lever and 
chronometer made by Charles Grant Kelvey 
and William Holland of Rock Ferry, 
Birkenhead, under a patent granted them in 
1859, being a “simplification” of one granted 
previously to George Morton. 

No. 90—Dead beat verge, silver single 
case, silver balance, Bosley regulator, going 
barrel, ruby end stone, screw adjusted 
potence and counter potence, movement en- 
graved “Olivier Quartier, Locle en Suisse, 
Fecit.” The escapement is a variation by 
Paul Garnier on .those of Debaufre and 
Sully. Example made about 1850. 


No. 91—Verge, silver pair case, outer 
case chased repousse a jour, pillars carved 
rectangular, outside ratchet on _  fusee, 
bridge and scroll pierced and carved, plate 
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engraved “Tarts, London (No) 10673.” 
Britten gives the period of 1755-90 for 
watches engraved Tarts. 

No. 92—Verge, probably Swiss, about 

















No. 96—SILVER DIALED REPEATER 


1840, bridge carved with deep cut and good 
floral scroll. Handsome Arabic dial and 
gold hands. Case of low carat-gold, very 
red, stamped 1169 and PP. Pendant thin 
and wide after English model. 

No. 93—Verge, silver pair case, solid 
bezel, locking bar nib projects through 
enamel dial, finely carved steel hands, 
pillars carved rectangular, bridge and scroll 
pierced and carved, outside ratchet on fusee 

















No. 97—DECIMAL AND DUODECIMAL DIAL 


wheel, worm gear set-up, potence screwed 
to plate, plate engraved “Martineau, Lon- 
don.” This example was made probably 
about 1760. There was a Joseph Martineau, 
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Responsible ities and Manufacturers 
Use Luma 


Every responsible dealer likes to know the luminous 
watches and clocks he handles will give the 
kind of service expected of them. 


That is why so many Dealers insist 
that the dials be Luma-lited. 

And that is why so many Manufac- 
turers, careful of their reputations, use 
only Luma. 


Luma has a grade, or degree, of lumi- 
nosity to meet every requirement, each 
grade being absolutely uniform in qual- 
ity, ana all grades containing only pure 
Radium as the activating agent. 

Luma is backed up by the IRONCLAD 
guarantee of the biggest manufactur- 
ers of luminous material in the world. 
Read the guarantee. Then remember 
to specify “Luma-lited” when placing 


your next order for watches, clocks. 
dials, or instruments of any size or 
kind. 


Do this for your own reputation, as 
well as for the protection and greater 
service of your customers. 


For the convenience of Manufacturers 
this company maintains factories in 
various parts of the country where we 
apply Luma to watches, clocks and 
dials of every description. This serv- 
ice is immediately available. It assures 
the highest character of workmanship, 
and is of sufficient flexibility to meet 
all requirements of the trade. 


RADIUM DIAL COMPANY, Pittsburgh, Pa. 


NEW YORK 


This Certificate of Guar- 
antee is signed by the 
Radium Dial Company 
and attached to every 
watch and clock which 
has LUMA on it. 
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5 Beardsley Watch Company Keuffel & Esser Company 


Elgin National Watch Co. 


Hamilton Watch Company 
Hampden Watch Company 
Illinois Watch Company 


William L. Gilbert Clock Co. 


Leonard Watch Company 
New Haven Clock Company 
Parker Clock Company 

Seth Thomas Clock Co. 
South Bend Watch Co. 


Waltham Watch Company ” 
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1850-70, and another one, 1790-94. 

No. 94—Verge watch by “Samson Leekey, 
London, 9139.” This has silver pair cases, 
the outer one being repousse. The hall 
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No. 101—PULL STEM WIND, BY ANDREW 
CRASHAW 


mark gives date of 1805. The balance guard 
has two feet, unusual in English work, the 
set-up is ratchet and pawl under the dial. 
The locking nib extends from under the 

















No. 102—cASE WIND, BY ROBERT THEURER 
& FILS 


dial and the spring and screws are 
ornamented, a curious assemblage of dif- 


ferent periods. 


No. 95—Filled case, very beautiful 
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example. Inner case engraved “L’Epine. 
Detached lever, 13 jewels. No. 69444.” 

No. 96—Plain quarter hour repeater with 
verge movement; silver case stamped F. M. 
C. in lozenge and the numbers 38976 and 
2696. The style of case (excepting bow 
and pendant), dial and hands are after 
Breguet. The movement resembles early 
of engine turning. The numerals are wax 
filled. 

No. 97—Decimal dial movement. This is 
a Swiss or French verge, without signature, 
but probably made about 1820. After the 
French Revolution there were many at- 
tempts to introduce the decimal system into 
time reckoning. The dial is divided on the 
right into five parts, each subdivided by ten 
divisions, the left side divided into twelve 
parts. The hour hand extends in both 
directions so that the time can be read 
decimally or duodecimally. The minute 
hand (missing in the photograph) revolves 
once an hour and apparently is to be dis- 
regarded in reading decimally, though the 
calculation can be made if desired. 


No. 98—Karrusel by B. Bonniksen, Lon- 
don, No. 57062. The entire escapement, 
balance escape wheel and lever are planted 
in a karrusel or cage which revolves once 
in 52.5 minutes to overcome or average 
position errors. The watch is cased in gold 
and corresponds in diameter to a 16 size 
American movement, but is somewhat 
thicker. The general scheme is the same as 
that of Breguets Tourbillon of 1801. 

B. Bonniksen was of Danish birth, and 
was at one time instructor in the British 
Horological Institute. His watches were 
made in Coventry. A watch by Brockbank, 
Atkins & Moore, made under Bonniksen’ 
patent, is in the Nelthropp collection in the 
Guildhall Library, London. This watch was 
described in detail in January, 1919, issue 
of the American Jeweler. 

No. 99—Rack lever, silver case, second 
hand rotates four times per minute, being 
planted on scape wheel, which has 30 
teeth, there being no fourth wheel. Plate 
is engraved “M. I. Tobias & Co., Liverpool, 
3453. Patent.” This example was made 
1815. 

No. 100—Verge movement and quarter 
hour repeater by “W. Tomlinson, London, 


2239.” This is a_ beautiful piece of 
mechanism. The repeating part is very 
like Graham’s work, has a rack and 


stationary star wheel with a teeter-like “all 
or nothing piece” probably that attributed 
to Matthew Stogden. 

William Tomlinson was admitted to the 
Clockmakers’ Company in 1699 and was 
Master in 1733. 

No. 101—Silver-cased verge. Shows one 
of the forefathers of the stem wind. The 
bow is tipped back and the top part of the 
pendant is pulled out several times, the 
chain being wound around a shive wheel 
which contains a light spiral spring within 
it (somewhat after the fashion of a pocket 
spring tape measure) which draws it back. 
As it is pulled out the ratchet winds up the 
fusee. This was made by “Andrew Craw- 
shaw, Rotherham, No. 12262,” who was in 
business 1810-42. 

No. 102—Case winding silver watch. The 
cut shows the mechanism of a winding 
effected by the closing of the case. A rack 
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is attached by appropriate linkage to a bell 
crank pivoted on the pin of the case joint. 
The setting is accomplished through the 
pendant. The dial and two bridges are re- 

















No. 103—PEDOMETER WIND, BY LOEHR 


moved in the photograph. This example is 
a lever movement, very beautifully made, 
engraved “Robert Theurer & Fils, Chaux- 
de-Fonds, Brevets, S. G. D. G., Ancre 370.” 
Made about 1860. 

No. 103—Pedometer watch engraved 
“Loehr Patent, No. 479.” The cut shows 
the movement of a watch which is wound 
by the movement of the body. A counter- 
weight is pivoted at the end of a lever 
which, as it moves up and down, works a 
pawl against a ratchet wheel geared to the 
winding post. This device was used by 
Louis Recordon, London, in 1780; A. L. 
Breguet, Paris, in 1783, and by many others 
since. The winding is quite practicable, but 
the bumping of the counterweight is not 
conducive to the finest performance of the 


adjustments. 
(To be continued) 








Smiles or Frowns, Just as You Wish 





A woman went. to an eminent divine 
and complained of the bad conduct of her 
husband, who, she said, was an utterly 
worthless fellow. 

The minister listened patiently to her 
tale of woe, and when she had finished 
asked her, “Have you ever tried heaping 
coals of fire upon his head?” 

“No,” replied the woman, “but I’ve tried 
‘ot water!” 

* *k * 

“T want a pair of shoes for this little 
girl,” said the mother. 

“Yes, ma’am,” answered the shoe clerk, 
“French kid?” ‘ 

“Well, I guess not,” was the irate an- 
swer. “She is my own child, born right 
here in Chicago.” 

x * * 

Husband—“It is a strange thing, but 
true, that the biggest fools have the most 
beautiful wives.” 

Wife—“Oh, you flatterer !”—Judce. 
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Maximum returns—because we 
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Better Acquaintance 
Leads to Better Understanding 





Our returns on your WASTES 
Gold, Silver and Platinum will en- 
able you to better understand why a 
concern 


Once Our Customer Is 
Always Our Customer 


PEASE & CURREN 


REFINERS 
403 Richmond St., Providence, R. I. 





Assayers Smelters 




















Refiners 


Gold 
Silver 
Platinum 








HANDY & HARMAN 


31 Gold St., New York City Bridgeport, Conn. | 


SHIP TO EITHER PLANT 

















Waterbury—Exeter—Mahogany 
5-Inch Porcelain or Silvered Dial 


Height 83, Inches Width 1934 Inches 


Wm. Hobbs Clock Co. 


Incorporated 
10-12 Maiden Lane 


Wholesale Distributors 
Seth Thomas Clock Co. 
New Haven Clock Co. 
Waterbury Clock Co. 


New York 


Sessions Clock Co. 
Wm. L. Gilbert Clock Co. 








Old Gold, Silver, Platinum, 
Scrap, Filings, Sweepings, 


Do You Ship weeping 








Polishings or 








If so give us a trial shipment, and convince yourself of our honest and prompt remit- 
tance, ascertained by accurate assays—backed by 20 years’ experience. Gold, Silver and 
Platinum Filings Refined in 48 Hours. Platinum returned if requested. 
J e 
Novo Smelting and Refining Company 


Smelters and Refiners of Precious Metals. 269 PEARL ST., NEW YORK. 
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Results of Kew Watch Trials period from April 1, 1918, to September The commandeering by the Admiralty 
30, 1919. of all marine chronometers, to which refer- 

The general level of entries has been ence was made in last year’s report, 

aa See Sere fairly well maintained, but there seems to naturally caused a considerable drop in the 

Rating of Watches and Chronometers— be still a shortage in the output of the number of such movements sent for trial. 


In view of a change in the date of pub- highest class of English watches, and the This restriction is not now in operation, 
fication of the Annual Report of the Lab- number of movements sent for the Class and entries for the chronometer tests show 









































































































































oratory, the present report deals with the A trial remains below the average. (Continued on page 179.) 
| : Mean daily rate. 2 | - i | Marks awarded for 
| ‘ . | salt 3 § 5 . 
| i ls Els.) Eee) & | deel es 
Number Com ‘3 | fs = | < aa e.§ o™ & Be5 | as = a= | cE Marks 
Name. ona Escapement, &c. — ies * 3 3 55 S85 gus Box | sé 93 g ge 
i #8] &§ E $6 | 8 ' Ge |8 2| sSe] s49) 2° | $2.1 Je 
st c = tS | eae Slee EES | s £25) £6 
ce 5 S s S : Sie 5/8 S/52 | 2 19 BP See 
aS a a a A ,ads|& js -; 8s | | | 
| ioe ee } | 0-40 | 0-40 | 0-20 | g—100 
\ secs. | secs. | secs. | secs. | secs. | secs | secs. | 
Longines Watch Factory, St. | 
Imier (per Baume & Co.) | 2965537] d.r., g.b., deck .. | Guillaume .. ) +32] +2-9/ +25] +3-3/) +2-9/ +3-3| 13 12 1-4 | 37-3 | 39-0 | 19-2 | 95°5 
Paul Ditisheim, La Chaux-de- | 
_ Fonds} 36134] ,, 4, wes. i -. }—1-9] —0-8 | —0-7! -0-9;-0-6/—20] 11 | 7 | 17 | 37-9 | 37-8 | 19-6 | 95-3 
Vacheron & Constantin, Geneva | 376243\g.b., detent,Tourbillon| Integral ee | —15 |) —1-6| —1-7| —1-9| —1-6| —19/ 15 | 18 2-1 | 37-0 | 39-4 | 188 | 95-2 
Longines Watch Factory, St. 
Imier (per Baume & Co.), | 2517929) d.r., g.b. Guillaume .. | —3:1|—%4| —2-7| —1-5| —2-7| —3-2/ 13 | 9 | 2:5] 37-4 | 383 | 19-4 | 95-1 
Paul Ditisheim, La Chaux-de- 7 | 
‘onds 36142) ,, ,, deck ae a é. | $16] +16] +1-0/) +10] +0-9) +18} 10 | 25 18 | 37-9 | 38:7 | 18-4 | 95:0 
Fabriques Mevado La Chaux- , | | 
de-Fonds| 360041) ,, ,, ee ee “ o- | +02! —1+] | —1-1 |] —1-4 | —0-4 | —tl-1 i2 | 12 2-1 | 37-6 | 38-0 | 19-2 | 94-8 
” — a a es a m9 .. |—40| —31 | —3-5 | -2-3| -35|/—46] 14 | 3 | 28 | 37-1 | 37-9 | 198 | 948 
Vacheron & Constantin, Genéva | 367640) ., ,, eK .. | Integral oe | $23.) +33] +3-1) +32) +23) +28] 16°] 17 16 | 36-9 | 39-0 | 18-8 | 94-7 
Paul Ditisheim, La Chaux-de- | | 
Fonds 36133) 4, 55 ‘deck --| Guillaume .. |—4-1 | —3-9| —3-4 | —3-2 | —3-0| —4-2] 12 21 | 1-6 | 37-7 | 382 | 186 | 94-5 
Fabriques Movado, La Chaux- | | | | | 
: de-Fonds} 360031) ,, ,, wt se ” | 1-6 | +06 | +1-2} 41-4] +05} +1-6] 17 | 8 | 17 | 36-6 | 38-4 | 19-4 | 94-4 
Vacheron & Constantin, Geneva | 375417] ,, ,, we .. | Integral oe | $0-4] +03} +0°3 | —0-1} +0-5/—0-1| 16 | 27 | 21 | 36-8 39-2 | 18-2 | 94-2 
Longines Watch Factory, St. eas | | j 
Imier (per Baume & Co.) | 2511719] ,, ,, a -. | Guillaume .. | +40] +2-1 | +2-9| +2:5/ +30/+40) 12 | 13 | 2:5 | 87-5 | 37-5 | 192 | 94-2 
” os » | 2965526) ,, ,, deck .. » oe | $23] +21 | +25) 41-7) 43-2) 426) 16 | 20 | 2-1 | 36-9 | 38-6 | 18-6 | 94-1 
Vacheron & Constantin, Geneva} 371875] ,, ,, i -. | Integral .- | —3-0 | —2-8 | —2-4 | —2-1| —0'°5| —3:0| 14 | -9 2-9 | 37-3 | 37-3 | 194 | 94-0 
Léngines Watch Factory, St. 
Imier (per Baume & Co.) | 2971459) ,, ,, se -- | Guillaume... | +2°8 | +2-4/ +38 | +23] +2:°5/+1°8| 15 22 26 | 3751 | 38-1 | 18-5 | 93-7 
” ” ” 2352417) ,, ,, 2day eo a oe | —O-2 | —0°8 | +1-2 | —O-1 | +0-7/ +072) 16 18 2-9 | 36-8 37°83 | 18-8 | 93-4 
” ” ” 2352419) ,, ,, ” ee ss oe | $25 | —O-3 | +05 | +1-3} +11] +26} 13 10 3-3 | 37°5 | 36-6 | 19-3 | 93-4 
E. Dent & Co., Ltd., London 59171) ,, fuseeTourbillon | Invar .. oe | $007 | 42-1 | +121) +1-7| +2:0) 402) I 50 3-6 | 37-8 | 38:0 | 16-6 | 92-4 
Vacheron & Constantin, Geneva} 371872) ,, g.b. .. -. | Integral eee | $22 | 2-2) +1-8] +18 | +3-4] +28) 18 34 2:6 | 36-4 | 38-4 | 17-7 | 92-2 
” ” ” 376066) 4, 5, ee we oe os | +0.4 | —3.1 | —2-3 | —2-3| —2:5/—1°8.! 25 | 5 3-5 | 35:0 | 37°4 | 197 | 92°1 
§, Smith & Son, Ltd., London.. | 312—21| ,, fuseeTourbillon | Invar .. os | —15 | —1-3 | —0-8 | +03] +0°3}—1-1] 19 23 | 40 | 36-2 | 37-4 | 18.5 | 92-1 
Northern Goldsmiths Co., New- » gb. revolving | | 
castle-on-Tyne 2049) escapement | Brass and steel | +0°5| +0-6| +1-0 | +1-:7| +0°9} +12; 16 | 55 26 | 36-9 | 38-7 | 163 | 91-9 
Vacheron & Constantin,Geneva} 371143] ,, 4 ae +. | Integral oe | 41 | —3°5 | —3-7 | —3-3 | —2°4) —4.0} 25 22 | 2-7 | 35-0 § 382 | 185 | 917 
Chas. Frodsham & Co., Ltd,, ] \: 
: London 09780! d.r., fusee Tourbillon | Guillaume .. | +0°7| —0-6| —O-1/ +0°5 | +13) —0-2] 17 39 3:5 | 36-6 | 37-7 | 17-4 | 91-7 
Northern Goldsmiths Co , New- » gb., revolving 
castle-on-Tyne 2096 escapement | Brass and steel | +1-0 | +0°8| -+0-8] +0-9/} +1:5| +09] 15 78 4-4 | 37:0 | 393 | 14-8 | 91-1 
Vacheron & Constantin, Geneva| 374603 ,, ,,  .. «| Integral -» | +18] +0-6! —0-2! +-1-6) +0:8/ +22] 28 | 17 | 3-5 | 343 | 37-4 | 18-9-| 90-6 
Longines Watch Factory, St. | 
Imier (per Baume & Co.) | 2352424) ,, ,, 2day  ...| Crausaz +e | +10] —1-3} +3-3/ +1°9/ +23) —0-6/ 21 19 4-6 | 35-7 | 36-1 | 188 | 90-6 
§.Smith & Son, Ltd., London.. | 193—58) s.r., ,, Karrusel ., | Brass and steel | +26 | +2°5| +1-5/ +16] +06|+3-0| 24 27 3-0 | 35-2 | 37.0 | 18:2 | 90-4 
Iongines Watch Factory, St. | 
Imier (per Baume &Co.) | 2352432) d.r., g.b. 2day .. | Crausaz oe | $10] 42-4) 42-5) +1:2| +14) —2-2) 24 15 5-3 | 35-2 | 356 | 19-0 | 89°8 
» * rr PL Va «+ | Guillaume .. | —1-7}| +0°8} —1-9; —0°5| —0-6} —1-:7| 15 58 3-9 | 37-0 | 36-6 | 16-1 | 89-7 
” ” ” 2965533 ” ” 2 day oe ” —0-4 +2-9 +20 +0°8 +20 —16 21 1 4 55 H 35:8 34:5 19-0 89-3 
Fabrique Electa (Gallet & Co.), - 
La Chaux-de-Fonds TORTS) sg. 95. es se ” +64) +6:1) +51] +5°1/) +50) +66) 35 17 3-4 | 33-0 | 37-4 | 18-9 | 893 
Northern Goldsmiths Co., New- | oy»  » Yevolving 
castle-on-Tyne 2052 escapement | Brass and steel | —2-8| —2:-4| —2-5] —2:9| —14|—1°8' 21 69 48 , 35:8 | 38-0 | 15-4 | 89-2 
Chas. Frodsham & Co., Ltd., 
London} 09364) ,,  ,, Tourbillon 7 —O1 | +0°5 | +0-7/ +09} +02) +12] 19 93 5-2 | 36-2 | 38-6 | 13-8 | 88.6 
§.Smith & Son, Ltd., London... |192c-233) s.r., ,, Karrusel.. » —3-1 | —2-9| —3-1!} —0°8| —66|—20| 22 40 7-6 | 35°7 | 35:5 | 17-3 | 88-5 
Northern Goldsmiths Co , New- dt, ,, revolving 
castle-on-Tyne 2077 «scapement re +1-8 | +19) +18) +i-7; +0°2| +19] 31 53 4-2 | 33-7 | 38.2 | 16-5 | 88-4 
E. Dent & Co., Ltd., London. . 58369| ,, fuseeTourbillon | Invar .. 4... | +0-2| +0-3| —0-5! —0-1| +0-7| +20] 25 69 4:2 | 35-1 | 37-6 | 15-4 | 88-1 
Fabrique Electa (Gallet & Co.), : 
La Chaux-de-Fonds 10208; ,, g.b. .. -- | Guillaume .. | +16} +0°9| —1-2) +1°5| +2°6| +47} 30 24 7-1 | 33-9 | 348 | 18-4 | 87-1 
Northern Goldsmiths Co., New- »  » revolving | 
castle on-Tyne 2047 escapement | Brass and Steel | +1-6] +1-5| +13) +2-3| —1-9|—0°8| 18 63 4:8 | 365 | 346 | 15-8 | 86.9 
Vacheron & Constantin, Geneva| 377635} ,, 55 oo -. | Integral os | +03] —1-1| —0°6}] 60) +2-7|—O-1| 47 9 5:3 | 30-6 | 36-4 | 194 | 86-4 
" » » 377637) 5, 49 +e * ” —1.7}| —2-2| —1:9] —1-9| —3-1|—3:3] 38 59 | 51 | 32-4 | 37-8 | 1651 | 86:3 
”» ” - 377640) 4, 45 oe oe ” +2°8 | +0°2 | —0°1} —0-9| —0-5| 41:2] 45 31 5:7 | 31-1 | 35°9 | 179 | 84:9 
Northern Goldsmiths Co., New- » » Yevolving 
castle-on-Tyne 2050 escapement | Brass and Steel | —1-8 | —1-1! —1°5| —10| —0-4/--1:2; 51 61 5°9 | 29-9 | 38-7 | 15°9 | 845 
J.R. Harris, London .. es 12384) s.r, 4, ve ot »» +6.6 | +4°3 |} +5°2/ +5°8/ +81{+9:8)| 31 53 7-0 | 33:8 | 33-9 | 165 | 84-2 
” 9 12445) 5, 55 ae oe ” +3°3 | +7-1) +91! +65) +8-5| +56] 35 54 63 | 33°) | 33-7 | 164 | 83-2 
Fabrique Electa (Gallet & Co.),., i | | 
Chaux-de-Fonds 10870) Gis 45 oe -. | Guillaume... | +3°7| +2-2 | +34! +2-1] 42:3) +39) 48 67 | 55 | 30.4 | 37.0 | 15-6 | 83-0 
Chas. Frodsham & Co., Ltd., ’ 
London} 09672) s.r, ,, Karrusel .. | Brass and Steel | —2-4 | —2-4 | —3:4 | —2°1 | —1-7| —3°3| 53 64 4-9 | 293 | 37°9 | 15-7 | 82.9 
Robert Milne, Manchester .. 1607]. os 5 es a is 0:0 | —0-2| +05} —10/—5-5| 00] 38 54 7-0 | 32-4 | 34:1 | 16-4 | 82°9_ 
Fabrique Electa (Gallet & Co.), 
La Chaux-de-Fonds} 10269) dr, ,, —«. .. | Guillaume .. | —3-1 | —1:5 | +0°3 | —0-1| +0-7|—0°8| 51 46 6-2 | 29-7 | 35-7 | 17-0 | $2.4 
Barraud & Lunds, London (per 3} sr, ,, revolving | 
Sidney Better) "448 escapement | Brass and Steel | +0-1 | —0-2 | —0-2| +41 | +2-3/ +06] 35 91 6-5 33.1 | 34:4 | 13-9 | Sl-4 
| 
s.r. = single roller. d.r. = double roller. g.b. = going barrel. + = gaining rate. — = losing rate. 


All the balances were fitted with Overcoil or Breguet springs. 
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Just as Sur e Turn Shop Waste 
Into Money! 


* % 
as wee For years you may have been polishing—what 
becomes of the dust—of the valuable metallic 


particles removed when you polish? Do you 
breathe the dust? Are your walls, floor and 
ceiling covered with this dust—caked so it 
can’t be easily removed? Have the valuable 


| metallic particles disappeared beyond redemp- 

equa S tion? Change all this now! Another day 
means more loss—more dust—get 

* * 


ila titties Leiman Bros.’ New Patented 


will you find Jewelers’ 


“Lelong Refining” Polishing Dust Collecting 
easily equal to every Outfit 

demand you can * 
possibly make— 
a scientifically 
directed refining 


service assuring 
the most liberal 
returns on every 


sweeps consignment 
in a consistently 



































speedy time— 


[breakneck methods never having 
been tolerated in all our 62 years’ ex- 
perience ]. 


WE’RE READY FOR YOUR 
QUERIES OR ORDERS—NOW. 


Just what every laboratory has been waiting 


8 LELONG & BRO. for—save your dust—it will pay for the ma- 


chine in a very short time no matter how small 
REFINERS OF PRECIOUS METALS the amount of work you do—and your labora- 
ASSAYERS AND SWEEP SMELTERS tory will be neat and clean—GET THE 


! 
H ALSE Y, MARSHALL NEWARK CATALOGUE! 
AND NEVADA STREETS NEW JERSEY Tell us what current you use. 


Founded LEIMAN BROS. Over 30 Years in Business 


1858 62b John Street, New York 
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[Answers are also solicited from our readers to the questions published on this page. | 


No attention paid to communications unless accompanied by full name and address of the writer. 


Question No. 3725.—Solution for Clean- 
ing Silver. J understand there is a solu- 
tion for cleaning and removing tarnish 
from silverware. It is not composed of 
cyanide but is some sort of solution which 
is used in an aluminum pan. Can you give 
me any information in regard to such a 
solution and also the ingredients used in 
same?—L. M. 

ANSWER.—There is no solution known 
that is quite as efficient as cyanide for re- 
moving tarnish from silver. The one great 
objection to a cyanide solution is its ex- 
tremely poisonous character and the fact 
that great care must be used in handling 
it on this account. No doubt the solution 
you have reference to is one which makes 
use of an electrolytic action caused by a 
mixture of salt and soda used in connec- 
tion with an aluminum vessel or plate. To 
make this solution we will proceed as 
follows. To one gallon of soft water (rain 
water is preferable, but is not essential) 
add one-half teacup of salt and two table- 
spoons of common baking soda. Put this 
solution into an aluminum kettle or boiler; 
have the water boiling hot, place the silver- 
ware into it for about five minutes, then 
remove, dip in cold water and wipe dry. 
If all the tarnish does not wipe off the 
silver has not remained in the solution 
long, therefore the process should be 
repeated. If an aluminum kettle or boiler 
is not convenient, any receptacle which is 
large enough may be used, but a piece of 
aluminum must be used in connection 
with the solution as it is the chemical 
action of the salt and soda on the alumi- 
num which does the work. Do not use a 
piece of nicely finished aluminum, as the 
bright finish is removed by the chemical 
action which is generated. This solution 
cleans and removes tarnish from flat silver- 
ware or heavy engraved ware with excel- 
lent results. It is also very efficient for 
cleaning safety razors, making old ones 
look like new. 


Question No. 3726.—To Set Chronome- 
ter on Time. J have had a discussion with 
another watchmaker about setting the 
chronometer on time with the wireless 
signals, Every day-when we get the signal 
from Arlington I set the chronometer by 


stopping the seconds hand. The other 
watchmaker claims that this method of 
setting the seconds hand causes the 


chronometer rate to vary. I claim this has 
nothing to do with the rate, and that the 
variation in rate lies in the adjustment of 
the chronometer. Please advise us which 


one is correct and also how we can de- 





termine if the chronometer is properly 
adjusted. 

ANSWER.—To set the chronometer to 
time the correct method is to stop the 
chronometer, and start it again when its 
second hand agrees with the wireless 
signal, It certainly is not safe to force 
the seconds hand ahead or back or to hold 
it still, The balance should be stopped at 
rest with the seconds hand pointing ex- 
actly to 60. To start the chronometer 
exactly on time with your wireless signal, 
move the balance one-quarter turn from 
the point of rest (the dumb vibration), 
hold it until you get the signal, then re- 
lease the balance and let it make its first 
impulse vibration, and be sure that the 
first vibration is the impulse vibration. 
The balance may be held lightly with the 
tip of the forefinger and released the in- 
stant you get the signal. Referring to your 
discussion; the one who sets the chronom- 
eter to time by stopping the seconds hand 
is making a very grave mistake as much 
damage may be caused by this method; the 
balance should be stopped as above 
described. If you are setting the chronom- 
eter by stopping the seconds hand, the 
other watchmaker is absolutely’ correct 
when he claims that this is the reason for 
the variation in rate as such treatment 
may cause the chronometer to either lose 
or gain. We cannot advise you regarding 
the adjustment unless we have the chro- 
nometer under personal observation for 
several weeks. Assuming that the chro- 
nometer is in perfect condition it should 
not be set to time oftener than once a 
month, as an accurate rate cannot be com- 
puted if it is set every day or every few 
days. 


Question No. 3727.—Clock Gongs with 
Poor Tones. When repairing clocks which 
are fitted with gongs, I notice that it is 
often very difficult to get a good, clear 
tone from a gong, especially one that has 
been in use for some time. No amount of 
bending or other manipulation seems to 
restore the tone of the gong to its original 
value. What is the cause of this and how 
may it be remedied?—J. K. 

Answer.—In the clock factories gongs 
are made by coiling wires of suitable lengths 
and sections on arbors in a lathe. The 
coils are then heated to a dull red and 
hardened in oil. After cooling and clean- 
ing to remove scale they are drawn to a 
blue color which produces a spring tem- 
per. The tone is not of full value until 
the tempering is done. If they are bent 
after the tempering is done, beyond the 
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point where they will spring back to shape 
the rich, full value of the tone is destroyed. 
Many clock repairers, who are unaware of 
this fact, have ruined the tone of a good 
gong while trying to bend it to shape with 
a pair of pliers. If we wish to be par- 
ticular about the tone of a clock gong, it 
is always advisable and cheaper in the end 
to fit a new gong if the old one is badly 
distorted. The wires are soldered to their 
centers and if they are at all loose they 
should be secured in the same manner, pro- 
viding this can be done without drawing 
the temper beyond the blue color. When 
this cannot be done a plug of solder may 
be driven -in between the wire and the side 
of the hole and stamped down tight, as any 
vibration at this point will seriously af- 
fect the tone. 


Question No. 3728.—Method .of Secur- 
ing Chime Clock Cables. J was recently 
called to clean and repair a hall chime 
clock. The cable which carries the large 
chime weight possibly did not have a very 
large knot on the end that is fastened to 
the clock shelf, and had pulled half way 
through the board, which in this case was 
of soft wood. It occurred to me that some 
sort of a safeguard might be applied to 
guard against this as the heavy weight 
might do considerable damage if it should 
suddenly drop when winding. Do you 
know of any special fastening for this pur- 
pose that would be perfectly secure?—M. L. 

Answer.—The writer had just such an 
experience with a chime clock at one time. 
The hole in the seat board through which 
the cable passed was larger than necessary 
and the knot that was tied to secure the 
end of the cable was not large enough. We 
made a very neat and safe fastening for 
these cables by selecting a piece of brass 
one-half inch in diameter by one-eighth 
inch in thickness. A hole was drilled in 
the center of the brass that was just large 
enough to.allow the clock cable to pass 
through. Then after obtaining the correct 
length of the cable we tied one double loop 
knot in the end of the cable and the result 
was a very substantial fastening. This 
particular cable has been in use for several 
years and has never given any further 
trouble in this respect. 


Question No. 3729—To Grind Oil 
Stone Slips. How can three-cornered oil 
stone slips, to grind pivots, be ground to a 
new edge when they have become rounded 
off? C.M. 

ANSWER—You can easily resurface the 
olstone slips by applying a small amount 
of flour emery to a piece of plate glass; 
then rubbing the oilstone slip on the plate 
glass, using short circular motions. Keep 
enough water on the plate glass to allow 
the oilstone slip to work freely. Examine 
the slip occasionally; it will not take very 
much time to resurface. A cast iron lap- 
ping plate is the best thing for this pur- 
pose, but the plate glass is easier to ob- 
tain and answers the purpose quite well. 





Tenderfoot—“Why do they have knots 
on the ocean instead of miles?” 

First-class Scout—‘Well, you see they 
couldn’t have the ocean tide if there were 
no knots.” 
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From time to time we shall make announcements of 








PENNANT 
SUPERFINE 
CLOCK OIL 


GUARANTEED 
NOT TO GUM 


in the country. 





fine small movements properly. 











PENNANT SPECIALTIES 


that will be of great interest to all Watchmakers and Jewelers. 
Watch for them 
Pennant Watch, Clock and Wrist Watch Oil 


will not gum or evaporate. Made by one of the leading oil manufacturers 


The watch and clock oils are of the best possible quality, while the wrist 
watch oil is just enough thinner than the regular watch oil to lubricate 








PENNANT 
SUPERFINE 
WATCH OIL 


Guaranteed Not 
to Gum 











All products bearing the PENNANT trade-mark are fully guaranteed. 





Green’s Plating Dynamos 


Splendidly Made and Absolutely Guaranteed 


(We specially recommend Type 18A) 


TYPE 18A 
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A Powerful Shunt-Wound 
Low Voltage DYNAMO 


FOR SMALL AND MEDIUM WORK 


Has 200 per cent more power than any other small Dynamo on the 
market, and is used by the trade with most satisfactory results. 


Can be run either by DIRECT or ALTERNATING Current Motors 


Green’s 1920 Model, Automatic Alternating 
Demagnetizer-Type 36 


(A real Demagnetizer, Splendidly 
Made, Guaranteed) 


Will demagnetize any 
watch or small tools in 
5 seconds. 


Complete with 6 feet flexible 
cord, plug, etc., attached 
ready for immediate use, 
alternating current, 100 to 
115 Voltage. 60 Cycles. 

Net Price, F.O.B. New York 


$11.00 


For Sale by All Jobbers 


Pennant Watch & Supply 
Corp. 
Importers and Manufacturers’ Agents 


466 BROOME ST., New York 















’ SAL- HYDE }) 


TRADE MARK REGISTERED U.S. PATENT OFFICE. 


ELECTRO-PLATING SALTS 


For Dynamo, Dynamotor, Motor Generator, Dry, Wet 
or Storage Batteries, or any plating machine 


A concentrated Salts for Electro-Plati i i jum, 
-Plating in Gold 
Brass, Bronze, Copper and Zinc. ” a 
Ready for immediate use when dissolved in water. 
All ineredients of pure materials for plating bath combined in one 
salt free from impurities, nothing else necessary. 









PSoAL-HYDE” 2 
24 Karat Roman Gold 
Solution No. 2002 





“SAL- HYDE” 
24 Karat Red Gold 
Solution No. 2003 









“SAL- HYDE” 
24 Karat Rose Gold 
Solution No. 2004 









“SAL- HYDE” 
24 Karat English Gg 
Solution No. 290 













“SAL- HYDE” 


24 Karat Green erat § D 
olution No. 2008 





“SAL- HYDE” 


Plating in Gold, Silver, Plati 
Brass; Copper, conte, etc. 


This, bole cemtaine’ owtfedent salts, shan 
then TRS 
_tncolvnd fe warm water for'one (11 quart 
unadulterated 


ot pure 





14 Karat Gold 
Solution No. 2060 


“SAL- HYDE” 
Silver Solution 


No. 2017 





“SAL- HYDE” 


Copper Solution 
No. 2021 





SPECIAL NOTE: The SAL-HYDE is only put up in dark green bottles 
of special shape and design. See illustration. Each bottle should 
bear the registered trade-mark “SAL-HYDE,” the name of the 
manufacturers, and the fac-simile label shown on photograph cut. 


NET PRICE LIST OF SAL-HYDE PLATING SALTS 








| Suffici 
oo arr ' | Sufficient for 

for Ordering | KIND AND COLOR oe I 
—— — : tdci ageeciaeinmeaem 

2000 Sal-Hyde 4 Karat Gold $5.00 

2001 :: i : 5.00 

2002 2 5.00 

2003 as | 44 a ie 5.00 

e i 12 “ “ 

a 5.00 

2007 “ 24 ; ei 5.00 

2008 5 | 24 is ps 5.00 

2010 “ Fed “g 5.00 

2015 “ Platinum. 5.< 20. 10.00 

2017 6 [Silver ........00.. 3.50 

2018 “ |French Grey..... 3.50 

2019 es | ET eT re 3.50 

2021 es | Copper....... Per galion........ 6.50 
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Elements of Jewelry Art and Craftsmanship 





Written Expressly for The Jewelers’ Circular by A. Schleimer 

















(Continued from issue of Feb. 4.) 
Elemental Adjuncts 

One frequently admires a piece of 
jewelry that seems to be of intricate design. 
If we examine it carefully, however, it will 
be apparent that it is composed of a num- 
ber of small parts that combine to give it 
distinction. Most of these are very simple 
in their elemental state, but tend to lose 
their individuality in the finished design. 

One of the most commonly used is the 
metal bead, of varying size, which is so 
often used either singly or in groups, with 
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very good effect. These are globules of 
metal which are easily made. If we heat a 
few grains of gold or silver with the blow- 
pipe we find when it reaches the melting 
point that it assumes a round or globular 
form. This requires no manipulation what- 
ever, as it occurs automatically. Should we 
wish a number of any particular size, we 
first make one as large or small as re- 
quired and, when cool, weigh. By taking 
the same weight of metal we can easily 
make as many as we need of uniform size. 
~~ “A/S 
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These grains or beads may be used singly 
or in groups. 
Rings 

To make a ring, simply bend a piece of 
wire around a brass or steel bar and cut 
with pliers so that the ends, when 
soldered will make a ring. If a number of 
any particular size is wanted, the wire is 
wound around a mandrel, by hand or in 
the lathe, after the manner of a spring, and 


then cut. In this same manner links for a 
chain are made, the shape depending upon 
the shape of the rod, which may be round, 
square, oval, oblong or any shape or size 
desired. 

The grain or bead lends itself readily to 
other forms. By means of the hammer, it 
is readily transformed into a flat disk 
(round or oval) ; with the aid of the beat- 
ing plate it may be flattened on one side 
only, forming a half sphere. The beading 
plate is made of steel, containing a number 
of depressions, so that grains of different 
sizes may be formed. 

This peculiarity by which the metal 
assumes a spherical shape when melted is 
very useful for the formation of other de- 
signs, such as leaves, flowers, etc. Instead 
of taking a few grains of the metal we use 
a piece of wire of any convenient size and 
length. By heating the end of this we can 
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readily form a ball or sphere. This can be 
used in this shape or formed by means of 
the hammer, shears, etc., as required. 

Chains are simply a number of rings 
comprised of one or various styles. After 
the links are soldered the shape may be 
varied by running through rollers, flatten- 
ing, twisting, etc. 

Twisted wire is also a good source of 
material for ornament, which admits of 
much variety. We may take the simplest 
twist, which is that of two wires of equal 
size; then three, four, or as many as we 
wish. Another effect will be obtained by 
taking two of one size with one either 
larger or smaller, and twisting them to- 
gether. We may make several twists of 
like or dissimilar size, and combine them to 
form a new twist. Very much like the 
twist are the braided wires that also give a 
pleasing effect, and there is no limit to 
the variation that may be produced in this 
way. Both twists and braids may be given 
a distinct effect by flattening the design 
with the assistance of the roller. 

In making this style of ornament the 
ends of the wires to be used are placed in 
a vise. Or if this is not convenient, the 
same purpose may be accomplished by one 
or two turns around a nail driven into the 


work-bench until the work is completed. 
These form very effective and artistic ad- 
ditions to designs on such articles as 
napkin rings, vases, plates, trays, etc. 


Mould Work 

Small articles of jewelry may be pro- 
duced by casting. This can be accom- 
plished by first taking two pieces of cuttle- 
fish bone, such as you generally buy from 
your friend the druggist for your canary. 
Cut off the ends of these and then grind or 
rub the soft sides on some flat surface until 
they are perfectly smooth and level. The 
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side of a grindstone is very good for this 
purpose. These two may now be fitted to- 
gether, and three or four metal pins driven 
in so that they will hold the two halves 
together. These guide-pins may be of any 
metal and about one-eighth of an inch 
thick, and should be so placed that they 
will come outside of the form of the mould. 

The halves of the cuttle fish are now 
separated, the pins remaining in one of 
them to guide the other half when it shall 
be replaced. The article to be cast is now 
pressed carefully into the soft substance of 
the bone, so that it lies within the area of 
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the pins and near the top. It is forced in 
until one-half of it is in the form. The 
other half of the bone is now replaced, 
using the pins as a guide, and the whole 
firmly pressed together. 

When carefully removed a form corre- 
sponding to the shape of the article will be 
found as an impression, one-half on each 
side. With a sharp knife a gate is care- 
fully cut to lead from the form to the top 
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CUFF LINK PARTS 
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BLANKS MADE IN DIFFERENT THICKNESSES 
WHEN ORDERING, STATE THICKNESS 
IN DECIMAL INCHES 


HERPERS BROS., Newark, N. J. 
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ENGINE TURNING MACHINES 


We are now in a position to make prompt deliveries. 
PRICES ON REQUEST 


F. A. HALL CO. 


36 Garnet St. PROVIDENCE 








March 3, 1999, 






























Get the Bradley Way 


at Bradley Polytechnic Institute, Horological Department, 
as it stands for the very acme of efficiency as a Watch- 
maker, Jeweler or Engraver. It fits you for the very best 
positions, and, as a. natural sequence, the larger pay 
envelope. 


There is hardly a city in 
the United States but what 
can boast of the presence of 
a Bradley man who is either 
holding down a first class 
> position as a workman or as 
“" proprietor of a first class 
Jeweler’s business. 





Armour has said, that “Big men are only little men, 
given a chance to grow” and he has always given his 
deserving little men a chance to grow. 


NOW, MR. JEWELER, this is your cue, push some of 
those little men ahead, give them a chance to grow. 


Hundreds of business men are doing this very thing 
right now. 


You can send a young man, or woman to Bradley and 
have them put in condition so that they can handle your 
bench work in a very short time. 


Address a post card to 


Bradley Polytechnic Institute 
Horological Dept. C, Peoria, III. 


asking for one of our catalogues. It is worth while. 


Rex Roller Removers 


Are guaranteed to do the work; have one on 
your bench for the next difficult job. 








Made Up in Three Styles 
A-5 Price, $3.50 


This set consisting of three stumps and stakes of 
various sizes will handle all classes of work Foreign 
or Domestic regardless of style or size. 


A-6 Price, $1.75 


As illustrated will handle as large a range of work 
as is possible with a single tool. 

Same style as A-6 with smaller stump and stake for 
Bracelet sizes only. 

For Sale at All Jobbers 

These tools are warranted against breakage result- 
ing from any cause except abuse, or if for any other 
reason they should prove unsatisfactory I will 
repair or replace without charge. 


H. G. WILSON 
Elgin Illinois 
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of the mould. This is made in the shape 
of a funnel, the narrowest part being in 
contact with the form. Ridges or depres- 
sions are also cut on the surface, radiating 
from the model to act as air-vents. (Fig. 8.) 
The two halves are now placed together 
and bound with iron wire, and the form 
placed in something that will hold it in an 
upright position. The metal is now melted 
on charcoal, or in a crucible, and when 
sufficiently liquid, poured into the mould. 
Similar to this is the wax-casting 
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process that enables us to make articles of 
various designs. without resorting to chas- 
ing, turning, etc. 

By means of modeling wax (a composi- 
tion made so that it will be entirely dis- 
pelled by heat, leaving no residue) we will 
form a ring, using a mandrel to get the 
proper size. (Fig. 6 and Fig. 7.) 

This may be shaped in any style that we 
may conceive, with any required design, 
being careful, however, to produce a good 
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Modeling wax ring on mandrel. 


finish, as the completed article will be an 
exact reproduction. The ring is now care- 
fully removed from the mandrel by lightly 
heating at the end farthest from the ring, 
so that the heat conducted is barely suffi- 
cient to melt the wax at the place where it 
1S in contact. A small piece of wax is 
now modeled with the fingers in the shape 
of a cone or funnel, and attached to the 
bottom of the ring by its apex or smallest 
end, which should be about one-eighth of 
an inch in diameter. This is to form a gate 
for Pouring the metal. In the ring oppo- 
site to the cone insert a straight piece of 
wire about two inches long and 20 gauge. 
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Now make an investment by adding a mix- 
ture of equal parts of plaster of Paris and 
fine pumice to water, until it is of the con- 
sistency of cream, mixing it well to avoid 
any lumps. Do not add the water to the 
powder, as it is almost certain to become 
lumpy and contain air-holes. Now cover 
the ring with the plaster, being careful to 
avoid forming any air bubbles. Before the 
plaster is set, place it in a casting ring, 
which is simply an iron cup with an open- 
ing in the bottom; insert in such a manner 
that the wire extends through the bottom 
of the ring. Now add more plaster so the 
mould fits snugly into the ring, and only 
the wax composing the funnel top is ex- 
posed; put aside to set. When thoroughly 
dry remove the wire and put the mould in 
a place where it will be gradually heated 
(upside down), so the wax as it melts will 
run out. It should now be placed in an 
oven or near an open fire where it will be 
exposed to a high heat, in order to drive 
out all traces of moisture, which must be 
removed, and also cause the balance of the 
wax to evaporate. The bottom of the cup 
is now attached to a vacuum pump in such 
a manner as to form a connection with the 
mould through the hole made by the wire. 

The metal to be cast is now melted and 
the mould heated. The molten metal is 
poured into the gate, and suction is ap- 
plied at the same time by the pump in 
order to draw the metal into the mould. 
This must be done quickly with as little 
delay as possible, for the reason that the 
temperature of the plaster is lower than 
that of the metal and has a tendency, 
therefore, to set before it can enter the 
mould. 

Small vacuum pumps may be bought, 
but they are not absolutely necessary, as 
any arrangement that will produce a good 
suction will answer the requirements 
equally as well. A good foot bicycle pump 
can be used for this purpose to good 
advantage. 

When cool, the plaster is broken away, 
and the piece of metal formed by the gate 
sawed off. Any further finishing may now 
be done, but very little should be neces- 
sary if sufficient care has been taken with 
the model. 

Jewelry Design 

One of the most important elements en- 

tering into a piece of jewelry is its design. 

_ We admire a beautiful piece vr work, and 
possibly wonder, at times, how difficult it 
was for the artist to conceive such an 
intricate pattern. 

Designing, in common with many other 
arts, can be divided into elements and 
when this is once understood, the beauty 
and simplicity of design is brought out in 
an understandable manner. 

One might say, perhaps, that all design 
has for its foundation straight lines, 
curves or a combination of both. Starting 
out with this principle, iet us see what we 
can accomplish. Fig. 1 is an arrangement 
of simple straight line work. Fig. 2 some 
elementary curves. Fig. 3 samples of rudi- 
mentary work with curves, rings, disks or 
beads. Fig. 4 some simple combinations of 
straight lines and curves. These show the 
fundamentals of design, and in order to 
practice this art let us take some pieces of 
wire—straight, curved, round, in fact any 
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simple form will do, so long as we have 
about two dozen of each unit. 

By taking some of these, whether a 
number of the same kind or a variety, and 
placing them on a sheet of white paper, or 
other smooth surface we will be surprised 
at the number of figures we can form. It 
is not necessary even to make these units, 
as they may be obtained from any number 
of objects that we daily come in contact 
with. Fig. 5 is an illustration of this. A 
is an ordinary wire paper clip, and the five 
figures to the right are parts or units into 
which it may be divided. B is another, 
while C is an ordinary hair-pin. If you 
will make a dozen of either of these you 
will find that the number and variety of 
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Steps in wax casting process. 


forms that it is possible to create is prac- 
tically unlimited. 

Furthermore, there is nothing that can be 
more pleasant and agreeable than work of 
this kind. 

Concluding, attention is called to the fact 
that this article in no way pretends to ex- 
hibit the art of jewelry making in its en- 
tirety. The purpose has. been to present 
mainly the fundamental principles which 
underlie it and which, when once under- 
stood and mastered, will enable one to 
enter the field intelligently and _ success- 
fully. It would be difficult to find anything 
more interesting and instructive than work 
of this nature, if only used as a pastime. 
Its educational value is considerable. The 
novice should bear in mind, however, that 
his first attempts will naturally be crude, 
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and, until such time as he has had sufficient 
practice to enable him to turn out passable 
work, should avoid the use of the precious 
metals, on account of the loss. Fortunately 
we have a metal that is a perfect sub- 
stitute. One that is not ‘only soft, ductile 
and malleable, but is in itself ornamental 
as well as useful for many articles of 
ornament, and that is copper. 

(To be continued) 





“Got a hacking cough and a headache? 
Well, I’ve a little wood you could hack, 
and it might cure your headache.” 

“Much obliged, mum; but my ’eadache 
ain’t of the splittin’ variety.” 
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Blood ina Watch 


“Good blood will never die” say the French. 
And in truth, “Geneva” is the good red blood 
of the watch. 

Geneva Oil defies the ravages of time—it 
does not gum, evaporate or blacken the pivots, 
besides being entirely free from acids—beyond 
the shadow of a doubt. You cannot afford 
“bad blood” in your watches. 


Order Geneva Oil for safety, efficiency and 
pleasant work. 


Try Geneva Oil—compare it—test it—and 
Geneva, like good blood is bound to tell. 


Geneva oil is made in United States from 
American and foreign ingredients and for sale 
by all leading jobbers. 


IRVING FLORMAN 


80 Nassau Street New York 











ee 
———————— 


Jewelers’ Saws 


Made in U. S. A. 


“Equal to the best ever imported” 


Size 8/0 6/0 4/0 2/0 1 2 a 6 
Price $3.50, $2.90, $2.50, $2.50, $2.50, $2.50, $2.40, $2.40 gross NET 


We guarantee quality and will replace any if found 
unsatisfactory. 


JEWELERS’ TOOLS AND SUPPLIES 


WORTHINGTON & RAYMOND, INC. 
71-73 MURRAY ST., 
NEW YORK 




















Did You Ever 
Realize 


what little you get for 
melting your old rings, 
and what big prices you 
pay for new ones? 
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To avoid losses send them to us and we will make them look 
like new for 75c. and up, according to the size of stones. 


M. J. STERN & BRO. 
51 Maiden Lane New York City 
Special Jewelers to the Retail Trade 
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Webster-Whitcomb, Magnus and Elect 
Watchmakers’ Lathes 
Manufactured by 


F. W. DERBYSHIRE Waltham, Mass., U. S. A. 


JEWELERS’ ana METAL WORKERS’ SUPPLIES 

















AMERICAN-SWISS FILE & TOOL CO.’S 


*Swiee | XM AX | FILES 


AMERICAN GAS FURNACE CO.’S 


Gas Furnaces for Melting, Annealing, Enamel- 
ing, Hardening, Assaying, Etc. Positive 
Sand Blast Pressure Blowers. 


E. P. REICHHELM & CO., Inc. 


24-26 JOHN ST. st NEW YORK 





























CONCORD WATCH CO. 


RIBBON BRACELET 
W ATCHES H EXTENSION BRACELET 
STRAP AND POCKET 

FOR MEN 

ROUND AND ODD SHAPES 


iS MAIDEN LANE NEW YORK 











NYES OIL 


for 50 years the Standard Lubricant 
for Watches and Clocks 


Buy of Your Jobber 
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[Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 
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UNITED STATES PATENTS. 


Issue of Feb. 3, 1920. 


1,330,777. WATCHMAKER’S LOUPE. Arruur 
A. Arno.tp, Southbridge, Mass., assignor to 
American Optical Co., Southbridge, Mass. 
Filed Oct. 6, 1917. Serial 195,046. 4 Claims. 

In a watchmaker’s loupe the combination with a 
body member, of a visual member disposed at 





one end thereof and comprising a central visual 

portion and a plurality of portions of differing 

foci grouped therearound. 

1,330,861. WATCH GLASS AND BEZEL GAGE. 
EpmMonp J. GarpNner, Valliant, Okla. Filed 
July 1, 1919. Serial 307,952. 3 Claims. 

In a device of the class described, an approxi- 
mately triangular body provided at its base with 
a handle, and having a scale, there being seats 
in the edges of the body between the apex of the 
body and the base thereof; a pointer including 
a head pivoted to the body adjacent to the apex 
thereof and projecting beyond said edges of the 
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body, the head. having seats co-operating with the 
seats of the body, the pointer including an arm 
Projecting from the head and co-operating with 
the scale; a stop on the body and co-operating 
with the arm to limit the movement of said arm 
in one direction; and means co-operating with the 
body and with the pointer for holding the arm 
engaged with the stop. 
1,330,993. SETTING FOR PRECIOUS STONES. 
Josepun C. Wuitexouse, Cincinnati, Ohio, as- 





signor to Whitehouse Bros., Cincinnati, Ohio. 
Filed April 3, 1919. Serial 287,168, 9 Claires. 

ln a setting of the character described, the 
combination of a series of setting prongs spaced 
apart and a space centrally defined thereby, a 
cluster plate for small stones supported by said 
Prongs above said space, and a detached reflector 
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frame confined in said space and having a base 

portion and outlined projections terminating in 

apexes contacting with the cluster plate and de 
fining in effect the facets of the pavilion portion 
of a single stone. 

1,331,276. ALARM-CLOCK. Atserr P. Myer, 
Minneapolis, Minn., assignor to Minneapolis 
Heat Regulator Co., Minneapolis, Minn. Filed 
Oct. 30, 1917. Serial 199,239. 7 Claims. 

A time piece comprising a train of gears and a 
main spring therefor, a vibrating arm and pallet 
for controlling the movement of the gears, a 
spring positioned to be projected into the path of 





said vibrating arm to check its vibration, a yoke 
formed to normally engage said spring and hold 
it in the path of the vibrating arm, and a pinion 
meshing with one of the train of gears for re- 
storing tne yoke to engagement with said spring 
to check the vibrating arm following the release 
of the spring therefrom. 








Results of Kew Watch Trial 





(Continued from page 171.) 








signs of recovery, but difficulty in procur- 
ing materials still hampers the manufac- 
turers; 279 watches and 31 chronometers 
have been received during the period under 
notice. For the year 1917-18 the cor- 
responding figures were 203 watches and 
73 ships’ chronometers. The number of 
entries for each class of test, and the re- 
sults of the trials are given in the fol- 
lowing table: 
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Daily rate exceeded + 10 seconds, in 
pendant right position................. 2 
Daily rate exceeded + 10 seconds, in 
poridaat left gileitiagis ce... o.ccccadels ccc 0 
Daily rate exceeded + 10 seconds, in 
pendant dial up position............... 0 
Daily rate exceeded + 10 seconds, in 
pendant dial down position............ 0 
Difference between pendant-up and pendant 
right rates, exceeded + 10 seconds..... 2 
Difference between pendant-up and pendant 
left rates, exceeded + 10 seconds...... 2 
Difference between pendant-up and pendant 
dial up exceeded + 5 seconds......... 7 
Mean variation of rate exceeded + 2 
seconds in pendant up position......... 0 
Mean variation of rate exceeded + 2 
seconds in pendant right position....... 1 
Mean variation of rate exceeded + 2 
seconds in pendant left position........ 1 
TONG. 6555s ota ne thea cee nected 18 


The table contains the results of the 
trial of 50 watches which obtained the high- 
est number of marks during the period. 
The first place was taken by the Longines 
Watch Factory, St. Imier, Switzerland, 
with the keyless, double-roller, going-bar- 
rel, lever, deck watch, No. 2965537, with 
the high total of 95.5 marks. 

Thirty-one marine chronometers were re- 
ceived for trial, and nine failed to pass, 
the percentage of failures (29%) being 
slightly above the average. 








Buy Thrift Stamps This Week 





“Keep your hand on your pocket book” 
is a pretty good admonition when you are 
in a crowd and the lights go out; but it’s 
a bad practice to keep your hand on your 
pocket book too much at other times if 
keeping your hand there makes you spend 
money that you ought to save. Govern- 
ment Savings Stamps are the best plasters 





Test 


CRABS cis oicbinn minanmenows 
Subsidiary A 
Class B 
Police 
Subsidiary Police... 05206000 
Special 


TONED has oSuuhotccts <a 


| | 
Number | Received | 











Sent |Certificates| Failed 
| 
94 | 76 | 18 
24 | 17 | 7 
Z | 1 1 
3 | 5; | = 
132 | 105 | 27 
24 | 12 | 12 
| | 
279 | 214 | 65 
| | 





Fifty-four ot the Class A_ certificates 
were marked “especially good,” and 28 of 
these obtained 90 marks and upwards. 

The following figures show the percent- 
age number of watches obtaining the dis- 
tinction “especially good” as compared with 
the total number obtaining Class A cer- 
tificates : 

Year.. 1906 1907 1908 1909 1910 1911 
47.5 430 568 547 37.7 449 
1912 1913-14 1914-15 1915-16 1916-17 
478 678 70.7 58.4 71.2 
Year. .1917-18 1918-19 

69.4 7h 

The causes of failure of the 18 Class A 
watches can be grouped under the follow- 
ing headings: 


Cause OF FAILURE. 


Year 


Number. 
Daily rate exceeded + 10 seconds, in 
pendant up position.........++s..+++e+- 


for a leaky purse. Save for a Government 
Savings Stamp. Buy one 25 cent Stamp 
during Thrift Stamp Week, March 1 to 6. 


Have you secured one of the new 1920 
carmine Government Savings Stamps? If 
you have not, get one this month. They 
advance in price April 1. Save for a Gov- 
ernment Savings Stamp. Buy one 25 cent 
Stamp during Thrift Stamp Week, March 
1 to 6. 


One of the most important things any 
one can do this year is to live within his 
income and salt away a bit of it on Gov- 
ernment Savings Stamps for safe-keeping. 
Save for a Government Savings Stamp. 
Buy one 25 cent Stamp during Thrift 
Stamp Week, March 1 to 6. 
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Cost of sending 400 Ibs. is $7.00. Nota big 
item when your returns are so much higher. 


SWEEP SMELTE 


RS. 


BIRMINGHAM, ENG 














today—NOW —for free circular and price list, or, better still, favor us with a trial order. 





ey as is here depict- 

edin genuine photo- 

graphic reproductions 
of a case repaired by our expert mechanics stands out 
as a beacon light in forceful blazonry in attestation of 
the high-grade work turned out by this house. For 
over 30 years we have specialized upon the complete 
restoration to original shape of seemingly worthless 
cases and have builded a reputation for superior work 
surpassed by no other watch case repair house in the 
country. Irregardless of how badly battered up a case 
may be, we restore it to its original shape speedily and 
accurately, and especially solicit work refused by other 
firms because of the difficulties incident to successful 


WATCH CASE REPAIRING 


Work by mail or express receives the same painstaking 
care as work brought in, and you can safely expect to 
receive the same courteous treatment which has for so 
long a time characterized our house. Our prices are 
right. We add only a fair and legitimate profit to the 
actual cost of the job. We don’t believe in killing the 


AS IT REACHED US 
a that laid the golden egg—we expect you to come back, and so treat you accordingly. Every piece of workis absolutely guaranteed to be right. 





>> BECKER-HECKMAN CO, (crwa20. 


INCOMPARABLE WATCH CASE 


You'll he glad to know us. 
CHICAGO 
303 Heyworth Bidg. 






AS IT LEFT US 


OURS IS THE HOUSE THAT 
“DELIVERS THE GOONS” 

Send 

Send for prices on special work. 























74-76 CLIFFORD STREET 


Established 1862 


JOHN AUSTIN & SON 


Gold and Silver 
Refiners, Assayers and Smelters 


PROVIDENCE, R. 1. 














The finest Tower Clocks in the world are made by 
The E. Howard Clock Company of Boston. Also 


a very complete line of substantial and accurate clocks 





—— 





for the bank, office and school. =, 
Write us for full information 











THE E. HOWARD CLOCK CO. 
373 Washington St., Boston 309 Broadway, New York 
31 North State St., Chicago 

Established 1842 











HESSIAN SAND CRUCIBLES 


First shipments of the good old-fashioned 
melting pots have just arrived. In ordering 
state outside heigth and diameter. 


J. & H. Berge, 95 John St., New York 

















HERKULES SAWS 


Same Price as American Saws 
FISHER BROS. {,.M=igen, tase 


"New York City 
Tel. Cortlandt 2085 








MATERIAL HOUSES 


This notice is to remind you that I make 
balance staffs that satisfy the trade. 


<= BURTON M. REID <> 


Precision Measurements—Manufacturer to Wholesale Trade. 
Second and Third Floors 


S. W. 4th and Adams SPRINGFIELD, ILL. 

















A. Robinson & Son 


149 CANAL ST., NEW YORK 


Established 1879 


Platinum - 
Assayers and Refiners 


Gold 


Silver 


SHIPMENTS INVITED 


Returned at our expense if remittance is unsatisfactory 
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A Word About “Bunk and Junk” 





Observations as to Why Some Manufacturers Are Not Successful 
By Alvan H. Whiting 
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“WANTED; a man (under 35) to take entire 
charge of the manufacturing end of our 
business. Must have thorough knowledge 
of up-to-date methods in the rolled plate 
manufacture. including seamless tubing and 
wire. Technical graduate preferred. 


HIS is a copy of an advertisement that 

ran in Providence and Attleboro papers 
recently, and as no name was signed 
(merely a blind address) it becomes of 
public interest and open to criticism. 

“Man to take entire charge” and to be 
“under 35.” The advertiser evidently be- 
lieves in young men. To be young cer- 
tainly has advantages. “In the bright lexi- 
con of youth there is no such word as 
fail.’ And then besides that if a man 
proves too young it is a fault that can 
be outgrown. Sometimes outgrowing the 
fault proves expensive, but that is a mere 
trifle (usually another’s trifle). It is uni- 
versally conceded that youth possesses 
energy, courage, ambition and “pep.” 

But, the thorough knowledge of up-to- 
date methods and processes, in the manu- 
facture of a line, that it has taken some 
fairly bright minds more than thirty-five 
years to develop, and still these men do 
not. yet claim a complete knowledge; they 
are still learning, and it keeps their minds 
so busy trying to keep up to the demands, 
they fail to grasp the idea of a man so 
young, having all this knowledge locked up 
in his brain. Probably, that is where 
youthful confidence and “pep” shows up. 

Think of what one Washington and also 
Lincoln might not have accomplished if 
they only had had a chance at their jobs, 
when “under 35.” And if “Jack” Pershing 
had only had the “pep” and up-to-date 
knowledge of youth, instead of his years 
of experience! Alas! what might not have 
happened. 


Still, it may be that we fail to get the 
meaning of this ad. There is a well-known 
axiom, “A man is never any older than 
he feels.” Now this would be alright: a 
man that fecls less than 35, but with the 
experience of 70. Come to think of it, 
that must have been the advertiser’s in- 
tent, because he “prefers a Technical 
graduate,” which proves the advertiser to 
be a man of progressive ideas. 

A technical education combined with 
Practical manufacturing experience would 
be the ideal combination. An executive 
with practical experience that will not 
stand technical theory is about as valueless 
as technical theory that will not stand 
Practical usage. Z 

But can they be found linked up in one? 
Possibly, but what encouragement has jew- 
elry and kindred lines held out in the past 
to “graduates”? There is also a shortage 
in the market of technical college men, and 
other lines have, in the past, held, and 
continue to hold out greater inducements 
to the few there are. 

_ Right here I will say that the successful 
man that boasts of the fact that he did not 


have to have a college education is proving 
himself anything but successful. Lack of 
a college education in any walk of life 
is a matter to be regretted rather than 
bragged of. And I hope this advertiser 
will insist on having a “Technical gradu- 
ate” on his staff. But I believe he will 
have to begin as assistant to a man with 
more experience in manufacturing than can 
be crowded into thirty-five years, with a 
vision broad enough to take kindly to the 
younger man’s educational advantages. 
This would be a combination easy to find; 
hard to beat, and would not sound like 
“bunk.” 


“JUNK” 


An interesting advertisement has lately 
appeared in the papers, headed, “Liquida- 
tion Sale by Public Auction of the ma- 
chinery, equipment, tools, office furniture,” 
etc., of what a few years ago was one of 
the best known and leading manufacturing 
jewelry plants. 

The interesting part of this advertise- 
ment is, why are the owners liquidating? 
just at this time in the days of reconstruc- 
tion, when the demand for jewelry in the 
home markets was never so great. German 
competition (the old bugbear) practically 
shut out by public sentiment if not by law, 
and every other condition making it easy 
to sell. To say nothing of the call of the 
foreign countries that were formerly sup- 
plied by Germany and will now have none 
of her. 

It certainly cannot be from lack of sell- 
ing opportunities, consequently we are 
forced to the conclusion that they could 
not deliver the goods. But why? They 
must have been of progressive tendencies. 
We cannot doubt that by a glance at the 
catalogued list of things offered for sale, 
“at auction.” 

I note that under the head of “Office 
Equipment” it includes a Burroughs Add- 
ing Machine; a modern up-to-date Van 
Amberg Filing Cabinet, new Safety Check 
protector, Couch & Fitzgerald Sample 
Trunk, Safes, Desks, Typewriters and good 
modern office furniture, including a time 
clock, of course; they never forget the 
time clock. 

But why, tell me why, did progress and 
up-to-date equipment stop just outside of 
the office partition? Why let a little board 
partition, one side marked “office” and the 
other side “factory,” stand in the way of 
what might have been a highly successful 
business? 

How do I know that progress did stop 
here and cause a business to die for lack 
of modern facilities? 

The catalogued list of machinery and 
equipment tells its own sad tale. One of 
the first items on the list is a press built 
by Willetts Mfg. Co. Willetts built good 
presses forty odd years ago; very few 
people now can remember the old firm of 
Willetts. They passed on some thirty or 
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more years ago. . The list mentions several 
of this make of machines, showing that 
once someone had an eye for good things, 
and was up-to-date thirty years or more 
ago. “But these presses were still doing 
good work.” No doubt of it; possibly not 
quite so much of it as some of a later 
date. The Cadillac one-cylinder automo- 
bile built some fifteen years after Willetts 
time did good work too, and perhaps some 
of them are doing it now, but you can’t 
run a jitney with them and make it pay. 

Then the list mentions machinery made 
by Blundell. Blundell was quite the vogue 
in the eighties. But Blundell couldn’t fol- 
low the pace and dropped out some time 
before the days of “self-starters”, Moss- 
berg & Granville are also on the list of 
machinery. This company was at one time 
the most prominent jewelers’ tool builders. 
But, besides changing the firm name, they 
have found that other lines than jewelry 
offer better prospects. And I very much 
doubt if the name of Granville is on any 
machine of later date than 1899, And I 
doubt the Adding Machine being so old. 

The list mentions two Engine Lathes. 
This hits me right where I live, because I 
believe the Engine Lathe is the king pin of 
a manufacturing plant, that no plant is 
better than its lathe. The Engine Lathe 
means the same to a factory as the bass 
drum to a brass band. An old band leader 
told me that the drummer was not the 
whole band; many a poor band had a good 
bass drummer, but never a good band 
with a poor bass drummer, because he 
would throw the whole thing out of tune. 
The same with the factory Engine Lathe. 
A poor Engine Lathe will throw every- 
thing out of tune and make the whole 
thing fit for junk. 

And of all the jewelry factories that I 
have ever seen offered for sale because of 
failure to make money I never yet found 
one with a good, up-to-date Engine Lathe. 
Perhaps, this is a coincidence, but it is a 
coincidence that happens quite frequently, 
and will bear investigation. 

But to get back to facts. Number one 
lathe on the list is described as a 14-inch 
back geared screw cutting lathe. Now 
this is interesting. It being a 14” lathe 
shows that some one must have contem- 
plated making rather larger tools than are 
usually made in a jewelry factory or else 
he got “stuck” with a lathe too large. 
Then, they say it is “back geared”; now 
that gives me a line on the century it was 
designed in. About the time I learned to 
spell my name and tell what State I lived 
in and Providence was the capital, and that 
U. S. Grant was President of the country, 
I began to take a great interest in Engine 
Lathes and sometimes watched an old man 
work on one that he told me was very, 
very old. I think he said “too damned 
old,” and believe me or not, that Engine 
Lathe didn’t have a sign of a back gear, 
and I have never seen one without a back 
gear since. : 

Once about 1883 I saw an Engine Lathe 
in a machinery store that was not a screw 
cutting lathe. The dealer offered to sell 
it at a very low price on account of this 
defect, but no one wanted it. 

The list does not state if these lathes 
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“Diamond Design,” by Marcel Tolkowsky, 
B.S.c.ACGI., 16 mo. 104 pp., 37 illustrations, 
published by E. & F. N. Spon, London, and Spon 
& Chamberlain, New York. 

HIS little work is a study of the re- 

flection and the refraction of light in 
the diamond and takes up the diamond 
cutter’s art from three angles—the histori- 
cal, the optical and the mathematical side. 
The book will fill a want inasmuch as it 
treats of diamond cutting along lines 
touched by few other authors except the ar- 
ticles by Herbert P. Whitlock of the 
American Museum of Natural History 
which have appeared in the JEWELERS’ Crir- 
CULAR from time to time. 

“It is a remarkable fact,” says this au- 
thor, “that although the art of cutting a 
diamond has been known for more than 
2.000 years, it is entirely empirical, and 
that, though many keen contemporary 
minds have been directed upon the dia- 
monds, and the list of books written on that 
subject increases rapidly, yet nowhere can 
one find any mathematical work determin- 
ing the best shape for that gem. The pres- 
ent volume’s chief aim is the calculation 
of that shape. 

“The calculations have been made as sim- 
ple as possible, so as not to be beyond the 
range of readers with a knowledge of ele- 
mentary geometry, algebra, and trigonome- 
try. Where, however, it was found that 
the accuracy of the results would be im- 
paired without the introduction of more 
advanced mathematics, these have been 
used, and graphical methods have been ex- 
plained as an alternative.” 

In Part 1 of the book, he gives an his- 
torical review of all the shapes of the old 
stones and a discussion of the facts which 
we have learnéd about diamond and gem 
entting, and the faceting of stones up to 
the time of van Burquem, who introduced 
absolutely symmetry in the disposition of 
the facets, and discusses interestingly the 
development of the form up to the brilliant 
cut of to-day. 

In Part II, the jeweler and diamond cut- 
ter will find much food for study as it is 
an exposition of the dispersion of light and 
the rules relating to it as well as a treatise 
on refraction, with formule showing how 
the important angles of the stone can be 
calculated and measured. 

Part III in which the subject is taken up 
mathematically, will be found very deep 
reading, even for the most intelligent dia- 
mond polisher, as here the author works 
out in his examples and diagrams, the ex- 
act angles at which the stones must be cut 
to produce the best proportions in the bril- 
liant. After doing this in detail, he con- 
cludes by showing how nearly the ordinary 
diamond comes to the proper proportions. 
Speaking of a large number of commer- 
cially cut gems that were measured and 
compared with the theoretically perfect 
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measurements required, he shows the dif- 
ference to have been very slight and con- 
cludes. as follows: 

“What makes the agreement of these re- 
sults even more remarkable is that in the 
manufacture of the diamond the polishers 
do not measure the angles, etc., by any in- 
strument, but judge of their values entirely 
by the eye. And such is the skill they de- 
velop, that if the angles of two pavilions 
of a brilliant be measured, the difference 
between them will be inappreciable. 

“We may thus say that in the present- 
day well-cut brilliant, perfection is prac- 
tically reached: the high-class brilliant is 
cut as near the theoretic values as is possi- 
ble in practice, and gives a magnificient 
brilliancy to the diamond. 

“That some new shape will be evolved 
which will cause even greater fire and life 
than the brilliant is, of course, always pos- 
sible, but it appears very doubtful, and it 
seems likely that the brilliant will be su- 
preme for, at any rate, a long time yet.” 


Register of the 
and sellers, 28th 
S. E, Hendricks 


Hendricks’ Commercial 
United States for buyers 
Annual Edition. 1919-1920, 
Co., Inec., New York. 

HE 28th annual edition of “Hendricks’ 

Commercial Register of the United 
States for Buyers and Sellers” for 1920 has 
just been published, after being delayed for 
two months by the strike of the printers in 
New York. The new edition containg sev- 
eral improvements. The most noticeable 
are the new method of exterior indexing 
by coloring the front edge red, white and 
blue to indicate the different main sections 
of the book. First is blue on which is 
stamped the words “Trades Index.” This 
is a section of 162 pages in which every 
product listed in the book is indexed and 
cross indexed for ready reference. The red 
section is the main classified trades list. It 
contains 1,813 pages, listing over 18,000 dif- 
ferent products. In the present edition we 
find over 1,200 new headings, including 
many headings completely covering the 
chemical industry. 

The third section of the book as indi- 
cated by the white edges contains 216 pages 
listing the trade names under which prod- 
ucts are manufactured, with the name and 
address of the manufacturer. The second 
blue section is the alphabetical section of 
487 pages containing all the names in the 
book in one alphabetical list with addresses 
and their main line of business. This is 
followed by the index to advertisers of 20 
pages, containing a full list of branch and 
foreign offices following each name. The 
whole book making a volume of 2,703 pages. 

It is an excellent work, a copy of which 
should be in every sales and purchasing 
department. For the former it contains 
complete lists of all prospective customers 
and for the latter it shows at a glance the 
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are of the type known as toolroom of 
manufacturing lathes. Perhaps the seller 
didn’t know that machine tool builders 
classified lathes that way. Neither do 
any of the specifications give any line og 
this important detail. I will wager that 
the job lot buyer that bought finished stock 
of jewelry knew if he was buying dozens 
or gross goods. 

Neither do they say anything about a 
milling machine or “Universal Grinder” 
Sensitive Drill press or precision bench 
lathe. So it is very evident they were not 
equipped to make their tools. 

Well some shops do get along a little 
while that way if they are blessed with 
remarkable luck. But they are in much 
the same condition as a brass band without 
a bass drummer; when they meet any real 
competition they are forced to supply that 
deficiency or go out of business. 

I note on the list some “Foot lift Drops.” 
Nothing said about automatic drops. So 
I presume that the proprietors, like some 
others in this line, said they “seemed to 
get along without these expensive lux- 
uries.” “Seemed” to get along is right. 

Now this reminds me of one of the old 
school jewelry manufacturers that I can 
just remember. This old gentleman used 
to sell his goods himself, and it was quite 
a joke to see “Uncle William” start for 
New York with his old fashioned carpet 
bag of samples. 

One of the then up-to-date drummers 
called my attention to “Uncle William” 
starting for New York. And my version 
of it was that “Uncle William’s” selling 
methods were in keeping with his factory, 
while this up-to-date man’s factory was 
about like Uncle William’s carpet bag. 
a good many years out of date. And he 
made that same old answer, “We _ seem 
to get along.” Afterwards: “We paid 
50c. on the dollar while Uncle William 
liquidated at 100. 

No story is complete without a moral, 
and this story has four: 

1. Don’t expect 100 years of experi- 
ence from a boy. 

2. Don’t try to run 
without a bass drum. 

3. Don’t let your office overbalance 
the shop. 

4. Don’t pay rent on space occupied 
by junk until you are forced to liquidate. 


a brass. band 








The W. A. H. Wells Co. of Elwood, 4 
suburb of Providence, R. I., has leased the 
buildings at Commodore’s Point, at the 
corner of Parker and Adams Sts., Jackson- 
ville, Fla., which were used during the war 
as barracks for the soldiers who were there 
on guard duty. The building is being put 
in order and will be used as a jewelry fac- 
tory. A number of experts will be brought 
down from the Providence factory of Mr. 
Wells to teach the new employes how to 
manufacture jewelry findings. The factory | 
is expected to open about April 1 with 50 | 
employes, most of whom will be girls. , 
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